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It pays to play it safe... whenever you install low pressure steam boilers 


You're completely protected when you specify Watts Low Water 
Cut-Offs for low pressure steam heating boilers. The Watts advanced- 
design features described above make them the most efficient, most 
dependable cut-offs available today. [heir excellence ts proved 


their wide acceptance. 


Watts offers a complete line of boiler water level controls for heating 
and process steam boilers. For complete information, including speci- 
fications and installation diagrams, send for Bulletin F-60. 


Be on the safe side with 


sturdy installation to gauge glass connections 
WEAVY REINFORCED PURE COPPER FLOAT 


FLOAT CHAMBER BOWL with large mud space 
__ ledges for mud accumulation 


EXTERNAL DRAIN VALVE (24°) eliminates hazard 


the electrical circuit to the burner. The entire switch 


NSTALL 


sign of the standard mercury 

n all Watts Low Water Cut-Offs 
akes them ideally suited for 

millivolt service on gas-fired heating 

installations. Actual tests in use 

prove voltage loss is less than 11% 

millivolts on a 700-millivolt circuit. 


This means you need stock only one 
control for both standard and 
millivolt service. 


Watts Regulator Company, Lawrence, Massachusetts 


4 
NORMAL WATER LINE LOW WATER LINE 
| 
ELF-ENEF cl NTROL CIRCUITS 
ON GAS-FIRED HEATING |LATIONS 
ne Protection and Control Specialties 


THE VAST MAJORITY OF THE NATION’S FINE BUILDINGS ARE SLOAN EQUIPPED 
Grady Memorial 


7 


ROBERT AND COMPANY ASSOCIATES, architects and engineers 
ROBERT MeKEE GENERAL CONTRACTOR, INC... general contractor 

J. 5S. BROW N—E. FOLDS PLUMBING & HEATING CORP., plumbing contractor 

NOLAND COMPANY, INC., plumbing wholesaler 

AMERICAN RADIATOR & STANDARD SANITARY CORP., fixture manufacturer 


NEW FAME FOR NAME 


e A few months ago this new $25-million hospital tients per day. Food service is provided by three 
was opened and assigned the honor of carrying for- cafeterias. and a kitehen capable of preparing 6,000 
ward the proud name, GRADY, its predecessor meals per day. In addition to instruction conducted 
founded in 892. This 21-story structure occupies by the Emorv University School of Medicine. the 
an entire city block in downtown Atlanta, Ga. It Grady contains a School of Nursing. and the largest 
contains 16 operating rooms, 10 delivery rooms and — schools of Medical Technology and X-ray Technology 
2? emergency rooms. Facilities for more than 1.000 in the Southeast. As are thousands of other expertly 
hed patients and accommodations for 150 resident plannedandskillfullyerected buildings. the new Grady 
physicians and interns are provided, [ts out-patient) Memorial Hospitalis equipped with Flush VALvEes, 
clinic will have an ultimate capacity of 1000 pa- most favored of all for more than a half century. 


Ro 


SLOAN _ VALVES 
” FAMOUS FOR EFFICIENCY, DURABILITY, ECONOMY 
SLOAN VALVE COMPANY * CHICAGO * ILLINOIS ———— 


Another achievement in efficienev. endurance and econ- 
omy is the stoan Aet-O- Matic sHowen HEAD, which is 
automatically self-cleaning each time it is used! No clog- 


ging. No dripping. Architects and Engineers specify, 
and Wholesalers and Master Plumbers recommend the 
fet-O- Matic the better shower head for better bathing. 


Write for completely descriptive catalog 
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with which is combined Automatic Heat and Air 
Conditioning and Domestic Appliance Merchandising NOVEMBER « 1958 


» Features 

O. T. Carson 

Here’s Your Second Book of Ideas Publisher 
on Business Management, Merchandising. ... 85-97 


J. A. Foxworthy 


From the winners in the Big Push Contest, here are General Manager 


prize winning tips to help you meet—and beat—the 
challer ge of competition C. L. Staples 
Editorial Director 


Job Problems ... and How to Solve Them 98 Purnell 
Hits Jacklegg Atrocities, Takes Story Managing Editor 
of Good Plumbing to Public. ... 100 E. E. Howard 

Associate Editor 
How to Tell the Qualified Contractor Story ..101 one 


L. A. Jozsi-Joe 
Feature Editor 


Crane President Asks: Is There an Industry- hes Jigs hj 
Wide Suicide Pact on Price Cutting?... 104 Merchandising Editor 


Here’s a Preview of the Warm Air Convention 


A. Young 


P. H. Werner 
He Mixes Philosophy, Soft-Sell 
to Merchandise Big-Job Services 108 
A. C. Pronoitis 
Plumbing, Heating Rate High on List Art Director 
of Wants at Women’s Housing Congress 110 
What Makes a Water Systems Ad Pull?.. 114 Advertising Manager 
J. Morrison 
» Departments Sales Promotion 
At Press Time 39 Letterhead Design Clinic 122 E. A. Bogusz 
Between Ourselves 10 Letters to the Editor 12 Market Research 
lassified Advertising 184 New Products 68 
Convention Dates 60 News of the Month 52 E. E. Ocker 
Five Minutes with Bergie. 45 Picture Paragraphs 18 Advertising Production 
Idea File 28 Questions and Answers 98 ; 
Index to Advertisers 191 Sales Aids 118 oe M. B. Johnston 
It's the Law 23 Trade Literature 32 Circulation Manager 


J. Balma 
Office Manager 


Field Representatives 


New York 110 E. 42nd St A. Papineau, Eastern Mgr., J. Untch, J. Curran OFFICERS 
Chicago 1801 Prairie Ave ...R. P. Haglund, J. H. Stoneking O. T. Carson, president and treas- 
' N V n. Needhar Mass A Pa nea Eastern Mar urer; J. A. Foxworthy, executive 
New England 5) Mt ernon. Needham, Mas d pi u, Eastern Mg vice ‘president: C. L. Staples, vice 
Cleveland Citizens Building ; M. K. Swanson president; G. L. Milne, vice presi- 
213 Monroe, Middletown, O R. T. Wagner dent; W. M. Carson, secretary 
Pacific Coast 520 S.W. 6th Ave., Portland, Ore F. J. McHugh 
625 Market St., San Francisco L. A. Meek 
3727 W. Sixth St., Los Angeles . ‘ W. Toomey 
Detroit 9387 Mendota Blvd.... D. T. Howerter 
Southern 1722 Rhodes-Haverty Bldg.. Atlanta, Ga..... M. Pirnie 


y Domestic Engineering Co., 1801 Prairie Ave 
rate, $5.00 per year. Current copies—50c each 


B $1.04 C class tage paid at Chicago, lll. and at additional ($5.00 Per Year) 
ne ces. (¢ vy Dor tic Engineering Co. The publication's title is 
ef e US Patent Office. \ 192. No 5. Whole No 2297 
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’ From virgin ingot to packaged 
ie valve-under one roof 


At Hammond every step in the manufacture of bronze valves 
—from the melting of the certified bronze ingot down to final 
individual testing and packaging—is performed in one modern 
factory. 

Each manufacturing step is conducted under rigorous con- 
trols to insure that every valve meets Hammond’s reputation 
for quality second to none in the valve industry. Modern 
“automation” methods and high volume permit manufac- 
turing economies which allow Hammond valves to be sold 
at moderate prices for valves of outstanding quality. 

Hammond is one of the world’s largest producers of bronze 
valves—and bronze valves are our only product. As such, 
they get the undivided attention of an outstanding engineer- 
ing staff . . . are not relegated to a secondary position. 
Hammond engineers have developed over 550 different bronze 
valve designs . . . which means you can get a Hammond valve 
especially suited to your particular flow control requirements. 


Hammond Number 626 gate valve has rising 


A new catalog No. 158. describes Hammond’s stem, double wedge disc. Sturdily designed for 


complete line, contains valve number comparison 
charts and other engineering data. Write today to 
Hammond Brass Works, Hammond, Indiana. 


heavy-duty industrial, commercial and original 
equipment application, to 150 lbs. steam, 300 
lbs. w.o.g. 


H 
t 
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SCENE: THE EXTRA BATH... PERFECT SETTING FOR THE 


In the big remodelling push going on all over Amer- 
ica. the urgent need for expanding families every- 
where is for an extra shower—a shower versatile 
enough to do an outstanding job in practically any 
location. In the extra bath upstairs. near the work- 
room downstairs. Off the game room or the den. Per- 
fect answer is the Cutler Shower Cabinet—quality en- 
gineered and decorator styled with models. doors and 
colors available for any and every type of installation. 
Plus genuine terrazzo receptors. Plus free-flowing 


PRODUCTS DIVISION 


rounded corners on all doorways. Plus new heavy- 
duty streamlined shower heads and valves. In a word, 
the No. 1] Shower Cabinet for any and every situation 
where an extra shower is needed. the very finest you 
and the easiest to install. The Cutler Show- 
er Cabinet opens up new business for you not only 
in residential remodelling. but in prefabs. summer 
cottages, camps. schools, hotels. motels. industrial 
plants and institutions. The new Cutler Shower Cata- 
log has the complete story —write for your copy today 


can buy 


CUTLER METAL PRODUCTS CO. 


1025 LINE STREET, CAMDEN 3, NEW JERSEY 
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Speeowny. by Wass Gaft 
j IS YOUR MEASURE OF QUALITY... 


THE DESIGN, ENGINEERING AND SALES 
» LEADER IN FLEXIBLE WATER SUPPLIES 


@ Over 2000 Pre-packaged Job Kits @ Complete Line of Copper Compression and Copper Sweat Valves and 
Fittings @ 250 Different Valve Sizes and Styles @ All Products Trademarked and Sizemarked @ Triple-Plated 
Polished Chrome Finish @ Quality Controlled @ Code Approved @ Contractor Designed for Specification Work 


ASK FOR AND GET 


SPEEDWAY, SUPPLIES by Brass Cra t 


©1958 Bross- Croft Mfg. Co. 
Write Dept. D, Brass-Craft Mfg. Co.. Detroit 1, Mich. for complete information 
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simplities plumbing 
in big addition to 
Childrens Hospital, 
Pittsburgh 


ARCHITECT’S RENDERING of Children’s Hospital Addition (fore- 
ground) at Pittsburgh. Architect: Alfred D. Reid) Associates, 
Pittsburgh. Consulting Engineer: |. A. Murray, Pittsburgh. 
Plumbing Contractor: Sauer, Inc., Pittsburgh. 


MAKING A SOLDER JOINT on an 8-inch copper soil and waste line TESTING A VALVE on the hot-water supply system. Other copper 
— the largest size used in the drainage system. Solder-joint con- tube lines in view are part of the sanitary drainage system, rang- 
nections are one of the important reasons why copper tube ing in size from 1!» inches to 4 inches. Because connections are 
systems are so much easier and faster to install. easily made, even in tight quarters, the lines can hug the ceiling. 


ome 70,000 pounds of Anaconda copper tube were used Anaconda Copper Tubes are available in all standard wall 
S in the sanitary drainage system, hot- and cold-water thicknesses — Types K. L, M, and DWV (Copper Drainage 
lines, oxygen, vacuum, and compressed-air lines of the ad- Tube) — through plumbing wholesalers. There's a full line 
sig dition to Children’s Hospital in Pittsburgh. of Anaconda wrought and cast solder-joint fittings. For more 
Copper plumbing provides the advantages of easier, faster information on ALL-COPPER plumbing, write 
installation, with additional economies in design and con- The American Brass Company, Waterbury 20, mn, 
struction made possible by the lighter weight of copper Conn. In Canada: Anaconda American Brass Ltd... °°" 
tubes and the trim, space-saving, solder-joint fittings New Toronto, Ont 


Equally important, however, are the long-range benefits 


Copper tube svstems last longer, require less maintenance 


than svstems of other materials. 


Everyone benefits with all-copper plumbing. Architects have 
greater freedom in design to locate bathrooms and utilities 


where desired without sacrificing useful space. Contractors COPPER TUBES AND FITTINGS 


report that installation time has been reduced up to one-half 


— and their men preter working with copper tube. Owners Products of THE AMERICAN BRASS COMPANY ; 
get plumbing that lasts — costs little to maintain. Available through Plumbing Wholesalers 
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progress with rice fister... 


BRA 


SS MFG CO 


é 


Los Angeles 31, Calif. 


aur ever increasing line of fine plumbing fittings = 


expands to meet the needs of the master 
plumber with the new SHASTA Wail Yi 
Type heavy acorn pattern swing spouts. 


#647 with soap dish 
#645 less soap dish 


FEATURES: 
1. 8” centers with female \.P.S. 


connections 


2. 6” cast brass spout with strainer® 


3. availiable w/ renewable seats 


4. renewable stem assembly cartridge 

5. wide variety of adjustments ay 

a. for 7” to 9" adjustment w/ female & 


connections and shur grip flanges Ss 
specify catalogue number and suffix 
Ww. 


b. for %“ adjustment w/ female 
connections and threaded flanges By 
specify catalogue number and suffix N. 


if male connections desired 


specify “male.” 


6. Competitively priced. 


*Aerator available at small additional charge. 


sold through wholesalers 


Warehouses in 
Birmingham, Alabama 
Boston, Massachusetts 
Chicago, Illinois 

Dallas, Texas 

Detroit, Michigan 
Kansas City, Missouri 
Minneapolis, Minnesota 
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Price Pfister Products — Install Easier — Work Better — Last Longer 
‘ 
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Undisposable Evidence 


Police in Richmond, Va., got a 
charge out of a local resident’s ex- 
planation of his new electric food 
He said he bought 
it just like any other citizen. 


waste disposer 


Officers, however, wasted no time 
in arresting him for possession of 
stolen goods. And the judge agreed 
when the cops presented their evi- 
dence: 

The had 


been wired for electricity. 


accused’s home never 


Honest Johns 

Detractors may claim our Con- 
gressmen are feeding at the public 
trough—but, by gosh, it’s a public 
trough with the plumbing 
money can buy. 

Members of the House of Repre- 
sentatives, for example, just voted 
themselves private plumbing and 
bigger offices at a cost of $100 mil- 
lion. Senators already have private 


best 


bathrooms, but many members of 
the House have had to share facili- 
ties with taxpayers, which is almost 
as shocking as somebody mixing 
up the and “Gentlemen” 
signs on public washrooms. 


“Ladies” 


There 


Senators, 


that the 
traditionally bigger 
spenders than Representatives, will 


are indications 


counter by adding office space to 
their present facilities. So if your 
Senator begins talking about in- 
the number of seats in 
Washington, don’t think he’s talk- 
ing about enlarging Congress. 


creasing 


Throw Us A Sump Pump! 
Ann Landers, noted adviser to 
those with non-medical heart 
trouble, recently had a letter that 
shows just how far out of control 


this do-it-yourself thing can get 
The distressed writer said she’d 
called her landlord to have him fix 
her kitchen sink like so 
many stories told by husbands, was 
unable to hold water 
The landlord, wrench in hand, 


came to have a look but instead of 


which, 


wrestling the leaky pipe, wrestled 


his pretty tenant. He stole one kiss 
and got a sock in the kisser free. 
which is the 
usually work out. 


about way those 
things 
The that 


when you call a do-it-yourselfer, 


point is, of course, 
he'll do what he knows how to do 
which is also what a journeyman 


(Please turn to page 12) 


Solomon in a Steam Bath 


Wuat with all the hot air expelled in a courtroom, 
that august chamber can get pretty stuffy in summer 
Judge W. B. of a North Carolina city got hot under 
the robe about the situation in his jurisdiction last sum- 


mer and expelled some steam. 


He ordered the county 


commissioners summoned for jury duty. 


s “This place needs air conditioning—and they’ ought 
to know it,” the judge ruled. “Or if they don’t know it- 
let them find it out. They can come and suffer the heat 


and noise and gnats along with the rest of us.’ 


And just to make sure the commissioners got the 


point, the judge replaced Justice’s symbolic scale with a 


thermometer. 
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Finest Materials « Precision Machining 
Any Combination of Styles and Sizes for 
Lavatory, Closet and Sink Supplies. 


IMMEDIATE 
DELIVERY 


from one of the 
world's largest stocks 


EASTMAN 


PRODUCTS CORP. 


PLANO, TEXAS 
Factory Branch: Louisville, Kentucky 


| 
COMPRESSION FITTINGS 
4 
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ON SERVICE CALLS, MUST 

YOU ITEMIZE YOUR BILL” 
Norwoop, Pa.—Our business 
consists principally of jobbing and 
repair work, and you know how 
difficult it is to quote a firm price 
on this type of work and be fair to 
the customer and myself. 

So most jobs are completed with- 
out quotations, and when billed out 


the invoices merely 


describe the 
work done and total cost. 

Every once in a while someone 
will question the charges and re- 
quest an itemized bill. I would like 
to know whether I am legally com- 
pelled to render one? 

ALBERT VOLLMER 


@ ln the opinion of DE’s legal con- 
sultant, you could be compelled to 


submit an itemized bill if the custom 
er insists. Most courts hold that a 
creditor must prove the amount du 
him by supplying evidence of the ma 
terials and labor used on the job 


WANTS DETAILS ABOUT 
WHOLESALER FINANCING 
JOHANNESBURG, AFRICA 


In your June issue, I read about 


SouTH 


the Noland Co.'s financing plan to 
help plumbing and heating con- 
tractors sell more remodeling jobs 


I am very much interested in this 
plan and would appreciate you: 
sending me a complete set of the 
forms and information on their use 

Biss 
@ Glad to oblige! The dealer manual 
on the Noland Credit Plan 


(Please turn to page 16) 


toagetner 


He Likes the ‘Challenge of Competition’ Study, 
Says It's No Place for ‘Hearts and Flowers 


No doubt Do- 
ENGINEERING will 
many plaudits for its October issue 
on “The Challenge of Competition.” 


I would especially like to compli- 


New York City 


MESTIC receive 


ment you for omitting the hearts 
and flowers from this analysis of 
non-industry firms that are fight- 
ing for the remodeling dollar. 
Competition is a familiar subject 
among businessmen, but unfortun- 
ately many discussions are limited 
to a fragmentary account of an in- 
dividual’s experience or some 
weeping and moaning by a bitter 
victim of the business arena. 


eIn your October issue, you pull 
together all the fragments and give 


us our first clear overall picture 


of what and where our competition 
is. Best of all, in my 
leave out the tears and name-eall- 


book, you 


ing and concentrate on what really 
counts counteraction, using out 
inherent strengths, rather than 


adopting our rivals’ weaknesses. 


a We must expect fierce competi- 
tion in our kind of economy—we 
should thrive on it, rather than 
shake our heads about the “tough 
Contractors cited in the 
Turkstra, Jacob- 


already have proved 


times.” 
Big Push issue 
son, Webster 
DoMEsTIc ENGINEERING is right in 
facing up to the realities of this 
competition and describing it in 
other than “sob-sister” terms 


JOHN MANNING 


Between Ourselves 


(Continued from page 10) 
plumber will do except that he 
knows how to fix leaks. ' 

That's not to say he doesn’t know 
Help! 


how to—Miss Landers! 


We'd Be Mad, Too 

A news story from Texas says a 
fellow down there is mad because 
his “old-fashioned” pump pumps 


nothing but hot water . 


Atomic Slide Rule ; 
“The average plumber or pipe- 
fitter is a highly skilled mechanic 
who knows his trade backward and 
forward. Yet the truth is he knows 
only a fraction of what he'll have to 
learn to hold down jobs in the 
Atomic Age.” 
These are the Peter 
Schoemann, president of the United 


Assn. The association has begun a 


words of 


new training program for atomic- 


age journeyman plumbers 


e The union recently held a week's 
briefing on the most effective meth- 
ods of teaching workers trigonome- 
try and thermodynamics for 400 in- 
structors from vocational and union 


chools 


on the tips to the journeyman-ap- 


These instructors will pass 


prentice level. 


“Basic scientific grounding and 


knowledge of mathematical short- 


cuts is needed by these workers,” 
Schoemann says, “because they will 
handle expensive metal pipe costing 

as much as $1,100 a foot and weld 


valves which cost $35,000 in a four- 


inch size.” 


a There’s no room for mistakes at 
these prices, and the union aims to 
sce that there are none. The school- 
ing is financed jointly by contrac- 


tor employers and the union. 


Thought Material 

Tomorrow will be a better day, 
only if we begin today to improve 
it. . . Great minds converse about 
minds discuss 
minds talk 
He that can have pa- 


ideas, average 


events, small about 
peopl 
tience can have what he will.— 
The above are gleanings from the 


YMCA Bulletin Board at the Uni- 
versity of Illinois. END 
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U-BRAND 


DIELECTRIC 


Rugged, tough nylon is 
used in the new U-Brand 
Dielectric Fittings which 
eliminates the usual ineff- 
cient gaskets. U-Brand di- 
electrics are designed to 
form a tight well insulated 
union that will withstand 
high temperatures and will 
also hold up under high 
pressures. The exclusive 
U-Brand design incorpo- 
rates savings for you. 


Independent lab- 
Oratory tests 
show that U- 
Brand dielectric 
fittings have a re- 
sistance against 
electrical current 
7 times higher 
than other brands 
tested. 


U-Brand dielectric fittings include copper sweat 
unions, galvanized unions, couplings, reducer coup- 
lings, and nylon bushings. All are available in pop- 
ular sizes. 


COSTS LESS 

RESISTS CORROSION 
WON'T DETERIORATE | 
EASY TO INSTALL 
GIVES PERFECT SEAL 
ADAPTABLE FOR 
MANY USES 


ust tighten bolts 
‘or complete seal 
of casing and 
pipes. 


The most effective well seal yet devised. 
The simplicity of the construction makes 
installations a “breeze.” Made of high 
density polyethelene and zinc plated steel. 
Adapts for shallow well, deep well, and 
submersibles. We invite cost comparisons. 
The engineering and ingenuity of Union 
Malleable makes this patented item avail- 
able at a savings to you. 


THE UNION MALLEABLE 


MANUFACTURING COMPANY 
ASHLAND, OHIO 


Galvanized and Black U-Cote Malleable Iron 


Pipe Fittings—Unions—Plugs and Bushings—Cast Iron Drainage and Screwed Fittings— 
Steel Nipples and Couplings—Metal Insert Fittings for Plastic Pipe. 
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RA816-817 Protectorelay* 


Stack mounted oil burner 
primary controls for in- 
termittent or interrupted 
inition. RASI7 provides 
adjustable ignition timing 
and scavenging timing to 
let service man tailor it 
to each application. 


*Trademark 
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how much did you lose last week on costly service call-backs? 
Recent surveys show that when the units you install have all-Honeywell 
controls you make far fewer trips—and keep those profits. What's more, 
Honeywell's systems-and-service way of doing business backs you up 100 
percent, at no cost to you. You get reliability; easier installations; simplified 
inventories; educational programs for your staff—and above all, fast 
help when and where you need it from 112 sales-service offices. 


Added up, these benefits mean more profit from every job when your units 


have all-Honeywell controls. Ask your Honeywell man to prove it. 


For information on Honeyavell's 


complete line of control systems for Honeywell 


heating and cooling, call your local 


Honeywwe office. Or write 

Minneapolts-Honeywell, mt WL Coitrol 
Dept. DE-11-04. Minneapul 
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(Continued fron 
the necessary forms, is on the 
way to help contractors sell more re- 


modeling in South Africa 


page 12 


with 


meet any of my competitors o 
suppliers 

Many of my contractor-custom- 
ers recall the day the helicopter 
landed on Central Avenue and the 
confusion it They 
the fire 


were 


caused recall 


how police and depart- 


ments called by neighbors 


after the and 


helicopter landed 
cars were lined up four deep try- 
ing to find out what was going on 


You would think the Irish were as- 


thing will probably come up. 
Epwarp Moran 
President 
Moran Supply Co. 


@eThe story, “How Showmanship 
Helped Him Grow Big Fast,’ ap- 
peared in the September issue, begin- 
ning on page 88. 


LOOK AT YOUR LETTERHEAD— 
EVERYBODY ELSE DOES! 
LI 4 N.Y You 


SYOSSET. have 


sembled for St. Patrick’s Day AY 

EVERYBODY'S ASKING . . 
WHAT'S NEXT, MORAN? 

Cuicaco—I thank you 

for the nice Moran 

Supply Co. in your September is- 


sue. 


times in 
This 


looking toward help 


Although 
time 


that has been consulting 


and we 


some your services 


want to ago, got the 
submarine or the flying saucer for 


the 


time we are 


story about 


from your Letterhead Clinic in ow 


return trip from Mars, we did expansion program 
have fun and increased business 

Now every sking me. Ace Plumbing 
“What's next. Moran?” That I can- 


not right 


JOSEPH SCHLAKS 
So many people have commented & Heating 


It is 


one Is a 


to me on the story. the sub- e The letterhead DE designed for Mr 
ject of conversation whenever I answel now, but some- Schlaks appears on page 122 


“The only way to meet competition is to meet 
it hard...and meet it directly.” 


New York City —Your October treatment 
of the “challenge of competition” is an ex- 


tremely 


so, the entry of these forces into your area of 
business, is, as your magazine points out, in- 
refreshing and effective departure direct; there is no danger of the alert contrac- 
from the futile hand-wringing and cries-of- 
doom we see far too often. The p-h-c indus- 
try’s progress in the next ten years (and there 
will be 


tor losing his dominant position. 

3. There is a definite and mutual cause- 
and-effect relationship between competition 
considerable will show, 
that your facing of the facts of 
life in October, 1958, was a singular milestone. 


progress) and progress. Where there is healthy com- 
petition, inevitable. Where 


competition has been dull, accounting for no 


many times, progress 1S 
innovation, there will be no progress—and 
The 


needed is 


© If I may, I'd like to add a few comments competition will come in from outside. 


from our unique point-of-view—unique only innovation that has long been 


in the sense that we know and deal with some package selling of modernization. 
of the groups and companies singled out by 4. The only way to meet competition is to 
you as principal sources of competition: meet it hard and directly. If p-h-c contrac- 
tors will now, in greater numbers, take hold 
of the package-selling trend for themselves, 
they can more than maintain their already 
substantial share of the business 


1. Competition is healthy; indeed, compe- 
tition is the lifeblocd of the whole American 
economic structure. Every businessman—at 
least in a superficial, lip-service sort of way 
acknowledges this. At the same time, we all 
wish, most of the time, that our competition 
would drop dead. Since it most certainly will 


not, we must assume that 


s Again, our compliments to you for a job 
extremely well done. 
Don Moort 
Executive Director 


w 2 Home Improvement Council 


Competition is here to stay. No amount 
of lamenting, no legislation, nothing will keep 
Sears, Montgomery Ward, the lumber dealer. 
the general contractor, etc., out of the mod- 
ernization business 


See January issue for Part 2 in the 


. including—as it must in- Challenge for Competition 


clude—p-h-c merchandise and service. Even 
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Here’s the world’s first 


corrosionproof neoprene 
Roof Vent Flashing! 


DomEstTK 


NEOPRENE ROOF VENT FLASHINGS 
MONO-FLASH DIVISION « CARROLLTON MFG. COMPANY, DEPARTMENT M-102 « CARROLLTON, OHIO 


ENGINEERING, 


FLEXIBLE ONE-PIECE FLASHINGS FEATURE FASTER 
INSTALLATION... LONGER SERVICE ..HIGHER PROFITS 


A new concept in “pre-fabricated’’ flashings, CARLTON 
MONO-FLASH permits complete installation in minutes, elim- 
inates leaks around vent pipes, won’t corrode or stain roofs, 
reduces scrap and spoilage losses to minimum. This lightweight 
flashing, molded from tough weather-resistant neoprene, fea- 
tures a special double-seal design (Patent Pending) that assures 
permanent weather-tight joints. 

Developed for residential and commercial buildings, CARLTON 
MONO-FLASH flashings are available in a range of sizes to 
fit standard vent pipes and roof pitches . . . are predicated to 
last the life of the building. 


FOR DETAILS AND PRICES, WRITE FOR CATALOG M-101 


NovEMBER 1958 


Flexibility permits easy po- 
sitioning on vent pipes. 


Non-hardening caulking com- 
pound completes leakproof 
seal. 


A 


Finish roofing can be applied 
over apron. 


8212-CM 
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COME ON IN, THE WATER'S FINE— for penguins that is 
Our well-dressed feathered friends at the San Diego 
zoo find the 50-degree water temperature to their lik 
ing, but not “Miss San Diego.” The water is refrig 
erated to penguin comfort by Dunham-Bush equipment 


OLSONITE SPECIAL: Oscar (Ozzie) Olson, president of Swedish Crucible Steel, 
Detroit, expects his Ferrari Grande Tourisimo custom-built sports roadster to 
carry off some trophies in race events this fall and winter. The car, which will 
be used to publicize Olsonite toilet seats, has a speed of 156 miles per hour 


Picture 
Paragraphs 


DOES TWO JOBS WELL—dishwashing and space-saving, 
says the Waste King Corp., Los Angeles, of its new 
portable dishwasher. With the leaves folded, the unit 
rests unobtrusively in any convenient kitchen area 
When open, they form a four-foot working area 


SAFETY FIRST: A nurse turns on thermostatically 
controlled warm water for a young patient in 
a Cincinnati hospital. Temperature is controlled 
by a Powers Regulator Co. Hydroguard mixer 
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Contractors’ Pump 
Full fledged, self-priming 
contractors’ pump. Ex- 
4 tremely low priced PLUS YS 
full water system dis- 
counts ! 
a 
2 
me 
Aqua-Pak Piston Pump 
Not designed 30 years ago but TODAY for to- P 
morrow's pumping needs. Has more new features ' ie 
than ever before offered. 
va 
A completely new concept with top discharge . . 
/ A Lancaster exclusive. Patent Pending. No other ys 7 
/ sump pump like it on the market. : : 
/ 
\ 
4 
Dual Dutchman Two-Stage P 
Top quality, loaded with features, yet priced within 4 . 
the range of some conventional single stage pumps. 2 # 


Mail Coupon Now for Complete information, 


Prices and Discounts ! 


No matter what pump line you handle... ANY 
ONE OR ALL OF THESE PUMPS WILL ADD 


INTEREST AND PROFIT TO YOUR LINE. 
What’s more, Lancaster pumps are designed for 
simplicity of installation 

and operation. So be 

smart .. . handle the 

pumps that make 
your selling easier 
. Lancaster Pumps! 


LANCASTER PUMP & MANUFACTURING COMPANY, INC. 
Box 778-H, LANCASTER, PA. 


Gentlemen: 


Please send complete information on the following Lancaster Pumps 
immediately ! 


New Two-Stage Pump 
New Piston Pump New Sump Pump 
Name 

Company 

Street Address 


Town 


| New Contractors’ Pump 


| NEW TOr Pit 
g 
| 
é 
State 
LANCASTER PUMP & MANUFACTURING CO., Inc. | 


Because CS&B specializes 
in high economical 
production of the more popu- 
lar items, it can offer a line of 
the highest quality tubular brass 
goods at prices which provide 
you with a full profit on 
every job. 


volume, 


PRODUCTION 


Only CS&B has full automa- 
tion in the production of tubu- 
lar brass goods, your assur- 
ance of uniform high quality 
and prompt delivery — no lost 
profit in installation time or 
repairs. 


The exclusive CS&B Tube-Tee 
is designed to be three ways 
more profitable—better qual- 
ity at no extra cost to you, 
faster installation, more at- 
tractive appearance ...a 
typical of CS&B im- 
proved product design. 


result 


fea THE CONNECTICUT STAMPING & BENDING CO. 


NEW BRITAIN, CONN., 


U.S.A. 


affiliate: TUBE BENDS INC. aircraft parts 
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Stretch Dollars... Save Manpower with equipment that does more! 


COORCS BULL £3 with 
POWER-MATCHED AUBURN TRENCHER 
WILL DIG IN MORE ADVERSE 
CONDITIONS THAN ANY OTHER! 


Here is a top-quality rig for digging utility lines, sewers, irrigation ditches, 
foundations, footings, laterals, gathering lines, and hundreds of other profitable 
jobs ...and it’s the best in the business when the going is really tough! 


TRACTOR AND TRENCHER FORM AN INTEGRATED DIGGING UNIT 
with geared spacer of the Auburn Trencher built into the power train of your 
Work Bull 202. The Tractor is lengthened 315”, providing better balance and 
control for straight, smooth-walled trenching. Exclusive Gear-Draulic Drive \ets 
you operate at speeds variable from zero to 600 feet per hour... automatically 
adjusts power to compensate for changing ground conditions. Complete control 
from the driver's seat facilitates fast, accurate digging with a minimum number 
of work interruptions. 


PATENTED NON-CLOGGING CUTTING BITS have no pockets. ..do not 
fill with loosened dirt, nor jam under wet and clay conditions. Special chisel-type 
Pent-A-Bits in 5”, 8”, 11”, and 14” widths are available for digging in rock, 
shale, or frozen ground that other equipment can’t handle. 


VERSATILITY FOR WIDE RANGE USE! Your Auburn Gear-Draulic 
Trencher travels from job to job at the road speed of your Work Bull 202... 
sets up fast in corners and other difficult locations. 190° vertical operating arc 
lets you dig straight down from the starting position or back-trench under 
sidewalks, streets, and other obstructions. You can dig 6”, 8”, 10”, 12”, and 14” 
widths in trenches up to 6’ deep! Combined with a Davis Loader on the front 
of your Work Bull 202, one rig efficiently handles your complete digging 
backfilling operations. 


OTHER MASSEY-FERGUSON POWER-MATCHED PACKAGES include 
the Work Bull 1001 Multi-Purpose Tractor Loader (60.3 hp), Work Bull 303 
Tractor (54.5 hp), Work Bull Fork Lift, and Davis Loaders and Backhoes... 
plus a multitude of integrated attachments for each basic unit. 


For infor on the complete Massey-Ferguson line ask for Brochure G-4. For specific 
information on the Work Bull 202 with Auburn Trencher, ask for Brochure A-2. Write 
Massey-Ferguson Industrial Division, 1009 South West Street, Wichita 13N, Kansas. 


MASSEY-FERGUSON 
INDUSTRIAL DIVISION 


> —— - 
{ 
\ 
= 
= Davis 210 Backhoe on Work Bull ket 
a 202 or 303 . . . only machine that “3 
can dig flush alongside walls, etc. 
= at 
3 WN 
Pipe and Cable Layer on Work Bull ae 
202 buries lines up to 1%” dia. 
to a depth of 18'2" at 2 to 3 mph. , 
j 
Work Bull 1001 with Backhoe-Back- 7 ; 
fill Blade handles excavating, fill- nee 
ing without changing attachments. 


These are current leaders in the largest, most 
popular line in the sink business. Each offers 
exclusive, fancy-striking features homemakers 
want. All are made of beautiful, enduring 
stainless steel that glows anew after every 
use. All are backed by the famous ELKAY rep- 
utation for quality ...and by a hard-hitting, 
nation-wide advertising program that sells the 
ELKAY name—pulls homemakers in to ELKAY 
dealers. Put the latest by ELKAY on display 
—order from your wholesaler now, or write 
direct for complete information. 


x 


* Pat. Pend, 


ELKAY MANUFACTURING COMPANY > 
1874 South 54th Avenue, Chicago 50, Illinois 


America's first and foremost maker of quality stainless stec/l... established 1920 


Cs 
the unique slide-lock system—assures 4 
Be with self-drain ng apron that makes counter f ‘tops ta 
| 
| 


=s damages because it had accepted 
~> / his work. He also accused the 
/ fia plumbing contractor and jour- 

— neyman of contributory negli- 


said the town was responsible for 


gence. 


ag 


Help, Not Cure 


Plumbing and heating prod- 


ucts are wonderful—but nobody 


can claim they work miracles! 


A property owner found that 
out when he refused to complete 
payments on a air condi- 
tioner. He said he bought the in- 


stallation, on the recommenda- 


new 


tion of a physician, to relieve the 
hay fever and asthma of his son 
It had this, he 


said, although the manufacturer 


failed to do 


claimed it benefited sufferers. 


# The court threw the case out. 
It pointed out the manufacturer 
had made no promise of mir- 
acles. Like medical authorities. 
he merely said air conditioning 
often helps hay fever victims. 
But no neither manufac- 
turer scientist—had 


one 


nor ever 


called air conditioning a certain 


cure-all in every case. 
Citation: Weiss v. Saffell’s 
Plumbing and Air Conditioning 


Co., 313 Pac. (2d) 390. 


Sewer Explosion 


An explosion occurred while a 
journeyman was placing a new 
seal on a water closet which a 
homeowner claimed 


was ema- 
In the resulting 
fire, the journeyman was burned 


and the home destroyed. 


nating odors. 


s Investigation proved the in- 
staller of the sewer system had 
cut the gas line in several places 
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Legal Decisions of Interest to Contractors 


e The court ruled that a town’s 
acceptance of a job does not ab- 
solve the installer for defects dis- 
covered at a later date. And it 
found that the journeyman and 


his employer had in no way con- 
tributed to the hazardous instal- 
The installer, 
therefore, was held fully respon- 


lation. sewer 


and backfilled without repairing 
the leaks. 


In court, 


sible for the gas explosion 
Citation: King v. 
So. (2d) 705. 


Mason, 95 


the sewer installer 


END 


YOU BE THE JUDGE 


If you were a judge, how would you decide this case? 
A plumbing contractor who installed the plumbing in 
| a drive-in restaurant brought suit for payment. The 
| owner countered with a suit alleging a defective instal- 
lation. He said waste backed up and overflowed, ruining 
his supplies and creating offensive odors. There was a 
further dispute about the contract, the contractor con- 
tending that it was on a cost plus 10 percent basis, while 
the restauranteur said it was for a fixed sum. Who was 
judged to be right? 


* * 
The judge said that properly tying in the private line 
| with the city main (so waste wouldn’t back up) was the 
plumbing contractor’s responsibility. He also ruled that 
the contract was a cost plus 10 percent one. So the con- 
tractor was required to correct the installation, but he 
was paid for doing so. 
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The NEV 


METALBESTOS 
CHIMNEY 


is the FIRST truly 
ALL-FUEL CHIMNEY... 


The Metalbestos Chimney is designed for use with every fuel... 
efficiently removes all combustion products released by oil, gas, coal, 
wood and domestic incinerators. 


Galvanized 
Steel 

Outer Pipe 
gives extra 
protection against 
external 


holds heat) inside inner 
for draft action 


Light-Weight Insulation Means Simple ‘‘Twist-Lock’’ Coupling Simple, Strong Support Up Choice of Four 
Fast, One-Man Installation Eliminates Screws. Cement, Mastic To 53-ft. Chimney Height Attractive Tops 


SEND TODAY FOR COMPLETE INFORMATION ON THE NEW 
METALBESTOS CHIMNEY... modern, economical answer to the complete 
removal of all combustion products. Write Dept. DD-11. 


Stocked by principal distributors 

in major cities. Factory ware- 

houses in Akron, Atlanta, Chicago, 

Dalias, Des Moines, Los Angeles, a WILLIAM WALLACE COMPANY - BELMONT, CALIF 
New Orleans, Woodbridge, N. J. 
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wrot copper tee shows that the tubing burst at 
3760 p.s.i., and that NiBcOo wrot fittings are 
oe stronger than the tube they join...an extra 
margin ‘of safety that hed pressure 


Like David of old, NIBCO wrot copper fittings 
are strong where it counts. Wall thicknesses in 
the NIBCO" zone of strength”’’ (as shown in the 
cutaway tee, for example) are not made to the 
“L” minimum ASA standard, but have heavier 
than“ K”’ wall thickness of metal...additionally 
densified in processing. This is but one reason 
why NIBCO fittings are specified by the nation’s 
leading contractors and service organizations. 
See your NIBCO wholesaler, or send coupon for 
FREE CATALOG. 


INTBCO 
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NIBCO INC. — Dept. H-551! Elkhart, Indiana 


Please send “Catalog |"' of NIBCO fittings. 


name 
firm 
address 


city, state 
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It pays to make STERLING 


Yes! One source makes GOOD 
SENSE! Make a single call and 
you have what you want! Best 
of all, Sterling is the line pre- 
engineered for savings in first 
cost, installation, and mainte- 
nance. Go Sterling all the way! 


your ONE SOURCE lor: 


CAST & FINISHED BRASS GOODS 
TUHULAR BRASS GOODS 

“PUTT SAURGHE VALVES 

WATER SERVICE PRODUCTS 


Sterling Paucet 


MORGANTOWN «° W. VA. 


. . There is a fine STERLING PRODUCT for 
RESIDENTIAL NEEDS e« FARM NEEDS « INDUSTRIAL NEEDS ¢ COMMERCIAL NEEDS 
INSTITUTIONAL NEEDS « MUNICIPAL NEEDS 
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THOUSANDS NOW USE 


GUARANTEE JOB-PROVED PERFORMANCE! 


FULL %" to 2” RANGE 


WEIGHS ONLY 


77 POUNDS 


Only 


POWER DRIVE 


for hand pipe tools 


See Your Ole oc Today! 
THE OSTER MANUFACTURING COMPANY .- 1306 East 289th St., Wickliffe, Ohio 
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Heres How to Check Your Service Quotient 


How’s Your 

The following questions will 
help you evaluate ycur service 
operation. If you can answer 
“ves” to 17 or more of them, your 
service department has a high 
“Service Quotient” and you can 
feel certain that it is functioning 
smoothly, efficiently and_ profit- 
ably. If ycu can’t, it may be time 
to take stock of your service pro- 
cedures and see if they shouldn't 
be “brought up to date” for bet- 
ter customer 


service, more ef- 


ficient operation and greater 
profit per job than they are now 


producing. 


#1. Do you handle every serv- 
ice call immediately—or tell the 
customer why can’t and 
when you will be able to handle 


the call? 


Vi 


2. Are your journeymen par- 
ticularly careful to clean up the 
customer's home after every job? 

3. Do you emphasize the im- 
portance of showing courtesy to 
the customer during every call? 

4. If you cannot repair some- 
thing “on the spot,” do you have 
a replacement part to provide the 
customer with service while his 
own is being fixed? 


#5. Do you guarantee your 
work and live up to that guaran- 
tee scrupulously? 

6. Do you use only top qual- 
ity parts and materials—and let 


your customers know that you do 
so? 
7. Do you keep service rec- 


ords on every customer? 


#8. Do you make sure that no 
one in the process of learning a 
skill or acquiring training is al- 
lowed to work on a customer's 
order without supervision? 


9. After “in the shop” repairs, 


do you make sure an item is 
clean and in good appearance be- 
fore it is returned? 

10. Do you make sure all em- 
ployees have the proper tools for 
a job? 

11. Do you keep your service 
charges in line with the job—but 
make a suitable profit? 

12. Do you maintain an ade- 


(Please turn to page 32) 


SERVICE SCORECARD 


10 


TOTAL 


TO CHECK YOUR “SERVICE QUOTIENT,” 
then answer each one “yes” or ‘‘no” on the above scoreboard 
swer 17 of the 20 questions with a ‘yes,’ your S.Q. is 85 percent 


read the 20 questions on this page, 
If you can an- 
oa good score! 
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HOW SUNDSTRAND FUEL UNITS BACK UP YOUR BURNERS 


Strong, 
type 


Powerful, strain- 
free pumping action. 


The familiar profile of the Sundstrand Fuel Unit won't 
ever decorate a movie theater, but oil burner men know 


the Sundstrand’s record of quiet heroism through long, More efficient 


cold winters. Strong, silent oil delivery designed into the hum elimination. 


almost frictionless Rota-Roll pumping element easily 
works on and on for years—full speed, without the slight- 
est strain, practically without maintenance. Sundstrand’s 
larger, more efficient anthhum diaphragm eliminates all 
tank hum, and the hydraulically balanced, nonpulsing 
Sundstrand valve assures quiet, steady oil pressure at the 
nozzle. Make sure your burners keep performing, season 
after season, ‘‘as specitied ‘—use Sundstrand, first in 
fuel units 


SUNDSTRAND WN 


HYDRAULIC DIVISION 


of Sundstrand Machine Tool Co., 2210 Harrison Ave., Rockford, Ill_—Eastern Sales Office: 89 Summit Ave., 
Summit, N. J. Made in Canada by John Inglis, Ltd., 14 Strachan Ave., Toronto; in Sweden by Sundstrand 
Hydraulic AB Stockholm; in France by R. S. Stokvis, et Fils, S.A., 20-22 Rue Des Petits-Hotels. 


SUNDSTRAND 
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‘WHIRLING ‘3 
SOFIITE 


COP-R- LOY 


QUALITY SUPREME 
GALVANIZED SHEETS 


Use Wheeling sorTiTE® Galvan- 
ized Sheets. Ideal for every fabri- 
cating operation, they never flake 
or peel. So we make this challenge 
— Anything that can be made of 
steel sheets can be made of 
soFTITE Galvanized Sheets. 


STRONG 
STEEL PIPE 


Use Wheeling Continuous Weld 
Galvanized Steel Pipe. Consist- 
ently strong, ductile and uniform, 
Wheeling Pipe fabricates and 
welds easily because it is always 
made of Wheeling’s own con- 
trolled quality steel. 


Ask your Wheeling Distributor for full details today. Or write, Wheeling Steel Corporation, 
Wheeling, West Virginia. District Sales Offices located in Atlanta, Boston, Buffalo, Chicago, 
Cincinnati, Cleveland, Detroit, Houston, New York, 
Philadelphia, St. Louis, San Francisco, Wheeling. 


IT’S WHEELING STEEL 


TOP-QUALITY 
SERVICE 


Call your nearby Wheeling Dis- 


tributor. He has years of experi- 
ence in serving customers just like 
you. And he always carries a well- 
rounded stock of Wheeling Steel 
Products so he can quickly and 
efficiently fill your needs. 


SF 
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conditioning 


A full NE W line of 


ACH WATER CHILLERS 


SMALLER + LIGHTER - EASIER TO USE 


Here is a completely new line of Acme packaged water chillers, 
in a full range of sizes, which pack more capacity in less space 
than ever before. Size has been cut as much as 50°, weight 
as much as 30% and costs have been reduced, too 


These great new Acme packaged water chillers mean that you 
can save building space . . . cut structural requirements . 
slash installation costs while using top quality Acme equipment. 


Complete Acme Systems 
In addition to this great new line of packaged water chillers, 
Acme offers a complete range of water saving and cooling dis- 
tribution equipment for both wet and direct expansion systems. 
Get the full story on the new Acme packaged Water Chiller line 
and on other components for a complete Acme system. Call your 
nearby Acme sales engineer or write directly to the factory. 


INDUSTRIES, INC. 
JACKSON, MICHIGAN 


Manvfacturers of quality air conditioning and refrigeration equipment since 1919. 


| the practical approach to air 
 Fan-and-coil remote Single and multi-rone 
-aperative taadensers air conditioners 
Domestic ENGINEERING, NOVEMBER 1958 31 q 


Humidifier Report 

A market analysis survey point- 
ing out that nearly seven million 
families need a furnace humidifier 
is available from General Filters. 
The report covers the background 
of furnace humidifier and 
also discusses health reasons for 
proper humidity during the heat- 
ing season. Other highlights of the 
report cover the need for replace- 
ment plates and the profit poten- 
tials inherent in the humidifier 
market. 

Available from: General Filters, 
Inc., 43800 Grand River Ave., Novi, 
Mich. 


needs 


Brass Goods Catalog 

A 24-page catalog featuring its 
line of tubular brass plumbing 
goods as well as additional new 
items has been issued by Connec- 
ticut Stamping and Bending. 
Among the new items in the cat- 
alog the dishwasher branch 
tailpiece for use with !2-in. copper 


are 


tube sweat connections or 
hose connections, and 


34-in. 
“stock sav- 
ers’—which yield various combi- 
nations of tailpieces that are ideal 
for repair and remodeling jobs 
where minimum waste is desired. 
Available from: Connecticut 
Stamping & Bending Co., 206 New- 
ington Ave., New Britain, Conn. 
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GOOD READING FOR P-H CONTRACTORS 


Air Conditioner Catalog 

An air 
use by contractors has been issued 
by Young. It includes capacity and 
physical data, dimensions, illustra- 
tions and descriptions of the firm's 


conditioner catalog fo 


remote type Roomaire units. 

Available from: Young Radiator 
Co., 709 S. Marquette St., 
Wis. 


Racine, 


Unit Heater Catalog 

A catalog describing its new line 
of gas-fired unit heaters has beet 
issued by Grinnell. The catalo 
features a listing of sound ratings 
which enable the 
propeller fan-type 
heater to select the unit which will 
not add to the noise level in the 
The entire line 
classified. In 
unit locations, 


purchaser a 


gas-fired unit 


area to be served. 
is so addition, the 


catalog covers 


mounting heights, lengths of throw. 
performance specifications, weights 
and dimensions of the line. 


Available from: Grinnell Corp., 
260 W St.. Providence 1, 


Exchange 


Please turn to page 36) 


How to Check Your Service Quotient’ 


(Continued from page 28) 
quate stock of repair and replace- 
ment parts? 


13. Are 


structed 


your servicemen i1n- 


never to discuss your 


competitors or their activities 
with a customer? 

14. Do you carry insurance to 
protect the customer's equipment 
while in your possession—and do 
you let the customer know you 


do so? 


15. If, in the course of doing 


service job, your journeymen 


discover other work that should 
be done, do they or you tell the 
customer about it and make suit- 
able recommendations? 

16. Are you careful to get the 
before 


customer's authorization 


you do any work that’s needed, 
but not ordered? 

17. Do 
checks on 


you run frequent 


your equipment to 
it’s in good re- 
that it’s 


use at all times? 


make sure that 
pair and available for 
18. Do you offer some sort of 
time-payment plan to help your 
customers pay for the more cost- 
ly jobs more easily? 
19. Do 


journeymen on the importance of 


you instruct your 
presenting a neat appearance— 
and provide them with clean uni- 
forms to help them do so? 

20. Do you keep your trucks 
washed, painted and uncluttered 
for neatness of appearance and 
easy recognition? END 
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Famous Mine-to-Market Quality 
that means Dependability 


Phelps Dodge copper water tube’s out- 
standing reputation for superior quality is 
the result of complete Phelps Dodge con- 
trol of materials and manufacturing meth- 
ods, from the mining operation to the fin 
ished product. Phelps Dodge water tube ts 
made of the highest grade copper from 
Phelps Dodge’s own mines . . . is carefully 
controlled for quality throughout fabrica- 
tion... and has unsurpassed tube proper- 
ties, including precise uniformity of wall 
thickness, due to Phelps Dodge’s unique 
Hot Forged-Extrusion Process. 


PHELPS DODGE 


CORPORATION 


NEW YORK, N. Y. + LOS ANGELES, CALIF. 
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Dependable Distributors with 
Complete Service Facilities 


Phelps Dodge distributors can supply plumbing and 
heating contractors from complete stocks of pipe, 
copper water tube, copper drainage tube, copper re- 
frigeration tube and other essential plumbing equip- 
ment of all kinds... everything needed for home 
building, industrial expansion, heating and air condi- 
tioning and factory maintenance. Phelps Dodge dis- 
tributors also offer expert advice and valuable job 
tips, plus practical knowledge from Phelps Dodge rep- 
resentatives that help to solve on-the-job problems. 


Your Phelps Dodge distributor has the best of everything: 
top-quality products and friendly service! 


MADE IN USA 
TO THE STANDARDS 
OF AMERICAN INDUSTRY 


‘i 
- 
Phelps Dodge Copper Water Tube ; 
"A PHELPS DODGE COPPER PRooucTS 
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“Every now 


and then 
I miss a good one!” 


In the new construction market, 
DODGE REPORTS can uncover them for you 


Have you ever figured the cost—in salesmen’s time 
and missed opportunities — of blind sales calls and calls 
based on rumors? In some fields, it’s the only way of 
getting business. But not in the new construction mar- 
ket! Not when you can use Dodge Reports to pin- 
point active prospects...to guide the timing of sales 
calls...to help you concentrate on the jobs you know 
will be profitable. 


Dodge Reports tell in advance who is going to build 
what and where, tell you who to see, when bids are 
wanted — even who else is bidding and who finally gets 
the job. You specify the area, types of jobs, and stages 
of progress you want to cover. Reports are mailed daily 
direct to you or your salesmen. Dodge Reports will 
cover all types of construction for you anywhere in 
the 37 Eastern States. 


WRITE FOR FREE BOOK 


F. W. Dodge Corporation, Construction News Division, 
119 West 40th Street, New York 18, N. Y., Dept. 8118 


Send me the book “Dodge Reports- How To Use Them Effectively” 
and let me see some typical Dodge Reports for my area. I am interested 


in the general markets checked below. 


_| House Construction General Building 


_) Engineering Projects (Heavy Construction) 
Area_ 

Name 

Company 


Address 


ae 
Dodge Reports 


Timed Sellin 
to 
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Ist National Bank Building, Tulsa, Okla., is equipped with 
B&G Monojlo Fittings. Carson and Lundin, Architects. 


B&G Monoflo Fittings enable you to design a 
one-pipe forced hot water heating system of any 
size with assurance that it will be correctly and 
efficiently circulated. That’s because the Monoflo 
Fitting is an engineered device—not just a “‘scoop’ 
or “choke.” 

These Fittings are designed to handle definite 
radiator sizes, maintain proper temperature drops 
and permit the use of economical riser sizes. They 
provide adequate diversion under average conditions 
without introducing excessive resistance. 

An exclusive feature of BeG Monoflo Fittings is 
that there is virtually no limit to the number which 
can be installed in any circuit of a one-pipe forced 
hot water system. Design problems which other- 
wise occur are eliminated. 

Complete design procedure for B&G Monoflo 
heating systems is found in the B&G Handbook. 


NEW "RED-RING" COPPER 
MONOFLO’ 


Made in 1” and 114" sizes, 
the ‘"Red-Ring”’ can be used 
for up-feed, down-feed, sup- 
ply, return, one or two-fit- 
ting installations. Just keep 
the “‘red-ring’’ between the 
risers. 
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NEVER HAS A 
PROPERLY DESIGNED 


BsG MONOFLO 
SYSTEM FAILED! 


From small residence to the largest conceivable q 
installation, B&G Monoflo Fittings assure a cor- % 


rectly balanced one-pipe forced hot water system. 


Heat in this residence is properly distributed by 
B&G Monoflo Fittings 


BELL & GOSSETT 


c O M P A N Y 
Dept. FM-1, Morton Grove, Illinois 


Canadian Licensee; S. A, Armstrong, Ltd., 1400 O'Connor Drive, Toronto 16, Ontario 
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Trade Literature 


(Continued from page 32) 

Temperature Sensing Bulletin 

A bulletin describing the advan- 
tages of diaphragm temperature 
sensors for use in home and com- 
mercial appliances is being offered 
by Robertshaw. The bulletin de- 
scribes how the units are used in 
controls for refrigerators, cooking 
ranges, vending machines and oth- 
er appliances. showing 
details of the controls are included. 

Available Bridgeport 
Thermostat Division, Robertshaw- 
Fulton Controls Co., 155 Hill St.. 
Milford, Conn. 


Diagrams 


from: 


Boiler-Burner Spec Sheets 
Three specification sheets for its 
new forced-draft packaged boiler- 
burners have been published by 
Fitzgibbons. The sheets give com- 
plete specification data on 21 boile: 


Catalog R-10 


models equipped with an industrial 


sizes. describes 13 
type forced-draft rotary oil burn- 
from 59 to 464 
hp. Burners for all oils, with and 
without preheaters: for oil and gas 


er, ranging In 


size 


combination: and for full gas firing 
are also available for these models. 
Catalog PB-10 describes four mod- 
els for oil only equipped with low- 
pressure atomizing burners suit- 
able for oils through No. 5 and in 
sizes from 59 to 93 hp. Catalog P- 


10 describes four models equipped 


with high pressure atomizing burn- 
ers for light oils to No. 2, as well 
as gas or gas and oil combination 
firing in sizes from 59 to 93 hp. 
Available from: 
Boiler Co., 101 
York City 17. 


Fitzgibbons 


Park Ave., New 


Drill Anchor Catalog 

A catalog providing application 
and installation information on its 
new Bulldog line of coricrete drill 


at 


i 


BULLDO 
Gold Digger 


_ 


anchors has been issued by Polis. 
The anchors are now available with 
a protective double plating in a 
finish, and 
* The line 


types: 


distinctive gold colo 

are called “Gold Digge 
is available in 
flush anchors, rod hanget 


five special 
anchors, 


tie-wire anchors and studhead an- 


Illustrated Brochure Issued by Johns-Manville 
Gives Installation Data on Transite Air Duct 


Complete diagrams and self- 
explanatory pictures for the instal- 


lation of transite air duct for perim- 
eter heating and cooling systems 
are given in a brochure released 
by Johns-Manville. Included is de- 
tailed information on the different 
kinds of heating systems for slab- 
on-grade homes without basement 
and multi-level homes. The bro- 
chure shows actual on-the-job 
photos of the three main systems 
being installed. They are loop, ra- 
dial and lateral. A guide for in- 
stalling transite air duct based on 
FHA and National Warm Air 
Heating and Air Conditioning 
Assn. recommendations is also in- 
cluded. 

Available from: Johns-Manville, 
22 E. 40th St., New York City 16. 


‘ 


chors, all for installation with an 
electric or air hammer, and a fifth 
type for with a hand 
hammer only. In addition, the cat- 
alog contains a section on drill an- 


installation 


chors for lighter fastening in con- 
crete, tile, wood and masonry 
block. 

Available from: Polis Manufac- 
turing Co., Division of Gregory In- 
dustries, Toledo Ave. and E. 28th 
St., Lorain, O 


Immersion Boiler Folder 
four-page, folder 


describing its larger capacity im- 


two-color 


has been 
issued by Sellers Engineering. The 
units described range in 
from 105 to 400 hp 


discussion of the 


mersion steam boilers 
capacity 
Included is a 
advantages of 
immersion firing in gas-fired boil- 
‘rs. 

Available from: 
neering Co., 4876 
Chicago 40. 


Sellers Engi- 
N: Clark St., 


Brass Parts Catalog 

A catalog listing replacement 
parts for its complete line of 
has been 
published by Harcraft. The 24-page 
illustrated book shows the various 


plumbers’ brass goods 


parts and gives the ordering num- 
ber for current production items as 


W ll as iodels A 


discontinued n 


Harcraft Brass 


Parts Catalog 


Harcratt Brass 


price list is also available with the 
catalog. 

Available from: Harcraft Brass, 
Division of Harvey Aluminum, 
19200 S. Western Ave., Torrance, 
Calif. 


Snow Removal Booklet 
A booklet covering the use of its 
“Dowtherm” chemical in snow and 
ice removal systems has been is- 
sued by Dow Chemical. The 20- 
(Please turn to page 118) 
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New Might! New Models! New Money-Saving Power! 


Task-Force 59 brings you more to work and save with 
in every weight class—more models, thriftier engines, 
stronger cabs and frames, safer brakes, tougher axles 
and transmissions! Here’s the longest, strongest line of 
Chevrolet trucks ever built, the best yet of the best sellers! 


Good news in the light-duty class! Chevy’s longer, stronger ’59 
line gives you a dozen big pickups to choose from . . . new 4- 
wheel drive models, newly fashioned panels, Step-Vans, and 
Sedan Deliveries! Scores of innovations include new hard- 
pulling Positraction rear axle, new bigger brakes, new stronger 
cabs, new broad-shouldered styling refinements! 

Bright new middleweight and heavyweight might! New big-tonnage 
L.C.F. and conventional trucks are heftier than ever with new 
5-speed transmissions, new huskier clutches, more durable rear 
axles in capacities as high as 18,000 lbs.! G.V.W.’s go up to 
36,000 Ibs. in tandems . . . and up to 21,000 lbs. in new Series 
50H and 60H models with heavy-duty components! 


New thriftier 6’s, all-new V8 power! Chevy’s best selling 6’s are 
set to pinch pennies like never before with new camshaft design, 
new valve train durability! Six modern V8’s are tougher built 
for bigger savings; an all-new V8, the 185-h.p. Workmaster 
Special* with advanced Wedge-Head design, is offered in Series 
70 and 80! See ’em for yourself—the bright new trucks of 
Task-Force 59 at your dealer’s now! . . . Chevrolet Division 
of General Motors, Detroit 2, Michigan. 


*Optional at extra cost. 


CHEVROLET TASK-FORCE 59 TRUCKS 
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GET YOUR FREE 
BOOKLETS TODAY 


by calling your regional 
SPANG Sales Office. Order 
as many as you can use. 
Mail them to your prospects 
with your personal sales 


message. Start selling NOW. 


STEEt 


Get pipe sales snowballing... 


FREE 
BOOKLE 


on snow melting 


Now is the time to tell your customers 
about SPANGRID steel pipe snow melting 
systems. This free booklet, “Snow 
Melting Systems,” explains to your 
customers the benefits, of snow melting, 
the cost, its installation methods 

and maintenance. 


SPANG is backing up your sales effort with ads in 

such nationally-circulated magazines as Purchasing 

and Factory Management & Maintenance. This promotion 
tells your customers why they need sPANGRID snow 
melting systems .. . for their driveways, loading docks, 
ramps and walks. 


SPANGRID is especially suitable for snow melting, 
refrigeration and radiant heating systems. It is produced 
under strict quality-controlled methods, and 

every shipment is thoroughly inspected to insure you 
and your customers top-quality performance. 


SPANG-CHALFANT 


DIVISION OF THE NATIONAL SUPPLY COMPANY 
GENERAL SALES OFFICE: TWO GATEWAY CENTER, PITTSBURGH, PA. 
District Offices and Sales Representatives in Principal Cities 
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PRESS TIME 


The business upturn continued to accelerate last month. 


Measured by the gross national product, the U.S. econ- , 
omy has climbed almost back to record levels. Accord- ra 

NATION'S OUTPUT ing to Department of Commerce figures, 


the nation's output 
MOVING TOWARD rose to an annual rate of $440 billion in the July- 
NEW HIGH September period. The rate during the low 
of January-March was $425.8 billion. 
Economists predict that the rate will hit $450 billion 
in the final quarter of 1958 and go even higher in 1959. 


recession months 


New construction also continued to surge upward in 
September with contracts for future construction totaling 
more than $3 billion for the fifth consecutive month. 

F. W. Dodge Corp., construction analyst, said that 
the figure was 26 percent above the same month last year. 

Residential building at $1,270,000 was up 27 percent 
over September of last year. The contracts for future 
construction covered 114,642 dwelling units, Dodge said. 

Actual housing starts for the month were 108,000, 
making it the best homebuilding September since 1955, and 
lifting the seasonally adjusted rate to 1,220,000 units. 


HOUSING STARTS 
RISE IN SEPTEMBER 


Looking for more ammunition in your fight against 
Tinker Jacklegg? 

Turn to page 100 and you'll find help in code promo- 
tion and preservation in the story telling how one 
contractor group in Miami, Fla., is getting the qualified 
contractor story across to the public through a series 
of meetings before local service organizations. 

It's a good example of the kind of missionary work 
that can be carried out by contractors, individually or 
collectively, to do an effective job of educating the 
public to the need for good plumbing and heating installed 
only by persons qualified to do the job. 


HERE'S MORE HELP 
IN YOUR FIGHT 
AGAINST TINKER 


A new regulation passed recently requires full iden- 
tification of copper and brass tubing as to “country of 
origin." The regulation provides some measure of protec- 
tion to American industries, since journeymen and con- 
tractors previously had no means of identifying foreign 
products. (Continued on next page.) 
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Wolverine Tube, a division of Calumet and Hecla, Inc., 
Allen Park, Mich., has carried the campaign one step 
farther--right to the contractor's doorstep--with a new 
four-page folder entitled "Install Imported Tube?...Not ME 
Brother!" Wolverine's folder gives the contractor 
NEW REGULATION reasons why he shouldn't buy foreign-made products. 
OFFERS PROTECTION "Foreign tube manufacturers don't do a thing for us 
AGAINST COPPER Americans," announces Joe Brown, journeyman hero of the 
AND BRASS IMPORTS Pamphlet. "They pay low wages, they take their profits out 
of the country, they don't pay taxes here. In short, 
they don't help anyone but themselves." 
The folder is Wolverine's fourth in an anti-import 
series aimed directly at the contractor-installer 
of copper and brass tubing. 


Two important industry mergers appeared imminent 1 
wonthe 
The Flintkote Co. has arranged to purchase all of the 
MERGERS MAKE assets and business of the Orangeburg Manufacturing Co., 
THE NEWS! producer of bituminized fibre sewer and drain pipe and 
fittings. The announcement was made jointly by I. J. Har- 
vey Jr., Flintkote chairman and chief executive officer, 
and H. J. Robertson, Orangeburg president. Boards of 
both companies have approved the move, but it is still 
subject to approval of stockholders. 
Flintkote to Buy Orangeburg owns a 255,000 square foot plant on a 
Orangeburg Mfg. SO-acre site at Orangeburg, N.¥., and leases an 85,000 
square foot plant at Newark, Calif. The Orangeburg plant 
also includes facilities for manufacturing polyethylene 
plastic pipe. 
The merger of Johns-Manville Corp., makers of 
Johns-Manville building sewer pipe, and L.0.F. Glass Fibers Co., makers 
to Acquire of heating and air conditioning filters, Seemed assured as 
‘lass Fibers Co, Glass Fibers Stockholders prepared for a Special meeting 
to ratify the merger plan. Details of the merger were 
announced jointly by A. Re Fisher, president and 
board chairman of J-M, and G. P. MacNichol Jr., chairman, 
and R. H. Barnard, president of L.0O.F. Glass Fibers. 
Utilitv. Waste Barnard will continue as president of the glass fibers 
King Discontinue firm after the merger. 
Merger Talks Still another industry merger "evaporated" last month 
when Utility Appliance Corp. and Waste King Corp., bot} 
of Los Angeles, announced that negotiations for merger had 
been terminated and no merger currently is being considered. 


Shipment of 250,600 automatic gas water heaters during 
the month of September reflected an increase of 7 percent 
over shipments during September, 1957 (215,500 units). 

‘AS WATER HEATER Edward Martin, director of marketing and statistics 
‘HIPMENTS INCREASE for the Gas Appliance Manufacturers Assn., said that nine- 
month shipments amounting to 2,003,700 units are up 
2.7 percent from the 1,951,300 units shipped in the fi 
nine months of last year. 


Don't miss the second big “Book of Ideas" to help you 
* build your business in remodeling--beginning on page 85. 
You'll find it good and profitable reading. 


IDEAS, IDEAS. . 
AND MORE IDEAS 
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Vanitory and Formica framed medicine cabinets by Toperoft, inc., Baltimore, Md, 


Extra Beauty in the Profits, Too! 


Larger job — more profit when you re model with a Formica Vanitory ®! That’s 
why many plumbing contractors are joining the Vanitory bandwagon. You can SEND THIS COUPON TODAY 
control the job, from start to finish, vet invest not one cent for new labor or 
‘ Order your free Formica Idea Kit that 
equipment, 
shows the way to new profits with 
Yes, your market is there, waiting for you to sell it. The product is there, readily Formica surfaces. Send $1.00 for your 
Salesn Fo , } 
iwailable from both national and regional manufacturers. They offer many sizes Salesmaking Formica Idea Book with 


43 full-color illustrations complete with 
floor plans of kitchens and bathrooms, 
each color co-ordinated with Formica 
patterns. 


and stvles of standard Vanitory units with Formica plastic laminate surfaces. 


There is at least one Formica fabricator near you to supply your custom needs. 


Your individual customer is there, waiting for you to sell her with the help of 
manufacturers’ sales aids. 


I very magazine yout custome! picks up shows and sells the counter top Vanitory 


idea. Show her how she can have it! How? Look in the “yellow pages” under FORMICA CORPORATION 


“Plastics,” for the distributor or fabricator nearest you. They'll be glad to explain 4627 Spring Grove Ave., Cincinnati 32, Ohio 
how extra profits can be yours by introducing Vanitory installations to your 
customers. 


i, 


Be sure you get genuine Formica. Look for 


Please send me my Formica Plumber's Kit (free 


Enclosed is my check for $1.00 for my Idea Book 


Name 


GOAMUNEC 


"Guaranteed by 
Good Housekeeping Address__ 


this wash-off registered trade mark on the surface. product of — City Zone____State__ 


FD-1906 
41 
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e Increase gas burner ratings 
e Improve ignition performance 
e Make components more compact 


e Simplify assembly 


Unitrol Unitrol 
110 ’ 200 


ig 

ate 

fre ‘ 
4 
water heater UNI 

‘ 

400 

vere, specify bo Unitrol 110 . Unitrol 200 @ or Unitro! 4 

+7 . 


regulators built in! | ee 


Robertshaw announces the most advanced new water heater 
controls ever engineered—the & * series ...new Unitrols 
featuring built-in pressure regulators to increase your water 


heater ratings and sales! The basic Unitrol functions of 


UNITROL 110 ® 
The smart, low 
cost water heater 
control featuring 
the dependability 
and savings of the 
Unitrol 110 

plus a new 
built-in pressure 
regulator! 


thermostatic gas valve, main gas cock, 100% automatic pilot, 


pilot adjuster and pilot filter are included in combination 


with a built-in pressure regulator. 


wry 
Re 
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~ 7 control with the 
plus a new 
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If you want to sell housewares, go where every page is full 
of ideas that sell: Better Homes & Gardens, the family 
idea magazine. It’s impossible to go through any issue of 
Better Homes & Gardens without finding hundreds of ideas 
that sell housewares, directly or indirectly. How do BH&G 
reader households compare with the U.S. average in adopt- 
ing new housewares ideas’? For instance: more than one out 
of five BH&G readers live in households owning an electric 
deep fat fryer —and that’s 62% above the U.S. average! 


During the year '3 of America reads 


3 
| 
| 
| A. m... the family 
com wand Gardens 
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By Hal Bergdahl, manager of customer 


MINUTES WITH BERGIE 


relations, Crane Co., Chicago 


“Up Where the Birds Don't Fly” 


Wasuincton, D. C.—Consider 
this your invitation to climb 
aboard that DC-7 over yonder, 
which is just about ready to leave 
for Chicago. We can look out the 
window from 20,000 feet in the 
air and see what we can see. 
They tell me we will travel at a 
ground speed of 350 miles an 
hour. The experience might give 
us some “new dimensions of 
thought.” 


s Glad you accepted my invita- 
tion—Aren’t those motors hum- 
ming beautifully? Here we go. 
Look at us climb up, up. And 
the more we climb up, the small- 
er things seem on the ground. 
Automobiles now look like ants, 
and people, well we just can’t see 
them at all. 

Looks like we're going into 
some clouds—Whoops we’re in 
‘em. Can’t see the sky above nor 
the ground below at the moment. 
This might be a good time to get 
a few minutes of “shut eye.” 
Maybe the clouds will leave us 
by the time we wake up. 


s Listen! The captain is talking 
to us over the loud speaker: 
“Ladies and gentlemen, welcome 
aboard United Flight 711 non- 
stop to Chicago—In a few min- 
utes we will pass over Pittsburgh 
—You can see it from the right- 
hand side of our ship.” 

It’s clear now and sure enough, 
there it is. Pittsburgh with its 


Domestic ENGINEERING, NOVEMBER 1958 


Golden Triangle and all. See it 
down there. Real big, and real 
purty. First time I saw this area 
it was a depressing mess. But, 
the scum has all been cleared 
away and replaced by shining 
new buildings and lots of grass 
and trees—a credit to men of 
vision and determination. 


s The captain said we would also 
pass over Findlay, O., and Fort 
Wayne, Ind.; and at South Bend 
we will start our descent into 
Midway Airport. 

Of course I never met the cap- 
tain personally, but he sounds 
like such a nice man. And note 
particularly what a_ beautiful 
sales job is being performed on 
us—Ah—salesmanship, it’s won- 


derful. 


s A pretty thing (hostess to 
you) just asked if we'd care to 
have some lunch—so let’s eat. 
My appetite seems to be sharper 
than usual when I eat up here 
“Where the Birds Don’t Fly.” 
And, there’s always enough time 
to take it easy and enjoy the food. 

Up here things are not like 
they seem. Through our window 
the weather now looks warm and 
bright, but actually the tempera- 
ture outside our fuselage is 15 
degrees above zero. The sensa- 
tion of motion is so slight it 
feels like we might be moseying 
along at 10 or 15 miles an hour— 
whereas our ground speed now is 


around 365 mph. 

Look at that rather compact- 
looking city down here, and the 
rich-looking farm land around it. 
Our hostess says it’s Findlay, O 
—We'’'re sure making time. 

Let’s take another little snooze 
and rest our eyes—Z Z Z z z z. 
Wake up! Look at that perfectly 
beautiful sky, clear and sharp. 
Wonder what's all up there in 
yonder space above us?—billions 
of miles and who knows what? 
Maybe we'd better look to the 
ground below because that’s 
where we live now. If we live 
some other place in the future— 
well, we'll talk about it then. 


s Look at that gold dome of 
Notre Dame University gleam in 
the setting sun. Can’t help but 
think of Knute and the important 
role he played in bringing fame 
to this great institution. 

Feel that! We’re starting our 
descent. We're going back to 
earth to the place where the 
birds do fly. 

Look! It’s Chicago—that big 
lovable giant, and Midway is 
only minutes away. 


s My how refreshed and how 
contented we are, and that leads 
me to the moral of our lesson this 
month. All of us can take our 
cue from the airline employees. 
They are friendly, courteous, 
anxious to serve, and brother, 
what else is there to good selling 
and to building customers and 
profits? 
Hope you enjoyed the trip. 
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Step ahead with a truck that’s 
’59-New in savings, style and stamina! 


Look over Ford’s 59 models and judge for yourself. 
Pickup? Ford’s big Styleside Six is a real penny- 
pincher. City delivery? See Ford’s Parcel Delivery 
models and the new Courier. Tandem Axle heavy- 
weights? Ford has ’em. . . with tilt cabs, too! In all, 
there’re over 370 models, to provide you with the 
right truck for your job. See your Ford Dealer and 
put your best foot Ford-ward! 


... FOR Savives / 


Ford Short Stroke Six with economy carburetor . Ford's 
rugged Short Stroke Six engine squeezes extra miles from every 
gallon of gas for amazing fuel economy! Moreover, Ford 
pickups are available with Styleside bodies that offer all-steel 
construction for greater rigidity, strength and durability. These 
sleek beauties give the smoothest ride of any '2-ton pickup 
... Ford Parcel Delivery windshield-front-end models provide 
functional design that reduces special body installation costs! 


..- FOR SUES 


New Courier—does credit to your name... Here’s the way to 
make every delivery a “special delivery’! It’s Ford’s smart 
new Courier—America’s most distinctive sedan delivery. 
There’s big new loadspace—92 cubic feet of it—and items as 
long as 12 feet can easily fit inside. New, too, are big windows 
in the rear and sides to give car-like visibility in city traffic. 
Cargo area is lined for maximum load protection! 


FORD TRUCKS COST LESS 


--LESS TO OWN...LESS TO RUN 
--- LAST LONGER, TOO! 
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Every Ford has 


SAFETY GLASS 


n every window 


... FOR HEAVY GOING 


Tandem capacity plus Tilt Cab advantages srand 
new—Ford Tilt Cab Tandems with ratings up to 
75,000-Ib. GCW! Now get the quick servicing, riding 
comfort and easy handling of tilt-cab design in tandem 
axle trucks ... biggest Tilt Cab haulers built by Ford! 
They save 3 ft. in over-all length, give you more 
payload, save hours of maintenance. 
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— FOR GREATER FAYLOADS 


Now—4-Wheel Drive Pickups for off-road work.. Toughest two-tonner onthe road... a dependable 


For the first time —!2-ton and *4-ton trucks with money-maker on the job! Ford’s new F-600 
Ford-built 4-wheel drive at Ford’s low prices! They’re 
equally at home on highways or on toughest off-road 
jobs. They’re tough and sure-footed in sand, mud, 
snow—even on grades of 60%! Available early in 
1959 as Pickup or Chassis-Cab models 


Series have increased spring capacity and offer 
new optional 6000-lb. front axle for even greater 
payload capacity, longer axle life! Wide choice of 
Short Stroke power, too—modern Six or either 
of two new V-8 engines! 


3 
4p 
- | 
A we, 
¥ 
a 
2 
DomESTIC ENGINEERING, NOVEMBER 1958 47 


DEEP SETTING, MID-RANGE, 
and HIGH CAPACITY SERIES 


HIGH HEAD and 
HIGH CAPACITY SERIES 


for shallow and deep wells, 0 to 360 feet 


The quick, profitable way into the submersible 
pump business is through the advanced simpli- 
fied 2-wire Rapidayton Dolphin. ELEVEN models 
to choose from, enabling you to meet the needs 
of every shallow and deep well installation, 
0 to 360 feet, capturing completely the BIG 
VOLUME, HIGH PROFIT market in your area. 
Installation and service problems have been 
eliminated. There's no electrical contro! box and 
the electric cable is attached to the pump at the 
factory. So, you merely connect a single dis- 


You never miss a big profitable job when you 
are able to select from the complete line of 
3-wire Rapidayton Dolphins. These pumps have 
proved their superiority everywhere they've 
been installed. Here’s the pump that will give 
all the extra capacity and pressure required by 
the countless new water-handling appliances in 
the most elaborate modern home—with plenty 
to spare for car-washing, lawn sprinkling, port- 
able outdoor pools, and other needs. Here's the 
pump that will provide all the needs of a large 


Get “Try One” Dolphin Warranty form 


Learn more about the profitable line of Rapidayton 
Dolphin submersibles. Get full details on the ‘Try 
One” warranty—which gives you complete protection 
for one year on your first Dolphin installation. This 
offer provides a risk-free incentive to pump installers 


who thus far have been ‘‘watching and waiting’’ or 
whose experience with other submersibles may have 
been unhappy ones. Cal! your Rapidayton wholesaler 
or mail this coupon today for additional information 
and product catalogs. 


Please send {) Complete Rapidayton Pump Catalog, which includes jets and piston models. 
[] Dolphin Submersible literature; —) “Try One” Dolphin Warranty form 


NAME 


ADDRESS 


charge pipe to the pump, lower it into the well, 
connect wiring, and you are ready to pipe into 
the pressure tank. 

Deep-setting models in %4, % and 1 
h.p. Mid-range in 3, ¥2, 34, 1 h.p. High capacity 
in % and 1 h.p. Pump only models include 
factory-attached cable and overload protection 
box; complete systems include cable and over- 
load box, fittings package, 42-gallon tank. One- 
year unlimited warranty available on first pump. 
Mail coupon for “Try One” warranty form. 


for shallow and deep wells, 0 to 500 feet 


livestock farm and give fire protection at the 
same time. 

The Rapidayton Dolphin has more exclusive 
and “worth more” features than any other 3- 
wire pump. The high head series is available 
with 42 to 2 h.p. motors, giving pressures up to 
80 Ibs. and capacities to 1,000 g.p.h. The high 
Capacity series has 1 to 3 h.p. motors, with 
capacities to 2,400 g.p.h., and pressures to 80 
Ibs. One-year unlimited warranty available on 
your first installation. 


| | | SUBMERSIBLE 


city COUNTY STATE 
Mail to Rapidayton Division, The Tait Manufacturing Co., Dayton 1, Ohio 


Install these PUMPS of the FUTURE...TODAY! 
| 
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2 and 3 wire models for BIGGER Volume 


From coast to coast, more and more submersible pumps are being installed. 

And a greater and greater share of them are Rapidayton Dolphins. For every kind of 
installation, in both shallow and deep wells, Rapidayton subs have proven 

their superiority through better performance, greater dependability, and a minimum 
of service. Individual Rapidayton dealers are upgrading their entire pump business, 
making more installations at higher profit. The completeness of the Rapidayton 

line gives you a terrific advantage, because you can select exactly what the 

job requires. From ONE nationally-known, accepted brand, you can select either 

2-wire or 3-wire models in the widest range of sizes. The 2-wire Rapidayton Dolphins 


are the easiest in the world to install, are low priced, and hit the big volume 
market broadside. The 3-wire Dolphins give you the extra depth, capacity, and pressure 


that enable you to handle any big job that comes your way. Upgrade your pump 
business with Rapidayton Dolphins. Call your Rapidayton wholesaler or write for details. 


DOUBLE LIFE STAGE DESIGN 


Only Rapidayton Dolphins have the “Double Life” 
patented stage design, incorporating tough nylon 
impellers in stainless steel cases. This design 
assures better handling of sand and longer pump 
and motor life. Impellers have “loose” tolerances 
during early period when some sand may stil! be 
encountered even in a carefully-bailed “clean” well. 
After a 20-day period the impellers reach a maxi- 
mum pre-determined expansion, providing perma- 
nently exact tolerances and peak efficiency. 


TAIT PLUS POWER MOTORS 


Rapidayton Dolphins have a high efficiency Tait-designed 
and made ‘plus power” motor (all motor parts made by 
Tait) which operates pump at full capacity and pressure 
with plenty of power constantly in reserve. Motor is dielec- 
tric fluid-filled. Has a perfect seal, electronically tested. 
Motor parts vacuum impregnated with epoxy resin. Tait 
2-wire motors operate like conventional jet pump motors. 
Hydraulic starting switch (patented), with special mercury- 
|  to-mercury cut out, permits use of super size capacitor, 
~ assuring high-torque starts. 


h.p. pump, 
attached cable, 
overicad protector 


4 


Wvision 


Established 1908 as The Dayton Pump and 
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FOR FULL SHARE 


When you specify Republic Plastic Pipe, available in 
Flexible Polyethylene or Semi-Rigid Kralastic, you 
can choose the type best suited to handle virtually any 
plastic piping job. And your profit potential increases 
as more and more applications are developed. 

Republic Flexible Polyethylene(FE) performs well 
in temporary or permanent jobs requiring freedom of 
movement. It is easy to thread through restricted 
spaces and conforms readily to uneven contours. 
Republic FE can be cut with either a handsaw or knife. 
Lengths are joined with insert-type fittings secured 
by stainless steel clamps. 

Republic Semi-Rigid Kralastic(SRK) is the best 


answer to applications subject to physical abuse. It 
provides both strength and toughness plus excellent 
chemical resistance. Easily cut with an ordinary hand- 
saw, SRK is quickly and permanently joined with 
solvent-welded, socket-type fittings. 

The combined characteristics of Republic FE and 
SRK enable you to offer the best type for a very wide 
range of plastic pipe uses. Moreover, both are light in 
weight, easy to handle, corrosion-resistant, immune 
to electrolytic action, and certified safe for drinking 
water by the National Sanitation Foundation. 

For complete information, contact your industrial 


distributor, or mail coupon. 
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REPUBLIC STEEL PIPE PROVIDES FULL 
EFFICIENCY in many types of service lines 
Illustration shows steel pipe used for steam, 
air, waste, and sprinkler system lines. In 
addition to low initial cost and long, trouble- 
free service, Republic Steel Pipe provides o 
high degree of workability. This character- 
istic is a result of the uniform strength, duc- 
tility, and wall thickness built into every 
length of Republic Pipe. Result is easy 


cutting, threading, bending, and welding 
Your Republic Pipe Distributor carries a 
complete stock. Check with him for complete 


data. Or send coupon. 


REPUBLIC CONTINUOUS GALVANIZED 
GIVES FULL SATISFACTION to fabricators 


and users of all sizes of duct work. It 


provides the right combination of rigid- 
ity and ductility to assure quiet opera- 


tion without sacrificing easy workability 


Its tight, galvanized coating will not 
crack, flake, or peel under any operation 
permitted by the base metal. Result is 


many years of maintenance-free service. 


Mail coupon for complete information. 


REPUBLIC STEEL CORPORATION 
DEPT DE-5729R 
1441 REPUBLIC BUILDING + CLEVELAND 1, OHIO 


| | 

| | 

| | 

| Please send more information on: | 

| OFE Plastic Pipe O SRK Plastic Pipe | 
Wolds Ke | Steel Pipe Continuous Galvanized Sheets | 

| | 

Standard Steels and | | 
| | 

| | 

| | 

| | 

| | 
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‘How To’ Course in Hydronics 
Is Headed Your Way in '59 


Heating-cooling school dates are announced 


New York City—An expanded 
schedule of Institute of Boiler and 
Radiator Manufacturers’ heating 
and cooling schools for 1959 was re- 
leased here last month, revealing 
one of the most ambitious indus- 
try-sponsored training programs 
ever undertaken by the institute. 


s The three-day “how-to” courses 
will be conducted in 26 cities begin- 
ning in January and continuing for 
an eight-month pericd. The courses 
will cover the design and installa- 
tion of modern hydronic heating 
and cooling systems. 

More than 11,009 contractors, 
wholesalers and others have at- 
tended the I-B-R schools since 
their inception in 1950. The pro- 
gram, recently revised, includes 
classroom practice in the institute's 
advanced method of calculating 
residential cooling loads. 


a Under the direction of Arthur 
Wales, I-B-R field training director, 
who has conducted the schools 
since 1950, students will design sys- 
tems for one and two-pipe forced 
hot water heating, series loop base- 
board combination heating and 
cooling, and independent chilled 
water cooling. 

The 1959 series of schools in- 
cludes 18 more cities than this 
year’s schedule. 

Commenting on the expanded 


schedule, Robert Ferry, general 
manager, said: “Interest in hydron- 
ics is increasing tremendously. Old 
markets are expanding and new 
markets are opening in areas where 
hydronics couldn't be sold before.” 
Cost of guides and texts are in- 
cluded in the $39 tuition fee. 
Pointing to previous attendance 
records, Ferry urged interested 


parties to register early as many 
classes had been oversold and 
closed out. He added that no addi- 
tional schools could be scheduled to 


take care of late-comers 


a The schedule of 1959 I-B-R heat- 
ing and cooling schools is as fol- 
lows: Jan. 13-15, Washington, D.C.: 
Jan. 20-22, Richmond, Va.; Jan. 27- 
29, Huntington, W. Va.: Feb. 3-5, 
New Haven, Conn.; Feb. 17-19. 
Portland, Me.; Feb. 24-26, Garden 
City, L. ¥ Mar: 3-5. 
Boston; Mar. 10-12, White Plains, 
N. Y.; Mar. 17-19, Philadelphia; Mar. 
31-Apr. 2, Chicago; Apr. 7-9, Min- 
neapolis; Apr. 14-16, Milwaukee: 


Chicken-Feather Burning at the Blackstone 


SNIFF—IT WORKS! A critical panel of civic authorities applies a “sight and 
sniff’ test at a live demonstration of the gas industry’s new smokeless- 
odorless incinerator staged in a fancy ballroom in Chicago’s Sheraton-Black- 
stone. As model Dee Malmsten throws in the trash, Herbert Luoma (left), 
technical services director for the Gas Appliance Manufacturers Assn., explains 
the process to an audience of 100 civic officials. (See story, page 120. 
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Apr. 21-23, Grand Rapids, Mich.; 
May 5-7, Buffalo; May 12-14, 
Cleveland; May 19-21, Detroit; May 
26-28, Providence, R. I.; June 9-11, 
Harrisburg, Pa.; June 16-18, New- 
ark, N. J.; and June 23-25, Spring- 
field, Mass 

During July and August schools 
also will be held in Spokane and 
Seattle, Wash.: Portland, Ore.; 
Denver; Lincoln, Neb.; and Ames, 
Ia. Dates for these schools will be 


announced later. 


es Additional information may be 
obtained from I-B-R headquarters 
at 608 Fifth Ave., New York City 22 


Seek to ‘Qualify’ 
Oil Heat Servicemen 


New York Critry—Oil 


servicemen throughout the country 


burner 


who achieve or exceed a specified 
grade on an examination to be of- 
fered by the Oil Heat Institute will 
receive a special OHI pin and cer- 
tificate, according to Robert Hund- 
ley, chairman of the OHI’s educa- 
tion committee. 

Hundley is general sales manager 
of the Wm. Steinen Manufacturing 
Co., Newark, N. J. 


a The special examination to certify 
oil heat servicemen as “qualified” 
is being developed by the various 
divisions of the OHI. The examina- 
tion itself will be administered 
through its distribution division. 

Ground rules for the holding of 
examinations will be prepared by 
the institute to allow an OHI mem- 
ber company or chapter to admin- 
ister the exams. 
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THE OLD AND THE NEW: Although it’s 50 percent smaller, Acme Industries 
new water chiller (in color) has the same capacity, 60 tons, as the older, larger 
model shown in the background. The water chiller was introduced last month 
at a product preview of the company’s new lines held in Jackson, Mich. 


Acme Announces Plans for a Big 
Breakthrough in the A.C. Market 


Jackson, Micu.—Two new prod- 
ucts, packaged water chillers and 
packaged air conditioners, will 
spearhead an all-out drive to 
double the sales of Acme Indus- 
tries in 1959. 

Aided by greatly increased ad- 
vertising and promotion, the com- 
pany will emphasize the sale of 
complete air conditioning systems 
in the future, according to K. A. 


W. M. Voight 


P.C. Sternberg 


Weatherwax, Acme president 
Acme is one of the leading man- 
ufacturers of cooling components 
for sale to other major air condi- 
tioning firms, which integrate them 
into systems for customers. 
Presentation of the new chillers 
and air conditioners (see New 
Products, page 135) climaxed three 
days of sales meetings and press 
(Please turn to page 54) 


F. W. Rexford R. C. Katz 


Elkay Gets New President, Three Other Executives 


Cuicaco—Four executive promo- 
tions, including the naming of a 
new president, have been an- 
nounced by Louis Katz, chairman 
of the board of Elkay Manufac- 
turing Co. Paul Sternberg, with 
Elkay since 1935, moves up from 
vice president to president. 


Other executive promotions for 
the stainless steel sink manufac- 
turer include W. M. (Mel) Voight 
who moves up to executive vice 
president, and Fred Rexford who 
becomes vice president of sales. 

Ronald Katz, son of the founder 
becomes the new secretary. 


= 
= 
— 
a 
we 
5 
; 
3 
4] } 
oe inf 
no 


News .. . continued from page 53 Acme Tells Plans for 


Big A.C. Breakthrough 


(Continued from page 53) 

and industry previews at the Jack- 
son Armory here last month 

The unveiling included three 

lines of new water chillers, each 

50 percent smaller than the old 

models of the same capacity (pho- 

to at left), and one line of pack- 


aged air conditioners 


eR. C. Robertson, sales director, 
said the new chillers are “more de- 
pendable as well as more compact, 
more efficient because of matched 
components, less costly to support 
and operate and ready to install 
with performance certified.” Rob- 
ertson said the chiller is equally 


adaptable to air conditioning sys 


SMALL PACKAGE—SAME CAPACITY: Compact new water chiller in the Acme 
line is compared with the old by executive vice president Peter Weatherwax 
as K. A. Weatherwax, president, looks on. Both units have same capacity trons 


tems and process cooling applica- 


eAcme President K. A Weathe 
wax told a DE reporte! that his 


Steel Kitchen Cabinet Manufacturers firm will continue to produce com 


ind cou condense heat ex 


Air Conditioning Sales Help Offered to Dealers 


ine, Wh the benetite of ean ny) 
vel Sun Valley conditiones outer 
even steel kitehen cabinet ave been made available to eon \\ carry the heating 
joined in the in tractot and cooling me nur 
titute by the American Gas Assn Aimed at increasing sales for the \ 53-second testimonial by film 
Ferro Corp., Formica Corp., Just fall-winter selling season, the ad tars Fred MacMurray and June 
Manutacturing, NuTone, Ine, Pro promote the idea that the consume Haver is also available for local TV 
vress Manufacturing, Stanley Hard can keep warm this winter and have use. There is a seven second trail 
ware and Trade-Wind Motorfan the extra bonus of cooling next er for local dealer tie-in 


According to M. L. Ondo. vice ummer. The ads are available in (NEWS continued on page 56) 
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PIPE and COUPLING COMPANY 


ALLISON PARK, 


Fitting Facts 


Nipples: Why and how 


to buy the best 


When you buy nipples as well as 
other fittings — you're paying for 
materials and workmanship. 

It has always been possible to pur 
chase low-priced nipples—in fact 
they have been available at times for 
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ONTINUAL 


Hy > 


that He eet of 


pritie pipe Whe voi 
that, other eoet factore, there 
is More Work per foot on a nipple 
than on full length pipe, eeame ob 
vious that “eut-rate” nipples indicate 
cut-rate materials, or workmanship 
or both. 


This is important to both jobber 
and user of nipples, in view of the 
fact that the best piping layout is 
only as good as its fittings. Wise 
buyers know that purchasing solely 
on price endangers customer good 


MATERIALS testing with mod- 

ern electronic equipment assures consistent 
tensile strength, density, and hardness in every Anvil 
Brand Pipe Fitting sold. 

This dependable quality puts profits in piping 
jobs. Fitting failures during assembly 
are eliminated, saving costly man-hours. The high 
grade steels in Anvil Brand Fittings provide for 
accurate threading, properly aligned sealing surfaces, 
so that make-up is faster, 
proof from the beginning 

Fittings alike 
makes properly manutactured ones 
selected steels and precision workmanship 
atfey invisible qualities that inpreve oppor 


» hats 


uts profits 


and testing 


joints are tight and leak- 


lt's what vou can’t see that 


\nvil 


stand out 


ANVIL BRAND 


WHT 


Thaw du yuu thy heat 


Hipplee? Phe featiives to look for are 


Proper Length 


M\\\\\\\ \ Clean \\\\\\\ Pitch 
Hot Dip Teper 
Galvanizing Depth 
PD 
New, Tested Pipe 


indicated by the drawing above 
Further, be certain your nipples are 
produced by a manufacturer whose 
skill and reputation are well and 
favorably known in the trade. 
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News .. . continued from page 


y 


DISHWASHER | 


DISHWASHER PROMOTION: One of an extensive array of dealer point-of- 
sale aids, promoting its new portable, is admired by executives of KitchenAid 
Home Dishwasher Division, Hobart Manufacturing Co. Harold Martin (center), 
shows Hobart’s general sales manager Arthur Rascher (left), and Guy Frisbie, 
vice president and general manager, a window streamer for the new product. 


Water Heater Success Story: Penn Range Hits 
a Million, Plans for Bigger Things to Come 


MERCHANTVILLE, N. J.—Pennsyl- 
Range Boiler Co. of Phila- 


delphia has been awarded a gold 


vania 


thermostat symbolizing the prod- 
uction of its millionth water heater 
Robertshaw-Fulton 
mostatic control. 

The 
Arden, president of Robertshaw- 
Fulton Controls Co., Long Beach, 
Calif. and Pa., at a 
special dinner held here last month. 


using a ther- 


award was made by 


Greensburg, 


Accepting the award for Penn 
Range, president M. S. Kaufman 
noted: “It is an achievement for 
which credit is shared by all of us 
at Pennsylvania But we 


are even more proud to have com- 


Range 


piled this enviable record in slight- 
ly more than nine years.” 


Arden said it is largely because 
of “the aggressive spirit of Penn 
Range and your local gas utility 
that 


have 


Robertshaw-Fulton 
decided to 


we at 
locate our new 
research facilities here in the heart 
of Delaware Valley.” 

There also was an intimation of 
come at the 


William Gold- 


stein, executive vice president of 


important things to 


award ceremonies 


Penn Range, said: “We 
this production milestone only a 
stepping stone along our path of 
continuing growth. We hope to 
announce, in the very near future, 
a giant that 
will some 


consider 


expansion 
include 
manufacturing 


program 
acquisition of 
new 
the 
major new product.” 


facilities and 


introduction of at least one 


PRODUCTION MILESTONE: A_ gold 
thermostat symbolizing the production 
of Pennsylvania Range Boiler’s one 
millionth gas water heater 
Robertshaw-Fulton controls is pre- 
sented to M. S. Kaufman (left), Penn's 
president, by T. T. Arden, president 
of Robertshaw-Fulton. 


using 


Cleveland Better- 
Heating Group Elects 


CLEVELAND— Keith Clotz has been 
elected president of the year-old 
local chapter of the Better-Heat- 
ing-Cooling Council. Clotz, a sales 
with Spohn 
Heating & Ventilating Co., will hold 
office for one year. He succeeds 
Walter Lige of Walter W. Lige & 
Associates who is retiring 

Also elected to serve with Clotz 
are George Kelly, first vice presi- 
dent, and Earl Tindall, second vice 
president. A. C. Gleason was reap- 


estimating engineer 


pointed secretary and treasure) 
Executive director of the Cleve- 
land council is Louis Oswald. 


aThe Cleveland organization was 
the first of the local BHC’s (see 
DE, Jan., 1958, page 96) and began 
operations in October year. 
Since then, locals in Chicago, Mil- 
waukee and Philadelphia have been 
fifth the 
process of forming in Long Island, 
N. Y. (DE, Oct., page 220). 


last 


formed with a local in 


Lowey Gets GSM Nod 
at Clayton-Mark 
the firm’s presi- 


EVANSTON, 
¢ 
dent, Cyrus Mark, 


Lowey. will direct nationwide sales 


Joseph Lowey 
named 


been 


general sales 
manager of Clay- 
ton Mark & Co. 


According to 


of the firm’s water well supplies, 
pumps, forged steel unions, conduit 
and tubing. For the past 15 years 
Lowey has been active in the na- 
sales, marketing and 


tional mer- 


chandising fields 


Joint Defense Appeal 
Honors Dave Pickett 


New York City—Dave Picket, 
president of Gotham Construction 
Corp., was honored for outstanding 
community and philanthropic lead- 
ership early this month at a dinner 

(Please turn to page 58) 
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Portable Tristand Chain Vise 


has Large Easy-to-Operate 


Capacity, to 5”” 
Weight, 4214 Lbs. 


Here’s a real time saver. Not only do you get a complete work- 
bench that’s truly portable, but now you get a chain vise that’s 
extra easy and fast to operate. Handle is right up on top where it’s 
always handy. Handle and tightening nut are anchored to vise base 
can’t pull out. 


Vise base, that overhangs front legs for clear tool swing, has hanger 
slots for tools, 3-size pipe bender, rear pipe rest and adjustable ceiling brace 
screw. Folding legs and integral tray set up easily and lock in position for rigid 
work base. Snap chain holds folded legs closed for easy carrying . . . no loose 
parts. Rubber grommets in tristand feet prevent creeping. See and try this more- 
for-your-money Ritat& Top Screw Chain Vise at your Supply House! 


have same Extra-Efficient 
Top-Screw Adjustment... 


5 Sizes, for to 8”” 
Pipe, Conduit or Rod 
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page 36 


AWARD WINNER: Jim Patten (left) accepts assortment of Price Pfister plumb- 


ing fittings won by his firm, Clausen-Patten Plumbing, San Francisco, in 
Domestic Engineering’s Big Push Remodeling Contest. Making the presenta- 


tion for Price Pfister is Harold Zurier 


right). J. D. Mack, executive manager 


of the Associated Plumbing Contractors of California, also participated 


More Contractors Pile Up Valuable Publicity in 
Connection with Their Big Push Contest Awards 


Los ANGELES—-Harold Zurier, of 
Price Pfister Brass Manufacturing 
Co., and J. D. Mack, executive 
manager of the Associated Plumb- 
ing Contractors of California, took 
part in a recent p-esentation cere- 
mony honoring Clausen-Patten 
Plumbing, San Francisco, as a 
prize-winner in Domestic ENGI- 
NEERING Big Push Remodeling 
Sales Contest 

Accepting the award, a selection 
of Price Pfister fittings, was Jim 


LOuISVILLE, Ky.—A standardized 
package design, embodying several 
new construction and service fea- 
tures, has been announced by the 
Zoeller Co. for its line of sump 
pumps and plumbing specialties. 
The heavy gauge, stapled, cor- 
rugated carton has an overall yel- 
low and beige printed plaid pattern 
with the firm name and model 
identification in black. On cartons 
(Please turn to page 150) 


Zoeller Products Are Offered 
in a Strong, Fancy New Package *| 


Patten, vice president of Clausen- 
Patten. 

Fittings included in the prize 
were the company’s deluxe sink fit- 
ting, the “Dish Whiz,” a 3-valve 
diverter unit with tub spout and 
shower head, and the Cascade, a 
heavy pattern unit with 6-inch 
cast brass spout, soap dish and 
aerator. 

Other Price Pfister contributions 
were the Premier’ “Topmount” 
deck faucet and other fittings from 


» 


H 
1 Louse L 


' 

AN ATTRACTIVE 
new package de- i 
sign has been 
adopted by Zoeller 
Co. for its line of i 
sump pumps and } 
plumbing special- 
ties. The heavy- 
gauge carton fea- ; 
i 

! 


tures ‘short grain” 
corrugation for in- 
creased durability. 
Note model number 
and pump silhou- 
ettes on carton. 


Joint Defense Appeal 
Honors Dave Pickett 


(Continued from page 56) 
in behalf of the Joint Defense Ap- 
peal by leaders of the plumbing, 
heating and ventilating industries. 

The dinner, held in the Commo 
dore Hotel, touched off the first in 
dustry-wide campaign of the newly 
formed JDA Plumbing, Heating and 
Ventilating Division. James K 
Berman, secretary of the Raisle: 
Corp., is the chairman 

JDA is the fund-raising arm of 
the American Jewish Committee 
and the Anti-Defamation League of 
B/nai B'rith. 


the Crown Jewel line 
Patten credited his firm's show 

ing in the big contest, in which he 
was selected as “one of the out- 
standing remodeling merchandisers 
in the industry,” with the fact that 
his firm does the whole job, make 
aggressive use of financing as a 
sales tool and includes all mer- 


chandising techniques 


eZurier remarked: “Price Pfister 
is proud to take part in such an 
extensive contest. We feel it has 
been an excellent business stimu- 
lant for both the contractors and 
the manufacturers and will result 
in greater profits for all.” Numer- 
ous other award presentations wert 
illustrated in DE’s August, Septem- 


ber and October issues 


La 
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Contractor: Conway Mechanical Constructors adelphia, Pa 


National Pipe Distributor: The Henry B. Pancoa 1 y Philadelptia Pa 


Over 20 miles of 
National Pipe — 


used in world’s largest 
outdoor ice skating rink 


The recently constructed Boulevard Pools Ice Skating Rink, 
Philadelphia, Pennsylvania, used 108,000 feet of 114” butt-welded 
NATIONAL PIPE to ASTM A-53 in double random lengths. 

This steel pipe was installed to carry calcium chloride brine— 

the freezing medium for the rink. National Tube also supplied 
Boulevard Pools with 100 feet of 8” x .322” wall seamless pipe and 
770 feet of 10” x .365” wall seamless in single random lengths. 


This ice skating rink is the world’s largest outdoor ice skating rink. 

The area covered will be used for a dual purpose: in the winter = 
as an ice skating rink, in the summer as a sand beach in 

connection with the swimming pool adjacent to it. 


Let National Tube supply the top-quality steel pipe you need for 

ice skating rinks, snow-melting and radiant-heating installations. 

USS NATIONAL PIPE will pay you back in outstanding service 

many times over for every dollar you spend for it. If you'd 

like further information cr immediate assistance with your 

pipe problems, write to National Tube Division, United States Stee! 

Corporation, 525 William Penn Place, Pittsburgh 30, Pennsylvania 
USS and National are registered trademarks 


“The world's largest and most experienced manufacturer of tubular products” 


National Tube 


aden of United States Steel 
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CONVENTION DATES 


CONTRACTOR ASSNS. .. . National 


Jan. 11-13 (1959)—NARDA—Annual 
convention of the National Appliance 
and Radio-TV Dealers Assn.; Conrad 
Hilton Hotel, Chicago 


Jan. 26-29 (1959)—ASHAE—Annual 
meeting of the American Society of 
Heating and Air Conditioning Engi- 
neers. (Held in conjunction with the 
14th International Heating and Air 
Conditioning Exposition); Convention 
Hall, Philadelphia 


Apr. 28-May 1 (1959)—MCAA—An- 


nual convention of the Mechanical 
Contractors Assn. of America; Shore- 
ham Hotel, Washington, D. C 


Apr. 28-May 2 (1959)—OHI—An- 
nual convention of the Oil-Heat In- 
stitute; Olympic Hotel, Seattle 


June 1-4 (1959)—NAPC—Annual 
convention of the National Assn. of 
Plumbing Contractors. (Held in con- 
junction with the annual Plumbing 
and Heating Exposition); Convention 


Hall, Miami Beach, Fla. 


CONTRACTOR ASSNS.. . . State 


Jan. 26-29 (1959)—Illinois—Annual 
convention of the Illinois Assn. of 
Plumbing Contractors; Faust Hotel, 
Rockford. 


Feb. 2-4 (1959)—Wisconsin—An- 
nual convention of the Wisconsin 
Assn. of Plumbing Contractors: 
Schroeder Hotel, Milwaukee. 


Feb. 5-7 (1959)—Ohio—Annual con- 
vention of the Ohio State Assn. of 
Plumbing Contractors: Netherland- 
Hilton Hotel, Cincinnati. 

Feb. 12-14 (1959)—Minnesota—An- 
nual convention of the Minnesota 
Assn. of Plumbing Contractors; St. 
Paul Hotel, St. Paul. 


Feb. 13-14 (1959)—Kansas—Annual 
convention of the Kansas Plumbing 
and Heating Contractors Assn.; Broad- 
view Hotel, Wichita. 


Annual 
State 


Mar. 1-3 (1959)—Kentucky 
convention of the Kentucky 


Assn. of Master Plumbers: Kentucky 
Hotel, Louisville 


Mar. 9-10 (1959) 
nual convention of the 
Plumbing and 
Assn.; Hotel 
Omaha. 


Nebraska—An- 
Nebraska 
Heating Contractors 
Sheraton-Fontenelle, 


Mar. 13-14 (1959)—Oklahoma—An- 
nual convention of the Associated 
Plumbing and Heating Contractors of 
Oklahoma; Biltmore Hotel, Oklahoma 
City. 


Mar. 18-19 (1959)—Maine—Annual 
convention of the Maine State Assn. of 
Plumbing Contractors; Hotel Eastland, 
Portland. 


Mar. 19-20 (1959)—Mississippi—An- 
nual convention of the Mississippi 
Assn. of Mechanical Contractors; 
Edgewater Hotel; Edgewater Park. 


9-10 (1959)—Michigan—An- 
(Please turn to page 147) 


Apr. 


WHOLESALER ASSNS. 


Nov. 9-12—NCSA—Annual meetins 
of the Northern California Suppliers 
Assn.: Del Monte Lodge, Pebble Beach 
Calif. 


Nov. 30-Dec. 3—NHAW—Fall 
vention of the National Heating and 
Air Conditioning Wholesalers: Hote 
Statler, Cleveland. 


con- 


Jan. 18-20 (1959)—PHWNE~—Annual! 
convention of the Plumbing and Heat- 
ing Wholesalers of New England; Stat- 
ler-Hilton Hotel, Boston 


Feb. 15-17 (1959)—WDA~— Annual! 
convention of the Wholesale Distribu- 
Assn.; Shamrock-Hilton Hotel 
Houston, Tex 


tors 


Apr. 1-3 (1959) 
ing of the Central Supply 
House, Chicago 


CSA—Spring meet- 
Assn Pal- 


mer 


Apr. 5-7 (1959) 
convention of the Middle Atlantic 
Wholesalers Assn.:; Chalfonte-Haddon 
Hall, Atlantic City, N. J 


MAWA Annual 


Apr. 22-24 (1959)—SWA 
convention of the Southern 
salers Assn.; Palm Beach 


Hotel, Palm Beach, Fla 


Annual 
Whole- 
Biltmore 


MANUFACTURER ASSNS. 


Nov. 10-14—NEMA 
ing of the National 
facturers Assn.; 


lantic City, N. J 


Annual meet- 
Electrical Manu- 
Hotel, At- 


Traymore 


Nov. 17-19—BHCC—Annual meeting 
of the Better Heating-Cooling Council 
New York City (Hotel to be an- 


nounced.) 


Nov. 23—SHEMA—Fall meeting of 
the Steam Heating Equipment Manu- 
facturers Assn.; Drake Hotel, Chicago 


Nov. 30-Dec. 3—-NSPI 
vention of the National 
Pool Institute: Ambassador 
Angeles. 


Annual con- 
Swimming 


Hotel, Los 


Dec. 4-5—NWAHACA—Annual con- 
vention of the National Warm Aji: 
Heating and Air Conditioning Assn 


Statler Hotel, Cleveland 


Jan. 26-29 (1959)—IHAE—1l4th In- 
ternational Heating and Air Condition- 
ing Exposition. (Held 
with the annual meeting of the Ameri- 
can Society of Heating and Air Condi- 
tioning Engineers) Hall, 


Philadelphia 


In conjunction 


Convention 


Feb. 4-6 (1959)—HIPS 
Home Improvement Products 
Coliseum, New York City. 

(Please turn to page 147) 


Annual 
Show: 
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| knife to fabricate fitting covers fast and easily with Armaflex. 


920 Adhesive nda 


insulate fittings 50% faster with 
Armstrong Armaflex Pipe Covering 


(\ 


Look for Andys 


Armatlex on cis 
plays. windows 
and door ils 
He identifies the 


wholesaler wh 
sells Armaflex 
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Phe time it takes to insulate pipe fit- 
tings properly can drop 50% or more 
when vou use Armstrong Armaflex. 
Armatlex is the new cellular, flexible 
foamed plastic insulation that is com 
pletely moistureproof and waterproof. 
Phere’s no waste, and it doesn’t chip, 
crumble, or rub off, 

To make fitting covers, the material 
is cut quickly and accurately with a 
sharp knife. The preces then are ce 
mented together with Armstrong 520 
\dhesive, slit lengthwise, and snapped 
in place. Since Armaflex is the same 
vaporproof material that insulates the 
pipe run, there’s no need to buy wrap- 


Arm strong 


on coverings, cements, twine, tape, o1 
waterproof coatings and carrv them to 
the job. One insulation does all the 
work, 

You get more than just a fast job with 
Armaflex, Fittings look neater. too 
And your work lasts indefinitely 
Armaflex stavs drv and efficient — will 
positively stop condensation when used 
in recommended thicknesses. 

For full information on this remark 
able pipe covering including chart of 
recomime nded thicknesses and com 
plete application instructions, write to 
day to Armstrong Cork Company, 2211 
Todd Avenue, Lancaster, Penna. 


INSULATIONS 
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Steel Pipe used for soil, waste and vent lines for back-to-back men’s and women's toilet room. 


Steel Pipe used for soil, waste and vent lines serving men’s toilet 


AS 
ip 4 

4 OST OUMAINGS SUCH A 

— 

; a 

- 

‘aia Steel Pipe used for waste and vent lines serving floor, drain and sink to kitchen on floor above. 

Me 
| 

| 
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Cleveland's [ILLUMINATING BUILDING USC 4 
GALVANIZED STEEL PIPE 
DRAINAGE AND VENT LINES 


Unseen behind the inspiring facades of 
so many of today’s beautiful new buildings 
is a more prosaic product . . . dependable, 
economical, time-tested galvanized steel 
pipe... serving in the vital health lines. 
Unsurpassed strength, longevity and low- 
est cost combine to make galvanized steel 
pipe the logical choice for these drainage 
and vent lines. 


As so many customarily do, the builders 
of the impressive new Illuminating Build- 
ing, pride of Cleveland, selected galvanized 
steel pipe for this important utilitarian 
service. Another “‘great name”’ building in 
a list which includes New York’s Coliseum, 
the bronze Seagram skyscraper, Socony- 
Mobil, Mutual Benefit Life and so 


. many more. 


| 
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r 
i 


‘TY 


In addition to galvanized steel drainage 
and vent lines, other grades of steel pipe 
play important roles in every modern 
building . . . in fire sprinkler systems, 
sidewalk snow melting installations, gas, 
air and water lines, structural applica- 
tions, heating and air conditioning. For 
steel pipe is the most versatile and least 
expensive of metal tubular products . . . 
the most widely used pipe in the world. 


STEEL PIPE IS FIRST CHOICE 


e Low cost with durability e ‘Threads smoothly, cleanly 

¢ Strength unexcelled for safety ¢ Sound joints, welded or coupled 
e Formable — bends readily e Grades, finishes for all purposes 
e Weldable— easily, strongly e Available everywhere from stock 


Carson & Lundin : {> 
Architects 


COMMITTEE ON STEEL PIPE RESEARCH 


Mechenical Engineers 


AMERICAN IRON AND STEEL INSTITUTE George A. Fuller Compony 


General Contractor 


150 East Forty-Second Street + New York 17,N.Y. See”. 
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aters without giving away profits | 


And only American-Standard 
heaters are performance-rated 


This guide can help you scll water heaters at a 
good, profitable price. Why? Because with it you 
can sell performance—not just price alene. It’s the 
American-Standard Performance Rating Guide, 
newest and quickest way to 
size and sell water heaters. 


Each American-Standard 

heater is performance-rated 

according to size and re- 

covery. Using the guide, you 

quickly and easily rate the 

hot water requirements of a 
customer’s family, then match the heater to the 
family needs. 


American-Standard heaters deliver up to 25°; 
more hot water than other heaters of the same size. 
Available in gas and electric models, budget and 
de luxe models, with glass-lined or galvanized steel 
tanks, in sizes from 20 to 82 gallons. 

Your distributor has the details, or write AMERICAN- 


STANDARD, PLUMBING AND HEATING DIVISION, 
40 W. 40th Street, New York 18, N. Y. 


Agarnican - Standard anc Standard” are travemar 


American Radiator & Stanuard Sanitary Corporation 


PERFORMANCE 
RATED 


PLUMBING AND HEATING DIVISION 
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___HERE'S HOW TO GET THE 
MAXIMUM PAYOFF 
“FROM SALES TRAINING 


Here is a much-needed and eminently useful book on sales training, GETTING THE SALES 
written by a man who is dedicated to making training 
pay off, to helping salesmen and sales executives operate FROM 


at full capacity. Edward F, Ruder’s success in the training field 


has been measured by one factor: his ability to get results. AY 

A “Total Training” Concept QW & 

For the first time all the elements of training are properly AY 
integrated in a “total training” concept. The newest 

training techniques and principles are given practical 
application... and the author succeessfully meets 

the challenge of nebulous subjects heretofore given only 
“lip service” such as memory, reading, and speech 
improvement. 

Training Supplements Included 

Edward F. Ruder also tells how to get the maximum 
sales from sales training supplements — 

sales meetings, sales contests, sales manuals, 

sales organs, and sales statistics. 

New zest is injected into indoctrination and 

refresher training for salesmen, sales 


correspondents, and sales executives. The Starnes 
author also shows how training by mail w 
can shed its ivory tower look and ” / 


™. 
become a dynamic part of the total me 


training program. 

Cutting Thru’ Double-Talk 

In the troublesome areas of recruiting 
and hiring, Mr. Ruder cuts through the 
endless maze of psychological 
double-talk and puts each of the five 
major selection tools in proper 
perspective. Result: a completely 
realistic approach to cutting down 
salesmen turnover. Bound in = 


The First Book Of Its Kind!  “Ezeoutive Leatherette” 


To: Book Department 

Domestic Engineering 

1801 S. Prairie Avenue 

Chicago 16, Illinois 
Please send us........ copies “Getting the Sales 
from Sales Training” at $5.95 each. I under- 
stand that I may return the book within five days, 
if I am not completely satisfied. 


— ARTHUR H. "RED" MOTLEY, 


QO Payment Enclosed (postpaid) 
O Send C.O.D. (plus postage and handling 
charges) 


President, Parade Publication, Ine. 


alsc in gabe Bill us (plus postage) 
HN M. WILSON, Retired Vice President 0020000 


ie) 
National ash Co, 
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a copy 
RICHARD M, BORDEN (Berdenlaiid H 
‘of ifterent 
will he u as rhe H 
A. McILNAY, Vice President, Marketing, Ray-O-Vae Co, 
1 


CONVENTIONAL Models 400, 500, TANDEM Models T700, T800, C.0.E. Models C500, C600, C700 — 
600, 700, 800, 900 — G.V.W.’s to T900 —- G.V.W.’s to 49,000 Ibs. ; G.V.W.’'s to 25,000 Ibs. ; 
30,000 Ibs.; G.C.W.’s to 65,000 Ibs. G.C.W.’s to 65,000 Ibs. G.C.W.’s to 50,000 Ibs. 
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a New ’59 Dodge Power Giants, -Ra r 


ovwver 


4-WHEEL-DRIVE Models W100, 
W200, W300, W300M, W500 
G.V.W.’s to 20,000 Ibs. 


FORWARD-CONTROL 
Models P300 and P400 
G.V.W.’'s to 15,000 Ibs. 


ENGINEERING, NOVEMBER 1958 


DomESTI 


drive the new I959 


CHANGES ... 
WHERE THEY COUNT! 


New performance! 
New comfort! 


Look into the cab—look into the chassis! Wher- 
ever you look in the new 1959 Dodge trucks, you'll 
find changes that mean something. New conven- 
ience, for instance, in suspended brake and clutch 
pedals, and hydraulically operated clutch. New 
heavy-duty electrical system. Greater depend 
ability. Increased G.V.W.’s on tandems. Concealed 
running boards on medium-tonnage models. 


You'll find new cab comfort, too, and better 
heaters. Plus new instrument panels designed 
especially for medium- and high-tonnage 
requirements. 

Ask your dealer about all the new Power Giant 
advancements. And about the new network of 
Dodge Truck Centers that let him give quick 
delivery of any Dodge truck to meet your exact 
needs. Plus hurry-up parts service. See him soon! 

* * * 

Striking new Dodge low-tonnage models! 
This spirited new Sweptline Pick-up leads a com- 
plete line of new 1959 Dodge low-tonnage trucks. 
Advanced models for every need, from 5,100 to 
10,000 Ibs. maximum G.V.W. 


— 
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every trucking need —— 
= TO CHOOSE DODGE 
POWER GIANTS 
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Basket-Type Sink Strainer 

A basket-type sink strainer fea- 
turing stainless steel 
neoprene stopper been 
announced by Sterling. Called the 


Solo, the unit can be easily in- 


construction 


and a has 


stalled by man with only ; 


The 


non-Marring 


one 
screw drive) stopper rests on 


a set of legs when 
out of the strainer body. 
Manufacturer: Sterling Faucet 


Co., Box 798, Morgantown, W. Va. 


Siphon-Jet Closet 

A siphon-jet, close-coupled clos- 
et combination with an elongated 
rim has been announced by Ger- 
ber. Called the the 


unit features a trapway, 


Washington, 
2! s-in. 


large water area and positive flush 
action. It is especially designed 
for commercial and industrial in- 


stallations but is also suitable for 


use. It is available in 
roughing-in size 


in white and six colors. 


residential 
12-in and comes 

Manufacturer: Gerber Plumbing 
Fixtures Corp., 232 N. Clark St., 


Chicago 1 


Gas-Fired Boiler 

A gas-fired, wet-leg boiler with 
a copper tankless water heater has 
been added to its line by General 
Rep-blic. The unit features a com- 
pletely which 
makes it ideal for rumpus room and 
closet installations. Called the Rep- 


enclosed cabinet 


co Thrift-Master, it is available in 
10 sizes ranging from 100,000 to 
220,009 Btu/hr inputs. The tank- 
less coil water heaters have capac- 
ities from 3 to 5 gpm. The boilers 
cerry a 20-year guarantee. 

Manufacturer: General Republic 
Heating Products Co., 7420 State 
Rd., Philadelphia 36. 


One-Piece Nozzle Filter 

A one-piece porous bronze oil 
burner nozzle filter has been de- 
veloped by Steinen. The filter is 
designed for longer wear and 
greater filtering area. Other fea- 


that 
dirt ot 


tures include a firm seal 


eliminates any chance of 


impurities passing through, a cone- 


shaped wall for efficient oil flow 
and which 
makes the unit easy to handle and 
simple to replace in small capacity 
nozzles. 

Manufacturer: Wm. 
Manufacturing Co., 
Newark, N. J. 


one-piece construction 


Steinen 


13 Bruen St.. 


Sump Pumps 

Two sump pumps designed with 
a corrosion resistant phenolic base 
and a special wear-resistant poly- 


ethylene impeller have been added 
to its line by Bruner. Both pumps 
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feature an improved float control 


in addition to the plastic bases and 
polyethylene impeller blades, and 
both are rated at 3,840 gph at a 
5-ft head. One model is a_ sub- 
mersible which features a hermet- 
ically sealed ‘'3-hp motor. The 
other, a column-type, is equipped 
with a Westinghouse '3-hp motor. 
Both pumps are competitively 
priced. 

Manufacturer: Bruner Corp., 4763 
N. 32nd St., Milwaukee 9 


Electric Water Heaters 

Two lines of electric water heat- 
ers have been announced by Cleve- 
land Heater. The heaters are 
quick-recovery types with Fiber- 
glas insulation, wrap-around heat- 
ing elements, adjustable thermo- 


stats and extra-heavy storage 
tanks. Available in round and ta- 
ble-high models, the units range in 
capacity from 30 to 120 gals., with 
a choice of glass-lined or galva- 
nized tanks. The table-high models 
in 30, 40 and 50-gal. sizes are de- 
signed for installation in kitchens, 
utility rooms or laundries. 
Manufacturer: Cleveland Heater 
Co., 2310 Superior Ave., Cleveland. 
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Winter Air Conditioner 


A horizontal, oil-fired winter ai: 
conditioner, factory assembled for 
rapid installation, has been an- 
nounced by Thatcher Furnace. It 
features a combustion chamber 


made of light-weight, unbreakable 
refractory fibers designed to ab- 
sorb sound and insure low heat 
conductivity. A cold air return is 
provided with a built-in filter rack 


(Please turn to page 70) 


Fitzgibbons Announces the Addition to Its Line 
of Three Forced-Draft Packaged Boiler-Burner Units 


Three forced-draft packaged 
boiler-burner units, ranging in size 
from 59 to 464 hp, have been 
added to its line by Fitzgibbons. 
One, the model “R”, is available 
in 13 sizes from 59 to 464 hp and 
is equipped with an industrial-type 
forced-draft rotary oil burner. 


s Burners for this model are avail- 
able for all oils, with or without 
preheaters, for oil and gas combi- 
nations, and for full gas firing. The 
second model, “PB”, is available in 
four sizes from 59 to 93 hp and is 
equipped with a low pressure 


— 
atomizing burner suitable for oils 
through No. 5. The third, model 
“P”, is also available in four sizes 
from 59 to 93 hp and is equipped 
with a high pressure atomizing 
burner for light oils up to No. 2, as 
well as gas or gas and oil combina- 
tion firing. All three models fea- 
ture the firm’s full wet back and 
side combustion chamber construc- 
tion and are shipped ready for 
installation. (Also see Trade Liter- 
ature reviews, page 36.) 

Manufacturer: Fitzgibbons Boil- 
er Co., 101 Park Ave.. New York 
City 17. 
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New Products 


(Continued from page 69) 

Three factory-installed eye hang- 
ers are provided for easy overhead 
installation. The cabinet is insu- 
lated with glass fiber with alumi- 
num foil facing. A drive 
blower is standard equipment, and 
speed control or belt drive is op- 
tional. 


direct 


It measures 661 ins. long 


; 
™ 


by 23 ins. wide by 25 ins. high and 


is rated at 84,000 Btu output and 
105,000 Btu input. 

Manufacturer: Thatcher Furnace 
Co., Center St., Garwood, N. J 


Submersible Sump Pump 


bronze-fitted submersible 


cellar drainer has been added to 
its line by Wayne. The upright 
model sump pump features a !3 
hp sealed motor, stainless steel 


shaft with mechanical seal and an 
all bronze impeller, volute and base 
in the pump assembly. Capacity of 
the unit is rated at 3,000 gph at a 


The 


is flat-controlled for 


5-ft discharge head sealed 


switch auto- 
matic operation and adjustable fon 
manual control. 

Manufacturer: Wayne 
Equipment Co., 801 Glasgow 
Ft. Wayne 4, Ind. 


Home 
Ave., 


Laundry Tray 

single-compartment laundry 
tray with a large capacity for use 
with 
clothes 


“suds-saver” automati¢ 
been intro- 
The 20-gal 

unit features two soap depressions, 

vith rubber 
per and a Llo-in od tailpiece 


washers has 


duced by Richmond 
brass drain plug stop- 

The 
fitting has 
an 8-in, swing spout, plain or hose 


chrome-plated supply 


aluminum-finish 
with leveling 
It is made of thick earth- 


and an 
pressed-steel stand 


end, 


screws 


Embassy's New Oil-Fired Boiler is Factory 
Assembled and Wired for Quick Installation 


An oil-fired boiler for residen- 
tial applications 
duced by Embassy. It has a square 


design and is ASME stamped and 


has been intro- 


70 


A specially aesigne d 


constructed 


snug-fit, pre-cast refractory com- 


eliminates flutter, 
throbbing or pressure rumble. Al] 


bustion chamber 


controls and operating components 
are national brands and are located 


on the face of the boiler for easy 


access Flue passages are designed 
for easy cleaning and there are 
non-clogging baffles in all tubes 


e Other features include flush and 
jackets, low stack 


perature, assembly 


extended tem- 


factory and 


iring, and field servicing in min- 


utes. It is guaranteed for five years 
and is available in four models 
ranging in capacities from 87,000 
to 144.000 Btu/hr. 

Manufacturer: Embassy Steel 
Products, Inc., 890 Stanley Ave., 


Brooklyn 8. 


enware and available in white onl 
Ii measures 30 by 23 ins 
Manufacturer: 
Plumbing Fixtures 
Rheem Manu:acturing Co., 


Box 111, Metuchen, N. J 


Richmond 
Division 
P. O 


Nylon Female Adapter 
A nylon female adapter designed 
for use in connecting flexible plastx 


pipe to ejectors of jet water systems 


~ 


OS, 


has been d veloped bi Yard] 


The 1'4-in. adapter also can bi 
used to connect tail pip to suctior 
inlets of ejector assemblies and o1 
venturi outlets which ha male 
i. p. threads. A maximum diamete 
of 2 ins. allow ample clearance 
when | on eyect 
bodies 

Manufacturer: Yardley Plasti 


Co., 142 Parsons Ave 


Centrifugal Cellar Drainer 
A centrifugal type cellar drains 

has been introduced by Demir 

The unit has no floats and th 


tor is started when the water level 


The 
switch is completely automatic and 


raises the bronze motor case 
is sealed inside the motor case. The 
cellar drainer has a bronze casins 
with a hard-rubber, semi-open im 
perforated brass 


peller with a 


strainer. The unit is powered by 
's hp motor and operates on 115 \ 
AC. It has two grease-sealed, lu- 
bricated bearings and an automati 
motor reset 

Manufacturer: The Deming Co 
543 Broadway, Salem, O. 

(Please 


turn to page 74) 
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Get your share of the enormous kitchen remodeling market. 
Check these 10 important features to see if they aren't 


what you need most for bigger kitchen sales and profits. 


1 Adaptable to any home style. 7 Complete components for custom or o 
2 Finest all-steel construction. volume kitchen operations. :. 
3 Cabinet units arrive ready to install. 8 White and & pastel colors in baked-on § 
4 Faster installation, less man-hours, enamel, easy to keep clean. g 
5 Wall cabinets hang like pictures. 9 Top quality but competitively priced. of 
6 No hacking or sawing on the job. 10 A.B.C. Financing available in your area., * 


Get the complete story on nation- —- 
eile Beaute Queen Toledo Desk and Fixture Company 
kitchens, your territory may still Maumee, Ohio Be 
be open for a distributorship. a 


Write for catalog No, 58-2DE. 
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BOLD 


CRANE 


New WALSAN off-the-floor residential closet—with a 
concealed tank that fits into 2 x 6” studding 


Flushing handle right 
on the bowl. No separate 
wall opening needed. 


This smartly styled new closet has many 
advantages to point out—whether you’re 
showing it to builders, home buyers or re- 
modeling prospects. 


For example, this handsome Henry Drey- 
fuss design saves floor space. Takes up to 
6” less space than an exposed tank closet. 
Fits easily in 2 x 6” studding. It’s only 22” 
from wall to front of bowl. The tank can be 
installed with access panel on either side of 
wall. And the Walsan also features Crane’s 


Tank fits between 24” studs. 
Only plenty of room 


for stack pipe, too! 


Access panel snaps into 
place. Can be decorated to 
match walls. 


new, positive-action flapper valve. 


Cleaning is a breeze! The closet bowl and 
the floor beneath it can be cleaned in a few 
seconds. And no special cutting or fitting is 
necessary if a wall-to-wall rug is desired by 
the homeowner. 


Available in new Desert Turquoise. The new 
vitreous china Walsan (and all Crane fixtures) 
now comes in this bold color accent for bath- 
rooms. There are six other Crane colors and white, 
too. Ask your Crane Branch or Crane Wholesaler 
for a showing now. 
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PREFERRED 
PLUMBING: 


2 


ichigan Ave., Chicago 5, Illinois VALVES + FITTINGS « PIPE « PLUMBING « KITCHENS + HEATING + AIR CONDITIONING 


CRANE M 
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New Products 


(Continued from page 70) 
Swimming Pool Filter 

A swimming pool filter, designed 
for intermediate size pools requir- 
ing a filtration rate of 4,000 to 7,000 
gph, has been announced by Romar 
The unit is the 
Available in two models with ca- 
pacities of 4,200 and 7,200 gph re- 
spectively, the larger model re- 
quires 9 sq ft of space and 
5% ft of The 
model is designed for pools with 


called Suburban 


base 


headroom. smaller 


capacities from 20,000 to 60,000 
gals. The larger is used for pools 
with capacities from 40,000 to 80,000 
gals. with a single installation and 
for handling capacities from 125,000 
and over with a dual installation. 
Both have quick-opening valves. 

Manufacturer: Romar Filter 
Corp., Swimming Pool Equipment 
Division, 120 W. Melvina St., Mil- 


waukee 12. 


Centrifugal Pump 

A single stage centrifugal pump 
has been added to its line by Taco 
Heaters. Known as the LP series, 
the pump features a broad range of 


performance characteristics from a 
relatively few sizes, high efficiency, 
interchangeability of 
size to size, stuffing box or mechan- 
ical seals, rugged construction and 
optional extra-quiet motors. Among 
other features of the pump 
volute design by which the pump 


from 


parts 


are 


74 


discharge can be placed in any po- 
sition simply by rotating the casing 
around the shaft, and the use of a 
centerline discharge type of casing, 
making it unnecessary to know the 
direction of discharge since it is al- 
ways in the centerline of the pump 
It is available in 41 ranging 
from 10 to 3,000 gpm with heads 
10 to 250 ft. 

Manufacturer: Taco Heaters, Inc., 
1160 Cranston St., Cranston 9, R. I. 


sizes 


Combination Condenser 


A combination air-cooled and 


has been 
announced by Dunham-Bush. The 
function of the unit is to 


operate as a normal 


water-cooled condenser 


basic 
air-cooled 
condenser up to a selected ambient 
temperature and to have its con- 


Walker's “Shur-Flo’ Draft 
Sure Cure for Insufficient 


A motor-driven draft inducer for 
all 


where insufficient draft is a prob- 


use on heating installations 
lem has been introduced by Walk- 
er. The unit can be used on gas. 
oil or coal-fired systems. It uses 
motor to 
impeller 
draft in a flue or 


The propeller type fan 


a fractional electric 
the 


creates 


hp 
drive stainless steel 
which 
chimney. 
and the angle of mounting are de- 
signed for maximum displacement 
When the unit is off, it will 
not interfere with the natural draft. 
The Shur-Flo moves only flue gas- 
es, thus requiring only a 5 amp 
motor with 110 v. AC. It will cre- 
ate and inspirate a draft up to .05 


of air. 


denser capacity supplemented by 
the-use of water above this tem- 
perature. Also, the water side con- 
densing surface is designed to han- 
dle the complete condensing load 
failure of the air- 


The 


in the event of 


cooled system. water circuit 


is provided by utilizing the inne: 
tube used to support the innerfin 
the unit makes it 
sible to retain the advantages of an 


Design of pos- 
air-cooled condenser and to utilize 


(Please turn to page 76) 


Inducer Promises a 
Chimney Draft 


in. water gauge. The unit is avail- 
able in three models and in pipe 
from 4 to 10 in. It may be 
ordered three ways: (1) Draft in- 
ducer complete with flue pipe and 
draft regulator for oil and solid fuel 
equipment. (2) Draft inducer with 
flue pipe but without draft regu- 
lator for gas-fired equipment. 
(3) Draft inducer only for oil in- 
stallations where a regulator 
ready exists or for gas where space 


sizes 


al- 
is limited. It can also be used to 
mount on round warm air ducts to 
boost circulation where needed. 

Manufacturer: Walker Manufac- 
turing and Sales Corp., 1711 Penn 
St., St. Joseph. Mo 
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FROM FRONT TO BACK 


DESIGNED TO GIVE YOU SOMETHING TO TALK ABOUT 


Weil-McLain Cast Iron Baseboards give you 
something to sell besides price...permit you to 
make a legitimate profit on your installations. 
These units offer “extra value” features and ex- 
clusive advantages which sell themselves. ..pro- 
vide more opportunities for modernizing sales 
because cast iron baseboards can be installed one 
room at a time. Compare these features 


Crisp modern design—easy to clean. Matched 
metal extensions permit complete coverage of wall. 


No cutting—no waste lengths. An 18” end section 
makes it possible to supply panel lengths in 6” 
increments—permits more accurate fulfillments 
of room heating requirements. 


* 


* 


Air vent located in best position for efficient vent- 
ing—easily accessible but does not project. 


Leg-supported—no sagging of long lengths. 


Large waterways and cast iron construction pro- 
vide more radiant heat, sustained over longer 
periods. 


Fins in rear of unit provide an ample surface for 
emission of gently circulated warmed air. No 
mechanical bonds to loosen. 


No expansion creaks and groans—cast iron base- 
boards are noiseless in operation. 


ONLY CAST IRON BASEBOARDS OFFER ALL THESE ADVANTAGES 


The ample water content of 
Snug Baseboards provides-a 
reservoir of stored heat which 
eliminates 


DoMESTIC 


Large waterways— 
sustained heat 


“on-off”’ discomfort. 


‘Ideal for modernizing 


Where cast iron radiation is already installed, 
remodeling can be done one room at a time, if 
desired, without disturbing system balance. 


2° to 3 
temperature 
differential 
between floor 


and ceiling 


Evenly distributed heat 
Temperature from floor to ceil 
ing is virtually uniform —impor- 
tant in maintaining children’s 
comfort and health. 


McLAIN 


WEIL-McLAIN COMPANY « Dept. A-118, Michigan City, Indiana 


WEIL- McLAIN 


BOILERS- RADIATORS 


ENGINEERING, NOVEMBER 1958 


= 

# 
# 

—— at 

RADIANT BASEBOARD PANELS 


New Products 


(Continued from page 74) 


smaller size condensers. Design 
operating head pressures are main- 
tained under all ambient condi- 
tions, and a_ secondary system, 
which is capable of handling the 
complete condensing load in the 
event of fan 
belt failure, is provided. 

Manufacturer: Dunham-Bush, 
Inc., 179 South St.. West Hartford 
10, Conn. 


condenser motor or 


Pre-Insulated Duct Material 
A duct material combining both 
a duct and insulation in one prod- 
uct has been intreduced by Owens- 
Corning. residential 
and commercial heating-cooling 
the material is made of 
rigid Fiberglas with a vapor 
thick aluminum 
foil included. The material is avail- 
able in both round and rectangular 


While the foil 


Designed for 


systems, 
bar- 


rier of embossed 


shapes. aluminum 


bar- 
rier, it also provides a tough ex- 
terior finish. The ducts can be 
installed with a knife, clips. tape 
and a stapler as tools. 


| a 


serves primarily as a vapor 


Manufacturer: Owens-Corning 
Fiberglas Corp., P. O. Box 901, 
Toledo 1. O. 


Plastic Pipe Clamp 
collarless-screw, worm-gea! 
clamp for plastic pipe, has been 


announced by Murray. The new 


Ottawa Announces a Complete Line of Backhoes 
and Loaders for Oliver Industrial Tractors 


A complete series of backhoes 
and front-end loaders have been 
announced by Ottawa Steel for use 
on the Oliver line of industrial 
tractors. The Ottawa backhoes will 
dig to a depth of 12% ft in any 
190-deg. 
are of swing. The cutriggers, boom 
and mechanism of the 
backhoes are supported by an A- 
frame, which forms a rigid founda- 
tion for digging and loading at any 


position of a continuous 


structure 


angle up to 95 degs. right or left 
from the centerline of the tractor. 
A turret-type seat pivots with the 
boom for complete operator visibil- 
ity. A quick on-off feature allows 
the backhoe to be removed in five 
minutes. The front-end loader fea- 
tures an ejector that automatically 
forces out sticky material. 

Manufacturer: Ottawa Steel Di- 
vision, Young Spring & Wire Corp.. 
Ottawa, Kans. 


clamp is designed to be used with 
virtually any size screwdriver. The 
worm-gear feature of the clamp is 
similar to the firm’s de luxe col- 
lared screw clamp. It 
in double-plated carbon steel o1 
al! stainless steel, and in sizes from 


is available 


1» to 6 ins. with larger sizes avail- 
able on request. 
Manufacturer: 
Corp., 11 W. 
Md 


The 


Pennsylvania 


Murray 
Ave., 


Towson 4, 


Tub Enclosure 

A tub enclosure featuring pivot- 
been added to its 
Keystone. The unit 
conventional sliding tracks as well 


ing doors has 


line by has 
as a pivoting device which allows 
90 percent accessibility to the tub 
include a 


Construction features 


track incorporating stainless steel 


| | 


race bearings in combination with 
nylon tires for the sliding action 
and a notched track with heavy- 


duty pivots to allow easy opening 
It is avail- 
able in a chrome-plated brass frame 
and 


of either or both doors. 


extruded aluminum frame 
Sizes are available for a'l standard 
tubs with custom sizes available on 
special order. Safety glass is stand- 
ard on the de luxe medels and clea 
or obscure conventional glass on 
the others. 

Manufacturer: Keystone Showe: 
Door Co., Second St. Pike, South- 


ampton, Pa. 


Prefabricated Piping System 
A smooth-wall prefabricated pip- 

ing system has been introduced by 

Portage. The de- 


new svstem is 


signed for both overhead and un- 
derground 
(Please 


installations carrying 


turn to page 80) 


DoMES1i¢ 
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Contact Your Jobber for Full 
Dealer Information — or Write 
Direct to Factory. 


You Need Both to 


THE 


ONE SELLS THE OTHER! 


Millions of homeowners rely on a General Fuel Oil Filter 
for economy and protection against burner failure. Their 
satisfaction and freedom from worry has attached to the 
name GENERAL a mark of quality, synonymous with 
“trouble-free.” These same owners are your best pros- 
pects for a trouble-free, low-cost General Humidifier. 
When you sell or service a General Filter ‘‘do the job 
right’ — recommend a General Humidifier — service both 
with a single call! 


FAST, PROFITABLE INSTALLATIONS! 


No complicated assembling or fitting — both General 
Humidifiers and General Filters install with minimum time 
and labor. Template for cutting humidifier opening in 
plenum simplifies your job . . . makes every installation 
profitable! 


NO SERVICE CALL-BACKS! 


Here again, you protect your profit. The “800” Humidifier 
is trouble-free (no float, no tricky pan leveling). Special 
“Porous Weave” plates resist clogging. General Filters 
have proved their dependability—on over 3 million 
installations! 


SURE, YEARLY REPLACEMENTS! 


Once each heating season install a set of “Porous Weave” 
Evaporating Plates (tray holds up to 15) in every humidi- 
fier you service, and a genuine General Filter Replace- 
ment Cartridge in every filter. You make a handsome 
extra profit—and your customers are fully protected! 


2A4-700A 2A-300 2A-17A Model 90 
Filter for Filter for Filter for Water Trap for 

Large Homes Depth Filtration Heavy Fuel Oils side or bottom 


outlet tank 


Model 1-254 | MO 


General 
Fuel Oil 
Filter 


General | 
L Fil! pet 


1A-25A 


Hi-density Wool Felt Cartridge; 
lifetime construction. 


THIS 
CHART 
CAN 
OPEN 
YOUR 
EYES 


Clean Right 
Soot Remover 
removes up 2” 
layer in 2-5 
minutes! 


4 
Model “800” 
GENERAL 
Moisture - Matic 
featuring float- 
less Auto-Valve and 
“Porous Weave” 


Evaporating Plates. 


HERE ARE THE FACTS 


ABOUT FUEL OIL FILTERS! 
Comparison of GEMERAL FUEL FULTERS 
with ether Leadeng Manes 


featuees 
ON AND STEEL 
ONSTRUC TION ves NO NO NO NO 
CORROSION PROOFED 
INSIDE AND OUTSIOE wes ow 
VENTS ON BOTH 
‘ ves 
ves “oO NO NO NO 
OF 
~ ONO 
AMD OUTLET SIZES = 
CENTER BOLT 
TORQUE RESISTANCE ves NO YES NO TH NO 
VER LBS 
MON SWELLING 
PROOF ves NO NO NO NO NC 
BUNA N GASHETS 
DEPTH 
WOOK ELEMENT ves NO NO 
PATENTEO 
SATION AND 
MONSTURE REMOW AL = = 


Compares Generals with other leading 
makes of filters. Only General Filters 
have all 10 features which influence 
sales. Write for handy pocket-size 
reproduction. 


43800 GRAND RIVER AVENUE e NOVI, MICHIGAN | 
Canadian General Filters Ltd., 39 Crockford Blvd., Scarborough, Ontario ; 


Z 
; 
| 
as 
a 
@a 
2 
| ; 
Pedy 
| 
GENERAL FILTERS, INC. 
| 
Ps. 
\. 
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The Jet Line motor is the new 


highwater mark of jet pump motor design. 
Engineered by Westinghouse 
specifically for the jet pump industry, 


it offers a combination of features 


found in no competitive motor. 
It’s lighter, easier to assemble and 
connect; permanently lubricated; 
moisture resistant; 


and ultra-efficient. 


Your local Westinghouse sales engineer can give you the whole story 
on the new Jet Line motor. Call him now, or write to: 


Westinghouse Electric Corp., Industrial Motor Dept., Lima, Ohio. 


J-03048 


you cAN BE SURE...iF Westi nghouse 


Westinghouse 
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New Products 


(Continued from 
hot water, oil, 
process liquids and retriger- 


The 


accessories 


page 76) 
steam, 
uids, 
ants. 


viscous liq- 


including 
fittings, is 


entire 
and 


system, 
assem - 
bled at the factory and shipped di- 
rectly to the job site. Individual 
units can be quickly installed with 
a minimum of field work. The units 
are available for both single and 
multiple insulated pipe systems. 

Manufacturer: 
Pipe Co., 53 
ton, O. 


Portage Insulated 
Antles Ave., Barber- 


Slant-Back Lavatory 
A slant-back, countertop lava- 
tory has been developed by Eljer. 


Called the Alicia, the unit comes 


complete with matched fittings. 
Other features include a_ hidden 
front overflow, anti-splash rim and 
double soap depressions. 
20 by 18 ins. and has a 15 by 
10°4-in. basin space. It is available 
in white and seven colors. 

Manufacturer: Eljer Division, 
The Murray Corp., 3 Gateway Cen- 
ter, Pittsburgh 22. 


It meas- 
ures 


Bibb Seat Removal Kit 
A bibb seat removal kit with six 


different tools for removing all 


makes of seats from faucets, show- 
er diverters, etc. has been 
nounced by Hood. The kit 
tains six tools made of hardened 
tcol steel and comes packed in a 
canvas carrying kit. 

Manufacturer: Hood Bros., 4326- 
38 Orchard St., Philadelphia 24. 


an- 


con- 


Outdoor Faucet Attachment 

A low-cost drinking faucet at- 
tachment for outdoor hose bibbs 
has been developed by Haws. The 


The Clamp Is a Clamp with a Saddle--Makes 
Pipe Installations Under Structural Steel Easier 


A “C” clamp with a pipe saddle 
added to its lower jaw has been 
developed by Grinnell. Called the 
“G” clamp, it is designed especially 
for supporting pipe and conduit 


directly under structural steel. The 
clamp will support up to 4-in. di- 
ameter pipe or conduit, loads from 
210 to 450 lbs and maximum tem- 
peratures to 450 degs. The saddle 
swivels, permitting suspension of 
the pipe at any angle in a plane 
parallel to the face of the 
porting flange. It is made of mal- 
leable with a ribbed design 
for added strength. The set screw 
has a hardened steel cup point. It 
is also suitable for 
piping or plumbing. 

Manufacturer: Grinnell Co., 26) 
W. Exchange St., Providence 1, R.I. 


sup- 


iron 


cold process 


unit delivers a convenient 
of drinking water at the 
lever. 


stream 
flip ol a 
bibb 


It screws onto the hose 


and does not interfere with normal 


faucet use. The unit is made of 
chrome-plated brass and it is ad- 
justable for 


of water 


volume 


shield 


and 
stream. A bubble: 
is available as an accessory 

Manufacturer: Haws Drinking 
Faucet Co., 1441 Fourth St., Berk- 
Calif. 


direction 


eiey, 


Extra Long Baseboard Panels 

Extra-long-length basebcard ra- 
diation availabl 
Manufacturing 
embraces panels from 3 
in increments of 1 ft. The 


panels are 
from Continental 
The line 
to 16 ft 


now 


longer-length panels allow the in- 
staller to place only one panel pe: 
wall without splicing, thus reducing 
installation time. The firm 
makes 10-ft lengths 
telescoping 
Continental Man- 
1048 


also 
standard and 
a short-length 
Manufacturer: 
ufacturing Co., 
Baltimore 22. 


series 


Box 


Portable Gas Heaters 
A series of LP-gas_ portable 
heaters has been announced by In- 


Called the 


portable 


anni- 
line, the 
models in 
types ol 


sto-Gas silver 


versary heater 
units 
three 


consist of 


different 


nine 
heaters 


> 
The line 


fra-red 


features salamanders, In- 


heaters and improved de- 
sign on the company’s blower mod- 
els. 
Manufacturer: Insto-Gas Corp., 
998 E. Woodbridge Ave., Detroit 7. 
(Please 128) 


turn to page 
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What’s behind the BLUE RIBBON 
On every pump you get from Barnes? 


Here is the Barnes Blue Ribbon Test Booth, where every 
motor-driven piece of Barnes equipment is tested under rigid 
operating conditions before it leaves the plant. Without ex- 
ception—every pump and system must hold up under higher 
pressures and produce at greater capacities than its rated 
requirements. It has to pass a series of tests for suction, 
capacity, head and motor loading — which proves it leak-free 
and mechanically perfect. Then, and only then, Barnes at- 
taches the Blue Ribbon Seal. 

You'll see this seal when you unpack or install a Barnes 
pump. That little seal means —customer satisfaction, fewer 
troublesome callbacks, repeat business ... more profit in the 
long run. 

Blue Ribbon has always meant just one thing — Top Qual- 
ity! Get on the Blue Ribbon bandwagon and sell Barnes— 
the finest name in pumps and water systems. 


Located cdijacent to final assembly, Barnes Blue Ribbon Quality Test Booth is scientifically 
designed for rigorous product testing to maximum standards under soundproof conditions, 


The Blue Ribbon Line... BAF ly") E. §S 


BARNES MANUFACTURING CO. Dept. N-118 
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CONTROL THE FLOW 
WITH 


MAID-O’-MIST 


Balancing Valve Adapter Units 


Install on all (hydronic) types of forced circulation hot water 
heating or chilled water cooling systems 


EASY TO INSTALL! 


INEXPENSIVE! 
: No. 16 for angle balancing valves. 
Phantom view left shows it inserted, 


- NO PRE-PLANNING! ready for balancing. For %4” and 1” 
3 : 7 cast brass tees, only. 


No. 14 phantom view 

right shows unit in- 
There are decided advantages in hav- ‘ serted in copper or 
ing balancing valves on hand that can ee sgl 
be quickly, easily installed without 1” and 
advance planning. First of all, they 14” pipes 
eliminate carrying “complete” stocks \ 
of balancing fittings. Then, too, they 
can be used wherever zoning is neces 
sary... the only balancing valve that 
can be added with no restriction! 


Installing these MAID-O'-MIST units 
is Simple: they are sweat-litted speed 
ily into copper, bronze ar brass, and 
thread into cast iran tees. Remember, 
MAID-O' MIST valve adaptors lat 
Water flaw the tee free. Sines 
Hie pipe (here's 
THe 


Get full information fram your jobber or write fer eotalegue, feday! 


AUTO VENTS HEATING AND AIR CONDITIONING SPECIALTIES 


MAID-O’-MIST, 
3217 NORTH PULASKI ROAD CHICAGO 41, 
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THE SECRET 
OF GOOD CIRCULATION! 


AUTO-VENTS" 
_ for all (hydronic) hot water heating and 
chilled water cooling systems 


No. 7 AUTO-VENT \ 
No wonder Number 7 is a big favor- 
ite with both heating and air-con- 
ditioning experts! Fully automatic, 
this brass vent has a self-closing, 
float-operated valve—all mounted 
on a removable bonnet for quick 
servicing. Small x 2144” with 

1,” I.P. female it does 
a big job of eliminating air. For 
pressure up to 75 lbs. 


No. 72 
AUTO-VENT 


A fast-venting valve of 
the expansion type for 
convectors, baseboard 
and free-standing radia 
tion For vertical or 
hori ontal mounting 
Size 1\" x with 
LP. male connection 
Dise dries quickly be 
cause of immediate 
drainage 


Float Type 


No. 27 AUTO-VENT 
Smaller sized (3” x 2%”) for 
horizontal mounting with %" 
I.P. female side connection. 
Use on convectors, radiant 
coils, ete. Takes up to 50 Ib. 
pressure. 


No. 37 AUTO-VENT 


Similar to No. 27, but designed 
for horizontal mounting with ', 
.P. vertical male bottom con 
hection Size hu tb 


pressure 


fleat Tyee 


Ne, 67 AUTO-VENT 


the apace Vhen Ny 
ia vane Ate Vent? verall 


align ta 4 wih 


Wale 


Get full infermation fram 
your jabber er write far 


AID O MIST 


MAID-O--MIST, Inc. 


3217 NORTH PULASKI ROAD - CHICAGO 41, mh 


Install in copper or bronze tee to complete ee ae 
balancing valve. Regulates flow of water 
thru any hot or chilled water system. 
ad 
a —— 
Install.in cast iron tee to complete a balanc-. | . 
: 
requires only a screwdriver. & Le 
x 
d 4 
“Der: 


You know the many benefits derived from 
each issue of Domestic Engineering. . . 
You know what a business-builder it is for 
you. No other Christmas gift could be more 
practical nor remembered longer by your 
friends in the trade, or by your business 
associates, than a gift subscription for 
Domestic Engineering. 


No bothersome Christmas shopping for 
you this year . . . merely fill in the self-mail- 
ing, postage-paid envelope at the right and 
return to us. It takes minutes to promote 
good will for a lifetime. Be a practical giver 
this Christmas . . . give Domestic Engineer- 
ing. Share the wealth of ideas with your 
business associates and also extend your 
good wishes throughout the year. 


You may also use this order envelope to 
extend or renew your own personal or com- 
pany subscription. 


An Attractive Gift Card 


with your name inscribed, is sent to 
each individual for whom you order 
a subscription. Special Christmas 
rates shown on the self-mailing en- 
velope, apply until December 31, 
1958. Your friends will be glad you 
remembered them with Domestic 
Engineering this Christmas. Order 
your Christmas Gift Subscriptions 
now. 


a 
pour assoctates 


will apprectate 


THIS YEAR, BE PRACTICAL IN 
YOUR CHRISTMAS GIVING. 


give 


DOMESTIC 


Use self-mailing envelope facing this page) 


1801 PRAIRIE AVENUE, CHICAGO 16, ILLINOIS 


217 NORTH PULASKI ROAD CHICAGO 41, ILLINOIS: 
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Here's your second ... 


° FIRST BOOK OF IDEAS appeared in the October 


issue in an 18-page special report. 


Domestic ENGINEERING, NovEMBER 1958 


; BOOK of IDEAS on business 


management and merchandising 


2 From the winners in the Big Push contest .. . here are prize 
winning tips to help you meet the challenge of competition 


IF YOU'RE LOOKING FOR WAYS to sell more remodeling jobs, 
here’s the answer to your problems. 

It’s the second big book of ideas selected from winning 
entries in DE’s Big Push Remodeling Sales Contest .. . ideas 
that have spelled greater profits for the nation’s top remodel- 
ing contractors and can do the same for you. 

If you have a flair for showmanship. you'll find plenty of 
examples to spark your remodeling promotions. If you're 
merely looking for bread-and-butter methods to build re- 
modeling business, you'll find dozens to choose from. They’re 
on the following pages. 


END 


= 


Book of Ideas 


Compiled from winning entries in Domestic Engineering's 
Big Push Remodeling Sales Contest 


An 18-page special report to help you meet the competition 
for bathroom, kitchen and heating cooling remodeling jobs 


Dre you vou can use wheelbar They a 
row to sell remodeling’ Or marshrnal ar are 
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KITCHEN | 
VENTILATOR 


COBB’S MOBILE SHOWROOM is a second-hand bus, remodeled into a kitchen-on-wheels. 


| Cobb's Cruiser Takes His Remodeling 
Story to the Prospect’'s Neighborhood 


INSIDE THE BUS, the 
kitchen display is de- 
signed for flexibility. 
In limited area, Cobb 
can demonstrate 
types and arrange- 
ments of cabinets, 
use of built-ins, and 
other essential facts. 
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e Like MOHAMMED going to the mountain, 
H. F. Cobb, Cobb Plumbing Co., Denver, 
has taken his showroom to his customers. 
With a second-hand bus, re-made into a 
kitchen-on-wheels, Cobb zones the city 
into districts, visiting a different district 
each evening. His kitchen cruiser display 
‘is designed to be as utilable as possible, il- 
lustrating a wide variety of kitchen ideas, 
including cabinet arrangement, use of 
built-in appliances, and so on. 

Prior to a visit of Cobb’s mobile show- 
room, residents of the area receive a 
unique mailer, shaped like a miniature 


UNIQUE MAILER is Cobb’s minia- 
ture food waste disposer (actual 
size, 6 by 10 inches). Card tells 
time and place customer can visit 
kitchen cruiser, offers inducements 
for doing so. Visitors vie for a free 
disposer by completing question- 
naire cards (below). Cards lead to 
follow-up sales of disposers, range 
hoods, remodeling jobs, Cobb says. 


Log, / 
TONIGES 


Your 


stove? [] Yes. [] No 


Yes. No. 


THE COBB KITCHEN CRUISER 


Do you own your home? [J Yes 
Do you own a garbage disposal? [] Yes. [) No. 


Have you an automatic ventilating hood above your 


Would you like your kitchen or bathroom remodeled? 


All questions must be answered to be eligible for a free 


disposal. You don’t have to be present to win. 


food waste disposer. The mailer an- 
nounces the time the kitchen cruiser will 
be in the neighborhood and where it will 
be located. To stimulate attendance, Cobb 
offers free nylons for the ladies and stages 
a periodic drawing for a free food waste 
disposer. 

To qualify for the drawing, visitors to 
Cobb’s kitchen-on-wheels must complete 
a card, indicating whether they are pros- 
pects for food waste disposers, ventilat- 
ing hocds, or kitchen or bathroom remod- 
eling jobs. The cards provide a good source 
of leads for follow-up sales. 


No. 
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continued ... 


ty SPRING 


3 LIMITED TIME ONLY 


EASY TERMS 


COMPLETE FiTTines 


PACKING IT AWAY: A Joe Palooka comic strip character, Humphrey 
Pennyworth, also packed National Economy showroom for eat-fest. 


Pennyworth Puts the Food Away, Pulls 
| 


in Customers for Arkansas Contractor 


ASK A GROWING OR FULLY GROWN BOY 
what word he associates with “eating” 
and he’ll tell you “kitchen.” Every wife 
knows this, of course, and so does Na- 
tional Economy Plumbers of Pine Bluff, 
Ark. 

Every wife also knows that to feed 
growing or fully grown boys with the 
kind of equipment you have in an an- 
cient kitchen is almost as back-breaking 
as harvesting rice in Japan. 


# Reggie St. Clair of National Economy 
decided to help the ladies by showing the 
men how much better and more eco- 
nomically food can be prepared in a mod- 
ern kitchen. To appeal to the appetite is 
the first step in appealing to the pocket- 
book, so he got this Humphrey Penny- 
worth character out of the Joe Palooka 


comic strip and, with foods prepared in 
a beautiful kitchen, told him to eat. 

Humphrey, by his own admission the 
strongest man in the world, went to work. 
It’s the kind of job any man would like. 
The people came—ladies and their grow- 
ing and full grown boys—and the latter 
watched Humphrey stow away the food. 

To queries like: “Why can’t you pre- 
pare food like that?” wives and mothers 
shrugged and answered: “Why can’t I 
have a kitchen like that?” 

Coercion? Blackmail? If it is, Reggie 
says, “Make the most of it!” If husbands 
are convinced they have been sort of 
pushed into a kitchen remodeling deal, 
they’re happy about it now—and the 
wives? Ecstatic is the word for them. 
Work with the women to sell remodel- 
ing. They'll take care of the men! 


4 2 4244 44 24224 4 
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A Water Closet for Those Cold Mornings: He 
co Soups-Up Sales with Showroom Showmanship 


PEOPLE HAD BEEN HEARING about 
it a long time, then Sommerdyke 
Bros., Grand Rapids, Mich., brought 
the fur-lined water closet right in- 
to their showroom. People get a 
chuckle out of stunts if they are 
good and if they have an element 
of provocativeness about them—if, 
for example, they make a person 
think about remodeling. 

That’s what Sommerdyke Bros. 
always aim at with the light touches 
they employ in a very complete 
merchandising program. 


aWho are the twin boys? Well, 
they might be the Sommerdyke 
Bros. in miniature but actually, 
they’re a couple of pretty good per- 
formers who help Paul Sommer- 
dyke keep people interested in 
showroom goings-on. 


Always a Good Slogan: 
‘Sell the Gifts That 
Keep on Giving... 


IDEAS AREN'T WORTH A DARN un- 
less you make ‘em work for you. 
Like this Christmas window 
which John F. Stark & Sons of 
Toledo picked off a DE cover. 

The Stark idea-worker sent 
Santa and his sack of suggestions 
out and had him blown up to life 
size. Then, with proper lighting, 
they let him say to customers: 


“Buy the Gifts That Keep On 


IT 
- 
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continued ... 


Water Heaters Are Big Business, and 
the Key To Even Bigger Business Here 


THIS IS ONE OF THE WAYS Bro- 
die’s of San Francisco sells water 
heaters, bathrooms, kitchens and 
piping remodeling, with the al- 
ways effective appeal of econ- 
omy: by selling water heater in- 
spection and repair service. 

The four-page mailer makes the 
“save” pitch first, then explains 
and pictures Brodie’s repair shop, 
saying, “Your water heater may 
not need replacement, but only ex- 
pert repair.” 


#On page three, however, a $20 
trade-in offer is made. If a heater 
only needs repair, it gets it—but 
if it needs replacement, Brodie’s 
gets the job. 


... WHEN YOUR WATER HEATER 
OR BREAKS DOWN CALL 


Prodi MArket 1-0680 


and in minutes only Brodie’s will be at your door. 


Your present heater may not need replacement — but 


only expert repair. That's one way you may save. 


repairs and retanks oll mokes and models. 
Most complete water heoter repair and 
reconditioning service in the West! 


Brodie’s repair shop has complete factory-method facilities and a 
stoff of skilled mechanics. Whether your water heoter needs 
adjustment, repairing, retanking or replacing 


CALL BRODIE’S - MArket 1-0680 


For the first time ever!!! 


GLASS-LINED GAS WATER HEATERS 
FOR COMMERCIAL USE 


MISSION — the finest name in automatic gas water heoters 
announces large capacity glass-lined water heaters. 


podies 


INTRODUCES THESE WITH A SPECIAL OFFER 
— LIMITED TIME ONLY— 


00 No down payment 
Small monthly terms 


ALLOWANCE Prompt installation 


and chemicals 


for your old heater regardless of condition 


FA MISSION 


The 

name 

m 
automatic 
water 


heaters 


BRODIE'S + 1261 MISSION MARKET 
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Jensen’s Jeep is a traveling ad, demonstrator and service truck all in one. 


Wet Heat on Wheels! Jensen Doesn't 


SOMETIMES customers have a way of 
cooling off even when it comes to buying 
a heating system, if you leave it to them 
to come to your sales room at their con- 
venience. 

Hans Jensen & Sons, Chicago, believes 
that when a prospect says, “I’m inter- 
ested,” that’s the time to get to him. In 
one of his promotions, Jensen equipped 
this jeep with an oil burner, air cushion 
tank, convector radiator, temperature and 
pressure relief valves, piping, circulating 
pump and controls—a complete demon- 
stration unit that worked just like an 
installed system. 

Within minutes after a prospect called 


Wait for Buyers; He Goes to Them... 


and said, “the old heating system ain't 
what it used to be,” the Jensen jeep was 
at his door and a Jensen man not only 
told what a new job would do, but showed 
how it would do it. 

Prospects appreciated this extra meas- 
ure of service since it saved them a trip 
to the Jensen showroom, and they were 
impressed with a contractor who thought 
enough of their interest to make their 
convenience his. 

Mounting the demonstration unit on 
the outside of the truck got a lot of in- 
terest wherever it was seen and left the 
inside for hauling tools and equipment 
needed for repairs or remodeling. 
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TELEVISION 
229 estnut-1904 
2 TELEVISION, 198 


CH estnut: 


A New Phone 
Number Stay 
Put In The 


friends and customers 
with our recent phone 
number change we are 
this handy 


sending phone 


dialer whith we hope will 


Public Mind 


our constant ce 


better and in nm 


remind you of our 
for your past busines 


ire 


gratitude 
and of 


serve you 


re ways 


Call ad wont you? 


ONE OF THE TOUGH THINGS to put over 
with customers is a change in telephone 
numbers, but C. L. Cashman of Cedar 
Rapids, Ia., did it this way: 

A mailing card that reproduced a sec- 
tion of the telephone directory got cus- 
tomer attention. So did the two-way 
screen plastic dialer that gets motion in- 


to a message simply by moving it slightly. 
Dialers may be things some people are 
always misplacing, but they stick around 
long enough to get the idea across that 
you have a new number. A large number 
of people don’t misplace them, and both 
the “keepers” and “misplacers” remember 
Cashman when a job’s to be done. 
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A DRIP, PLUMBING OR OTHERWISE, is 
never pleasant company. It can, as this 
mailing piece used by Jimmie West sug- 
gests, drive a whole household crazy. 


s People in Los Angeles don’t have to 
put up with drips of the plumbing kind 
any longer than it takes to call West. 
Drips, big or little, are important; first, 
because any drip is a source of annoy- 
ance, and people remember with kindness 
the plumbing contractor who stops ‘em; 
and second, because getting a journeyman 
into a home to fix a drip gets him in to 
see what else might be needed. 


Don't Ignore The Drip Business; Even 
If It's Little, It Can Be Big, Says West 


You'll be surprised, West says, at how 
many times even a little drip leads to a 
bigger job. Help the homeowner with 
little things and he doesn’t call in a com- 
petitor when he wants something big. 

He even appreciates the journeyman’s 
offer to “check over other faucets” and 
a suggestion that “we sure could do a 
swell job remodeling this bathroom—or 
kitchen—or replacing this water heater or 
heating system.” 


# Don’t ignore drips, says Jimmie West, 
because even if you can, your customer 
can’t, unless you correct them. 


DRIVING YOU 


ISTHERE ABIG Your 2 


annoying and waste 


water, W 
Nesca-g hen you call a plumber, why not call the 


It costs you no more, and usual! 
less. 
With our “one trip” servi . 
ice, we send you com- 
truck and a highly trained, licensed 
Next time, try the best! 
Call Jimmie West . . DAvenport 6-1687 


JIMMIE WEST 


‘The One Trip Plumber - 1922 


1836 PACIFIC COAST HIGHWAY LOMITA 


Vissl our “Do it yoursal,” parts department 


-s ~ If so, you may need ex 
West has been giving the kind Junmie 
Leaking faucets and toilets are 
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Everyone Likes a Greeting at Holiday Time, and 
Tabor Makes His Unforgettable with a New Twist 


Everysopy gets a lot of cards 
at holiday time but not all busi- 
ness houses are thoughtful 
enough to send them. 

Robert Tabor of Tabor Bros., 
Detroit, is an exception. He tries 
to keep cards in the holiday spirit 
with emphasis on happiness in 
the New Year. 

Another thought might be to 
send “birthday” cards each year 
to buyers of major remodeling 
jobs—thus keeping them re- 
minded of the age of their work 
and suggesting other plumbing- 
heating improvements. 


PLUMBING CONTRACTORS 


STATEMENT AS OF DECEMBER 25 


A Very Merry Christmas 


A Happy and Prosperous 


New Year 


T 

7 

7 

im 

|| 
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HEATING 


BATHROOMS KITCHENS GAS---HOT WATER 
WATER HEATERS STEAM 


REMODELING INSTALLATIONS REPAIRS 
CALL FE. 3:0033 


ECONOMY: 


PLUMBING AND HEATING CO. 


129 WASHINGTON AVE.SO. 


Busses Tell His 
Story All Over 
Minneapolis . . . 


WHEN YOU START SOME- 
THING, finish it! Like Econ- 
omy Plumbing & Heating Co., 
Minneapolis, who banged 
over this “Be Wise, Econo- 
mize!’ message on the backs 
of busses. They started with 
the “Sandy says” theme and 
finished with it, even to plaid 


V/SIT OUR MODERN SHOWROOMS 


are 


lettering. By the way, a mes- 
sage on the back of a bus 
is easier to read than one that 
flashes by fast on the side. 


Bowen Uses a 30 Chevy to Show You Cant 
IDEA | Get 59 Performance from Outdated Heating 


SYSTEM 
DRIVE A CAR OF THE 30's? YOUR JALOPY ? 


A. L. Bowen of Bowen AS OLD aS HEAT 1 
Supply Co., Allentown, p 
Pa., knows no one would. 

Just to make homeowners | 


G 
SOLVE YOU 
1320 CHEW sT 


realize how old-fashioned we 32-5940 
and inefficient a heating \ BOWEN C0. PHONE HE 
system of the same vintage 

is, he lets this heave-and- : 

puff auto get the point 


across. And it does! 
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Copple Sells Big, 
and with Every- 
thing He's Got, 
Even a Backhoe 


HEAVY-DUTY SELLING by 
heavy-duty equipment— 
and why not? Big equip- 
ment impresses customers 
with the contractor’s abil- 
ity and stability. Copple 
Plumbing Co., Des Moines, 
la., believes in using every 
means for saying, ‘Buy re- 
modeling from Copple!”’ 


Winterbottom 
Uses Color to 
Help Her Dream 
of Remodeling 
Come True... 


THIS COLOR BAR at Winter- 
bottom Plumbing Co., San 
Gabriel, Calif., makes it as 
easy for the ladies to select 
kitchen and bathroom colors 
as buying a pair of gloves. 
The man behind the counter 
can answer questions, make 
suggestions that make remod- 
eling dreams come true. 


Tl 
Tu 
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EveRY YEAR, automobile shows attract 
thousands because that industry has built 
great interest in its new models. Henry 
Slice of John G. Webster & Sons, Wash- 
ington, D. C., says there’s just as much 
appeal in new plumbing, heating and air 
conditioning products. He says it and 
he’s proven it. Once a year, the Webster 


Looking for Friends? Annual Open House Helps 
Washington Contractor Make Them, and Sell Them 


organization puts on an “open house” at 
its sales rooms with a variety of attrac- 
tions and with special displays of new 
ideas. Evidently, Webster thinks the 
word, “show” is all right for cars, but 
“open house” has the friendliness neces- 
sary to win people who are interested in 
making their homes beautiful. END 
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JOB PROBLEMS... and how to solve them 


Here are seven possible causes, and cures, for 
a smoke-odor condition in an oil heating system 


To the Editor 

Recently I was called in to check 
an oil heating installation that was 
sooting up and creating an odor. 
The boiler is a vertical tube design 
made especially for oil burning. 
the draft and took a 


CO. (carbon dioxide) reading and 


I checked 


found a large draft drop from the 
breeching to over the fire and a 
CO. reading 


I é¢leaned 


of only 4 to 5 percent. 


the flue passege and 
burner and changed the nozzle. The 
appeared to 


combustion chamber 


be reasonably tight. 
s On checking the operation again, 
I found that the draft drop had 
with about .02 to 
But I could 


not get more than a 6 to 7 percent 


been corrected, 


03 ins. over the fire. 
CO., reading and soot is still form- 
ing. 

offer 
that will correct this condition? 


ALE. 


Can you any suggestions 


Massachusetts 


To the Reader: 

As we all know, soot and smoke 
are the same thing and are the 
This 


result of in- 


unclean fire. 


the 


product of an 


is most often 


adequate air, or poor mixing of air 
and oil. 

In this case, there seems to be 
more air than is needed. At 7 per- 
cent CO., there is actually 100 per- 
cent excess air. So the basis of the 
problem is that the air and fuel 
ure not getting together very well 
in the combustion chamber. 

In all probability, the burner is 
built for the boiler and more than 
likely there is a combustion head, 
which is a device designed for the 


best possible mixing of oil and air. 
Under normal conditions it should 
not be difficult to adjust for 11 or 
12 percent CO.. 

However, there are several pos- 
sibilities that may be causing the 
smoking: 

(1) The combustion head itself. 
This is built in two parts: a vaned 
choke-ring built into the end of the 
blast tube and a removable part. 
consisting of a cup-like diverter on 
the nozzle assembly, that drives air 
into the vanes. 

It may be that the two parts do 
not meet properly as a result of 
previous This will 
the off-center (see 
Fig. 1) and drastically change the 


mishandling. 


place nozzle 


REMOVABLE 
AIR DIVERTER 


Fig. 1 


illustrates how an off-center nozzle 


right) will change the spray 


pattern in an oil heating installation and result in a smoke-odor condition. 
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air delivery pattern. The fire will 
smoke regardless of the quantity 
of air being supplied. 

(2) The front-end choke may be 
fouled with dirt or carbon or have 
become distorted by heat so that 
deliver the air the 
right pattern. 

(3) The nozzle may not have the 
tight spray characteristics for the 
combustion 


it cannot in 


head. Wide-spraying, 
usually 


heads, 


hollow-cone nozzles are 


specified with combustion 
but each manufacturer has certain 


preferences and his recommenda- 


tion should be followed. 

(4) It is possible that the com- 
bustion chamber has been damaged 
in This 
fuel-air mixing and is a good point 
to check. 

(5) The oil being supplied may 
be heavier than normal. This would 


some way would upset 


result in a coarser spray with poor 
result. Also 
the fire would tend to be large: 
than with a lighter oil and act as 


air-fuel mixing as a 


a form of over-firing, also a cause 
of smoke. 
(6) The smoke also may be the 


result of an off-period condition, 


such after-drip caused 
leaky cut-off valve 

(7) Your over-the-fire draft ap- 
pears to be adequate, but there may 


draft at 


as by a 


othe) 


to 


reducing 
be a 


chapter 


be factors 
It 
re-read 

DomEsTI 
ing 
manual, 


might good idea 
the draft in 
ENGINEERING 'S “Oil Heat- 

Oil Servic 

or the 
DE, for 


eareful check of 


times. 


on 


ng” 


last 


and 3urnet 


article in 
month's 


A 


mentioned above 


additional clues 
the 
should reveal the 


source of the trouble END 


points 


A refresher course in the 


To the Editor: 

I would like some information on 
lift fittings. I have seen them called 
for a number of times in vacuum 
heating systems. They are shown 
on the piping diagram of the returns 
to the vacuum pump. Can you tell 
me why the fitting is used and how 
it operates? 

New Jersey J.B 
To the Reader: 

A lift fitting or series of fittings 
is used to raise the return conden- 
sate up to the vacuum pump inlet 
in vacuum heating systems where 
a gravity the 
level of the vacuum pump. 

Here's the way it works: As the 
vacuum pump sucks the condensate 
and air out of one fitting into the 
next (should more than one lift fit- 
ting be necessary), it creates an 
additional vacuum in these fittings 
which lessens the work load on the 
vacuum pump and enables the con- 
densate to be lifted to the higher 
level. 


return falls below 


s The air is separated from the 
condensate and expelled the 
atmosphere. The vacuum pump in 
this type of installation would be 
running constantly. 

The alternative to the lift fitting 
is a condensate pump or a float- 


to 
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Fig. 2: 


In answer to a reader’s question, this drawing shows the construction 


of a “lift fitting’ which is sometimes used in a vacuum heating system when 
a gravity return falls below the level of the vacuum pump. The pump sucks 
the condensate and air out of the fitting and creates an additional vacuum 
that reduces the work load on the pump and enables the condensate to be 
lifted to a higher level. The lift well is two sizes larger thon the return pipe. 


controlled accumulator tank set in 
a pit just ahead of the vacuum 
pump. The accumulator tank al- 
lows the condensate to drain back 
by gravity, but the drag on the 
pump as a result of hoisting the 
condensate from accumulator to 
the pump inlet knocks down the 
effective vacuum on the system by 
about 1 in. mercury for each foot 
of condensate lift. 

Fig. 2 shows how the lift fitting 


is constructed and where it is best 
located in the return line. We can 
provide for a series of lifts up to 
8 or 9 ft, but no single step should 
be greater than 4 or 5 ft. 


s Generally speaking, it is recom- 
mended that a receiver tank for the 
gravity returns and a condensate 
pump to boost the water to the 
vacuum pump inlet be used for a 
lift of more than 5 ft. END 
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THE FIGHT against Tinker Jack- 
legg and the hazardous installa- 
tions he makes is being carried 
on with true missionary zeal in 
Dade County, Florida. 

The “missionary” 
stance 


in this in- 
Dedrick Jr., 
business manager of the Plumb- 
ing Industry Miami, 
who is busy spreading the word 
that plumbing and heating 
should be installed only by con- 
tractors qualified by training and 
experience to do the job. 


is Dewey 


Program, 


= In the past year, Dedrick, who 
is also president of the Florida 
chapter of the American Society 
of Sanitary Engineering, has ap- 
peared before approximately 


Hits Jacklegg Atrocities, Takes 
Story of Good Plumbing to Public 


DE’s Qualified Contractor Kit helps Florida contractor group in 
its fight against unqualified installers, and for a good code... 


1,500 members of various service 
clubs to tell the qualified con- 
tractor story 

By concentrating on service 


organizations, whose members 
affairs, 
Dedrick feels he is reaching the 


“makers of 


are influential in civic 


public opinion’ — 
those whose words and thinking 
are and frequently 
acted upon, by their fellow citi- 
zens. 

In a letter to DE, Dedrick en- 
closed a copy of a talk given be- 
fore the North Dade Rotary Club 
last month, which is representa- 
tive of others he has given. 

In his letter he points out: 
“You will note that I have used 
Domestic ENGI- 


respected, 


material from 


\ QUALIFIED CONTRACTOR PROGRAM 


/ 


A 


26th article of a series 


NEERING S Qualified 
But. 


against 


Contractor 
believe 
Tinker Jacklegg is a 
very good one and I, 


your program 
as well as 
other members of the Plumbing 
Industry Program, intend to use 
this material in all future talks.” 
talk 


excellent 


# Because his contains a 


number of ideas and 
points that other contractors can 
use in public relations and “mis- 
their own 
communities, DE presents in the 
following pages 
Dedrick’s talk. 


marks and 


sionary work” in 


excerpts from 
Introductory re- 
certain portions giv- 
ing the background of the plumb- 
ing industry have been omitted. 

His talk follows: 

WE OFTEN READ in newspapers 
and in the trade press of efforts 
in various towns and cities to 
minimize or eliminate plumbing 
codes. Often in an area which 
has no code at all, there is vigor- 
ous resistance to the establish- 
ment of a plumbing code. 


s The arguments against a code 
usually revolve around the er- 
that codes 
are designed primarily to cause 
building owners 


(Please 


roneous assumption 


needless 
102) 


ex- 


turn to page 
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THE MISSIONARY: Dewey Dedrick (center), business manager of the Plumbing Industry Pro- 
gram of Miami, is spearheading the group’s crusade against Tinker Jacklegg by appearing 
before civic organizations to tell the qualified contractor story. Others in the photo are (left 
to right) Jim Purnell, managing editor of Domestic Engineering; R. M. MacArthur, former gen- 
eral manager of PIP; J. M. Council, past president; and R. J. Seiferth, a PIP director. 


The Qualified Contractor Kit importance of a qualified contractor 
Can Help You Steer the Public * A sales letter explaining the hazards of 


improper installations 
Away from Jackleggs 


eA fact sheet detailing reasons for the 


Qualified Contractor program 
DE’s QUALIFIED Contractor Kir is 


designed to help you tell your custom- 
ers about the hazards of letting unquali- 
fied persons do their plumbing and heat- 
ing installations—and it sells you as a 
contractor who is qualified. 


¢ Two window posters identifying qualified 
contractors to the public 


* A certificate of qualifications for office or 
showroom display 


® The “Classic Cases” reprint, describing 
installations by unqualified persons 
Here’s what’s in the kit: 


¢ Three newspaper ads explaining the im- The kit is available free to DE sub- 
portance of proper installations scribers submitting evidence of their 

¢ Four newspaper releases warning against qualifications. Write Domestic Enc1- 
jacklegg installations NEERING, 1801 Prairie Ave., Chicago 16. 

e An outline for a speech that explains the Complete details on request. END 
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Here's help in code promotion, preservation... 


(Continued from page 100) 

pense through forcing them to 
buy material 
than necessary and through in- 


the 


more plumbing 


creasing labor cost on a 
plumbing job by setting up un- 
necessary installation require- 
ments. A plumbing code is often 
regarded by some laymen as a 
feather-bedding 


device foisted 


upon the public by organized 


labor. 


Allegations: Are They True? 


None of these arguments is 


true, nor can they be accepted 
as sound by anyone who has 
actually examined the facts. As- 
suming that certain code re- 
quirements would add _ slightly 
to the cost of a plumbing job, the 
itself 
justify eliminating the code. To 


argument of would not 
be sure. some tax savings could 


be made if a reckless reduction 


Seal Bathtub 
Drains ™ Hotel 
On South Side 


depat \ ment 


na 


tub drains 4 

ght-stor Vv a. 
Hyde Park biva 
tel, 


pack int : 
supply, J 
sec 

It is the 
to face trou 
notel t water. 


old pabys was 


ing contaminated water. 


E. 66th 
ntn- 

f an ji-mon 
and the on drink- 


were made in the local fire de- 
partment or in the police force, 
but how would 
want to deprive themselves of 
the protection afforded by such 
services? 


many citizens 


Defines Purpose of Code 
Similarly, the overall purpose 
of a plumbing code is to afford 
the public a means of self-pro- 
tection against illness, injury, 
death—all of 
which are hazards created by 


disease and even 
improper, incompetent and un- 
inspected plumbing installations. 
It is against these things which 
intelligent people fight by adopt- 
ing and enforcing a good plumb- 
ing code. 
Codes do 


detail and procedure depending 


vary somewhat in 
upon special area conditions, but 
their 
provide a 


uniform purpose to 


system for defining 
safe plumbing methods and ma- 
terials, assuring competency of 
the installer, recording the pro- 
posed installation in advance 
with the proper local official and 
following up the installation by 
inspection after it has been made. 
safe and 


In defining proper 


methods of installation, the code 


Next month: 


establishes a standard by which 
all who do plumbing must con- 
form. The materials, which have 
been established as permanently 
serviceable and which in no way 
could cause a hazard because of 
their nature or design, are out- 


lined in a typical code. The 
method of installation, which 
means the manner in which 


pipes, fixtures, appliances and 
equipment are connected to the 
plumbing system as well as re- 
quired safety features, are out- 
Without such 
a set of standards, other phases 


lined in the cede. 


of the code would be unwork- 


able and useless. 


The Whys of Licensing 

To assure competency of the 
installer, a plumbing code usual- 
ly involves a licensing system 
whereby any man (and there are 
some women who are licensed 
plumbers) can submit his quali- 
fications by written examination 


Those 


training, 


to the proper authority. 
found competent by 


education, and a passing mark 


on the examination, are issued 
a license. 
A typical plumbing code re- 


(Please turn to page 


Chicago cases reaffirm need for sound 
codes with reinspection provisions . . . 
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CONTRACTOR-DEALERS from all over the U. S. will 
learn of a “new era in indoor comfort—the 
Silver Age” at the 45th annual convention of the 
National Warm Air Heating and Air Conditioning 
Assn. to be held in Cleveland next month (Dec. 
4 and 5) at the Statler Hilton hotel. 


s According to F. L. Meyer, president of the asso- 
ciation, “the two-day meeting will reveal a new 
marketing concept, the Silver Shield program, to 
make every sale a success, be it for the new home 
or a replacement user.” Meyer, Tom Byrd, first 
vice president, and F. J. Nunlist, second vice pres- 
ident, will hold a forum at the final morning ses- 
sion and present the Silver Shield program. 
Other sessions will include reports from promi- 
nent industry figures on sales, technical and re- 
search subjects. One will describe the association’s 
research residence No. 4, including preliminary 


See You atthe 
ANNUAL CONVENTION 


December 4 and 5 


Are You in This Picture? 


lf not, the warm air association says you should be— 
to help yourself to do a better selling job in ‘59... 


INGOOR COMFORT 


Cleveland, Onio 


STATLER WILTOR HOTEL 


findings on perimeter summer cooling in a tri- 
level house. 

Two dramatized sessions will point up the value, 
for contractors, in the association’s manuals as 
selling and installation tools. 

Not all will be work and learn, however, as an 
extensive recreational program has been planned 
for the evenings of the convention. These will 
include a Just for Fun session, a social hour and 
buffet supper, and an evening of “Monte Carlo,” 
where conventioneers will be given play money 
to use. The play money will be worth real prizes. 

A report on the Silver Shield program in Kala- 
mazoo, Mich., which was chosen as the test city, 
will be given by Homer Brundage. 

The Silver Shield is intended to become a “sym- 
bol of assurance to the homeowner that he is 
getting the quality he pays for.” (See DE for 
October, 1958, page 208.) END 
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MANUFACTURER 


WHOLESALER _ 


CONTRACTOR 


SUICIDAL PRICING, key topic of conversation at the recent CSA convention, brings 


memories of DE’s famous “hanging” cartoon of Sept., 1953. 


Warning against the 


dangers of unrealistic pricing at that time, DE offered a $100 prize for the best 
caption describing the cartoon. The award went to contractor Walter Ford of Philadel- 


phia for his “Price carefully 


Crane president asks: 


the business you save may be your own!”’ 


Is There an Industry-Wide 
Suicide Pact on Pricing? 


ARE MANUFACTURERS, whole- 
salers and contractors becoming 
parties to a “colossal industry- 
wide suicide pact” on pricing? 

That’s the question raised by 
Neele Stearns, president of 
Crane Co., at the 64th annual 
meeting of the Central Supply 
Assn. in Chicago last month. 


» “When the contractor shaves 
his fair profit margin at the first 
sign of a softening in the mar- 
ket,” Stearns said, “the whole- 
saler feels he must do likewise, 
and, in turn, he looks to the man- 
ufacturer for relief. The sum to- 
tal of this cycle is a sick indus- 


try, at all levels, and a sick 
industry is not likely to achieve 
its full potential or to provide 
the goods and services that King 
Customer has a right to expect.” 

Stearns pointed out that the 
profits of plumbing fixture man- 
ufacturers have steadily de- 
creased. The return on invest- 
ment has declined, and many 
wholesalers and contractors, 
likewise, have suffered from de- 
creased profits and dwindling re- 
turns, Stearns reported. 


s‘“I have given some attention 
to the reports and economic ap- 
praisals of conditions in other 


major industries of the nation,” 
“While it 
that many of these also have en- 
countered difficult days, the ma- 
jority are showing far healthier 
profit margins than we are.” 


Stearns said. is true 


s Obviously, Stearns said, the 
industry cannot ignore the fact 
that a declining residential con- 
struction rate and other general 
economic factors contributed to 
an early sales decline in the 
plumbing and heating industry. 
“But I believe it is equally obvi- 
ous that it was the nearly sui- 
cidal attack on prices that caused 
our already lean industry profits 
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NEELE STEARNS: “Competition, no 
matter how vigorous, should not 
substitute pricing by hysteria for ag 
gressive selling, which means full 
costs, plus a realistic profit margin.’ 


to melt to their present level. 

“The misfortune of unrealistic 
pricing in the plumbing and 
heating industry seems to me to 
lie in the fact that it creates no 
“No ad- 


ditional business is generated by 


benefits,” Stearns said. 


the industry. Operating costs 
continue, but profits decline, 
thus denying the industry its op- 
portunity to provide more fully 
for the public’s needs.” 


eStearns pointed out that un- 
like many consumer goods in- 
dustries, in which sales increase 
as prices are reduced, the p-h in- 
dustry is one in which the vol- 
ume of sales is relatively inelas- 
For the 


most part, plum bing-heating- 


tic at any given time. 


cooling products are not pur- 
chased on the spur of the mo- 
ment or on impulse, he said. 
Stearns told the 
that competition, no matter how 
vigorous, should not substitute 


wholesalers 


NEW OFFICERS of the CSA for the 
coming year are (seated) John Mc- 
Donald Jr., president; Harry Holihan, 
honorary president; (standing, from 
left) Paul Aronhalt, treasurer; John 
Robertson, second vice president; 
James Peery, secretary, and Ralph 
Cook, first vice president. 
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Sales at any price, just like peace at any 
price, is only for the liquidators,’ industry 
manufacturer warns wholesalers, contractors 

at annual meeting of the Central Supply Assn. 


“pricing by hysteria” for aggres- 
sive selling, which means full 
costs plus a realistic and equita- 
ble profit margin. 


» ‘Sales at any price, just like 
peace at any price, is for liquid- 
ators only, whether they be gov- 
ernments or businesses. No mat- 
ter what the volume of business, 
the selling price to be realistic 
must be based on costs—all the 
costs of doing business. And this 
must include a fair profit, not 
concealed as a nebulous hoped- 


for result, but to be included as 
a planned and necessary element 
of price,” Stearns declared. 
Taking another swing at “un- 
realistic pricing,’ Gordon An- 
drew, retiring president of the 


CSA, told the wholesalers: 


s “We all scramble so hard and 
spend so much to try to get bro- 
kerage business that we tarnish 
our own demands for markup 
and the preservation of our 
stocking function, subjugating it 


(Please turn to page 106) 
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JOHN RHOADES, president 
of the NAPC: ‘‘We look for 
more cooperation between 
wholesalers, contractors.” 


GORDON ANDREW, 
ing CSA president: ‘Seven- 
ty-five percent of our trou- 
bles could be cured by 


retir- 


into the mirror.” 


looking 


(Continued from page 105) 


to every individual order. 
“The that 75 per- 
cent of the troubles of the world 


statement 


could be cured by looking in the 


mirror seems to be as true as 
ever,’ Andrew said. 

John McDonald Jr., new pres- 
ident of the CSA, told members 
that “our industry is somewhat 


at the crossroads.” 


aIn his talk, the theme of which 
is closely related to the “Chal- 
lenge of Competition” report in 
DE’s October McDonald 


told his audience: 


issue, 


“The products and services we 
sell are in great demand by the 
public; however, they find them 
more difficult to buy than other 
commodities that are equally at- 


tractive and essential to their 


Crane 


present standard of living. 
“The about 
our products and the magazines 


consumer knows 


and papers are doing a good job 
Our 
problem is to find a way to sell 


of creating real interest. 
them before other industries cap- 
ture the public’s spending capac- 
ity. 
percentage of the consumer dol- 


We are entitled to a larger 
lar, but we must earn it.” 


aAs an incentive to. greater 
sales effort, McDonald pointed 
that this 


year will involve $48 billion of 


out new construction 
goods and services, the largest 
market of any industry in the 
history of the world. Adding an- 
other $20 billion for remodeling 
and repair, he said, these figures 
eaual 16 percent of the gross na- 
tional product. 

McDonald, executive vice 
A. Y. McDonald 
Manufacturing Co., Dubuque, 


president of 


for wholesalers and 


‘suicide’ pricing . (continued) 


PRIVAZONING, called the 


their 


president declares war on 


la., was elected president of the 
CSA for the ensuing year. Elect- 
ed to serve with him were Ralph 
Cook, general manager of Cook 
Supply Co., Oklahoma City, 
Okla., first vice president; John 
Robertson, president of Robert- 
son Heating Supply Co., Alliance, 
O., second vice president; Paul 
Aronhalt, Topeka Supply and 
Boiler Co., Inc., Topeka, Kan., 
treasurer; and James Peery, Chi- 
cago, secretary. 

A fourth Dealer Development 
Institute, to be held Jan. 25 to 
Feb. 6, 1959, at the Moraine Ho- 
tel, Highland Park, IIl., was an- 
told 


that 58 men have been graduated 


nounced. Members were 


from the program so far. 


# The coming DDI, according to 
Ralph Cook, chairman, will be 
the fourth conducted by the 
CSA in a period of 20 months. 
Howard Mold, Minneapolis-Hon- 


“biggest single idea the plumbing 
industry has had in 20 years,’’ promises new profit potential 


contractor-customers. The Priva- 


zoning display attracted wide attention at-the convention. 
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DomESTK 


eywell, and Bob Custer, Amer- 


ican-Standard, will continue as _ vention included discussions on 
DDI advisors, and tuition for the “Using Reports to Control Sales Stuhldreher, one of 
two-week course will remain at Costs” and “How Expense Con- 
$200 per student, Cook said. trol Works.” 

An Executive Management In- Other key speakers at the two 
stitute for presidents and oper- and one-half day program in- Steel Corp., and Sir Leslie Mun- 
ating general managers also has cluded Norman Wicks, executive 


Workshop sessions at the con- tion Bureau; John Rhoades, 
president of the NAPC; Harry 


and currently assistant 
vice president of United States 


been scheduled for Nov. 10-15. director of the P-H-C Informa- Assembly of the U.N 


Offer ‘Manufacturers’-Eye’ View of Wholesalers .. . 


CSA MANAGEMENT CLINIC was composed of 


left to right) moderator Bill Fitzpatrick, 


CSA past president; Ralph Cook, CSA first vice president; John McDonald, CSA president; 
John Harkness, management consultant; E. M. Campbell, manager of sales training, 


MEMBERS OF THE CSA received a “manu- 
facturers’-eye” view of wholesalers during 
their recent convention in Chicago. 

Basis for the analysis was a survey of 121 
manufacturer salesmen throughout the coun- 
try, interpreted by Dr. Theodore Beckman, 
Ohio State University, a leading authority 
on distribution. 


#QOn the positive side of the ledger, whole- 
salers were pleased to hear that manufac- 
turer salesmen consider them (1) gracious 
in allowing sufficient time to present their 
sales stories, (2) actively interested in new 
products, (3) judicious in buying econom- 
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American-Standard; Howard Mold, manager of sales personnel, Minneapolis-Honeywell 


ically feasible quantities, (4) careful in car- 
rying adequate stocks within their own 
warehouses, (5) alert in analyzing their 
competitive situations, and (6) well-in- 
formed as to the manufacturers’ sales pol- 
icies and procedures. 

On the other hand, the survey revealed 
several areas in which manufacturer sales- 
men found the “average wholesaler” some- 
what lacking. 

While the manufacturer salesmen were 
willing to admit that the wholesalers are 
“actively interested” in new products, 65 
percent said the wholesalers “seldom” put 

(Please turn to page 183) 


Dame's famed “Four Horsemen” 
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th PLAYER Parshective 


Published to Benefit 


Those interested in Heating, Piping ond Air Conditioning 


The magazine, Domestic Engineering, stated in a recent issue something about 
how stupid it would be for America to dig itself an economic grave with its tongue. 
The editor referred, of course, to the field day which the doom-gloom boys were 
having for themselves at that time. To me the editor’s observation was not only 


picturesque. It was profound. 


FRONT COVER of Player’s mailing pieces is artistic, appealing. 
tains subtle selling-power aimed squarely at his customer. 
business analysis in Domestic Engineering 


recent 


Philosophical in tone, it con 
This one quotes briefly from a 
see article for the 


complete account. 


What the big-job contractors are doing: (one of a series) 


He Mixes Philosophy, Soft-Sell 
To Merchandise Big-Job Services 


“IT WOULD BE NICE if advertis- 
ing and sales promotion could be 
purchased like pipe—so much for 
so much,” speculates Frank Play- 
er of Singleton Player Co., At- 
lanta, Ga. “And there’s evidence 
that much of it is being pur- 
chased that way. 

“But when it is, advertising 
becomes as inanimate as pipe— 
and inanimate advertising is 
utterly useless. Not all con- 
tractors seek the same type of 
customer, and no one kind of ad- 
vertising can serve all masters.” 

For the big-job operator, ad- 
vertising can be a particularly 


perplexing problem, but this 1/2 
million dollar a year contractor 
has found a way to merchandise 
his services effectively in what 
some call the toughest merchan- 
dising market (big-job selling). 


Player’s tried and proven ad- 
vertising tool is a periodic “exec- 
utive letter” which weaves subtle 
selling with comments on current 
events ranging from the weather 
(always good for heating and air 
conditioning) to economic trends. 

Player is an advocate of low 
pressure selling—on a high-level 
plane. His executive letters— 


mailing pieces, in advertising 
parlance—feature quality paper, 
quality art, excellent use of col- 
or, a photograph of Player him- 
self, a photograph of his latest 
large installation, and warm, 
chatty copy. 

Why did Player decide upon 
this form of advertising? 

“Good advertising is continu- 
ous and effective communication 
with clients and prospects,” Play- 
er decided after an initial study 
of the subject. “This definition 
is so simple it invariably is over- 
looked in an effort to find some- 
thing impressive, mysterious or 


DoMESTIC 
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goals, Player set about finding a 
medium to achieve them. 

“When I first started my search 
for an effective medium,” he ex- 
plains, “I considered the merits 
of mass media. They seemed an 
easy way to dispose of a neces- 
sary chore, and they presented a 
popular method of conforming to 
the habits of other advertisers— 
a sort of ‘me too’ appeal. 


“Advertising mass media weren’t tail- 
is continuous communica- ored to my needs. Since our firm 
tion with your prospects.” is contracting primarily to the in- 
dustrial operation, instead of the 
household market, I felt we 


clever — particularly something should advertise to a selected au- 

clever. dience. If so, buying advertising 

“While these attributes are im- in mass media would be like 

. portant factors in selling, they buying haystacks in order to find 


must never be substituted for needles.” 


communication itself.” Player wasn’t minimizing the 
Guiding his selection by this effectiveness of mass media. He 
understanding of his advertising was just stressing the need for 


ON THE INSIDE of his “executive letter,” Player 
carries a photograph of himself for identification 
purposes, plus a resume of his industry affilia- 
tions. The back cover (right) carries a photo of 
a recently-completed large installation with a 
soft-sell reminder that “this was a Singleton 
Player job.” All letters follow this format. 


before im an attempt to secure some degree of redress 


wme that such ¢ 


y, “So what? It's no shin off my nose 


happened all summer long 


nose, and even acts 1 


Poaves 


automohtie manufacturers = know 


they came back what out to be the = 
discovered to be a heap of skin off their collective moses. So, 
of tah come Analy sard 


Enger: 


Regurered Engmnee 


SINGLETON PLAYER CO. 


Seems hke the habiiues of such “empincal experimentations 
recently then ever before Ether that or more cases of faulty results bevy ase taken to the cow 


1s because that low brdder must either install equipment incorrectly or inadequately on 
quality and effictency of the equipment in order to break even, or fail to pare «a job for lack of coud n 


| 
what kind of cars they wanted to buy These Ph Ds were untike the of fond erthowt 
| 


“We are still right. It is the public that is acting wrong” 


Can you best that one? If you ask me, shat 
Member Netiens! Beard of scademic deductions and too litte to good old sweat and labor 
a Coatrectc ot 
Here at 531 Bishop Street wo wy belance between the two extremes 
Member Associstion of devouon to scedemic on the one hand, and the 
(ontrecton other, We feel there is a0 way cave our 
Pas! of of 


53) Bumor Sraset, NW ( 
Arianta 13, Geonau 
Telephone TR. 2-7787 


knowing your market before 
buying your advertising. 

“Advertising is not a packaged 
commodity that is to be sliced 
thick or thin and sold over the 
counter,” he warns. “It must be 
custom fit to a specific purpose— 
and to a specific prospect—just 
as each professional plumbing- 
heating-cooling installation is 
custom fit to fill a need.” 

Player saw possibilities in con- 
trolled direct mail—a different 
concept of direct mail, not the 
usual “stuffers” that cross the 
desk of every executive by the 
dozens, en route to the waste- 
basket. 


e“I remembered that certain 
mailing pieces are read, even by 
the busiest executives,” he says 
“T asked myself why. 

“That was simple, too. Execu- 


(Please turn to page 170) 
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‘Then there is the other extreme where academic knowledge grabs a halo, looks down its super sensitive a 
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Ds to research buyers and determine 


and after page 


Domestic ENGINEERING, NOVEMBER 1958 


109 


why 
2 
= Ky h 
ity 
» 
Uy 
7 
“Thee 1 
| lead fet 
It is quite natura’ at what y 
they are without the restracnt that curbs gambling instnc 
| . sens. The result is that someone must pay sooner or later for _ A 
| 
a 


Mrs. Smith of 
Goes to Washington 


The ladies put their heads together, come up with ideas 
on what they want in plumbing, heating and cooling 


A typical roundtable 


IF YOUR WOMAN CUSTOMER had_ and the National Assn. of Home’ Given a list of specific items to 
$2,500 to spend on remodeling Builders. choose from at specific prices, 
her home, how much do you here’s how the money went: 


(Six of the 10 members of ; 
Half the women (41 out of 82) 


think she'd spend on your prod the United Committee are from 


x ucts? our industry: Air Conditioning would spend an estimated $500 
Would a second bath, food and Refrigeration Institute, on a half bath. Another 14 would 
waste disposer, or new heating Better Heating-Cooling Coun- spend $900 on a full bath. Four 
system win her favor? Or would cil, Copper & Brass Research of the top seven items selected 
she concentrate her spending on Assn., National Assn. of Plumb- by the ladies were plumbing and 
wall-to-wall carpeting, anothe1 ing Contractors, Oil-Heat In- heating products. 
bedroom, garage, etc.” stitute of America. and Plumb- (For other plumbing-heating- 
ing Fixture Manufacturers cooling product ratings, see table 
#Some 82 women from all parts Assn.) beginning on page 111.) 
of the country recently had an Spending an imaginary $2,500 
opportunity to answer these and was just one task that fell to the The high rating of baths is 
other equally provocative ques- ladies at the conference. They hardly surprising Virtually ev- 


tions pertaining to their homes. also expressed themselves on ery woman at the conference 
What they had to say is of vital what they like and don't like in termed additional bathroom fa 


interest to every businessman their present homes and what cilities a necessity and nota lux 


competing tor the much sought they would include in theiw ury, especially when there are 
after consumer cdatlar ‘“clream house” of the tuture children in the house 

The lacies were delegates to While the theoretical “spend 
the Wamen Conterence example, here's what the ing spree” dramatized the sale 
held Washinetan delegates wauld have dane with patentials toy plumbing and heat 
Oot. 14-14. The oanferance that in a he 
Wes by dhe United dn have 200 square feet al spane many other dite 
tar Housing ane hathpanm. and no gapage wall 
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session shows DE’s feature editor (corner of table, rear) on hand for the discussion. 


helpful to contractors in plan- 
ning future sales, educational 
and promotional campaigns. The 
conclusions reached by the wom- 
en have validity for almost all 
types of operations because the 
delegates came from divergent 
geographical areas, had families 
of different sizes and various 
ages, and lived in homes ranging 
in age from a few months to 50 
years. 

Here are some questions put to 
the ladies about their likes and 
dislikes in plumbing and heating 
products 


How satistied are you with 
your present plumbing system? 


About two-thirds of the women 
complained about inadequate 
pressure when water is being 
used in several parts at the house 
at anee. Many complained about 
ihe “lag” between the time they 


an Thea fat water and when 


What the ladies want: 


The 82 women at the housing conference were 
given an imaginary $2,500 to spend on improving 
an existing home (1,200 square feet in size, with 
one bath and no garage). They could choose as 
many items as they wished, until the price tags 
totalled $2,500. For example, they had their 
choice of a $2,500 two-car garage and driveway 
or two or more of the lesser priced items. 


Here's what they could choose from: 
Item Cost 


Two-car garage, driveway...... $2,500 
Additional floor space... .. 2,000 
One-car garage, driveway. 1,500 
Den or extra bedroom. 1,500 
Carport .. 1,000 
Zoning of heating system 

(3 zanes at $800 each) 
Full bath 
Central air canditioning 
Sereened parch 


(Please turn ta page 112) 
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Mrs. Smith Goes to 
Washington . . (continued) 


INDUSTRY OBSERVERS included Joseph 
Balter, advertising manager of Taco Heat- 
ers, Cranston, R. |., who also is chairman 
of the Better-Heating-Cooling Council's 
task force for the Women’s Conference. 


What the ladies want: 


(Continued from page 111) 
Half bath 
Fireplace 
Double glazing 
Wall-to-wall carpeting 
Washer 
Dryer 
Dishwasher 


Here's how the ladies voted: 


Item 
Half bath 
Fireplace 
Food waste disposer 


Additional floor space 
One-car garage, driveway 
Full bath 

Wall-to-wall carpeting 
Double glazing 
Dishwasher 

Zoning of heating system 
Patio 

Carport 

Dryer 

Central air conditioning 
Screened porch 

Den or extra bedroom 


(Continued from page 111) 
hot water actually flows. 

Most women have no special 
drainage problem, but they are 
annoyed in some cases by noisy 
water closets. 

Water softeners generated con- 
siderable interest among the 
delegates, although most con- 
fessed ignorance of the unit's 
operation and benefits. They said 
they'd welcome more informa- 
tion about how much water sof- 
teners cost to install and main- 
tain, and what economies and 
benefits they provide. 


What do women know about 
the internals of their plumbing? 
What would they like to know? 


Apparently they know very 
little—but their appetite for in- 
formation seems insatiable. A 
majority of delegates, for ex- 
ample, didn’t know what type 
piping is used in their homes— 
although some expressed prefer- 
ences for certain types—but ad- 
mitted they “didn’t know why.” 

They were not happy with 
their ignorance and blamed it on 
the builders of their homes. The 
delegates suggested that builders 
turn over to buyers of new 
homes blueprints and _ specifica- 
tions of working parts such as 


DomeEsTIC ENGINEERING, NOVEMBER 1958 


Fe 
4 
\ ivf . 
“ 
i 
BE 
Weg No. of 
Votes 
© 
Two-car garage, driveway O 
7 
« 
112 


plumbing, heating and wiring. The data 
would be passed on to future owners of the 


home along with the deed 


Do women know the brand name or 
models of their appliances and fixtures? 


Most delegates knew the names of their 
major kitchen appliances. Some knew the 
brand name of their water heater; but few 
could recall the brand of fixtures in their 
bathrooms. Virtually no one knew whose 
sinks and faucets were installed in their 
homes. 

The women realized that if they kept in- 
formation about appliances and _ fixtures 
handy, they could save the plumbing con- 
tractor costly extra trips by giving him per- 
tinent facts over the telephone at the first 
sign of trouble. 

Many blamed themselves for the lack of 
information, admitting they had lost the man- 
ufacturers’ fact sheets. But others maintained 
that “no one even told me a faucet or sink has 
a model number.” 


What opinions do women have about col- 


ored fixtures, wall-hung closets and the so- 
called “glamour” items? 


Slightly more than half the delegates ex- 
pressed an interest in colored fixtures, but 
many noted that they would sacrifice color 
if it meant an increase in price. Only a few 
were strongly opposed to color. They claimed 
that one tires of a color long before it can 
be replaced. 

On the other hand, most of the women said 
they would prefer their extra bath or half- 
bath in color, if possible. 


® Delegates were in general agreement about 
wall-hung closets. They like “everything and 
anything that makes cleaning easier.’ About 
50 percent said they would pay extra for the 
“convenience” offered by a closet suspended 
above the floor. 

However, some women demanded to know 
how the closets stay “hung.” They expressed 
concern that “it might pull off the wall some 
day,” indicating need for an educational 
program that will explain to homeowners 


(Please turn to page 164) 


They Il Direct the American Society of Sanitary Engineering in 59 


NEW OFFICERS elected at the recent annual convention 
of the American Society of Sanitary Engineering in 
Atlantic City, N. J. are (seated from left) William Watt, 
Vancouver, B. C., director; James Crosta, Newark, N. J., 
director; Mike Mercury, Chicago, treasurer; Wilbur White, 
Detroit, president; Arthur Whitney, St. Louis, Ist vice 
president; and Edward Zimmer, Chicago, 2nd vice presi- 
dent. Standing (from left) are Larry Dean, St. Louis, di- 
rector; Wendell Dillon, Lawrence, Mass., past president; 
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William Reichert, Chicago, director; Norbert Melnick, Ar- 
lington, Va., 9th vice president; James Shelton, Little 
Rock, Ark., 7th vice president; James Church, New York 
City, 6th vice president; John Reisdon, Indianapolis, sit- 
ting in for James Foster, 5th vice president; and Frank 
Warren, Fort Lauderdale, Fla., 3rd vice president. Not 
present when the officers’ photograph was taken were 
Harry Goss, San Francisco, 4th vice president, and Keith 
Clotz, Rocky River, O., 8th vice president. 
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THE NEWSPAPER AD tor water 


systems can tell an important 
story to the rural and suburban 
property owner. How it can ac- 
complish its job with greatest ef- 
fectiveness is ably demonstrated 
by water systems specialist Fred 
Richert, operator of the company 
bearing his name in Wauwatosa. 
Wis. 

Richert has developed a dis- 
play ad technique that is a model 
for projecting to newspaper read- 
ers the strong appeals of the 
modern electric water system. 


a Basically, Richert lets water 


systems tell their own story. His 
ads are simple yet effective. They 
are selling the answer to a vital 
need and he keeps them pointed 
at what he has to offer. He hits 
hard at two themes—why and 
how. That is, why the consumer 


Seventh special report of a series: 


WHAT MAKES A 


needs a modern electric water Richert, who sells about 1000 
system and how he can get one systems a year equally divided 
simply by contacting Richert. between new installations and 


Legend for illustration: 


“No water problems when you call Richert,” the 

l. ad says. By getting right to the point, it leaves no 
doubt in the prospect’s mind about what Richert 
can do for him. 


“Stop in and see us,” the ad cordially invites on a 
note of friendliness. 


Emphasis is put on “a water system for every 
need, no matter where your home is located.” 
A note of responsibility is added in the words “A 
Richert water system.” 


“Plenty of water, plenty of pressure for the good 
things of life,” the ad says, and illustrates a num- 
ber of the benefits of a modern electric water 
system. 


Brand names are pushed as a tie-in with quality 
products and services and a submersible pump 
is illustrated to show that Richert handles the 
latest in pump products. 


The ad makes it easy to reach Richert by making 
his name and phone number stand out. Note how 
the specialty “water systems engineering” is giv- 
en prominence. 


A LACK OF WATER is the ‘villain’ in a 16mm color film, “The 
Company We Keep,” produced by Barnes Manufacturing Co., 
Mansfield, O. The 20-minute sales training movie dramatizes the 
story of an attractive, well-to-do housewife whose home has every 
convenience, but whose water system is unable to handle the in- 
creased requirements of this modern living. 
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replacements, has found the most 
effective lead-off is to stress his 


ure all” for two common rural 


He headlines 


WATER SYSTEMS AD PULL? 


and suburban woes—inadequate 
water supply and low pressure. 


Water 


NO WATER PROBLEMS... . 
When You Call RICHERT! 


There's a RICHERT WATER SYSTEM for every 
need... no matter where your home is located! 


When at the STATE 
FAIR stop m end 
Our 


sec ow comp ete 


For New or 
Existing 
Homes... See 
Us First! 


BL. 8-369 


oO Open Saturdays 


FRED RICHERT 


2622 Wauwatosa Ave. 


BL. 8-3650 


Beched by Over 47 Teors Fxperieece in Water System Engiseeriag! 


Wells, drilled and deepened — pipe added 


DoMESTIC 
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Richert sells 1000 systems a year, 
so his advertising must be good 


Problems When You Call Rich- 


ert!” and follows this up with 


copy that offers property owners 
the good things of life that clear, 
fresh water under high pressure 
can provide. 


s Richert’s ads drive for imme- 
diate action (“See us first” 
“Get your estimate now’) be- 
cause he knows inadequate 
water supply is a day-to-day 
annoyance which can mean im- 
mediate sales when the customer 
realizes the annoyance can be 
ended. So he emphasizes that 
his complete line of pumps en- 
ables him to solve any water 
problem, and stresses, too, that 
he provides service for the en- 
tire Milwaukee trading area. 
The advantages of water 
systems are sold largely by 
“quickie” illustrations and short 
copy, leaving plenty of room to 
carry the essential facts about 
the company (phone number, 
experience, etc.) plus the “do- 
it-now” sales emphasis. 


eFour spot drawings draw a 
subtle connection between a 
Richert installation and greater 
convenience in cooking, bathing 
and showering, laundering, and 
dishwashing. Thus, Richert 
makes sure anyone interested in 
greater convenience and better 
living will think of his firm. 
Largest element in the ad is the 
company name followed by a 
giant-sized telephone number. 
The number is repeated a second 
(Please turn to page 116) 
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Eight contractors report: 


HOW THEY SELL 


WATER SYSTEMS, 
RELATED PRODUCTS 


Based on 
contractor survey of 


Most OF TODAY'S FARMERS are business- 
men—and darn good ones, too. They under- 
stand dollars and cents talk and making a 
profit on their investment. So I make sure 
I'm talking their language when I’m try- 
ing to sell them a new pump. 


el keep a little file of case histories of my 
past sales. These show how a larger ca- 
pacity pump has increased production and 
profits for other farmers. The prospect usu- 
ally knows several of them personally, so 


he knows I’m not making it up. 


s Sometimes I even get one of my old cus- 
tomers to tell his story in person, and he 
does the selling. This takes a lot of time, 
but since I’ve been using this idea my pump 
sales have increased steadily. 


replies to Domestic 
the water systems ™ 


Engineering's 11,000- 
arket...- 


I USE MY SHOWROOM to help sell pumps 
About once a month my wife sends out a 
personal letter inviting about a dozen women 
to come in for a demonstration of an auto- 
matic dishwasher, a food waste disposer or 
She serves coffee and cake 
and a good time is had by all. 


maybe a washer. 


» The women know it’s a sales pitch, but 
it’s a friendly neighborhood and they all 
come anyway. I give the demonstration and 
follow it up with a little talk on how these 
new appliances depend on an adequate wa- 
ter supply for their operation. : 


a We've been using the idea about a year 
and have seen both our water systems and 
appliance sales increase. 


(Please turn to page 180) 


WHAT MAKES A WATER SYSTEM AD PULL? 


(Continued from page 115) 
time with the address in smaller 
type. 

Richert knows it’s important 
not only to tell about your serv- 
ices but also to build confidence 
in them. He does this by urging 


readers to “call the experts . 
get complete satisfaction 
backed by over 47 years’ experi- 
ence in dependable water sys- 
tems engineering!” 

Richert also instills confidence 
in his sales messages by pointing 


out that water systems are his 
specialty. For example, he lists 
prominently the fact that he both 
drills and wells and 
adds the necessary pipe. 


deepens 


Richert’s ads, in other words, 
take advantage of the most po- 
tent selling strengths of water 
systems. END 


Domestic ENGINEERING, NOVEMBER 1958 


| 
| 
| 
ie 
| 
| 
— — ] 
i 
| 
i 
PENNSYLVANIA 
q 
f 
| 
| 
‘ 
| 
| 
| 
: 
be 
4 
ne 
116 | 


RA 


APS 


superiority 
and YOU made possible 


Yes, smart contractors who know good traps have 
picked Dunham-Bush for reliability and top profits for over half a century. 


The superior Dunham-Bush FLOAT AND THERMOSTATIC TRAP 


is a direct descendant of the first commercially successful fluid filled thermostatic 
radiator trap, developed by this company. 


ONLY A DUNHAM-BUSH FLOAT and THERMOSTATIC TRAP 
GIVES YOU ALL THESE FEATURES 


Operating pressures 26” vacuum to 25 lbs. 
@ Simplest possible float valve lift mechanism 
for trouble free operation 


@ Air eliminated by the world’s most reliable 
Thermostatic Trap 


@ All working parts of non-corrosive metals 
with Monel valve seat 

@ Thermostatic disc with flat valve and large 
seat opening for maximum venting and 

minimum clogging and seat wear 


And don't forget, when you deal with Dunham-Bush, you deal 
with ‘one source—one responsibility”! Dunham-Bush manufactures 

a complete line of both steam and hot water specialties . . . plus complete 

heating, air conditioning and refrigeration product lines. 


WEST 


Dunham-Bush,Inc. 


WEST HARTFORD 10 e 


CONNECTICUT e U. S.A 


FOMONTO 
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Trade Literature 


(Cont nued from page 36) 
page manual covers the properties 
and advantages of the heat trans- 
fer fluid designed specifically for 
snow melting installations. It also 
includes information on typical in- 
stallations and a short history of 
the deveiopment and use of snow- 
melting systems. Dowtherm is an 
aqueous ethylene glycol solution, 
which also has application as a 
secondary coolant in air condition- 
ing systems where a freeze point 
depressant for water is indicated. 

Available from: Organic Chem- 
ical Sales, Dow Chemical Co., Mid- 
land, Mich. 


Kitchen Ventilation Catalog 
An eight-page catalog describ- 
ing its line of ventilating fans and 
range hoods for residential kitch- 
ens has been published by Leigh 
Building Products. The colorful 
catalog contains large product il- 
lustrations installation 
diagrams, specifications and ex- 


as well as 


ploded views with dimensions. 

Available from: 
Products, Division 
Products, Inc., 
ersville, Mich. 


Leigh Building 
of Air Control 
Danford St., Coop- 


Heat Exchanger Catalog 

A 16-page catalog on its line of 
fixed-tube bundle shell and tube 
heat exchangers has been 
by Young. 


issued 
The two-color catalog 
contains complete information on 
the line and includes cut-away ap- 
plication and product photos, pres- 
sure ratings, material specification 


comeamy 


/ 
4 


charts and data to help in the se- 
lection of the proper heat ex- 
changer for a wide variety of in- 
stallations. 

Available from: Young Radiator 
Co., S. Marquette St., Racine, Wis. 


Colorful Broadsides Issued by Deming to Promote 


Its Jet Water Systems and Submersible Pumps 


Shallow and Deep Well JET WATER SYSTEMS 


rename © TANK 

ili 


A 


Heating-Cooling Catalog 

A catalog describing its line of 
heating and cooling products has 
been issued by American-Stand- 
ard. The three-ring looseleaf bind- 
er has a hard cover and contains 
literature and specifications for 
boilers, radiation, burners and res- 
idential cooling products. The 
binder offers extra capacity for the 
addition of related material as well 
as old material that contractors 
want to keep on file. It may be 
obtained from the firm’s distribu- 
tors. 

Available American- 
Standard, Plumbing and Heating 
Division, 40 W. 40th St., New York 
City 18. 


from: 


Refrigeration Bulletin 

A bulletin describing its line of 
centrifugal refrigeration systems, 
compressors, evaporators, condens- 
ers and other equipment has been 
issued by Worthington. The 28- 
page bulletin contains general in- 
formation, specifications and a list 
of features of each product. It is 
illustrated throughout and also 


contains information about test 
facilities and applications. 
Available from: Worthington 


Corp., Advertising and Marketing 
Promotion Department, Worthing- 
ton Ave., Harrison, N. J. END 


Two colorful broadsides promot- 
ing its line of jet water systems and 
submersible pumps are available to 
distributors from Deming. The 


will handle all mailing 
free of charge, including postage, 
to lists of dealers supplied by the 
distributors. On the jet water sys- 
tems broadside, copy on the first 
three folds promotes the distributor 
excellent one-stop pump 
scurce for dealers because the en- 
tire line of the firm’s shallow and 
deep well jet water systems can be 
purchased there. 


company 


as an 


ws When opened, the broadside (17 
by 22 inches) shows the compa- 
ny’s “Big Six” water systems with 
one corner devoted to other pumps 
for commercial and residential ap- 
plications. The second broadside 
features an almost life-size cutaway 
(Please turn to page 120) 
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...the invisible tag 


attached to every 


Oniginal Hudee sink frame 


Potent Nos. 
2,440,741 
2,704,370 


Send for 
‘‘Proof-of-Profit’ 
Portfolio 


Prove to yourself what PRE- 
SOLD means to you. The 
HUDEE “'Proof-of-Profit”’ 
Portfolio shows how HUDEE 
establishes and pre-sells 
the market for you. Send for 
your copy—no obligation! 


Every buyer of Hudee Frames quickly 
realizes he can put his complete confidence 
in every frame he buys. 


He knows that the experience of 
manufacturing over 5 million Hudees has 
established a tradition of dependability. 


You, too, can have the confident assurance 
of the finest engineering, quality 
manufacturing, positive uniformity and 
on-time delivery to meet your most 
exacting requirements. 


A Hudee frame tells everyone that your 
product is worthy of the best. The perfect 
frame for your masterpiece. 


225 West Hubbard St. 
Chicago 10, Illinois 
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Sales Aids 


(Continued from page 118) 
the firm’s “Fianite 
proved” submersible pump. 


view of im- 
Each 
feature of the pump is presented in 
a balloon with an arrow pointing 


to its 
Blown-up illustrations of the spe- 


position on the cutaway 
cific feature are included. 

Available from: The Deming Co., 
543 Broadway, Salem, O 


Johns-Manvilie 


AEROTUBE 


NS 


PIPE AND TUBE INSULATION 


Unique Johns-Manville Display Promotes 


Foamed Plastic Insulation 


An imaginative, customer-stop- 
ping counter card showing a bikini- 
clad girl is being offered by Johns- 
Manville. Advising customers to 
buy J-M’s Aerotube foamed plastic 
insulation for “lines that curve,” the 


display 


card has a sturdy easel 


for Copper Tubing 


back 


actual 


cut-out that holds an 
piece of tubing en- 
Aerotube. The 


measures 182 by 1034 in 


and a 
coppe) 
cased in display 
and is 
nade of heavy 
Available 
22 E 


cardboard. 
from: Johns-Manville. 
10th St.. New York City 16. 


Nodding Reindeer Readily Agree That Christmas 
Is the Perfect Time for a National Disposer Gift 


A colorful, action-type point-ot- 
purchase display is offered 


by National Disposer to help deal- 


being 


ers promote Christmas gift sales 


The display.is printed in fow 


Christmas colors and the nodding 


of the reindeer heads is powered by 
a single flashlight battery motor. It 
measures 23 by 36 ins. and includes 
a four-color window streamer. The 
Christmas display also makes a tie- 
in with the firm’s current “Double 
youl 


promotion 


money back—30-day free tri- 

(DE, Oct., 1958) 
Available from: National Dispos- 

er, National Rubber Machinery Co., 


17 W. Exchange St., Akron 8, O 


Water Systems Mailing 
Piece Offered by Deming 
A_ three-coloi 
yeing offered to Deming water sys- 
tems dealers. The colorful card will 
be mailed by 


mailing piece is 


Deming to lists of 
prospects supplied by the deale: 
All six of the company’s “Big Six” 
vater systems are illustrated with 
One 
third of the mailer is a return post- 


a short description of each 


card which the consumer can mail 
directly to the dealer whenever he 
lesires water system repair or re- 
placement. The mailing service is 
available without charge to Dem- 
ing dealers. 

Available from: The Deming Co., 
243 Broadway, Salem, O END 


Nothing to Sniff at in 
Classy Incinerator Test 


CHICAGO and 


Garkage rubbish 
were burned in the plush Crystal 
Ball Room of the Sheraton-Black- 
Hotel here while 
more than 100 mayors, sanitary of- 
health 


builders 


stone recently, 


ficers, officials, architects 


and sniffed and 


Saw 1o1 
themselves the efficiency of a new 
Zas incineratol 

elt was a 


special demonstration 


of the gas industry’s smokeless, 


odorless model for homes, and was 


sponsored by the Gas Appliance 
Manufacturers Assn 


And the 


mor 


incinerator “proved its 


odorless properties be- 


yond question”’—on a conglomera- 


tion of chicken feathers, vacuum 


‘epings, coffee grounds and 


materials 


a The 


the promotion of the new incinera- 


demonstration was part of 


tor by the gas industry and the 
‘roup of utilities serving a large 
part of the Chicago metropolitan 
area. The promotion tied in with 


a big consumer ad campaign 
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Three ways 
plumber 
should judge 
the dishwasher 
handles 


1. Will its performance satisty his customers? 


KitchenAid’s performance-proved features are the most effective in the industry. 
Revolving power-wash and power-rinses cover every inch of the chamber, providing 
completely ‘effective’ capacity. Warm-up feature clears plumbing lines of cool water 
before washing action starts. A complete dinner service, including pots, pans and 
delicate stemware, can be handled safe/y all at one time. Just load it and leave it. 
Front opening and independently sliding racks make it easy to load and unload. No 
other dishwasher satisfies so completely! 


2. Is it easy to install and service? 


Special straddle construction permits unit to slide in easily over roughed-in plumbing. 
All connections can be made easily from the front. Choice of pump or gravity-drain 
styles simplifies installation problems regardless of plumbing conditions. Ground wire 
is standard equipment, eliminating chance of shock. A properly installed KitchenAid 
rarely needs service. When it is needed, it can be accomplished easily from the front 
without unplumbing. 


3. Does it give him a fair protit? 


KitchenAid not only assures a fair profit margin but its quality-engineered features 
and rare need for service enables the plumber to keep his rightful profit. It's not used 
up with service and adjustment calls after the dishwasher is installed. 


KitchenAid answers YES to all three! 


KitchenAid Home Dishwasher Div., Dept. KDE 


a = The Hobart Manufacturing Co., Troy, Ohio 
Cc Ee ® Please send literature and specification sheets on full 


line of KitchenAid dishwashers. 


The Finest Made... by ( 


Address. 


The World’s Largest Manufacturer of Food, Kitchen and Dishwashing Machines City.... . tees ...Zone....State.... 
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LOOK AT YOUR LETTERHEAD .. ~ EVERYBODY ELSE DOES 


He wants to merchandise 


“WE HAVE A SHOP-ON-WHEELS 
and would like to merchandise 
this fact strongly—in our letter- 
head, in all our advertising, and 
on our two new panel trucks. 
Have you any suggestions on the 
most effective way to do it?”— 
Joseph Schlaks, Ace Plumbing & 
Heating, Syosset, L. I., N. Y. 


s The job here for DE’s Letter- 
head Design Clinic was to create 
a symbol that features the shop- 
on-wheels theme—but which al- 
so strongly identifies Ace Plumb- 
ing & Heating as such. The 
symbol has to be one that can 


his shop-on-wheels . . . 


be just as effective when used in 
relatively small size—such as in 
a letterhead or a newspaper ad 
—and in the billboard propor- 
tions of a truck sign. 

Naturally, the symbol has to 
be distinctive enough to be re- 
membered; otherwise there 
would be no carry-over value in 
its repeated use from one me- 
dium to another. 


# The letterhead incorporating a 
special symbol that DE designed 
for the Ace company appears be- 
low. The first step in creating the 
new design was to give the com- 


pany name distinctive treatment. 
Since the name is a short one, 
it lends itself unusually well to 
the 
namely spelling out 


below— 
the 
Ace on diamond-shaped _ blocks. 


technique shown 


word 


» The words Plumbing & Heat- 
ing are somewhat subordinated 
to Ace, but still the be- 
holder’s eye immediately. 


catch 


Ace’s shop-on-wheels is mer- 
chandised in the symbol at the 
The treat- 


ment given the firm name in its 


left of the firm name. 


feature use in the logo is re- 
That 
Ace is spelled out on diamond- 
shaped blocks, this time on a 
“truck” background. 


1S, 


peated in the symbol. 


s As a matter of course the logo 
informa- 
tion as Mr. Schlaks’ name, ad- 
dress and phone number. The 
point to 


ever, is 


carries such essential 


be stressed, how- 
that the chief design 
features of the logo—the treat- 
ment given the Ace name and 
the shop-on-wheels symbol—are 
both eye-catching and can be ef- 
adapted to other ad 
END 


fectively 
media. 


THE MAIN DESIGN features of 
Ace’s new letterhead will ap- 
pear just os striking in the 
firm’s other ad med i a—and 
will be as well remembered. 


RESIDENTIAL 
COMMERCIAL 
INDUSTRIAL 


JOSEPH SCHLACKS 
LICENSED 


LUMBING 


WALNUT 1-1881 


& HEATING 


155 JACKSON AVENUE, SYOSSET, L. I., N. Y. 
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Remove Condensate and Air 
. without STEAM LOSS 


Hoffman Traps incorporate design 
features which assure both effective and 
economical removal of condensate from 

steam lines and equipment. Typical of 
Hoffman’s complete line are the Traps 
illustrated, each with removable cover, pin 
and seat for quick inspection and cleaning. 


Guardian of 
your Fuel 
and Comfort 


: 50 SERIES F & T TRAP 


Float and Thermostatic Traps are 
designed so that all working parts 
of the trap are a part of the re- 
movable Once in- 
stalled it is not necessary to 
break any pipe connection 
for cleaning and repairing. 


cover. 


600 SERIES INVERTED 
BUCKET TRAP 


Hoffman Bucket Traps operate intermittently 
and are ideal for draining condensate and air 
from steam lines or equipment where large 
quantities of air and condensate must be dis- 
charged. They are easily inspected, cleaned and 
serviced by merely removing the cover. 


2 SPECIALTY MANUFACTURING CORP. 
1700 WEST 10th STREET, INDIANAPOLIS 7, INDIANA 


Traps, Va c F rced Hot Water Heating Systems, 


y lea W rs of Heating and Plum i 
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LOW, MEDIUM 
and HIGH 
PRESSURE 

THERMOSTATIC TRAPS 

with RENEWABLE 
THERMOSTATS 
and VALVE SEATS 


A complete line of 
Low, Medium 
and High Pres- 
sure Thermo- 

static Traps for 

service with radiation, dryers, 
sterilizers, mangles, cookers and 
similar uses. Renewable thermo- 
stats and seats are important con- 
structional features contributing 
to long life and low cost service. 

Medium and High Pressure 

Traps have stainless steel pins 

and renewable seats. 


MAINTENANCE COST 


Complete Thermostat Assembly 
Durable, accurately machined 
Valve Lever and Seat Assembly 
Copper Float Ball Assembly 
Graphite Impregnated Asbestos 
Gasket 

Heavy Duty Cast Iron Cover 


Highly Efficient _ 
and Easily Accessible 


For full particulars, write for 
catalogs on Bucket Traps, Float 
and Thermostatic Traps or 
Thermostatic Traps. 


| 4 y 
STEAM TRAPS \ 
j 
—_ 
“ 
cluding lever, fulcrum pin, valve, 
f locknut and washer. 
HOFFMAN 4 
. 


bits 


Air-cooled condenser (available for all 
sizes) features new, smaller dimensions, 
simplified piping and wiring for easy 
installation. Water-cooled condensers 
(all sizes) and evaporative condensers 
(10 through 20-ton sizes) also available. 


models, 


Simplified construction speeds installation 
and service! All components of these new 
Climate Changers are easily accessible 
from front. Refrigeration cycle is easily re- 
movable for inspection, service on the job 
—or for in-shop repair or exchange. 


new sizes, 
Trane Self-Contained 


Improved “iso-sound” design assures 
9g 


quiet, vibration-free operation. Cabinet 
and compressor housing completely in- 
sulated. Deluxe units may be installed in 
the conditioned space without disturbing 
occupants or employees. 


3 
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Here’s the new line-up of TRANE Self-Contained 


Aaah Climate Changers for 1959: new air or water- 
i Fi } cooled units in a complete range of sizes from 3 
, Ad: i to 30 tons. And they’re beauties! New, modern 
| styling, clean, classic lines, smaller dimensions 


make them blend with today’s office and store 
design. And, of course, these new units are engi- 
neered to the same rigid specifications that have 
made TRANE a leader in big building air condi- 


new styling for 
Changer Units 


3 to 30-ton packaged units — air or water-cooled — 
are easier to install, easier to service 


tioning systems. They’re easy to install, too, with 
just a few simple piping and wiring connections. 
Extra rugged construction makes them easy to 
ship and to handle on the job. So for your next 
““nackaged”’ cooling job, make it a TRANE Self- 
Contained Climate Changer! Call your nearby 
TRANE Sales Office for complete facts on these 
new Climate Changer units—or write directly 
to TRANE, La Crosse, Wisconsin. 


CHECK THESE FEATURES: 


@ Easy to install—Smaller dimen- 
sions for easy handling. Internal 
wiring completed, with low volt-  @ 
age circuit that’s easier, safer to 
work with. Readily accessible 
water piping connection (on 
water-cooled models). Sturdy con- 
struction, with components 
mounted on independent frame 

. no strain on external cabinet. 


@ Easy to service— All components 
easily accessible from front panel. @ 
Removable refrigeration cycle 
can be serviced in field, or entire 


unit may be easily removed for 
in-shop repair or exchange. 
Streamlined appearance — Mod- 
ern lines and new design blend 
with office or store decoration. 
Equally well adapted for free- 
standing or recessed location. New 
decorative return air grille instead 
of conventional return air louvers. 
Low heights for balcony, roof or 
suspended installation. 

Quiet operation — New, large 
slow-speed fans with adjustable 
belt drive for extra quiet air move- 


ment. All moving parts isolated, 
with spring-mounted compressor 
that absorbs vibration. Casing 
insulated throughout. 


@ Flexibility— Complete range of 
sizes, types. Water-cooled, air- 
cooled and evaporative condenser 
models. 3 to 30-ton capacities. 
Both vertical and horizontal rear 
discharge available by simple on- 
the-job fan rotation. Large, effi- 
cient fans with larger h.p. fan 
motors give full air capacity— 
even with long duct runs. 


For any air condition, turn to 


MANUFACTURING ENGINEERS OF AIR CONDITIONING, 
HEATING, VENTILATING AND HEAT TRANSFER EQUIPMENT 


There’s a Trane Climate Changer unit to cool any home, store or office! 


Heat and cool with this new Climate 
Changer combination unit. Warm air 
furnace in both oil and gas-fired mod- 
els . . . complete range of sizes and 
types. Cooling section available in 2, 
3 and 5-ton capacities. 


Save space with this compact Fan- 
coil Climate Changer! Tucks away in 
attic, closet, utility room—or may be 
installed behind partition or under 
ceiling. Provides crisp, cool air for 
store, home or office. 2, 3 or 5-ton. 


No water needed! These TRANE 
Climate Changers are air-cooled, 
eliminating water supply and dis- 
posal problems. Compact con- 


‘densing unit is located outside the 


home or building. 


+ 
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MEETING PLACE OF YOUR 
for the 


Manufacturer 
and Wholesaler 


DOMESTIC 
ENGINEERING THE PURCHASING REFERENCE FOR PLUMBING-HEATING-COOLING 
CATALOG 
DIRECTORY 
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MR. MANUFACTURER: 


You can cut sales costs, cut sales calls and, at the same time, IN- 
CREASE TOTAL SALES. You can presell your product. You can 
penetrate top wholesaler markets ... keep your product data in con- 
stant contact with principal buyers . .. every business day of the year 


HOW? .. 


By prefiling your Complete catalog in DOMESTIC ENGINEER- 
ING CATALOG DIRECTORY ... by reaching over 2500 
leading wholesalers—over 1200 large contracting firms in every 
state of the United States and Canada, every business day of 
the year. Constant Catalog Contact does Create Customers 
when an average of nine persons per wholesale house refer 
regularly to their Industry's “Big League Book.” 


DOMESTIC ENGINEERING CATALOG DIRECTORY gives 
the purchasing agent, your buyer, the kind of material he 
wants, when he wants it, the way he wants it. It gives him the 
most Complete, Convenient, and Comprehensive product data 
that can be found anywhere. It saves him time, effort and 
money ... and he knows it. 


That’s why you can depend on D.E.C.D. to do a selling job at the 
strategic “point of purchase.” That's why your catalog will be ready 
for business, your business, better business in DOMESTIC ENGI- 
NEERING CATALOG DIRECTORY. It’s smart business. 


P.S.—Manufacturers—for complete information write direct or CON- 
SULT YOUR ADVERTISING AGENCY. 


MR. WHOLESALER: 


You can speed up daily purchasing activity, get the most accurate, 
timely buying data anywhere and have the only reference directory 
of its kind. You can enjoy fingertip control over product data from 
nearly 500 of the nation’s top Plumbing-Heating-Cooling Manufac- 


turers ... keep in constant contact with leading suppliers .. . every 
business day of the year. 
HOW?... 
By having DOMESTIC ENGINEERING CATALOG DIREC- 
TORY on your purchasing desk . . . by having a large volume 


of catalog product data within fingertip reach, all prefiled, 
thumb-indexed and bound into ONE easy-to-use volume. 
There’s no wasted motion, no delay, no more hunting through 
voluminous files of individual catalogs only to go back and re- 
file once the material is found and used. 


DOMESTIC ENGINEERING CATALOG DIRECTORY gives 
you a +PLUS+ SERVICE featuring: Classified Directory of 
Products with 3000 main classifications and 4600 cross refer- 
ences—10,000 Trade Name Section—5000 Manufacturers’ Name 
& Address Section—newly edited and enlarged Technical & 
Engineering Data Section. 


From pipe to pulleys—grills to gauges—disposers to diffusers—com- 
pounds to cooling towers—your best bet for Speed, Accuracy, Effi- 
ciency and Service in buying will be the New 1959 Annual Edition of 
DOMESTIC ENGINEERING CATALOG DIRECTORY, your guide- 
book to the Industry, now in preparation. 


P.S.—Wholesalers—to get your copy of the New 1959 Annual Edition, 
order now. 
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New Products 


(Continued from page 8)) 
Dishwasher-Range Combination 

A combination and 
electric cooking unit has been an- 
nounced by Youngstown. The unit 
was jointly produced by Youngs- 
town and Tappan Stove Co., with 
the latter providing the electri. 
range and oven. Designed both as 


dishwasher 


“starter set” 
the 
unit is only 54 ins. wide. It features 


a 30-in 


a space-saver and a 


for built-in kitchens, entire 


underecunter dishwashei 
and a 30-in. electric cook top plus 
an automatic oven 


Youngstown 
American- 


Manufacturer: 
Kitchens, Division of 
€tandard. Salem, O 


Vinyl Tub Enclosure 

A vinyl tub enclosure, featuring 
real, permanently -laminated 
leaves, butterflies and other mate- 
rials has been announced by Na- 
tional Aluminum. The rigid, shat- 
terprocf panels are available in a 
wide variety cf designs and colors 
The tub enclosure is framed in ex- 


truded aluminum. The units aré 
available for all tub sizes up to 5 ft 
and completely 
and ready to install. 
Manufacturer: National Alumi- 
Co., 1133 Alum Creek Dr., 


come assembled 


num 


Columbus 9, O. 


Shelf-Back Lavatory 
A wall-hung, shelf-back vitreous 


china lavatory has been added to 
Richmond-Rheem. 
Futura, the unit 


modern bowl. 


its line by 
Called the 


eatures a 


new 
design 
sloped top surfaces, generous shelf 


concealed 


anti-splash 


space, rim, 
overflow and 
and towel bars. It 
plated supply 
and pop-up drain fitting. The lava- 
26 by 


front optional 


has a chrome- 
brass combination 
tory is available in 30 by 22, 
22, 22 by 19 and 20 by 18-in 
in white and seven colors 
Manufacturer: R 
Plumbing 


ichmond 
Fixtures Division, 
Rheem Manufacturing Co., P. O 
Box 111, Metuchen, N. J 


Copper Tube Boilers 
Four 


signed for 


copper tube boilers de- 


larger residential and 


‘ommercial installations, has been 


wudded to its line 


by Bryan. The 
units feature capacities ranging 
from 240,000 to 600,000 Btu, 1-in. od 
copper tubes, and either gas or oil 


firing. They are completely wired 


and assembled in a 27-in. wide 
package. 
Manufacturer: Bryan Steam 


Corp., P. O. Box 337, Peru, Ind. 


ignition Transformer 

An ignition 
burners has been added to its line 
by Thermolok. The unit is equip- 


transformer for oil 


ped with three sets of terminals 
different 


burreis. It 


each in a position to fit 


most standard takes 
standard “Rajah” fittings and re- 
juires only one service call for re- 
placement of transformers 
Manufacturer: Thermolok Man- 
ufacturing Co., 1099 Tulip Ave 


Franklin Square, L. I., N. Y 


Cabinet Unit Heater 

A cabinet 
announced by 
Coils 


areas requiring rapid concentration 


heater has been 
Kritzer 


It is especially adapted for 


unit 
Radiant 


of heat where heat losses are high 


such as building entrances, lobbies, 


etc. The 
high by 10 ins 


measures 32. ins 


unit 
deep and can be 
floor, wall, 
Three 


sided trim strips provide for full o1 


installed on inverted 


wall or ceiling and four- 
partial recess mounting. It is avail- 
basic sizes with stand- 
to 
Double 


centrifugal 


able in six 
ard ol coils, 
1,200 
inlet, 


are included with all sizes 


high-capacity 
cfm, up to 430 edi 
aluminum fans 
Kritzer Radiant 
River St.. Batavia, Ill 


Manufacture 
Coils, 325 N 
Truck Body 

A body for 
has been developed for the plumb- 


34-ton utility trucks 


conditioning — in- 


ing-heating-air 
Reading. The 
tures a “Magic Stowaway” storage 
that 
suit the 
Shelves 


ed on 


dustry by unit fea- 


can be rearranged to 
individual contractor 


and dividers are mount- 
designed die- 
formed steel brackets that can be 


lifted 


specially 


out on l-in 


(Please 


re-spaced on 


turn to page 132) 
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Mueller. H-9300 S 
Regulators 


Removable seat ring and washer 


Con be quickly removed ond 
placed with regulator in line. Body 


One-piece yoke construction lugs prevent yoke from rotating and 
New design maintains alignment ‘9rIng diaphragm when replacing 
New “'Y"' type strainer and positively transmits diaphragm —asher. Yoke guides provide accurate Special composition seat washer 


motion to seat washer for sensitive seating contact during operation 


Provides maximum flow and ample 
control and positive lock off 


space for collecting sediment to pre 
vent foreign matter from damaging 
regulator seat 


Resists wear even at high differen 
tial pressures and low rates of flow, 
yet forms positive seat with minimum 
increase in outlet pressures 


Stainless steel seat ring 

New contour and correct diameter 
assure moximum flow capacity with 
out turbulence and positive lock-off 
when required 


Bolted construction 

Especially designed to hold dia 
phragm securely and to prevent dam 
age during assembly and disassem- 
bly 


Monel metal screen 

Cylindrical design gives screen area 
four times pipe area. Permits free 
flow even when considerable sedi 
ment has collected 


LEAN. OUT BLOW O 
BUSHING PLUG 


Unusually large diaphragm 
Accurately proportioned to the 
spring and seat to give a high degree 
of sensitivity. Will withstand high 
pressures without rupturing. Designed 
for maximum flexibility and long life 


Clean-out plug 

Easily removed with strainer in 
line to permit removal of screen for 
cleaning. Clean-out bushing with 
blow-off plug optional as shown 


Pressure adjustment screw 
Outlet pressure can easily be ad 
justed from factory setting to any 
New spring arrangement pressure within the outlet range of 
Three delivery pressure ranges are the regulator 
provided in one regulator by using 
combinations of two different dia 
phragm springs and one cap spring 


See your plumbing wholesaler for 
complete information on the H-9300 and 
request vour free copy of Catalog W-99 


for water, 
and oil service. 


Sizes from through 

Inlet pressures to 250 p.s.i. 

Delivery pressures from 5 to 125 p.s.i. 
No. 1 from 5 to 28 p.s.i. 

m No. 2 from 25 to 84 p.s.i. 

No. 3 from 50 to 125 p.s.i. 


Factories at Decatur Chattanooga Los Angeles 
in Canada Mueller Limited Sarnia Ontario 
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ERE IS 
of pre-tested, pre-proved business-build- 
ing ideas that is weleomed by every 
plumbing and heating contractor-dealer 
who has an eye to success. 


the phenomenal book 


Take the word of other leaders in your 
industry... “2000 and 1 Prize-Winning 
Ideas” is for you. These men, including 
manufacturers, wholesalers, trade asso- 
ciation executives and many contractor- 
dealers like yourself, have voiced their 
enthusiastic approval of this great mer- 
chandising book. They all agree that 
here is the perfect answer to the long- 
felt need for a source book of sound 
sales promotion ideas that the contrac- 
tor-dealer can put to use in building a 
profitable business. 


THE INDUSTRY’S LEADERS ALL AGREE... 


This Big Idea book 
for YOU! 


and Prize-Winning Ideas” 
- +. an inspiring, practical guide 
to the successful 
methods of 181 


contractor-dealers. 


merchandising 
award-winning 


Collectively these ideas represent the 
combined experience of 181 award win- 
ners in Domestic Engineering’s All-In- 
dustry Merchandising Contest. Many of 
its chapters are devoted to the methods 
used by these merchandisers to sell fif- 
teen types of products. Eight hundred 
illustrations show the facilities, displays, 
trucks, advertising, radio scripts, home 
show booths, show rooms, display win- 
dows, ete., employed by these contractor- 
dealers. Forty-four chapters are devoted 
to practices and policies they use in 
merchandising, business management. 
service work and remodeling. 

The many sound ideas packed into this 
book are working wonders for hundreds 
of other contractor-dealers . - . and they 
can do the same for you. 


Use the coupon below to order your copy of 
*2000 and 1 Prize-Winning Ideas”. 
The price, postpaid, is $5.00 


RETURN COUPON TODAY! 


STREET ADDRESS 


| DOMESTIC ENGINEERING (BOOK DEPT.) 

| 1801 PRAIRIE AVENUE, CHICAGO 16, ILL. 

| Send me my copy of the book “2000 and 1 Prize-Winning Ideas.” 

| I may return the book within a and full purchase price will be refunded. 
cover cost of the book is enclosed. 

| COMPANY ...... 


It is understood that, if not satisfied, 
My remittance of $5.00 to 


ZONE... 


Pre-Tested 
Ideas on... 


MERCHANDISING 
MARKETING 
MANAGEMENT 
AND SERVICE! 


Practical ideas you 
can put to profitable 
every day use in 
your own business. 


The big book of big 
ideas, “2000 and 1 
Prize - Winning 
Ideas.” consists of 
200 pages and con- 
tains 800 illustra- 
tions. The following 
are typical subjects 
covered: 


Institutional 
idvertising 

Human Interest 
Advertising 

Anniversaries 

Grand Openings 

Radio Advertising 

Television 

Phone Book 
idvertising 

Cooking Schools 

Seasonal Appeals 

Signs 

Signs on Job 

Symbols 

Slogans 

Labels 

Gimmicks 

Calling Cards 

Photo Cards 

Literature and 
Blowups 

Show Displays 

Contests 

School Activities 

Sports 

Public Relations 
Stunts 

Vational Programs 

Civic Activities 

Welcome Wagon 

Brochures 

Annual Service 

Customer Incentives 

Employee Incentives 

Prospecting 

Job Proposals 

Vational Recognition 

Publicity 

Contest 

Trucks 

Reception 

Offices 

Shops 

Yards and Docks 

Uniforms 

Procedures 

Remodeling 

Service 
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NATIONWIDE 
CHECK PROVES... 


NOW COSTS 
LESS THAN 
RUSTABLE 
METALS! 


re 


HERE ARE EXACT FIGURES: 
THE RESULTS ARE IN! Plumbing Contractors 


Over-All Cost Over-All 
of Copper Tube, —_Cost Using from coast to coast—in key cities—figured the cost 
City Water and Drainage Other Metals 
Wines. «<<sxxs. $537.05 $621.16...... Copper $84.11 less of copper water lines and drainage against other 
Providence ......... 658.00 Copper 7.00less “cheaper metals.” Estimates in each test 
FOS Copper 11.83less city were made using identical sets of actual resi- 
San Francisco ....... 432.65. . 438.49...... Copper 5.84 less, ential plans in order to make a test under actual 
THERE YOU HAVE IT! When you figure water and field conditions. And look what happened! In 
drainage systems, why not figure on the best? Copper four test cities, from East to West, a complete 


costs less... as shown in the four cities listed above. copper installation cost less than other metals! 


In materials, the cost of copper tube installation 

was an eye-opener according to field reports... 

ASE far less in most cases than the estimator expected! 


BRASS & COPPER Co. 


WATERBURY 20, CONN. 


Kennecott Copper Corporation 


The Nation’s Headquarters for Brass, Copper and Stainless Steel 


Atlanta Baltimore Boston Charlotte Chicago Cincinnati Cleveland Dallas Denver Detroit Grand Rapids Houston indianapolis Kansas City, Mo. Los Angeles 
Milwauk M lis Newark New Orleans New York (Maspeth,L.I.) Philadelphia Pittsburgh Providence Rochester St.Louis San Francisco Seattle Waterbur 
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New Products 


(Continued from page 128) 

accommodate different 
No tools are 
needed to rearrange the shelves o1 
dividers. The unit 
hurricane - proof 


centers to 
size parts and tools. 
also features 
compartments 
with double-panel doors equipped 
with recessed handles. 

Manufacturer: Reading Body 
Vorks, Inc., 420 Gregg Ave., Read- 
ing, Pa. 


Gas-Fired Water Heater 

A gas-fired, glass-lined water 
heater has been announced by Mor- 
Flo Heater. The large capacity unit 
features a special multi-port burn- 


er. It is rated at 55,000 Btu input 
and has a 46.2-gal. recovery rate 
on a 100-deg. temperature rise. The 
capacity of the unit is 65 gals. and 
it carries a 10-year warranty. 
Manufacturer: Mor-Flo Heate: 
Corp., 2176 E. 76th St.. Cleveland 3 


Sanitary Well Seal 

A sanitary well seal that can be 
used on shallow, deep and sub- 
mersible wells has been announced 
by Union Malleable. It is a light- 
weight unit made of high density 
polyethylene and zinc plated steel. 


The one-piece unit is competitively 
priced. 

Manufacturer: Union Malleable 
Manufacturing Co., Clark St., Ash- 


land, O. 


Drinking Fountain 

A wall-hung vitreous china 
drinking fountain has been added 
to its line by Richmond-Rheem. 
The unit is designed to harmonize 
with modern architectural interiors 
and features a chrome-plated. 


shielded, anti-squirt angle stream 


bubbler, an automatic pressure 
1egulator with flow control, a four- 
handle with a 
control valve, and a stain’ess steel 
It has a 
in. deep seal trap to the wall with 
The unit 
by 12! ins. with a choice of 4, 6 
cr 12-in. backs. It is available in 
seven colors and white 
Manufacturer: R 


arm self-closing 


access Opening covel 


a cleancut. mexnsures 14 


ichmond 
Fixtures Division, 
Rheem Manufacturing Co., P. O. 
Box 111, Metuchen, N. J 


P.um 


Tube Cutter 

A tube cutter featuring increased 
and 
been introduced by Imperial. The 
cutte) ble 


size range faster cutting has 


also features a retra:t 


reamer, a flare cut-off groove per- 
mitting cut-off of damaged flares 
without tubing waste, a spare cut- 
ting wheel under the 
reamer, free-wheeling ball 
thrust bearings for quick size ad- 
justment. It will handle tube sizes 
from 1s to 1% 

Manufacturer: Imperial Brass 
Manufacturing Co., 6300 W. How- 
ard St., Chicago 48. 


included 
and 


ins., od 


Room Air Conditioner 
A line of 


conditioners, 


individual room = an 


running off a central 
heating or cooling system, has been 
announced by American Blower 
The fan-coil units are designed fo 
year-round heating and cooling cf 
multi-room structures and are 
vertical 


horizontal o1 
200, 3C0, 400 
cfm fan capacities. They are 
for cooling systems from 2.4 0 Btu 
hr to 20,000 Btu’ hr, and heating 
capacities 14,550 Stuhr to 
34,400 Btu/hr on a 2-lb 


steam. The 


available in 


units with and 


rated 


from 
head ol 
vertical design may be 
used with standard top-discharg 
enclosure, free-standing front-dis- 


charge enclosure or custcm enclo- 
sure having either top or front dis- 
charge. The horizontal design for 
ceiling mounting is used with eithe: 
standard or custom enclosures 
Manufacturer: American Blowe: 
Division, American-Standard, 8111 
Tireman Ave., Detroit 32 


Furnace Vacuum Cleaner 


A heavy-duty furnace vacuum 
cleaner has been added to its ling 
by Pullman. The unit features in- 
creased suction capacity due to an 
enlarged exhaust area that reduces 


back pressure. It uses a self-cool- 


ing AC and DC 14 hp motor and is 
avai‘able fcr 115, 150,. or 230 v.., 
0 to 60 cycles inclusive. 

(Please turn to 


has 
page 
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STAINLESS STEEL 


MATCHED SINK FRAMES 


BOWLS 


VAN ¢ 
EAL STAINLESS STEEL SINK BOWLS ARE BEAUTIFUL! 


A lifetime “Butler” finish that will complement every 
kitchen. New, VanSeal design provides tomorrow's 
kitchens today. 


VAN STAINLESS STEEL SINK BOWLS FOR YOUR FAMILY’S HEALTH! 


Enjoy the same standards of sanitation in YOUR kitchen 

that are generally required for hospitals, laboratories, 

and fine restaurants. VanSeal open radius bowl corners \ 
provide maximum cleanliness. 


EAL STAINLESS STEEL SINK BOWLS FOR A LIFETIME OF SERVICE! \ 
No ugly stains, cracks, or chips to mar the “Beauty” 
of a heavy gauge VanSeal Stainless Steel Sink Bowl. ri 


You are assured of a lifetime of beauty and service! 


® VANCE INDUSTRIES, incorroratTeD 


7401 W. WILSON AVE. — CHICAGO 31, ILLINOIS 
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If you sell only 

people who want people who want 

the cheapest, you the fanciest, you 

may sacrifice may sacrifice 7 
your profits SELL your volume 


If you sell only 


For the Mighty Middle—the vast majority whe want 
the best balance between dollars spent and value re- 
ceived—is the market in which PROFITS are made. 


In the Mighty Middle, you will not be competing 
with “off brand”’ fixtures or costly “‘show pieces.” You 
will be specializing in the high quality, fast turn-over, 
most popular type of plumbing fixtures. 


The Gerber reverse trap closet is this kind of spe- 
cialization. It has the utility, quality, and durability 
of the most expensive closet made. Yet, it is produced 
for the largest part of the market and priced just 
above the lowest. 


Gerber manufactures a complete line of vitreous 
china, steel enamelware and brass plumbing fixtures. 
Write for bulletin 29-H and see how you can make 
more money selling the Mighty Middle. 


SELL 
GE RBER Plumbing Fixtures 


Gerber Plumbing Fixtures Corp., 232 N. Clark St., Chicago 1, Ill. 


~~ 
"Guaranteed by 
Good Housekeeping 

wt 


45 


Dependable service from leading jobbers, or delivery 
direct to your job from any of 5 modern plants: 


Kokomo, Ind.; Woodbridge, N. J.; Delphi, Ind.; Gadsden, Ala.; West Delphi, Ind 
Export Division: Gerber International Corp., 500 Green St., Woedbridge, N. J. 
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New Products 


(Continued 132) 


multi-stage turbine fans. The unit 


from page 


measures 31 by 16 ins. and has a 
water lift of 75 ins. and a containe: 


The 


wet or 


unit is 
dry 


gals 
either 


capacity of 17 
available fon 
pick-up. 

Manufacturer: Pullman Vacuum 
Cleaner Corp., Department P, 25 
3uick St., Boston 15 


Heavy-Duty Closet Auger 


A heavy-duty “king-size” closet 
auger has been added to its line by 


Acme Introduces a Broad 


General Wire Spring. The unit has 
a -in. diameter hollow spring 
tightly coiled and made of heavy 
galvanized wire for rugged use. The 
unit features a chrome-plated steel 
tube and an 
spring. 


replaceable 
The boring gimlet can be 
easily replaced also. 

Manufacturer: General Wire 
Spring Co., Key 906, South 9th and 
Sarah Sts., Pittsburgh 3. 


easily 


Conduit and Drain Fittings 


An adapter for bituminous fiber 


New Line of 


Packaged Water Chillers and Air Conditioners 


A line of packaged water chillers 


and air conditioners has been an- 
nounced by Acme. The packaged 
air conditioner (shown at right) 
is a factory assembled unit de- 


signed to provide cooled, dehumid- 
ified 
offices and other light to medium 


The unit 


consists of a hermetic compressor, 


and filtered air for stores, 


commercial installations. 


a direct-expansion cooling coil, a 
water-cooled condenser, a centrif- 
refrigerant circuit 
and the necessary safety and oper- 


ugal blower, 
ating controls contained in a sheet 
Capacities 
Self contained 


steel cabinet. range 
from 20 to 60 tons. 
packaged units also are available 
in sizes from 3 to 15 tons 

chillers, 
and 
medium commercial, dcmestic and 


s Three water 


designed fon 


packaged 


use on large 


industrial installations, are also 
available. One model, the RG, 
contains either one or two com- 


plete refrigerant circuits each. It 


Model RG—3 to 30 tons. 
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consists of a shell and tube-type 
dry expansion liquid cooler, a shell 
tube heat 
changer, a compressor 
The motor 
starters and the chilled water cir- 
culating pump are factory assem- 


condenser, a 
hermetic 


and ex- 


and necessary controls 


Model HE—20 to 60 tons. 


pipe and a split coupling for use 
with pipe have 
added to its conduit and drain pipe 
fitting line by Yardley. The fittings 
are chemically resistant to acids, 
alkalies, greases, and deter- 
gents and impervious to elements 
found in sanitary wastes and soils 
Only a hacksaw and a _ natural 
bristle paint brush are needed to 
install the fittings. The cement is 
brushed onto pipe and fitting and 
inserted into place. Only a few 
minutes are required for the ce- 
ment to set. 
Manufacturer: 
Co., 142 
15, O. 


perforated been 


oils 


Yardley Plastics 
Ave., Columbus 


Parsons 


bled wired and tested. The 
tems are charged at the factory 
with refrigerant and oil. Available 
in models from 3 to 30 tons, it 
features a complete refrigerant 
circuit with a single sealed type 
(Please turn to page 137) 


sys- 


Model DE—20 to 125 tons. 
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BLENOER 


CIRCULATING 


/ 
N 
ELECTRIC 
moToR 


COLD WATER SUPPLY 
TO BLENDER 


PRESSURE GaGE 


METER TEST TEE 


COLD WATER 
SUPPLY FROM 
STREET MAIN 


WATER METER 


THERMOMETER 


BLENDER 
BYPass 


RETURN MAIN 
NOTE - BOILER 
CONNECTIONS NOT SHOWN 


SUBMERGED Con 
IN BOLE 


i~ SAFETY VALVE 


TEMPERATURE 
COLD WATER SUPPLY 
To con 
aNO 
TEMPERATURE 
RELIEF 
COLD WATER SUPPLY 
TO HEATE 


RETURN LINE 
TO HEATER 


© THIS VALVE 
WHEN DRAINING GAS FIREO WATER HEATER 


How to plan piping connections for 


A HOT WATER SUPPLY SYSTEM 


using both Submerged Coil and Separate Water Heater 


Continuous hot water for general use 
is a requirement of many small office 
buildings, taxpayers, stores, and sec- 
tions of multi-story buildings. In this 
layout, two conventional methods of 
supplying hot water are shown in 
combination, assuring continuous 
supply throughout the year with a 
minimum investment and maximum 
convenience. 


A submerged coil utilizes as @ heat 
source the main boiler whose primary 
function is to furnish heat for the 
building. A separately fired heater is 
employed to provide continuous hot 
water should the main boiler be shut 
down during the non-heating season 
or for maintenance. Connections to 
both units of hot water generating 
equipment are arranged so that 
change-over involves only the oper- 
ation of valves. The distribution sys- 
tem shown incorporates a circulating 
pump and return loop, to guarantee 
hot water at the fixtures at all times. 


A Blender valve with the submerged 
coil permits tempering water to de- 
sired temperature, and is equipped 
with bypasses to permit blender 
maintenance and emergency repairs 
without a shutdown. The separately 


fired heater has its own thermostatic 
control, so does not require a blender 
valve. 

Safety valves protect both hot water 
generators. These valves are installed 
without shutoff to prevent damage 
and especially damage from possible 
steam generation in the separately 
fired heater. Also, it is recommended 
that cold water admission valve “E” 
to this heater be left open at all times, 
except when draining heater, to pre- 
vent formation of a vacuum or burn- 
ing of heater if evaporated dry. 


Bronze valves are used throughout 
because they give best service with 
most conditions of city water. All 
gate valves are of the traveling spin- 
dle type, which indicate position of 
wedge. 

Jenkins Fig. 106-A screwed end 
bronze globe valve, (or its equivalent 
Fig. 1270 with socket ends, or Fig. 
1270 with solder ends), is used ex- 
tensively throughout this piping lay- 
out. Its renewable composition disc 
assures drop-tight closure, and it in- 
corporates many other design and 
construction features which mean 
economical maintenance and long, 
trouble-free life. 


Y OPEN AT ALL TIMES EXCEPT 


TO FIXTURES 
BUILDING 


TURN LOOP 


MOT WATER MAIN TO FIXTURES 
IN BUILOING 


COLO WATER 
MAIN 


TO OTHER waTER 
USES IN BASEMENT 


THERMOMETER 


PRESSURE GAGE 


Diagram by Huxley Madeheim 
Consulting Engineer 
Copyright 1958—Jenkins Bros. 


SEPARATE FIRED 
WATER HEATER 


T GAS FIRED 
WATER HEATER 
OPERATION 


SUBMERGED COIL |} 
OPERATION 


tof Cold Woter Supply 


t Backflow to Main 
Pressure Gage 
huto# Cold Water Dist 
Systen 
d Woter Supply 


ating Pump 


revent Backflow through 
sting Pump 
Flow Return Water 


Flow Return Water 


ol Meter Test Line 


3 106-4 | 127 


Dependent on quantity of Aatures 


To assure efficiency when planning a major piping in- 
stallation, consult with accredited piping engineers and 
contractors, and select valves from the Jenkins Catalog. 


FREE enlargement of this layout No. 82 sent on 
request to Jenkins Bros., 100 Park Ave., New York 17. 


JENKINS 


ENKINS DIAMOND ~ 


VALVES == 


Sold through Leading Distributors Everywhere 


LOOK FOR THE 
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New Products 


3 

3 
(Continued from page 135) ; x ; 
condenser and one chilled water 
circulating pump for the models $ 


models contain two complete, sep- 
arate refrigerant circuits each, with 
two sealed-type motor-compres- 
sors, two coolers, two condensers 
and one chilled water circulating 
pump each. Another model, the 
HE, with a hermetic compressor, 


features interconnected refriger- 
ant piping and a structural steel 
frame, also all factory assembled. 
It is available in capacities from 
20 to 60 tons. A similar model to 
the HE is the model DE, featuring 
a direct-drive compressor, which is 
available in capacities from 20 to 
125 tons. Both the HE and the DE 
are available without a _ water- 
cooled condenser for use with an 
evaporative condenser. Heretofore, 
Acme has been a component sup- 
. plier to other manufacturers of air 
conditioning equipment. (See news 
story on page 53.) 
Manufacturer: Acme Industries, 
: Inc., 600 N. Mechanic St., Jackson, 
Mich. 


One-Piece Steel Bathtub 

A one-piece, porcelainized steel 
bathtub has been announced by 
Southern. It features a wide flat 
seat to simplify the addition of 
shower door channels and has a 
full, straight-sided bow] for more 
seating area. The unit is free- 
standing and undercoated. It is 


speed King 

READS 2'/2 to 4 rire 
WITH ONLY ONE SET OF DIES! 


The “Speed King", Beaver’s new 4” pipe and bolt thread- 


ing machine, is the only one on the market that can do 
this! And the little giant weighs only 980 Ibs.! The famous 


; Beaver Power Grip Wrenchless Chuck is standard equip- 
available in two sizes, 29 by 54 by 


15% ins., and 27 by 54 by 151% ins., ment, too. This new improved Beaver machine has so Z 
and comes in colors to match Kil- F 
gore, Peerless, U/R, Koch, Western many advanced features that you owe it to yourself to 


and Crane products. Left and right 

hand drains are available. 
Manufacturer: Southern Porce- 

lain Co., P. O. Box 9128, Dallas 15. 


get the complete story. 


See your Beover distributor today, 
ee or write Beaver direct! 


i Beaver Pipe Tools, Inc. 
. 273-500 Dana Ave. ° Warren, Ohio 


Liquid Flux 
A liquid flux for use with auto- 
matic fluxing systems has _ been 
added to its line by All-State. An 
(Please turn to page 140) 
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FIRST AID to Heating 


REMODELING JOBS! 


$ 


POSTPAID 


HOW TO USE THIS BOOK 


350 


ith 


RATINGS ARE OENTICAL WITH THOSE 


fiz 


THE CONVECTOR RATING BOOK 


sen acre au SAVES YOU TIME, ASSURES ACCURACY IN IDEN- 
, TIFYING AND SIZING INSTALLED CONVECTION 


Every heating man doing remodeling work is 
called upon to revamp jobs having existing 
convectors. It is vital for him to know the 
ratings of these convectors, either in Btu or 
e.d.r. Normally he has no ready way of iden- 
tifying the convectors or establishing their 


DOMESTIC ENGINEERING 
COMPANY 


Book Department 
1801 Prairie Ave., Chieage 16, 


Convector Rating Book 
($3.50 each) 


My [) check [) money order in the amount of $ 
is enclosed. 


Name 


Street Address 


City . State...... 


it is understood that if | am not completely satisfied, | may return 
these beeks within ten days and full purchase price will be refunded 


rating. The Convector Rating Book solves 
this problem with the greatest of ease. 


This book has been designed to remove every 
element of chance from all convector jobs. 
Now it will be possible for you to determine 
quickly, accurately, the exact rating of hun- 
dreds of types, models and makes of con- 
vectors. 


No matter what size convector may be in- 
volved or who the manufacturer may be the 
Convector Rating Book will take the guess- 
work out of your heating survey. Since you 
will want to take this book to the job, it has 
a flexible but durable cover. 


Diagrams, clear cut illustrations and accur- 
ate rating charts are used profusely through- 
out to greatly facilitate the use of this book. 


When you follow the simple step-by-step in- 
structions you just can’t go wrong. 


You can't go wrong either if you order your 
copy of the Convector Rating Book now. 
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ATING SYSTEMS 


Py. 


WATER H 


All-in-One 
Thrush Drain Valve 


a Vent Plug 


Tank Line 


Here's ANOTHER new Thrush develop- It's an ingenious combination that elimi- 


ment that saves labor, time and money. Now nates one valve completely and more than Es 
with one All-In-One Thrush Tank Drain, you saves its cost every time the hot water heating e 
get a tank supply line shutoff valve and drain system needs draining. It saves time and labor P 
valve plus air vent which makes draining a as well as material and is easy to install on 

pressure tank quicker and easier. any old or new hot water heating system. 


See your wholesaler today or write 
Department A-11 for more information. 


THRUSH 


H. A. THRUSH & CO. PERU, INDIANA 
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TELLIER 
the af all af AN-State Weld of the duty Plinthoan 
Called  Stiper-Clean ino Allove Co, 240-55, Perris Ave 
Jet Flux, it was developed especi White Plains, NOY 
lly for the auto-dispenses 
hich automatically dispenses the Electrostatic Air Filter 
liquid Hux into the propane or acet \ permanent-type, electrostatic 
viene gas line leading to the braz air filter for heating, ventilating 


filter. Called the Pliotron CR, it is 
l-in. thick and comes in sizes of 10 
by 10 ins., 10 by 20 ins., 15 by 20 
ins., 16 by 20 ins., 16 by 25 ins., 
20 by 20 ins. and 20 by 25 ins. 

Manufacturer: Goodyear Tire & 
Rubber Co., 1144 E. Market St., 
Akron 16, O. 


Flat-Top Lavatory 

A vitreous china, flat-top lava- 
tory has been added to its line by 
Richmond-Rheem. The unit fea- 
tures gently sloping top surfaces 
for drainage, anti-splash rim, con- 
cealed front overflow and cast-in 
soap dishes. Called the Summit, it 
may be used with or without leg 
or brackets; with chrome-plated 
legs, towel bars, and knee brack- 
ets; or with a china center leg and 


of bathroom accessories in two price ranges — both lines in knee brackets. It is available in 
sparkling chrome, guaranteed never to break, chip, crack, peel _ 20 by 18-in. and 24 by 20-in. sizes 
_or tarnish. Plus modern styling that includes concealed fasten- and in seven colors and white. 
ers. Plus self-centering backplates that assure easy installation. Manufacturer: Richmond Plumb- 
; what Hoov. i ing Fixtures Division, Rheem Man- 
up wot ufacturing Co., P. O. Box 111, Me- 


~he 
accessory sets, packaged as you specify. Plus immediate de- enon, 


_ livery on any and all items. To get the Hoover ball rolling in 
i now for new A horizontal boiler feed unit has 
been developed by Federal. De- 

ADRIAN DIVISION @ HOOVER BALL & BEARING C0. e ADRIAN, MICH. . signed especially for low pressure 


(Please turn to page 142) 


Horizontal Boiler Feed Unit 


DomESTIC ENGINEERING, NOVEMBER 1958 


> 
= 
2 
4 4 
= BATH 
4 
oe 
140 
ake 
q 


Steel pipe gives the ultimate 


in service for every dollar spent. 


Wheatland Steel Pipe gives you 


the added assurance of a 


product built by specialists— 


men whose one concern is to 


produce superior steel pipe. 
For steel pipe that more than meets 
your needs... for prompt delivery... 


for top economy ... stock or 


specify Wheatland Steel Pipe. 


For information about Black or Galvanized Stee! Pipe, contact 


BANKERS SECURITIES BUILDING, PHILA. 7, PA. » MILLS: WHEATLAND, Ph DELAIR, N.J. 
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New Products 


(Continued from page 140) 
boilers, the unit is completely as- 
sembled and is available in mod- 
els for simplex, duplex and mul- 
tiple installations. The unit is de- 
signed to receive return condensat> 
from the system, to supply make- 
up water to maintain correct boiler 
feed water level in the receiving 
tank, and to maintain the proper 
boiler water level by means of a 


N 


water level pump controller. The 
simplex and duplex models are 
designed to supply one boiler, with 
the duplex model reserving one 
pump for emergency use. The mul- 
tiple medel is for installations with 
two or more boilers, requiring a 
pump for each boiler. The units are 
available is capacities from 15 to 
300 boiler hp with pump discharge 


rates from 10 to 50 psig. Pump 


call for Pipe Clamps 


AERO-SEAL Clamps go hand in hand with plastic pipe — because 
AERQ-SEALS are the original precision worm gear drive clamps, with 
band, gear and housing all of 302-18-8 stainless steel. They provide 
greater strength — a completely leakproof seal without pinching or dam- 
aging pipe. They offer maximum corrosion resistance. The precision 
worm gear is self locking, and once tightened, AERO-SEALS will not 
come loose. When desired, they can be removed in seconds and are 
re-usable again and again. Others may LOOK like AERO-SEALS, but 
why not get the first and foremost in pipe clamps? 


REGULAR WORM GEAR HOSE CLAMPS 
ow-Seal 
MAR KJ 


BREEZE CORPORATIONS INC, 700 LIBERTY AVE., UNION, NEW JERSEY 


142 


capacities range from 3 to 60 gpm 
The receiving tank sizes are from 
26 to 315 gals. Motors supplied 
are from 14 hp, 1,750 rpm to 5 hp 


operating at 3,450 rpm. Large: 


capacity units are available on 
special order. 
Manufacturer: Federal Pump 


Corp., 1144 Utica Ave., Brooklyn 3 


Remote Condensing Unit 

A large, remote condensing unit, 
available in five models with rat- 
10 to 30-tons, has been 
The 


cooled con- 


ings from 
introduced by Dunham-Bush 
unit consists of an ai 
denser having a compressor, re- 
ceiver, electrical controls and othe: 
mounted 


within the casing of the unit. Com- 


refrigeration accessories 


pressors can be single or dual 
Where dual compressors are used, 
completely separate refrigeration 


circuits are furnished. Each refrig- 
erant circuit is complete, having its 
own set of components and is sup- 
plied with compressor, motor, and 
magnetic starter. 

Manufacturer: Dunham-Bush, 
Inc., 179 South St., West Hartford 
10, Conn. 


Portable Room Humidifier 
A portable room humidifier de 
signed to raise the relative humidity 
of an average room to 40 percent in 
five hours has been announced by 
Safeguard. The unit, which uses 
tap water and household current, 
draws room air through a remova- 
ble, washable filter to remove dirt 
and impurities. The air is then 
washed and forced through a sys- 

(Please turn to page 144) 
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T4th International HEATING and 
AIR-CONDITIONING EXPOSITION... 


Convention Hall Philadelphia January 26-29, 1959 


Auspices ASHAE 


Where You Get a Clear View of New Products 
cost saving ideas...latest methods... 


Thousands of the industry’s leaders find this Exposition their 
best way to keep up with the newest developments. Join them 
and see first-hand the most complete array of the newest prod- 
ucts for all types of heating, ventilating, cooling and air-condi- 
tioning applications. 

See the latest and best products on display. Discuss your prob- 
lems and plans with informed representatives of some 450 lead- 
ing manufacturers. Get new ideas. The Show is the place to do it. 


Make your plans to attend, now. Write today to the Exposition 
for advance registration and hotel information. 


14th INTERNATIONAL HEATING AND AIR-CONDITIONING EXPOSITION 
480 Lexington Avenue, Mew York 17, N. Y. 


Monagement: International Exposition Company 
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You can’t 

shut out 
CANCER 

this way 


EAR AND DELAY are the two most 
Americans needlessly lose their lives 
to cancer . . . because they put off 
going to their doctors. 


Many cancers are curable if 
treated in time. Even 15 years ago, 
medical science was saving 1 out of 
4 cancer patients. Today, it’s sav- 
ing 1 in 3. The odds would be even 
better if people would have a health 
checkup annually and be alert to 
cancer’s seven danger signals: 


1. Unusual bleeding or dis- 
charge. 2. A lump or thicken- 
ing in the breast or elsewhere. 
3. A sore that does not heal. 
4. Change in bowel or bladder 
habits. 5. Hoarseness or cough. 
6. Indigestion or difficulty in 
swallowing. 7. Change ina wart 
or mole. 

If your signal lasts longer than two 

weeks, go to your doctor to learn 

if it means cancer. 

Having a health checkup every 
year is the smart thing to do—a 
checkup is your best insurance 
against cancer. 

And it’s equally smart to send 
your check to help in the continu- 
ing fight against this merciless killer. 

Send your check to ‘“‘Cancer’’ 
in care of your local post office, 


AMERICAN 
CANCER 
SOCIETY 


New Products 


(Continued from page 142) 
tem of special baffles, humidified 
and recirculated through the room. 
A simple indicator shows when re- 
filling is required, usually every 
two or three days. A self-regulat- 
ing feature prevents excessive 
humidification. The unit measures 
12 by 8 by 6 ins. and weighs 512 
lbs. It is available in two colors, 
ivory or turquoise. The cabinet is 
made of high-impact plastic. 

Manufacturer: Safeguard Corp., 
Lansdale, Pa. 


Boiler-Burner Unit 

A boiler-burner unit has been 
introduced by Quiet Automatic. 
The unit, which features a Minne- 
apolis-Honeywell low-voltage 
thermostat, triple aquastat and the 
firm’s circular type oil burner, is 
available in four sizes, 580, 770, 
840 and 960 sq ft hot water ratings. 


The boiler features a 4-gal. tank- 
less hot water’ coil as standard 
equipment. 

Manufacturer: Quiet Automatic 
Burner Corp., 33-35 Bloomfield 
Ave., Newark 4, N. J. 


Gas Conversion Burner 

An inshot-type gas conversion 
burner has been introduced by 
American-Standard. It features 
thorough heat diffusion in the low 
combustion chambers of modern 
boilers, especially wet base types, 
by means of a level flame thrown 
against a horizontally mounted, ad- 
justable, stainless steel spreader. 
The unit was especially designed for 
the firm’s oil-fired Arcoleader and 
Arcoliner boilers. A push-button 
operated runner flame pilot lighter 
and non-clogging pilot burner are 
also featured. It is available in 
capacities from 80,000 to 275,000 
Btu/hr input. 

Manufacturer: American Stand- 
ard, Heating Division, 40 W. 40th 
St., New York City 18. 


Vanitory-Hamper 

combination  vanitory and 
clothes hamper has been developed 
by Standard Steel Cabinet. The 
unit is finished in a hard surfaced 
laminate material, which is avail- 
able in pink onyx, white marble, 
white flitter, gray onyx, black mar- 
ble and charcoal flitter. The unit 
comes equipped with a white or 


matching-color steel porcelain 
bowl. A cast bowl also is avail- 
able at extra cost. The unit ranges 
in size from 24 to 60 ins. The small 
size has either a hamper or door, 
while the larger sizes have both 
door and hamper in models with 
one or two doors on either side of 
the hamper or with the hamper in 
the center of the doors. The 60-in. 
model is available with one door 
on each side, one center hamper 
and two bowls 

Manufacturer: Standard Steel 
Cabinet Co., 3701 Milwaukee Ave., 
Chicago 41 


Vise Stand 

A combination vise and vise 
stand has been added to its line 
by Toledo Pipe Threading. The 
unit is available with either chain 
vise or yoke vise. The chain vise 
will accommodate pipe from 's5 to 
3) ins., while the yoke type will 
handle sizes from !% to 214 ins. The 


ed, 


unit features a large tightening 
handle on top of the chain type. 
Either model is easily convertible 
from yoke to chain or chain to yoke. 
The stands have steel folding trays, 
three pipe benders on the rear leg, 
(Please turn to page 146) 
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| told you our 
reputation would rise 

by specifying 
T&S Pedal Valves! 


When you're up against 
Price Competition 


. PEDAL VALVES and 
SERVICE FITTINGS 


Take the right step to fast, sanitary 
water dispensing. Specify modern 
T&S streamlined 
Pedal Valve systems. Companion 
units available for hospitals, 
institutions, and food service areas. 


stream-mated,” 


Sanitary Water 


.. AT THE TOUCH OF A TOE! 


B-503. Combination 
Pedal Mixing 

Valve for hot and 
cold mixing 


32” stainless steel double sink 


gives you a Big Competitive Cage 


8-560. Code 
8-502 Type Dummy 
Double Pedal Nozzle 


Valve for 
hot and cold 


@ When you're bucking price, Mr. Dealer, you can 
do one of three things: Walk away from it, get 
pushed around by it, or fight it out to win. 


And if you're the fighting type, Polar Ware offers , 


just what you need to bring business your way... 
a brand new stainless steel sink in the popular 32” 


double bowl type. Here’s a sink of 20 gauge, 18-8 
non-magnetic stainless steel, fully workmanlike, fully 
undercoated, fully qualified to carry the quality name 
Polar Ware — yet it's priced to meet the demand of 


BED PAN WASHER AND 
GENERAL UTILITY SPRAY 


8-950. Powerful spray makes a tedious 
job easy. Automatic shut-off. Heavy 


duty construction, stainless stee! hose 
Many general uses for hot or cold 


that hard-headed buyer who insists on a bargain. 


Polar has it — for him and for YOU. Ask your sup- 
ply house, and if you are not aware of the distributor 
in your area, please call or write for the name. 


Polar Ware Company 


Mart — 54, Room 


*415 Lexington Avenue *800 Santa Fe Ave. , 
New York 17, N. Y. Los Angeles, Calif. | 


See your local dealer. or write direct 
for specific bulletins or complete 


PLUMBING SPECIALTIES” catalog 


T&S BRASS AND BRONZE WORKS, INC. 


128 Magnolie Avenue, Westbury, New York * EDgewood 4-5104 


America’s Most “Fiexibie” Line of Water Feed Equipment! Pre-Rinse « Glass Fillers 
Water Stations « Faucets * Pedal Vaives & Service Fittings * Spray Hoses * Accessories 


Offices in Other Principal Cities ‘Designates office and warehouse. 
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New Products 


(Continued from page 144) 
tool slots and a ceiling brace screw. 
The feet are equipped with rubber 
grommets to prevent creeping. 

Manufacturer: Toledo Pipe 
Threading Machine Co., 1445 Sum- 
mit St., Toledo 4, O. 


Cooling Tower 

A cooling tower employing an 
increased cooling surface within a 
smaller unit has announced 
by Arkla. Designed for use with 
the firm’s Sun Valley year-round 
air conditioner, 


been 


it uses a_plastic- 
bound cellulose material that in- 
creases the surface be- 
and the 
is available in two 
105,000 and 156,000 
Btu/hr heat dissipation rates, re- 
spectively. Water circulation rates 
are 13 18 gpm. 
and '2-hp fan and pump motors 
are employed. 

Manufacturer: Arkla Air Condi- 
tioning Corp.. Shannon Bldg., 812 
Main St., Little Rock, Ark. 


contact 
tween the water cooling 
air. The unit 


models with 


and Separate 


Gas-Fired Boiler 


for hot 


A gas-fired steel sectional boiler 


water heating has been 


added to its line by Anchor. It is 


a 


compactly designed unit made 


for installations where space-sav- 


ing is of prime importance. It fea- 
tures a multi-port burner, stainless 
steel radiant baffle, and a two-tone 
steel jacket. 
able in 


The 


capacities 


boiler is avail- 
from 330 to 


1,200 sq ft net radiation load. 


Manufacturer: Anchor Division, 


Stratton & Terstegge Co., P.O. Box 


511, New Albany, Ind. 


...and the PRICE IS RIGHT 


BEST IN APPEARANCE... 


Beautybase is designed for 
customer - appealing beauty. One 
Beautybase installation sells an- 
other. 


BEST IN QUALITY... 


The copper tubing, aluminum fins, 
and heavy gauge steel panels are 
constructed of the finest materials 
possible. Precision parts and panel 
design make a uniform and durable 
installation. 


Ask your plumbing & heating 
wholesaler for details, or write 
directly. 


BEST IN INSTALLATION... 


because Beautybase snap-in brack- 
ets, snap-on trim, and telescoping 
lengths eliminate cutting or miter- 
ing. No screws, tabs or special tools 
needed. Beautybase is available in 
any length from 3 ft. to 16 ft. and 
stock is interchangeable. The 
easiest of all to install. 


BEST IN PROFITS... 


because it has more customer - 
appeal, sells easier, installs faster. 
You can sell it for more and it costs 
you less. 


Dual-Purpose Gas Fitting 

A dual-purpose gas line fitting 
has been developed by Dresser 
The fitting is first used as a ter- 
minal fitting for a 2-in. gas main. 
Later, when the main is extended. 
the end nut and line cap are re- 
moved from the extension end of 
the unit. The end nut is replaced 
and the extension piping is stabbed 
into the fitting, breaking the dia- 
phragm seal. The end nut is then 
tightened. Only a wrench is re- 
quired for the entire 
Extensions can be 
turning off the 
pressures not 


operation 
made without 
main as long as 
exceed 30 psi 
made of malleable and 


It is iron 


will accommodate working pres- 
sures up to 60 psi 

Manufacture Manu- 
facturing Division, Dresser Indus- 


END 


Dresser 


tries, Inc... Pa 


Inside Corner 


Outside Corner 


High Capacity 
I.B.R. Approved 
June 10, 1958 


Cross-Section 
Beautybase Division 


CONTINENTAL MANUFACTURING CO. 


Dept. D-11 


P. O. Box 4048 — Baltimore, Maryland 
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Convention Dates 
ADD THIS CLEANER INSTALLATION 
Manufacturer Assns. T0 YOUR SALES 
(Continued from page 60) 

Apr. 1-3  (1959)—GAMA—Annual A 


meeting of the Gas Appliance Manu- 
facturers Assn.; Americana Hotel, Bal 
Harbour, Fla 


“Let me show you 


99% PROFITS 
on your selling price!” 


Apr. 8-10 (1959) — Annual 
meeting of the Water Conditioning 
Foundation; Edgewater Beach Hotel, 
Chicago 


Apr. 28-May 2 (1959)—OHI—An- Fe 
nual convention of the Oil-Heat Insti- 
tute of America; Olympic Hotel, Se- ‘7 
attle, Wash 

May 3-4 (1959) LPGA Annual 
convention of the Liquefied Petroleum 
Gas Assn.: Conrad Hilton, Chicago 


May 10-13 (1959) —-CBRA—Annual 
meeting of the Copper and Brass Re- 
search Assn.; The Homestead, Hot 
Springs Va 


June 1-4 (1959)—PHE— Annual 3 
Plumbing and Heating Exposition 
(Held in conjunction with the annual ‘ 
convention of the National Assn. of e 
Plumbing Contractors); Convention 
Hall, Miami Beach, Fla 
Sune 2-5 (1969)—-OHINE—Biannual MIRACLE-AIRE installs like air conditioning 
convention of the Oil-Heat  Insti- 
tute of New England; Statler Hotel, yet sells complete and installed for little more than 
oe the best portable vacuum cleaners. Everything is 
Nov. 2-5 (1959)—ARI-—lIth exposi- prefabricated for the absolute minimum of installa- tS. 
tion of the Air Conditioning and Re- tion time and tremendous profits to you. 
frigeration Institute: The Auditorium, 
Atlantic City, N. J 
MIRA CLE-AIRE deep cleans with rotary sweep- 
ing action and takes all the dust outside. The filter 
Contractor Assns. . . . State g 
holds a year’s supply of dirt, is simple to replace. 
(Continued from page 60) Even when full it has more filter area than portable 
nual convention of the Michigan Assn | Th iI ° Ils j b 
of Plumbing Contractors: Statler- cleaners. Ihe collector installs in basement or garage, , 
Hilton Hotel, Detroit is sound conditioned and noiseless. oa 
Apr. 9-11 (1959)—Texas—Annual CLE- RE a 
convention of the Associated Plumb- MIRA Al should be built into every new 
of Texas home and added to every good older home. Perfect 
liton Hotel, San Antonio 
also for hotels, motels, office buildings, etc. All out- 
Apr. 10-11 (1959)—Virginia— Annual lets are wired for automatic operation, with dustproof | 
convention of the Virginia Associated ° 
and shockproof switches, look like electric service 
John Marshall Hotel, Richmond outlets. Write for the wonderful Forney Deal. 
Apr. 13-15 (1959)—South Dakota 
Annual convention of the South Da- 
kota Assn. of Plumbing Contractors: 
Marvin Hughlitt Hotel, Huron. 
Apr. 15-16 (1959)—Massachusetts— PRA R E 4 R E c. 
Annual convention of the Massa- Division of Forney Industries 
(Please turn to page 148) 1842 LaPorte Avenue, Fort Collins, Colorado 
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. ee 
‘to boost job efficiency 
chusetts State Assn. of Master Plumb- 
ers: Hotel Somerset, Boston 
with REMINGTON tools Apr. 16-18 (1959)—Washington 


Annual convention of the Associated 
Plumbing and Heating Contractors of 
Washington: Benjamin Franklin Hotel. 
Seattle 


Apr. 19-21 (1959)—Indiana—Annual 
convention of the Indiana Assn. of 
Plumbing Contractors: Hotel Deming, 
Terre Haute. 


Apr. 23-25 (1959)—New Jersey 
nual convention of the New 
Assn. of Plumbing Contractors; 


don Hall Hotel, Atlantic City. 


An- 
Jersey 


Had- 


Apr. 23-25 (1959) 
convention of the Iowa 
Plumbing Contractors: 
Hotel, Davenport 


Annual 
Assn. of 


Blackhawk 


lowa 


Apr. 23-25 (1959) South Carolina 
Annual convention of the South Caro- 
lina Assn. of Plumbing, Heating and 
Air Conditioning Contractors; Cleve- 
land Hotel, Spartanburg 


Electric Drill, Model 38 1-% capacity. compact design, ideal for hole saws; heavy-duty, 


for exceptional torque 
packs easily in your tool kit; free speed: 800 rpm geared 2.5 amp. AC/DC motor; wt.: 5 Ibs.; UL approved. 


a = 


Apr. 23-25 (1959)—Tennessee—An- 
nual convention of the Associated 
Plumbing, Heating and Mechanical 
Contractors of Tennessee; New South- 


ern Hotel, Jackson 


May 1-2 (1959) Annual 
convention of the Associated Plumbing 
Contractors of Louisiana; Captain 
Shreve Hotel, Shreveport. 


Louisiana 


Electric Saw, Model blade; 
cuts 2%‘; bevel cuts to 2 5 16’; 
powerful 15-amp. motor; ball and 
needle bearings ; complete with blade, 
wrench and steel carrying case 


Bench Grinder, Model BG-1—',-hp 
115-volt, AC motor. dynamically bal 
anced, totally enclosed; sealed bear 
ings; wheel size: 6” x furnished 
with coarse and fine wheels 


Planer, Model 3P — Sealed transmis- 
sion and bearings; 3” width; depth 
adjustable 0-4"; full-grip rear handle 
with trigger switch; 8.4 amp., AC 
DC motor; speed: 13,500 rpm. 


May 5-7 (1959)—California—Annual 
convention of the Associated Plumbing 
Contractors of California; Stardust 
Hotel, Las Vegas, Nev. 


Powerful, rugged, easy-to- 
handle—Remington Power 
Tools can help you boost 
output and ease the tough 
jobs. They’re precision- 
built for long service and 
minimum maintenance. 


May 8-9 (1959)—West Virginia 
Annual convention of the West Vir- 
ginia Master Plumbers Assn.; Chan- 
cellor Hotel, Parkersburg 


2») 


99_9* 


22-23 


May (1959)—Utah—A nnual 


Your Remington distribu- 
tor stocks and services the 
industry’s widest selection 
of power tools and parts, 


>crewdriver, Model 143 SR—Re 
versible; capacity: No. 10 wood 
crews, adjustable clutch for preset 
tension; 1.7 amp.; precision ball 
bearings; locking trigger switch 


Mech * Maint Kit, Model 
MM-43-—Air-powered (Model MM-40 
electric-powered) impact wrench with 
accessories to make impact wrench 
multi-purpose maintenance tool. 


convention of the Utah Plumbing and 
Heating Contractors Assn.; Hotel 
Utah, Salt Lake City 


June 18-21 (1959)—New Jersey 


Annual convention of the New Jersey 
State League of Master Plumbers: 
CHOOSE THE POWER MOST Hotel Shelburne, Atlantic City. END 
EFFICIENT FOR YOU. REMINGTON 
POWER TOOLS ARE AVAILABLE IN 
AIR- ELECTRIC -GASOLINE- Remington Arms Company, Inc. 


DRIVEN MODELS 2, 


FREE CATALOG 


36 Queen Elizabeth Bivd., Toronto, Ont 
Send for free catalog de- 
scribing the complete line 
of Remington Contractor 
and Industrial Tools. Al- 


so available 


Gunham-Bush Meeting Urges 
Wholesaler Cooperation 


West Hartrorp, Conn.—A three 
day meeting of its district managers 


Remington Arms Company, Inc. Dt 
Bridgeport 2, Conn. 


Please send — without obligation — FREE booklets 
on Remington Contractor & Industrial Tools and 


ir was held here recently at the main 
Mechanics Maintenance Kit. 


plant of Dunham-Bush. 

Among the points discussed was 
the importance of cooperation 
with the wholesaler and a better 
understanding of his problems. 


folder de- 
scribing Mechanics 
Maintenance Kits with 
examples of savings, Mail 


Name Position 


Company 


the coupon 

ea and spect tions subject to change with 

out notwe rwe ntly higher in Canada City 
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The most complete selection of 
new Spray Type Lavatory Faucets 


These new spray head faucets are a 
smart choice for today’s public washrooms. Chicago Faucet 
gives you the widest choice, with models for all needs. Each 
one has the same close-with-the-pressure, renewable oper- 
ating unit that has made 


Chicago Faucets first 


choice for trouble-free Sand spun for super smoothness! 
service and lasting That’s APCO SAND SPUN SOIL 
PIPE. Smooth, both inside and 
outside! No sand holes, fins, burrs 
or other roughness! Thanks of 
course, to centrifugal casting. And 
No. 967—Centerset design, for it’s still cast iron pipe ... now even 
: tougher and stronger, yet easier to 

work with than ever! 


economy. 


lavatories drilled on 4” centers 
Spray spout reduces splash and 


water waste, permits washing in 


clean, running water. PCO 


No. 877 —Combina- VA 
tion Lavatory Fixture 


with spray type spout. 
Distance between SOll 
valve centers adijust- 
£ ” 
UNIFORM THICKNESS at 
every point and throughout 
each length! EASY TO CUT. 


Even with a cold chisel. Cuts 
“smooth” every time. 


“HOMOGENIZED” METAL. 

= Centrifugal casting produces 

No. 878 —Same - even grain and smooth tex- 

877 but with 1% tured metal throughout — no 
Brown Popup Waste. P chance for seepage. 


SEAMLESS. Each length spun 
as a complete unit—no seams. 


Chicago Faucets “m. STRAIGHT. Every length uni- 
are distributed formly straight. Yet flexible 
é enough to ‘‘give’’ at the 
d joints with ground shifts. 
plumbing trade 


exclusively > Fach APCO SAND SPUN Pipe is indi- 
vidually tested with air pressure UNDER 
WATER. Also checked for weight uni- 


formity with other physical and chemical 
THE CHICAGO FAUCET CO. tests made regularly. Made in Single or 


Chicago 39, Ill. Double Hub in service weight or extra 


heavy weight in diameters through 15”. 
Send for Folder. 
CHI - ALABAMA PIPE COMPANY 
TS Sales Offices in Principal Cities 
FAU GENERAL OFFICES — ANNISTON, ALABAMA 
s the Building Western Plant & Soles Offices: G 


5335 Southern Ave., South Gate, Calif. 
MEMBER OF CAST IRON SOIL PIPE INSTITUTE 


The end of the hub is pointed 
ORANGE 


Last As Long A 
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continued from page 58 


DISTAFF VIEWS HELPFUL: Barbara Hollis, American-Standard’s noted Molly, 
became the first woman to serve on a Better Heating-Cooling Council industry 
task force when she represented the woman’s point of view in shaping the 
BHC session on heating at the Women’s Conference on Housing held last 
month in Washington, D. C. Working with her were task force chairman 


Joseph Balter (right 


of Taco Heaters and BHC staffer Ray Schumack. 


Big Sendoff Given to Tacos 59 Line of 
Centrifugal Pumps; Many Features Added 


Cranston, R. I—An all-day 
press conference, highlighted by a 
plant tour, was held by Taco Heat- 
ers last month to introduce its new 
line of centrifugal pumps. 

Activities informal 


John 


White, Taco president, made the 


included an 
coffee hour and a luncheon. 


formal welcoming address. 
Taco LP 


carry the 


Known as the series, 


the pumps preferred 
number standardization indicating 
dimensions and 


important linear 


Peerless Heater Adds 
New Testing Facility 


BoYERTOWN, Pa.—A new testing 
section has been added to the re- 
cently-completed engineering and 
research Peerless 


Heater Co. 
It will be devoted to exploration 


laboratory of 


and testing of new engineering 


principles in hydronics tor con- 
stant product improvement and de- 
velopment. Peerless boilers also 
will undergo rigorous testing un- 
der constant observation of engi- 
neers and under severe conditions 
more exacting than residential and 


industrial requirements. 


other pump characteristics accord- 
ing to schedules of the American 
Standards Assn. 
first. S. 
take advantage of this standardiza- 


Taco is now the 
pump manufacturer to 


tion schedule, White said 
Emilio Stocklin, 


for Taco, gave a 


chief engineer 
talk on the 


proach to and the design of the 


ap- 


firm’s new pump line. 

Following Stocklin’s talk, Joseph 
Balter, advertising and sales pro- 
motion manager, said that market 


NEW TESTING CENTER: 


Zoeller Products Come 
in Fancy New Package 


(Continued from page 58) 
containing sump pumps, four pump 
silhouettes from the Zoeller line are 
printed. 

Constructed of “short grain” cor 
rugation, which allows the grain ot 
corrugation to run only on the short 
dimension of the package, it is 
sturdier than other types and allows 
the product to receive rough han- 
dling without damage 


Zoeller, 
manager, told DE: 


Robert company sales 
“This new car- 
ton accomplishes three main pur- 
poses: (1) the package is strong 
enough to hold up through ship- 
ping, (2) creates greater product 
and company recognition, and (3) 
it is more easily identified as to 


what is in the package.” 


studies were used to find the most- 


wanted features in centrifugal 


pumps and the company’ was 
guided by these studies in produc- 
ing the new line. 

Balter said these features include 
relatively few sizes, a broad range 
of performance, high efficiencies, 
parts interchangeability, rugged 
construction, a quiet motor, etc 
For additional information on 
the new line, see page 74 


(NEWS continued on page 155) 


This new testing facility was recently completed at 


the research laboratory of Peerless Heater, Boyertown, Pa., for the testing 


of advanced principles in hydronics and boiler research. 


The firm’s boilers 


are kept under constant observation while operating under severe conditions. 
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who is he? 


how to 


im 


tify h 


iden 


why is 


? 


he important 


how to 


reach him 


how to keep 
im sold 


h 


be 
) 


here, briefly, is a p 


engineer... an insi 


4 
plan your sales eff 
a 
- : If your heating, air conditioning, ve 
who Ls he? products are installed in medium an 
A specifying engineer is probably you 
He is the engineer who needs to kno 
order to specify it into jobs. He is the 
information on products he needs to s 
who has to locate your representati 
learn how your product will fit: witl 
how to Simple as it might seem, identifying 
coal process, since both his title a 
widely. ACTUAL SPECIFYING ENGINEER 
identify him of time isolating “Mr. Actual”. For 
wearing such varied labels as cor 
engineer-architect; contractor's eng 
wholesaler’s engineer; and utility en 
independent consulting engineer; as ¢ 
h : “Mr. Actual” is vitally important to e 
Ww us air conditioning, ventilating, piping 
‘ 9 specthed. Since his decision actually 
he important: specification... or keeps it off 
import ant single eustomer He may b 
beginning of a sale depending upo 
repe ated « omplaint supply far more Pp! 
that is directly transferable to the spe 
Here's the complete picture. On one 
how to with a heating, air conditioning, ve 
product looking for a specification int 
h hi side, the actual specifying engineer, li: 
reac um to fit into his speciheation In the ¢ 
sales doomed by imperfect communic: 
lagued both parties. This very real ga 
ACTUAL SPECIFYING ENGNIEER, th 
how to keep Keeping “Mr. Actual” sold on your 
: if you follow this sound procedure: 
him sold | Continuously build in his mind a 
your products and their applicability 
(this is the “vying zone’’) 
», Have exact dimensional, hp and 
all times right where he can reac 
zone’) 
The combination of ACTUAL SPECIFY 
PRODUCT FILE is specifically designed 
; problem: getting to the right speci! 
7 ; product at the right time. Build, re 


image in ACTUAL SPECIFYING ENGINEE 
specification information right at the \ 


ENGINEERS PRODUCT FILE 


OPECIFYLE 


ENGINEERING PUBLICATI 
DOMESTIC ENGINEERING 
1801 Prairie Avenue, Chic: 


i 
| 
= 
| 
2 
4 
ACTUAL 


1 penetrating look at an actual specifying 
sight which should help you better 


efforts directed toward him... 


g, ventilating, piping or plumbing 
buildings, the actual 
customer 


im and large 
your most important 
» know your pr duet intimately in 
is the engineer who h is to seek out 


Is to spec ify now. He is the engineer 


pntative (or your competitors) to 
t with others in a particular job 
ifying “Mr. Actual” is a complex 


itle and place of employment vary 


NEER, however, has invested years 
For example, he has been found 
s consulting engineer; architect 


engineer, government 


He is employed as an 


engineer; 
ty engineer 
r; as a specialized member of such a 


it to every manufacturer of heating 
ing or plumbing products which are 
tually gets your product into the 
fi he may well be most 
may be the end to a sale or the 
g upon the circumstance. His most 
vore product application information 
e specifications he writes. Your job 


your 


n one side, you the manufacturer 
g, ventilating, piping or plumbing 
minto which it ean fit. On the other 
eer, looking for just such a product 
the center, the limbo of stillborn 
nunication a gap which has long 
eal gap has now been solidly bridged 
oR, the 


only business public ation 


your product need not be difficult 
jure: 
tind a firm conviction of the value of 


bility in many types of installations 


p and other data at his fingertips at 
1 reach for it (this is the “specifying 


PECIFYING ENGINEER and ENGINEERS’ 
signed to meet your principal sales 
specifying engineer with the right 
Id, reinforce, solidify your product 
iGINEER. Strategically deliver actual 


it the very moment of specification in 


YING ENGINEER 


CATIONS DIVISION 
ING COMPANY 
Chicago 16, Illinois 


He is not a “buyer” in the strict sense of the word. But he actually 
specifies the heating conditioning, ventilating, piping and 
plumbing products, by brand name, in these active building cate- 
gories. In this area, which represents the overwhelming bulk of the 
market for these products, he is the specialist the actual specifier 
who writes, or exerts major influence upon, the specified installa- 
tions of your products in this field 


air 


firm; in the mechanical department of an architectural firm; in an 
industrial plant or commercial chain; working for a wholesaler or 
distributor of heating, air conditioning and plumbing products; for a 
company; for a district heating firm; and so on. Despite his 
widely varying titles and affiliations, however, ““Mr. Actual’ has 
been identified by ACTUAL SPECIFYING ENGINEER hy his job responst- 
hility as the man who writes your products into specifications 


utility 


develop a clear-cut corporate and product image among these actual £ a: 
a 

specifying engineers give them complete product application ‘i es 


information about your products both in the “vying zone’ (where 
you establish product identity) and in the “specifying zone” (where 
your product is actually written into the spec.) Do this, do it 
thoroughly, you ll built a solid foundation for a firm 
specification of your products and a rising sales curve 


and have 


devoted strictly to the specialized function of this solid-core group 
of engineers who are so important to you. ASE’s editorial content 
gives them precisely what they have asked for: product application 
prime field of Most important to you, ACTUAL 
SPECIFYING ENGINEER is a quick, economical, specific route to the 
specifier you are seeking to the thousands of specifications into 
which your products have been designed to fit 


in their interest 


"Mr. Actual” is your prime 
sales target at the very mo- 
ment of specification in heat- 
ing, air conditioning, ventilat- 
ing, piping and plumbing. 
Reach him, close the sale at this 
vital moment with strategically 
delivered spec information 
through ENGINEERS’ PRODUCT FILE 
... the important annual cata- 
log service functioning in the 
specifying zone, where actual 
sales originate! 


consult your advertising agency 


ys, specifying engineers in your as 7. 
LNG1yy, ASE takes your product mes- 


heres what engineers are saying about 


actuat SPECIFYING ENGINEER 


. we have read this book from cover to cover. This is to let you 
know, in our opinion, you have done an excellent job and will fill 
a big gap at the publication level in our industry . . .” 


Engineer 


we were pleasantly impressed . . . especially so with the 
thought-provoking editorial on page 62, ‘Or Equal. . or Else...’ 
May we have permission to print the editorial in our next issue of .. ."’ 
Engineer 


“ .. | have carefully examined and subsequently studied the first 
issue of ASE... in anticipation that this publication will be one which 
is read, not glanced at. . . revise your mailing list to have this 
magazine mailed to me at my home address .. .” 

Engineer- Architect 


‘“.. . At first there was a question in my mind as to whether it (ASE) 
could be justified as a separate journal or magazine. But after 
reading this first issue from cover to cover, there is without a doubt 


a definite place for this important subject as a separate entity ... 


Engineer-Architect 


“Thank you for the greatest magazine yet. | am still fondly mulling. 


” 


thru and digesting the timely and factual articles . . 


Engineer 


. advise us the rates for multiple subscription to one company 
since we would like to make this magazine available to the 


designers in all of our offices .. .’ 
Engineer 


Would you like to see a copy of Actual Specifying Engineer? 
Write, wire or phone us for full information. 


SPECIFYING ENGINEER 


ENGINEERING PUBLICATIONS DIVISION 
DOMESTIC ENGINEERING COMPANY 
1801 Prairie Avenue, Chicago 16, Illinois 
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News 


(Continued from page 150) 


September Sets All-Time Record 
for Gas-Fired Heating Shipments 

New York Ciry—September 
gas-fired furnaces and boilers for residential 


shipments of 


central heating set an all-time record, the Gas 
Appliance Manufacturers Assn. announced. 
Shipments of gas conversion burners also were 
reported at the highest monthly level in more 
than two years. 

Boiler shipments set a September record with 
19,400 units shipped, up 26 percent from Sep- 
tember last year, but 500 below the all-time 
high set in 1956. 

A 14.3 percent increase in gas-fired furnaces 
of forced-air and gravity types over the same 
period last year was noted with shipments of 
107,000 units. This was an increase over the 
industry’s previous high of 106,700 set in 1955. 

Conversion burners totaled 31,200, up 5.8 per- 
cent from the 29,500 shipped in September a 
year ago. 


. Temco Acquires Magic Chef Gas and 
Oil-Fired Space Heater Line 

NASHVILLE, TENN.—Temco, Inc., has acquired 

‘ the inventory, tools and dies for production of 

? gas and oil space heaters formerly manufactured 

" by the Magic Chef Division of Food Giant Mar- 
kets. 

Temco had been manufacturing the heaters 

for Magic Chef this year and had engineered 


and developed the present line under an engi- 
neering contract. 


According to F. Donald Hart, president, Tem- 
(Please turn to page 156) 


“You can catch your death o’ cold 
that way, you know.” 


Cum-Apart design promotes 
customer satisfaction 


Vent-Rite’s exclusive Cum-Apart design is a big plus 
feature in promoting customer satisfaction and good will 

Dirt accumulation, the major factor in vent failure, 1s 
eliminated, for Cum-Apart Vent-Rites can be taken apart 
cleaned, and returned to perfect working condition, This 
means the vents will last practically indefinitely, and it also 
means they always assure instantaneous, automatic venting 

Your reputation for good work is safe with Vent-Rites 
Their scientific design, together with quality manutacture 
assures automatic, noiseless venting, quick, uniform heat 
distribution, and long, trouble-free service 


There's a Vent-Rite Venting Valve 
for every type job. Order trom your 
wholesaler. 


Special Cum-Apart Tool for taking 
vents apart is available. 


Adjustable Steam Vents 


No. 1 for non-vacuum 
No. 2 for vacuum 


RITE 


VENTING VALVES 


Best because scientifically designed 
by the pioneers in vent control 


Inc.” 
; Cambridge 39, Massachusetts 


Makers of a Complete Line of 


VENT-RITE VENTING VALVES 


x 
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SUMP 
PUMPS 


You can stake your reputation on a Zoeller Sump 
Pump! Quality materials and genuine “know-how” 
mean extra years of trouble-free performance .. . 
eliminate costly service call backs. Check these 
features. 


CAST BRASS * MODEL 05 


Float Operated 


MOTOR: 3 H. P. NEMA Standard 
sump pump frame motor. Sealed ball 
bearings. Automatic reset thermo 
protector is built in. 
IMPELLER: Cast Brass; machine 
balanced. 
STRAINER: Heavy Cast Brass. 
Top strainer for easy cleaning. Non- ,/ 
clogging. # 
(Not illustrated -Model KOS 
Weight - operated) 


[ZELLER exclusive 
RED BRASS COLUMN 
lifetime corrosion resistant 


CAST IRON MODEL 03 


Float Operated | 


MOTOR: 3 H. P. NEMA Standard 
closed top motor. 


IMPELLER: Cast Iron; won’t clog; 
high capacity. 
STRAINER: Heavy Cast Iron. Top 
strainer for easy cleaning. Non- 
clogging. 
Not illustrated - (Model KO3 
Weight operated.) 


BUY THESE PREMIUM QUALITY SUMP PUMPS 
THROUGH YOUR WHOLESALER 


News 


(Continued from page 155) 


co will continue to manufacture gas and oil 
room heaters this year under the trade mark 
“Magic Chef,” and, subsequently, the line will 
be produced under the trade mark “Magic 
Chef—Wonder Warm,” which the firm acquired 
as a part of the transaction. 

Hart further stated that Temco also acquired 
the entire service parts stock inventory and 
will continue to supply parts for Magic Chef 
heaters now in the field. A new department 
will be created to handle the “Magic Chef 
Wonder Warm” line, which will be marketed 
separately from the Temco line, Hart said. 


Copper Industry Offers New Ad Mats 
for Plumbing and Heating Contractors 

New York Ciry—A new advertising mat 
service is available to p-h contractors through 
the Copper and Brass Research Assn. 

The ads, in one and two-column sizes, carry 
the theme “deliver clear, free-flowing water 
from main to drain with copper and brass.” 

The two-column mat features a drawing of 
a modern bathroom and the one-column mat 
shows a close-up view of a kitchen sink with 
water flowing from the faucet. Space has been 
left on each mat for copy describing the prod- 
ucts available and prices and for the identifying 
signature of the local contractor. 

Mats may be obtained by writing the associa- 
tion at its headquarters, 420 Lexington Ave., 
New York City 17. 

(NEWS continued on page 158) 


ACE PLUMBING] 


‘““Man—will you listen to that disposer 
take care of those tools!” 


sell with confidence 
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but don't 
Gold-Plate”’ 


the drain! 


Specify Republic Steel Pipe for maximum 


economy in waste line service 


Everything else being equal, the house with a 
full complement of modern conveniences is a 
sure-fire seller with today’s home buyer. The prob- 
lem is how to add conveniences without being 
priced out of the market. 


Part of the answer, at least, is a matter of choos- 
ing fully dependable, yet economical, building 
materials. This is why, for waste lines, your best 
choice is Republic Steel Pipe. 

First, steel pipe is lower in initial cost than other 
pipe materials. Moreover, its price and availability 
remain relatively stable, eliminating costly work 
stoppages and job estimate variations. 


Next, since one grade of steel pipe meets all re- 
quirements, inventory can be reduced. And there is 
no problem caused by installing the wrong grade, 

In addition, Republic Steel Pipe provides 
excellent workability. This, plus the reputable 
plumber’s steel pipe know-how, assures low-cost 
waste line systems. 

Result: when you install Republic Steel Pipe 
waste lines, you gain valuable dollars to help pay 
for sales-building conveniences. For complete 
details, contact your Republic Pipe Distributor, 
or write Republic Steel Corporation, Department 
DE-5369, 1441 Republic Bldg., Cleveland 1, Ohio, 


REPUBLIC STEEL 


Woldi Widest Range of, Standard. Stole and, Steel Product 
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News 


There's more (Continued from page 156) 


Deming Purchases Seren 


PROFIT Machine's Pump Line 


Satem, O.—The Deming Co. has 

ina purchased the rotary pump busi- 
ness of the Seren Machine Prod- 


ucts Co. of Chicago. 

President Walter Deming made 
the announcement last month at a 
meeting of company officers and 
plant foremen. He stated that the 

Installation purchase included Seren’s com- 
plete rotary pump inventory, tools, 
fixtures and test equipment. These 
are now being moved to Deming’s 
Salem plant. 

Seren is one of the largest sup- 
pliers of internal gear rotary 
pumps to the oil industry and to 
the general industrial field. 

Because Cadwell valves have quality your 
customer can see, it’s easier to sell the a Commenting on the acquisition, 
protection he needs. Deming said: “Deming Co. is going 


And because you, too, can depend on a places! The addition of the Seren 
Cadwell installation you know that costly rotary gear pump to our industrial 
service calls won't cut into your profits. line is a most important step in our 
Write today for complete catalog or con- company’s expansion program. 
sult Domestic Engineering Catalog Direc- 


CADWELL NO. 25 tory. 


Self-Closing temperature and Furnace Humidifier 

pressure relief. Easy inspec- 

tion and cleaning without Promotions Stepped Up 

upsetting temperature and 

pressure setting. With or CLEvELAND—According to the 

without test device and ex- 

tension bulb. 750,000 BTU 

capacity. AGA. listed CADWELL NO. N-105TL f Americ h 
Self-closing temperature and of American homes are not proper- 
pressure relief. With or with- P 
cut test lever. 400.000 BTU ly humidified. Recent research has 


capacity. AGA. listed 


Humidifier Assn. nearly 85 percent 


shown that approximately 4.2 mil- 
lion of the roughly 7 million homes 
(Please turn to page 160) 


CADWELL NO. 75 
Adjustable 25 to 175 Ib. pres- 
sure relief, with or without 
fusible plug for temperature 
relief 


BOOST FOR AIR CONDITIONING: 
THE BEATON & PERFECTION Pacific Coast homemakers got an up- 


; ¢ FLOOR AND to-date report on year-around central 
i CADWE, CEILING PLATES air conditioning on NBC-TV show 
t i i ig “Today in the West” as Elmer Peter- 
fe All types and sizes to son (left), commentator, quizzed J. R. 

- —_ Rive a neat and fin- 


od Merrill, Lennox Industries advertising 
director. Merrill told of many benefits 
MANUFACTURING co. of year-around systems as reported to 
NEW BRITAIN, CONN. him by homemakers in Chicago and 
Los Angeles. An estimated 10 million 
viewers saw the program, part of 

Dave Garroway’s show. 
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OTTAWA STEEL DIVISION 
Young Spring & Wire Corp. 
Ottawa, Kansas 


now mounts on the 
CHEVROLET TRUCK! © 


WITH NEW IMPORTANT FEATURES! 


@ Digs 12'2 feet deep @ Has 190° continuous swing @ Turret-type seat pivots 
with boom @ Reverse-mounted cylinders place rods up safely from rocks and 
dirt @ Rod-fed cylinders do away with exposed hydraulic lines @ “Bite” has 
7,000 Ib. force at bucket edge @ Two levers (dual “One-Trols”) control all 
backhoe actions @ Ejector bucket automatically forces all wet sticky material 
from bucket @ Hydraulic laydown shifts backhoe up and over rear axle for 
perfect roadability @ Quick on-and-off frees truck for other work in minutes! 
WORK MANY JOBS — IN DIFFERENT AREAS — THE SAME DAY! 
The Ottawa Truck-Mounted Backhoe is designed to meet the need of public 
utilities, plumbers and contractors for a COMPLETELY MOBILE DIGGER! 
It’s an UNBEATABLE COMBINATION for 
MUSCLE! The powerful hydraulic system of the Ottawa “Big Muscle” Backhoe 
provides EXTRA POWER for fast, smooth, economical operation! 
MOBILITY! Use it anywhere, anytime . . . one job or several jobs at different 
locations during one day! The Ottawa WORKING UNIT is also the MOBILE 
UNIT ready to move anywhere with great roadability, ready for operation 
seconds after arrival at a new jobsite! 
VERSATILITY! Dig trenches and ditches faster . . . load dirt direct from trench 
to truck . . . dig square graves that need no hand finishing . . . dig and 
maintain irrigation channels . . . clean roadside drainage ditches . . . dig 
building footings aod septic tanks . . . use as a boom to lay lightweight pipe 
... the Ottawa Backhoe is COMPLETELY MOBILE to your needs! 


BUY the Ottawa BACKHOE and the Chevrolet TRUCK! GET the BEST BENEFITS of each . . . PLUS 
... the NEW, DYNAMIC ADVANTAGES of the COMBINATION TRUCK-BACKHOE! 
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News 


(Continued from page 158) 
built in the U. S. between 1950 and 
1957 are prospects for furnace hu- 
midifiers because no units were 
ever installed in those homes. 


To help contractors step up their 
sales of humidifiers, the association 
has created a series of ad mats that 
it makes available without charge 
In the promotion campaign, the 


dangers of improper humidification 
are stressed, such as health prob- 
lems caused by lack of humidity 
and the shortened life of home fur- 


nishings when humidity is too low 


ws Some of the points the association 
lists as helping the contractor get 
more sales are: (1) Use promotion- 
al sales materials from manufactur- 
ers. (2) Work with people in re- 
lated fields, such as designers and 
builders interested increasing 
their own sales through the addi- 
tion of humidifiers. (3) Plan a sys- 
tem’ of getting and following-up on 
leads—personal telephone calls the 
day after an ad is run, for exam- 
ple. (4) Journeyman selling by 
taking a few humidifiers along on 


EM BA S$ y service calls. 
eae Interested contractors may get 
RESIDENTIAL BOILERS | protective rate the free ad the Humidi- 


fier Assn., Harvard Ave., 
Cleveland 22. 

A few minutes examination of Embassy's Type “S” oil and gas-fired boilers 
will convince you that they really deserve the award of QUALITY. For example, Lillyblad, Harbeck Move 
the boiler combustion chamber is king-sized and pre-cast, eliminating all Up at Michigan Brass 
flutter, throbbing or pressure rumble. All accessories and controls are like- Granp Haven, Micu.—Eugene 
wise engineered for maximum performance and easy accessibility. Harbeck Jr. has been named presi- 
Embassy boilers are A.S.M.E. stamped and constructed. Gas burners are dent of Michigan Brass Co., suc- 
A.G.A. approved. They measure up to all standards. ceeding Robert Lillyblad who 


Embassy boilers are packaged—completely factory assembled and wired. a 


You merely “waltz” them into position. Even the crate is unusual. It is made 

of a carton, hardwood slats and steel strapping, and lifts off the boiler. 
Because Embassy boilers are quality, they are easier to sell and service. They a 


return high profits in dollars and customer satisfaction. 


Write ...wire for literature on the industry's quality boilers. 


More Famous Heating Cooling Products i R. H. Lillyblad O. Harbeck, Jr. 
Kelvinator-Embassy Weather-Twins @ Convectors @ Fin Tube @ Baseboard @ Air Cooled & 
Water Cooled Packaged Chillers @ Packaged Air Conditioners @ Cooling Towers 


moved up to chairman of the board 
‘of directors. 


Harbeck joined the company in 

1951 as a cost accountant and was 

4 elected to the board of directors in 

Ville 1955. Later that year he was ap- 
890 STANLEY AVENUE «+ £& t er ig pointed vice president and a year 


OUR ONLY CUSTOMERS — ESTABLISHED PLUMBING & HEATING WHOLESALERS eEmio (Please turn to page 162) 
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ERIE, PENNSYLVANIA 


‘Spiret 
RATCHET REAMER 


Proved best by thousands of 


NO PUSHING/ 
This forged steel cone has spiral 


NOW ... Specified by Many Cities 
BOOSEY BACKWATER VALVES 


Manually - operated 
spade valve (A) and 


Control of basement flooding by back pressure from street sewers 
with Boosey backwater valves is now a part of the building code 
with many cities and townships. Even low-lying areas are safely 
and positively saved from basement flooding from overloaded 
sewers. 

The Boosey 109 backwater valve features both ao manually 
operated spade valve and an automatic swing valve. Its foolproof 
design and quality controlled construction makes it the most 
popular backwater valve by far with builders. Boosey products — 
drains, grease interceptors, air gaps—ideal for nearly every 
type of installation. 

If you don't already have one, write today for the Boosey 
catalog. 


NORMAN BOOSEY MFG. CO. 


5281 AVERY AVE., DETROIT 8, MICH. 


BOOSEY 


(BL-581) 
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Select 


the Line 
THAT 


Meets All 
Needs 


Booster Electric 
Water Heaters. 


S Kw - 54 Kw, 
208-220-440 
1 

Complete with all 

controls. 


_ which feed the tool into the pipe 
__ to CUT the burr quickly and easily. 


The ABCO Commer- 
cial Electric Water 
Heaters. 5 to 1,000 
gal. capacities. Dial 
control for homes, 
motels, restaurants, 
schools, churches, 
etc. | KW - 150 KW. 


Today’s market for commercial water 
heating equipment is ready and wait- 
ing for the man with the right lines. 
That's why it’s so important to select 
A B C O Commercial Water Heaters 
and Lectro-Speed Boosters as the back- 
bone of your water heater business. 
These units, designed for long-lasting 
efficiency and dependability, carry the 
Underwriters’ Laboratories and ASME- 
NB labels. Each is covered by the 
manufacturer's warranty. 


APPLIANCE BUILDING CO., INC. 


3 Phase 6505 SEAVIEW AVENUE 


SEATTLE 7, WASHINGTON 


a DEMAND THE GENUINE 
ait 

users through years of on-the- 

\ 
EED pipe tool. | 

Since MANUFACTURING COMPANY 
— 4 

A | 
automatic swing valve 
(B) are x 

AND YOU’LL NEED A READY MARKET! 
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4 
: 
161 7 
3 


News 


(Continued from page 160) 


later became executive vice presi- 
Lillyblad had served as president 
since 1948, guiding the expansion 
of the company’s plumbing brass 
goods to nationwide distribution. 


Other Big Names in the News 


Dunham-Bush, West Hartford, 
Conn., has announced the election 
of James Mulcahey, vice president 
and director of sales, to the com- 
pany’s board of directors. 


f 


J. A. Mulcahey J. S. Newman 
Dunham-Bush Josam 


J. S. Newman has been named 
executive vice president and gen- 
eral manager of Josam Manufac- 
turing Co., succeeding his father, 
Leo, who died early this year. 


General Controls Co., Glendale 
Calif., has announced the appoint- 
ment of Fred Weldon as vice presi- 
dent in charge of eastern sales. 


Sales Aids : Free Schooling 


Display signs for store and ~<A forty hour technical course in Paul Augenstein has been ap- 
trucks; classified telephone list- the basic fundamentals of air 


ings; working display units; conditioning application, instal- pointed president of Airtemp Divi- 
decals; newspaper ads; sales lation and service covering all 7] > , . 

s10n, sie ay 9 
literature; mailing programs— types of air conditioning equip- — Chry ler Corp Day ton, O 


all backed up with strong na- ment. Continuous field assist- He succeeds C. E. Buchholzer, who 
tional advertising. * ance and training. 


Capitolaire Air Conditioners 


The newest and most complete line of residential, commercial and 
industrial air conditioners available anywhere. 


Phone or write your nearest National-U.S. office today! 
Learn, in detail, about the advantages of joining up with Z 
this nation-wide, profit-making program. P. M. Augenstein J. B. Ogden 
Airtemp Division Airtemp Division 


National-U. S. Radiator has resigned. Joseph Ogden has 
CORP, RAT ON been named president in 
HEATING AND AIR CONDITIONING DIVISION charge of sales for the division. 
Johnstown, Pennsylvania 

In Canada: 77 York Street, Toronto Joseph Stocki has been named 
Sixty years in thermal hydronics advertising and sales promotion 
manager of the Wm. Steinen Man- 

ufacturing Co., Newark, N. J. 
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American-Standard Offers Hydronic 
Training to Heating Contractors 


New York Crtry—Heating contractors will 
have the opportunity to take two intensive 
training courses this December at the Ameri- 
can-Standard heating and cooling school in 
Buffalo 

The two five-day courses, which mark the 
final sessions of 1€58, will include a basic radi- 
ator heating school, Dec. 1-5, and a Remotaire 
systen hool, Dec. 8-12 

Applications for both courses are still open. 
Any contractor may apply for admission 
through his wholesaler or the firm’s sales rep- 
resentatives. The courses themselves are of- 
fered free of charge and lunches are provided 
A contractor need pay only transportation costs 
to and from Buffalo and his living expenses 


while attending the school 


ws The sessions will include classroom and labo- 
ratory work in which installed equipment is 
studied under realistic operating conditions. 
The Remotaire systems course will provide dis- 
cussions of fundamentals, as well as intensive 


study of both residential and commercial cool- 


ing equipment. The basic radiator heating 
course will give similar treatment to all types 
of radiation heating equipment, and also will 
include tours through the company’s stamping 
and bonding plants in Buffalo END 


Statement of Ownership and Management of “Do- 
mestic Engineering Magazine” for October 1, 1958. 


rhe following is a statement required by the Act of Con- 
gre of August 24, 1912, as amended by the Acts of March 
3. 1933. and July 2. 1946 (Title 39, United States Code, Sec- 
tion showing the ownership, management and circula- 


tion of DOMESTIC ENGINEERING Magazine. published 
monthly at Chicago, Illinois, for October 1 958 

1. The names and addresses of the publisher, editor 
ianaging editor and business manager are 
Publisher, O. T. Carson, Chicago, Ill 
Editor, C. L. Staples, Chicago, Ill 
Managing Editor, J. E. Purnell, Chicago, Ill 
Business Manager, J. A. Foxworthy, Chicago, Ill 
2. That the owner is If owned by a corporation, its 
name and address must be stated and also immediately 
thereunder the names and addresses of stockholders own- 
ing or holding 1 per cent or more of total amount of stock 
If not owned by a cornoration, the names and addresses 
of the individual owners must be given. If owned by a 
partnership, or other unincorporated firm, its name and 
address, as well as that of each individual member, must 
be given.) 

Domestic Engineering Co., 1801 Prairie Ave., Chicago, 
Iil.; O. T. Carson, Chicago, Ill.; G. L. Adams, Chicago, IIL; 
Cc. P. Barnett, Berea, O.; G. R. Bornemann, Rocky River, 
O.; W. M. Carson. Downers Grove, Ill.; E. P. Campbell, 
Des Plaines, Ill.; H. D. Ernst, Barrineton, Ill.; J. A. Fox- 
worthy, Chicago, R. P. Haglund. Palos Hts.. 
Lillian Kordt. Chicago, Ill.; Fergus McKeever, New York 
N. Y.; G. L. Milne, St. Charles. Ill.; A. T. Panineau. Need- 
ham, Mass.; J. E. Purnell, Chicago. Tll.; C. L. Staples, 
Chicago, Ill.; M. K. Swanson, Bedford Hts., O 

3. The known bondholders, mortgagees, and other secu- 
rity holders owning or holding 1 percent or more of total 
amount of bonds, mortgages, or other securities are: (If 
there are none, so state.) None 


4. Paragraphs 2 and 3 include. in cases where the stock- 
holder or security holder appears unon the books of the 
company as trustee or in any other fiduciary relation, the 
name of the person or cornoration for whom such trustee 
is acting; also the statements in the two paragraphs show. 
the affiant’s full knowledge and belief as to the circum- 
stances and conditions under which stockholders and secu- 
rity holders who do not appear uvon the books of the 
company as trustees, hold stock and securities in a capac- 
ity other than that of a bona fide owner 

J. A. FOXWORTHY, Business Manager 

Sworn to and subscribed before me this 17th day of 

September, 1958 : 


H. D. ERNST, Notary Public 
[My commission expires October 4, 1960] 
(Seal) 


An unbeatable combination — the ‘‘first string” team of valve 
and union for dependable trouble-free piping installations. 


look at the lineup: 
U-0O1 BRONZE GLOBE VALVE 
% Renewable Composition Disc 


Perfect sealing at all times — 

A disc for every type of service — 

#50—a hard disc for general usage 
#52—a rubber disc for cold water valves 


#60—a special synthetic disc highly resistant to gasoline, 
oils and many acids and alkalies. 


* Two Piece Union Bonnet 

—Quick, easy disassembly 

—No sliding or scraping between body 

and bonnet-—NO WEAR 
%& Radial Seat of Two Piece Union Bonnet 
— Leak-proof Body Bonnet Joint 
—Rigid alignmeng of all parts—guar- 
anteed perfect seating all the time. 


DART UNION 
% Ground Ball Joint having extra wide 
seating surfaces 


% Two Bronze Seats, non-corroding, on both 
sides of the seat 

% Leak-proof without excessive torque be- 
cause of true bearing surfaces 


% High-test air-refined malleable iron body 
will not stretch, practically unbreakable. 


VALVES * DART & PIC UNIONS + TRUCKS + CASTERS 


(FOR BETTER VALVE AND 
: 
| |?) 
| 
- (( = 
wk 
THE 
Fairbanks 
COMPANY 
LAFAYETTE STREET NEW YORK 3,N.¥. 
| York 3 + Pittsburgh 25 + Boston 10 Reme; Go 
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KENNEDY 


Mrs. Smith Goes to Washington 


(Continued from page 113) 
the permanence of the wall-hung fixture. 


What do women know about guarantees 
and warranties? 

Again the answer is—‘‘very little.” Some 
don’t even know the difference between a 
warranty and guarantee, and the terms of 
these agreements are completely foreign to 
the ladies. 

One woman’s comment: “A guarantee is 
what expires just before your appliance goes 
on the blink.” 

Nor did the delegates seem to know what 
they should 


expect from a 


guarantee. Their general lack of knowledge 


warranty or 


indicates a serious problem for the contractor 
who sells guaranteed products. To receive 
full selling benefits from these guarantees, he 
apparently must make a concerted educa- 
tional drive to acquaint buyers with the 
stake guarantees play in intelligent selection. 


Where should an extra bath or half-bath 
be located? 


On this subject delegates acted as “typical 


women’—they talked a great deal about it 
without agreeing with each other too much 
About half would like to have the extra bath 
near the bedrooms to supplement the master 
bathroom. The other half would rather have 
it near the back entrance to serve as a “mud 
room” for children after play and for adults 
who have been working outside. But most 
important to the fact all 
agreed on the need for extra bath facilities 


contractors was 


somewhere. 

What do women think of the idea of an 
annual plumbing and or heating inspection 
at specified fees? 

Few They 


couldn’t see “how a plumbing-heating man 


delegates favored this idea. 
can find trouble before it happens,” and they 
tended to think an inspection arrangement 


would “degenerate” into a racket. 


How would these women handle bathroom 
remodeling if they decided to have such work 
done? 


A large number said they'd “be their own 
general contractor” because if they hired an 
overall supervisor he'd “have to pay not only 
the plumber, carpenter, tiler, etc., but make 


ENNEDY all purpose tool 


LOW COST RUECED PROTECTION 
BOR TOOLS.../ 


@ A Kennedy quality value at low cost 


@ Rugged steel construction that can really ‘‘take it" 


@ All you need for home or shop, 


®@ Dark brown ripple baked enamel finish with contrasting dark green trays 


Kennedy Small Part et —A t this 
e y tts Cabinet place for every small part in i es _ = 
handy, durable steel cabinet finished in brown, ripple baked enamel 
Four drawers with different size compartments | Kennedy Manufacturing Company i 
es | | Van Wert, Ohio Dept. DM-11 
+ x x 1) | Dealer | 
A 
— City and State i 
we 


MANUFACTURING COMPANY, VAN WERT, OHIO 
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a profit for himself.” ee ONLY the BEST apes 


Obviously few had a true picture of the 


complications that arise when inexperienced Sell More» Make More 


persons attempt to act as a general contrac- 


tor. Those who had been informed of the ie : ; 


difficulties of scheduling, guaranteeing, and 
coordinating said they would rather pay for 
the convenience of having one authority han- 
dle the complete job—thus indicating still an- 
other educational program beneficial to the 
plumbing and heating industry. 

About one-fourth of the delegates said 
they'd call a plumbing contractor for bath- 
room remodeling because “he’s the one most 
directly concerned with what goes into the 
bathroom.” 


How do the women feel about do-it-your- 


self plumbing? CONSOLIDATED 


Here was an area of agreement—the dele- 3 
gates were adamantly opposed to do-it-your- SHIPMENTS 
self in plumbing, heating and electrical work. 
Furthermore, most said their husbands feel 
the same Way. 


What do women know about the heating 
in their homes? 


Not any more than they do about the 
plumbing—which is virtually nothing. They 
do know what kind of fuel they use, but one 
woman typified the general lack of knowl- 


Less Inventory 

Less Warehouse Space 
Less Capital Needed 

Less Insurance 

Less Orders and Checks 
Less Property Tax 

Less Freight to pay 

Fresh Stock Always 

All Cast-Iron Lavatories 
Acid-Resistant. Save 10 
Deluxe Glass-lined Water 
Heaters at economy prices. 
Well Balanced Stock Always 
Turn Stock 18 times a year. 
Merchandise is sold before 
Invoice is Due 


Combined products shipped 
on same load direct to job 
or warehouse. 
Yes, these and many other 
advantages are exclusive to 
U.S. Distributors: Full line 
cast-iron, steel, vitreous 
china plumbing fixtures, 
lavatory vanities, together 
with gas and oil-fired heat- 
ing boilers, gas and oil-fired 
glass-lined water heaters, 
baseboard radiation, oil 
burners. All products manu- 
factured by U. S. 


UNITED STATES 


Sep PLUMBING FIXTURE CORPORATION 
1130 CITY PARK AVE. COLUMBUS, OHIO 
A request will bring the latest U.S. Catalog. 


edge by saying, “I just now realize I wouldn't 
know whom to cal] if something went wrong 
—a furnace man or the gas company! Who 
should it be?” 


(Please turn to page 166) 
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the two best ways 
to protect polished 


WARNOC 


STRAP WRENCHES 


Its strong, woven strap pre- 
vents scratching. . . its curved 
nose prevents crushing... its 
handle is unbreakable. This 
Warnock is the ideal strap 
wrench for handling polished 
pipe. 


The Warnock Simplex is an- 
other strap wrench that will 
save you time and expense. 
Its simple construction allows 
extra fast and extra safe pipe 
handling. 


For complete information ask for Bulletin D-54 


LOWELL WRENCH Co. 


WORCESTER 8, MASS. 


PREFAB YOUR SOIL PIPE JOBS 


SOIL PIPE 
FABRICATING 


The Quick and 
Easy Way! 


MICKEY SYSTEM 
SAVES MAN HOURS 


In just a matter of minutes, 
the job is laid out with the 
aid of specially made tem- 
plates, scale rule and graph 
paper. Pipe is then cut to 
the determined lengths, as- 
sembled with fittings in jig, 
with each joint being swung 
to a horizontal position for 
level pouring of lead and 
caulking. Jobs are better, 
more accurate, install faster 
and on schedule. 


Patent No. 2,724,175 


TEMPLATES AND 
SCALE RULE conform 
to federal specifications 


Write for full details today! 


MICKEY-JACKSON CO. 


110 North B Street 
LAKE WORTH, FLORIDA 


(Continued from page 165) 

What are the chief complaints about heat- 
ing systems? 

By far the most universal complaint was 
uneven heating from room to room and in 
different parts of one room. Almost every 
woman at the meeting had at least one room 
that is too cold when the others are com- 
fortable. 

The delegates also complained about cold 
floors, particularly because the chilliness 
prevented children from playing there. Sev- 
eral women pointed out that adequate heat- 
ing near the floor is especially important for 
families which prefer uncovered surfaces to 
carpeted ones. 

Another common complaint is the location 
of radiators or registers which interfere with 
furniture arrangements. “I can’t put a double 
bed in one bedroom simply because of the 
location of the register,” a delegate said. “If 
it had been put about two feet to the side, 
I could.” 

Another said, “The homemaker should be 
consulted about where heating outlets are 
placed. It’s she, not the builder, who has to 
arrange furniture in the house.” 


# The women complained that builders not 
only fail to give adequate information about 
plumbing and heating in a home but that 
some builders, mainly in medium-price de- 
velopments, strongly discourage prospective 
home buyers from asking questions. 

“IT wanted to know more about radiant 
heating,” one woman explained. “Our build- 
er waved off the subject by saying it’s prob- 
ably just a fad and _ that 
wouldn't like it. 


he’s sure we 
Besides, he said, it ‘costs 
too much.’ Now, when my house is a couple 
of years old, I know I would have liked it 
and that I should have insisted on more in- 


formation.” 


What are the main considerations when 
buying a new heating system? 


The following cost of installation, econ- 
omy of operation and maintenance, quiet- 
ness, and cleanliness. The health aspects of 
heating is a good selling point with women, 
and they especially like systems which in- 
clude humidity regulators. 

Other important considerations even- 
ness of heat in a particular room, from room 
to room, and throughout the day; automatic 
regulation of temperature. 


What do women think of radiant panel 
baseboard, and convector heating? 

The delegates were intrigued by radiant 
NOVEMBER 
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heating—but surprisingly ignorant of its 
functioning. One conference delegate said 


she’d “love” to have such a system if it 
didn’t mean she’d have to have two systems PUMP PRE BLEM HERE? 
in her home—one for heating, another for 


air conditioning. 


Another questioned whether radiant heat 
would make metal in the room “too hot to 
touch” and be dangerous for small children. 
Still another said she opposed it because her 
home is heated with gas and “having gas 
piped over the place would be dangerous.” 

All in all, questions and answers on radi- 
ant heating show a serious lack of knowl- Hot Water Circulation 
edge about the system, but one that could ( Ice Water or Brine . 
easily be remedied by greater dissemination Clear Water - 


of information. Happily, all the women 


were eager to learn about radiant heating 
and could recognize inherent benefits. 


How long should a heating system last 


5 
without major repairs or replacement? T h e ni y 0 U | ni 0 U r 


“At least until the mortgage is paid off,” 


was the concensus—or about 20 years. Best Answer Here— 


Where should the furnace or boiler be Dthiemenetetaeedtebatunns 
4 located? A Easily installed, easy to adjust for 
LJ varying field conditions. Available with 
wide choice of drivers. 


There was a variety of answers to this 


question but one area of agreement—it 
should be in a “noninhabitable place on the 


F-M Split-Case 
Centrifugal Pumps 
Capacities, 
pressures and 
sizes for any 
requirements. 
Single-stage or 
multistage. 


first floor or basement, but easily accessible 
for repairs.” 


Would the ladies like air conditioning in 
their homes? 


Yes! 


they expressed a keen desire for central air 


Regardless of geographic location, 


(Please turn to page 168) 


F-M Westco Peripheral Pumps 
Capacities to 200 gpm. Pressures to 
900 ft. Sizes 114" through 2'". 
Horizontal single-stage or multistage. 


Develops high pressure at normal 
0 operating speeds. 


F-M Builtogether 
4 Centrifugal Pumps 
f Capacities to 900 gpm, 


| 4 


¢ 4, Pressures to 525 ft. 
i ¢ Sizes through 5”. 
U / 7 multistage. 
ic 
| ’ FREE! Expert Engineering Help at Your Service 
j ——e Be sure of low-cost, foolproof pumping installations that 
| | match your exact requirements...call in your Fairbanks- 
: Morse Sales Engineer. Take advantage of his broad 
a ‘ technical background and expert knowledge of pumps for 
— f . air conditioning, plumbing and heating. Call him today, 
E or write Fairbanks, Morse & Co., 600 So. Michigan Ave., 


| Chicago 5, Ilinois. 


| FAIRBANKS- MORSE 


a name worth remembering when you want the BEST 


' PUMPS « SCALES « DIESEL LOCOMOTIVES AND ENGINES « ELECTRICAL MACHINERY 
“| thought it would be easier that way.” RAIL CARS © HOME WATER SERVICE EQUIPMENT » MAGNETOS 
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It’s open season 
on new construction business... 


eee eee 


with DODGE REPORTS | 
to track down your live prospects 


A good nose for construction news is an asset to any 
contractor. But you won't corner all your prospects 
... Just at the moment they’re active ...no matter how 
many rumors you chase. 


Dodge Reports lead you straight to in-the-market 
prospects, so you can concentrate your efforts where 
they'll pay off. 

Dodge Reports are daily notices — mailed directly to 
you — telling in advance who is going to build what 
and where... anywhere in the 37 eastern states. 


You specify the area and types of jobs you want to 
cover. Dodge tells you whom to see and when to bid 
—even who else is bidding —on all phases of con- 
struction. 


SEND FOR FREE BOOK 


F. W. Dodge Corporation, Construction News Division, 
119 West 40th St., New York 18,N. Y., Dept. 8118A 
Send me the book ‘'Dodge Reports — How to use them 
effectively'’ and let me see some typical Dodge Reports 
for my area. | am interested in the general markets 
checked below. 

LD House Construction General Building 

C) Engineering Projects (Heavy Construction) 


Area 


Nome 
Company 
Address 


Continued from page lod) 
conditioning Those tram the South ana 
Southwest call 

Wits hiuthder couldnt sell 


yy thee Seth 


clo about ate eon 
ditioning 

Not as much as they d like to know. Man 
facturers and contractor the cdeleate 
said, should offer more information on the 
cost of installing, operating and maintaining 
air conditioning. They wanted to know, for 
instanee, more about the fuels used in ai 
conditioning. Some were under the impres 
sion that only one or possibly two fuels can 
be used in an a-c system 

Here's another dilemma the housewife 
wants answered—how does central air con- 
ditioning effect the appearance of rooms in 
a house? Does it require space-using fix- 
tures, for example? 

Perhaps the most vital information needed 
by the ladies was in the area of health. They 
think air conditioning promoters have been 


“exceedingly lax” in conveying “more ex- 


“No, I'm not working my way through col- 
lege. I’m a college graduate trying to work 
my way through plumbers school.” 
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acl Whether au conditions 


heneteml to with allerar 


th what de waren 


rather than in oa new building) 
Presumably, the contractor who eould \ 


identify himself as an expert in both heat 


ing and cooling would be highly ranked by 


the women when it came to selecting either 


or both systems—an ideal situation for most 


plumbing and heating contractors 


How about the kitchen and utility room? 
" What do women want in the way of water- 
using or plumbed-in appliances? 

Women have become increasingly inter- 
ested in dishwashers and food waste dis- 
posers as indicated by the definite ideas they 
expressed through suggestions. 


For example, they want quieter operation. 
They want their dishwasher built at a height 


that reduces stooping and bending. They 
want dishwashers that “don’t drip on the 
floor when dishes are being put in or taken 
out.” 


The faster you vent air out of radiators 
... the faster you get heat into radiators 
... this is the secret of efficient steam 
heating, and why Gorton Valves pro- 
vide much larger air outlets for venting 
air faster. 


A number indicated they'd not only be in 
the market for a food waste disposer but an 
incinerator in the back yard. 

Plumbing contractors will be particularly 


With Gorton Valves you save on fuel 


; : nF every time the thermostat calls for heat, as 
interested in the new look in utility rooms Gorton Valves make radiators heat fast 
which evidently will become more and pyaar of vapor instead of pounds 
more of a plumbing center. Delegates at the 
make all radiators hea uic 
Washington conference were unanimous in FA ond. soutien 


for radiators and 2 sizes for mains. 


§ A correctly sized Gorton Valve in- 
And here’s ;: her new sales tential ye. stalled on each radiator provides fast, 
nc eres anot sales potentia even, comfortable heat in every room. 
provided by modern living—the women sug- y 
gested a drip stall in the utility room— Guten 
something like a shower stall where they can ell leading wholesolers everywhere. 


hang drip-dry clothes. “Now, we usually FOR EVERY STEAM HEATING SYSTEM 


have to hang such items on the shower rod 
in the bathroom,” one delegate complained. 


demanding bigger utility rooms with both pS a Gorton Valve that’s just right for 
every radiator. Available in 5 sizes 
laundry trays and work sinks. N 


Whatever negative aspects the meeting 
revealed, one fact—like that just cited—re- 
mained clear. Plumbing and heating prod- 
ucts are of top interest. The desire is there 
—only educational work is needed. END 


Cranford, New Jersey 
ESTABLISHED 
1887 
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with steam heat... | 
\ 
\ 
| 
. ™ 
| 
CURE FOR COLD RADIATORS’ 
| 


went ORB REFUND 
S * 
* Guaranteed by ~ 
Good Housekeeping 


No; as 
AS apvertised 


Here is the most advanced faucet ever made. It 
offers beauty ... long life .. . and DEPENDABLE 
service. ... with only ONE moving part. 

Being competitively priced with any quality fixture 
as well as being Nationally Advertised Delta is truly 


the faucet you'll want to install. 
IN CANADA 


Free literature upon request EMCO LIMITED 


16 Branches across Canada 


rauvcer 


12825 FORD ROAD 


DEARBORN, MICH. 


QUEEN CITY 
VALVES 


No. 125 
BRASS GATE VALVES 


Iron Pipe Size 
Non-Rising Stem—Wedge Gate 
Size—3%” to 2” inclusive 

No. 125 C 
BRASS GATE VALVES 


Copper x Copper 
Non-Rising Stem—Wedge Gate 
Sizes—12”, 34”, 1” 


No. 250 
SWING CHECK VALVE 


Iron Pipe Size. For steam and water line at pressure up 
to 125 Ibs. Sizes 2” to 2” inclusive. 


QUEEN CITY VALVES, INC. 


1203 Findlay St., CINCINNATI 14, OHIO 


He Merchandises Big Jobs 


(Continued from page 109) 
tives, | reasoned, read what benefits them 
“Consequently, in our executive letters, 
nobody reads much about the wonders ot 
Singleton Player. Who cares about our com 
pany except those who are in it?) Our cus- 


tomers want to read about benefits, and 


that’s what our letters talk about—increased 
production through air conditioning, long- 
range economies in proper piping installa- 
tions, and so on.” 

Player's letters “share” his thoughts with 
his customers. They take a sympathetic view 
of the things that disturb these cust« mers 
and they try to offer helpful suggestions 
They never brag to invite derision, command 
to cause resentment, use any of the so-called 
“hard sell” tactics. They visit. That’s all 

Player does not suggest that his is the 
ultimate in advertising. He simply feels that 
it is the best for his type of big-job operation, 
where it will reach and be read by a select 


group of business executives 


# For example,a recent executive letter quot- 
ed Domestic ENGINEERING and began thus: 
“To busy executives and friends: 
“The 


stated in a recent issue something about how 


magazine, DOMESTIC ENGINEERING, 
stupid it would be for America to dig itself 
an economic grave with its tongue. The edi- 
tor referred, of course, to the field day which 
the doom-gloom boys were having for them- 
selves at that time. To me, the editor's ob- 
servation was not only picturesque. It was 
profound.” 

And Player's low-key, philosophical mes- 
sage continued on from there . . . presenting 
his “soft sell” for more and bigger business 

“Also it prompted some thoughts on how 
the process is apparently being tried in re- 
verse. The more we allow ourselves to be 
attacked by the pitches of the professional 
marketers, the more we suspect that the pen- 
dulum of purpose has swung to the opposite 
extreme, and the new order of the day is to 
talk ourselves into bigger and better busi- 
ness by the wagging of tongues. 


» “Maybe I am hardheaded, backward and 
fossilized, but I am no more impressed nor 
influenced by the ‘talking-uppers’ than I am 
Both 


‘unconditioned’ to beat still more a shopworn 


by the ‘talking-downers.’ leave me 
term. In fact, I am quite suspicious always 
of the breezy tongue-wagger whose stock in 
trade is one fantastic claim after another, all 
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of which seems to most of us to be unworthy. 
“Suddenly marketing may be very impor- 

tant to the economy. I suspect it is, but I 

doubt that marketing is something that can 

be engineered by tongue-wagging. 

“We working folks of one kind or another 


in the contracting business have never had 


the time nor the need to peddle our wares 
except on request. There may have been 
a breezy-boy in the business now and then, 
but, to most of us, it was assignment enough 
to do the technical jobs we had to do, and 
hope to have a few pennies left after the 
bills and taxes were paid. That was an ac- 


complishment in itself, believe me 


» ‘Be that as it used to be, now we are told 


marketing is very important and here to 


stay. It means, according to the research 


psychologists, that buyers eapect to be per- 


suaded to purchase that which is good for 


them. This strikes most of us as a mighty 


strange turn of affairs, but no doubt it is true. 


However, I for one take a very dim view of 


tongue-wagging as the instrument for push- 
ing goods and services. Tongue-wagging goes 


with chest-beating, and one thing is for sure, 


we will do no chest-beating here at Singleton 


Player. If that is to be the popular business- 


getter, then we will get no business. 


a ‘The point is that we do NOT believe that 
tongue-wagging, horn blowing and chest 


beating is an effective way to promote busi- 
ness. We believe we have a better way. Give 
us half a chance, and we will jump for an 


opportunity to demonstrate how the right 


kind of service will benefit a prospect in need. 
That's better, don’t you think? Anyway, 
that’s it! 


s “There is nothing we would rather do than 
show someone with a heating, piping or air- 


conditioning problem how that problem can 


be solved. Not necessarily the cheapest way 


to install, but certainly the least expensive 


to maintain. No two problems are identical. 
Each has vastly different obstacles to over- 
come. Tongue-wagging can not prove that 
answers quoted from off the top of the head 
will be correct. Deeds modestly exhibited 
are worth more than words regardless of the 
order of the day. We are still stuck with the 
belief that what we do shouts louder than 
what anyone can say. 

“For that matter, if my Minister would 
permit a little wagering, two would get you 
ten that the current deluge of tongue wag- 
ging in the marketplaces will run its uphill 
(Please turn to page 172) 
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IMPROVES ON THE WELL-KNOWN 
“INDUSTRY STANDARD” BRADY AIR CONTROL 


AV-100 an 
VOLUME 
CONTROL 


\ 
4 ways better 


@ NEW, IMPROVED SNIFTER VALVE 

NEWLY DESIGNED DIAPHRAM 

@ NEW BUILT-IN FLOAT BALL CHECK 

mi NEW TAMPER-PROOF FACTORY SEALED UNIT 


Thoroughly tested and proved and now standard 
equipment on many well-known package systems, 
the new AV-100 Brady Air Volume Control meets 
all domestic ejector,turbine, rotary and centrifugal 
pump water system needs. The AV-100 operates at 
maximum efficiency on any tank to 120 gallons 
capacity, greatly reducing inventory problems. Only 
one size vacuum tubing, '/ inch, is required for any 
AV-100 air volume control installation. 


WHILE BETTER, MORE VERSATILE, AND MORE 
EFFICIENT THAN OTHER AIR VOLUME CON- 
TROLS, THE AV-100 IS LOWER IN COST. 


ASK FOR COMPLETE INFORMATION TODAY 


Brad Y AIR CONTROLS, INC. 


1002 East 18th Street, Muncie, Indiana 
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FORT 
RECOVERY 
makes the 


No. 1177 


No. 1175 


P ERF ORMANCE 


Consistency 

of quality 

control in die cast 

plumbing fittings is 

one of the reasons the name 

Fort Recovery has become a 

symbol in the plumbing industry. 
More and more manufacturers are 
insisting on Fort Recovery quality 
because only laboratory-controlied 
alloys are used to give lasting 
strength and finish. All lock nuts and 
Slip nuts are tapped and checked for 
uniform standard threads permitting 
interchanging. Nuts are 

buffed and triple plated 

for lustrous chrome finish and long 
wear. Your inquiry will be welcomed. 


RECOVERY IMC. 


Manviocturers of Plumbing and Soddiery Hordwore Since 


No. 1196 


No. 1194 


FORT RECOVERY, OHIO 


Zone Control GAS BOILER 


Up to 4 zones with only one 
circulator and one relay. Great 
savings on piping, fittings, 
wiring and labor. No flow 
valves. Quiet operation. 
ASME stamped. Rated by 
A.G.A, and C.G.A. Complete 
with all components, wired, 
assembled. Fully insulated. 
Pink enamel jacket. 


COMPLETE 
PACKAGE 
UNITS 
Ready to 
Operate 


See Your 
Wholesaler ’ 
PENN BOILER AND BURNER MFG. CORP. 


Fruitville Pike Telephone EXpress 2-4175 
LANCASTER, PENNSYLVANIA 


(Continued from page 171) 
course as quickly and ineffectively as it ran 
its downhill one. Almost anytime now we 
can expect the hallelujah boys to begin to 
show that is, 
Marketing is doing. Not propa- 


red faces, if they know what 
is going on. 
gandizing! Engineers and contractors every- 
and not tongue-wagging. 
Very truly yours, 


FRANK PLAYER 


where are doing, 


Hits Jacklegg Atrocities 


(Continued from page 102) quires that a 


permit be taken out on every job before 


work begins. The location of the job, plan 
of the work and type and number of fix- 
tures must be indicated. This procedure 
assures the building owner that work can- 
not proceed until assurance is given that 
it will conform to the code, thereby saving 
needless expense in possible changes re- 
quired after 


Finally, 


progress of 


completion. 

a code requires inspection during 
the work and after it is com- 
that he has 


protection in- 


pleted, thus assuring the owner 
full 


the code. 


received a measure of 


tended by 


a What would happen if we did not have 
these safeguards? 
The facts I 


both alarming and tragic. 


want to present to you are 
they 


happen to 


Sometimes, 
may be amusing (unless they 
you), but 
costly. 


Whether 


struction of a 


always they are annoying and 
you are contemplating the con- 


new home, remodeling the 


one you now own (or just continuing to 
live in it as it is, new or old) or, if you are 
what 
to say to you is—and I am not an alarmist— 
of life and death. 

You and all the rest of the nation are very 
rightly aroused by the great number of auto- 
mobile and fatalities. You are 
concerned about diseases like cancer, 
and heart trouble, which are striking our 


population. 


renting your living quarters, I have 


a matter 


accidents 
polio 


s Deadly as these things are, and much as 
they are to be guarded against by every 
means we can command, they are no more 
deadly than improper plumbing or faulty 
heating can be. You don’t believe that? 
Let me read a few recent headlines from 
newspapers throughout the country—‘Sailor 
Wife, Daughter Die From Asphyxiation,” 
“Contaminated Water Supply Kills Three,” 


DoMESTIC 
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“Boiler Blast Levels School,” 
“Check Faulty Heating Plant Where Five 
Died in Miami,” “Handyman Hazards on 
Rise, Expert Warns.” 


Goes Up, 


The people who die in these tragic failures 
of plumbing and heating (and these are 
only a few from scores that occur each year) 
are just as dead as any who were killed in 
automobile accidents or who might be killed 
by disease or warfare. Unhappily, any one 
of these tragedies can occur in our com- 
munity, in the home you live in, the school 
your children go to, the factory or store or 
office you or your family work in. They 
can happen in a new structure or an old one. 
At worst, they can kill or maim; at best, they 
can make one deathly sick. In the Miami 
case someone had told the occupants to put 
steel wool in the flue pipe and thus keep 
the heat in. 


ein another case, the death of a sailor 
and his family, which the headline I men- 
tioned described (this, by the way, occurred 
in an eastern town), people were, of course, 
horrified. The death followed the allegedly 
faulty installation of a water heater by a 
man who was not qualified to do such work. 
Because he didn’t know what he was 
doing, neither he nor the owner of the prop- 
erty sought a permit for the installation 
of the water heater, and, as a result, the 
city plumbing inspector had no record of 
the installation and could not check it. 
There was nothing wrong with the water 


(Please turn to page 174) 


Peale. 


“Women? Bah!! | signed up to get away 
from do-it-yourself plumbers!” 
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WALKER 


bys R SHUR-FLO 


Draft Inducer-Regulator 


ENDS DRAFT PROBLEMS 
RIGHT FROM THE START... 
MODELS For Gas... Oil... and Solid Fuels! 


=4 


a 

THE INSIDE STORY OF , 4 

SHUR-FLO EFFICIENCY 

@ Hi Volume Self-Feathering Fan 

@ Self-Cleaning Blades (No soot 
build-up) 


| don't fuss and fret with uncertain draft anymore 
since Walker brought out this low-priced draft in- 
ducer -tegulator combination. Now, | install Walker 
inducers on all my jobs. That puts me way out 
ahead, because with good draft | know every job 
. Will be exactly right from the start.’ 


@ Stainless Steel Shaft, 
Hub. and Blades 
@ Quiet. burn - out proof 


"Most Efficient 
| System 
Ever Made" 


@ [Extra heavy 
gauge galy 
Say Heating Contractors, 
Architects, Home Owners 


steel con - 
struction. 


Draft problems are eliminated with a Walker Shur-Flo 
Control (Pats. Pending) in an oil, coal, or gas-fired 
installation because it’s the SUREST DRAFT SYSTEM 
ever devised. 

Here’s an economical draft inducer that’s a 
fool-proof answer to every draft problem from older 
heating installations to modern, low-roofed houses. You 
just install it and forget it. What could be better? 

Moreover, the Walker Shur-Flo with fan operated draft 
inducer moves ONLY flue gases; does not suck in outside 
air. Building and home owners like the Shur-Flo 
because it runs quietly, costs less to operate, and requires 
little power. You'll like the Shur-Flo because it installs 
quickly at any angle—vertically, horizontally, or at a pitch 
—and virtually eliminates costly callbacks and corrections. 


There's a Walker Draft Control scientifically designed to meet every 
draft problem regardless of fuel. 28,000,000 in use prove efficiency. 
The standard of performance for the industry. 


ROYAL PURPLE JUNIOR LINE | DOUBLE SWING | VENTURI CAP 
for smaller central; central heating | for gas fired for heating 
heating plants | budget control equipment | and ventilating 


For full details, see your supplier or write direct 


WALKER MFG. AND SALES CORP. 1780 Penn St., St. Joseph, Mo. 
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KITTEN 
QUIET 


NO-SOL* 
TOILET FLOAT 


Riveted Spud Attachment Casket 
Securely Seamed Between Halves 
Assures Dependable Service! 


QUALITY 
WITH 
ECONOMY 
5” 


THE AYLING & 


SELLS ITSELF | 


3047 NORTH ERIE...TOLEDO 11, OHIO 


Case Non-Overflow 
One-Piece’ Water Closet 
With Whispering Flush 


e Non-Overflow Safety Feature 
e Time-Tested Healthful Height 
e Comfortable Body Contour Seat 


e Produced in 48 Decorator Colors 
plus sparkling black and white 


CASE MANUFACTURING CORPORATION 
33 MAIN STREET, BUFFALO 3, N.Y. 


You 
FLOATS 


ARE OUR 
BUSINESS 


Yes, for 50 years, Plumbing Contrac- 
tors have recognized the value of 
Ayling & Reichert’s quality and ex- 
perience in the manufacture of toilet 
floats. Since we have met all com- 
mercial demands in float require- 
ments, time has proven our products 
are long-lasting, efficient and de- 
pendable 


SPECIAL FLOATS 
Ayling and Reichert manufactures a 
wide variety of types and sizes of 
brass and copper floats for liquid 
level control—covering such applica- 
tions as carburetors, humidifiers, 
sump pumps, water closets, etc. These 
are made to customer's specifica- 
tions. We invite your inquiries. 

*Trade Mark Registered 


REICHERT CO. 


(Continued from page 173) 

heater. If it had been installed properly, the 
young sailor and his family would not be 
dead today. Improperly installed water 
heaters are not the only causes of tragic 
accidents. Unvented space heaters, improp- 
erly installed boilers and furnaces, crossed- 
up plumbing lines that cause back siphon- 
age (that is, the mixture of waste waters 
with drinking water) and many other fault 
in plumbing and heating resulting from im 
proper installation or repair can Cause un 


happy results. 


# You may be familiar with the story of 
the handyman installation of a water heater 
that did no more than furnish hot water for 
flushing the toilet while bath and kitchen 
water from the tap marked hot ran icy cold 

This might be an amusing incident unless 
it happened to you. Amusing or not, such 
installations are costly, and in them are the 
elements of tragedy. 

That boiler that blew up and destroyed a 
school, by the grace of God, occurred during 
the night, but it could have happened when 
There 


is certainly nothing amusing in contemplat- 


the school was filled with children’ 


ing such a thing. 


s Nor is there anything amusing about peo- 
ple who die from contaminated water, due 
to faulty plumbing installation, nor about 
those who died when the faulty heating 
plant in a home blew up 

Every day, from many parts of the coun- 
try, newspapers carry stories about similar 
incidents. When I say it can happen to you, 
I am not trying to scare you. I am trying to 
make you realize that improperly installed 
plumbing and heating can be deadly, and I 
want to follow this warning with a word of 
advice about what you can do to be sure 
nothing of the sort happens in your home, 
your place of business, any of our schools, 


factories, stores or other buildings. 


a You may be asking: “How can such things 


happen? Don’t we have laws and city in- 
spectors to protect us?” 

In this area of the nation, we do. But we 
also have traffic laws and policemen to en- 
force them—still, traffic accidents 
Why? Largely because irresponsible people 
are behind the wheels of automobiles. 


occur. 


We have the same situation in plumbing 
and heating. There are men who don’t know 
how to install or repair plumbing and heat- 
ing equipment attempting, and sometimes 
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succeeding, in listing themselves as “Plumb- 
ers” in telephone directories. There are han- 
. 
‘ * dymen in almost every community who un- Copper and lron Pipe 
dertake to fix or install anything. There are 


also week-end “plumbers’—men who may joined safely with 


be good mechanics at their daily jobs in fac- 


tories, service stations, or what-not. They MAY co ie 
want to make a few dollars in their time off Pe — 
and will undertake to fix or install your dielectric fittings fa 


plumbing and heating. And there is also the 


do-it-yourself enthusiast who may be able to STRAIGHT AND 
REDUCING COUPLINGS 
make a very beautiful end table or book- 


case, but who should never try his mechan- 


Copper and iron, brass and 
iron or other dissimilar met- 
SOLDER AND als are safely connected 


ical skills at the vital health centers of ee es with no electrolysis when 2 
plumbing and heating. you use MAYCO dielectric x 
couplings and unions. The id 
s Perhaps by now you are saying: “This cost is low enough to use . 
fellow is just out to justify the high prices them on every job—the % 
plumbing and heating contractors ask for tough nylon bushing insu- 
™ lates completely .. . with- 


I'll be honest with you. I am trying to up to 
knock the handyman—the jacklegg—who - Gnd pressures up 
to 1000 Ibs. Order now. 


places your life and property in jeopardy 
because he doesn’t know what he’s doing, 
and I am trying to discourage the do-it-your- 


2 self enthusiast from committing the same MAY PRODUCTS, INC. 
offense. BOX 427 GALESBURG, ILLINOIS 


manufacturers of: MAYCO water softeners & filters a 
el'll be honest with you about something MAYCO dielectric fittings 


else. I am trying to make you understand 


why the services of a qualified plumbing and 
heating contractor are higher than that of 
the jacklegg handyman, and after you un- 
derstand that, you'll agree they need no 
justification. 


® So long as you believe the qualified con- 


tractor’s charges are “too high,” I can’t say 


that I blame you for trying to get your 
plumbing and heating done cheaper. How- 
ever, when I tell you that searching for a 


Saves Time 
Saves Money 


bargain in these vital services is like search- Only 3/32” : 
ing for a cheaper physician when the life of Diam. 
some member of your family is in danger, 36 Feet on One Size Is All You Need 


A real help to Plumbers! 
Fixes leaks faster, easier— 
more profitably. One size of 
this metallic, self-lubricoting 
packing will form itself into 
o solid, lead-like washer on 
ony size mixing faucet, spigot, 
radiator valve, etc. 
Just Wind — Compress —Leak is Sealed! 
Plumbers’ Special comes on spool in handy 
; rope form. Just coil around stem — tighten 
a , es my lock nut or bonnet, and the job is finished. 
aA qualified plumbing contractor 1s a con- Wa e? Far superior to ordinary, graphited string pack- 
ing. Eliminates stocking of various size washers. 
Try PLUMBERS’ SPECIAL without delay! Available 
. - - at Plumbing Supply houses. Write for FREE SAMPLE. 
any building or structure requiring the in- 


stallation, maintenance, repair, alteration or FREE SAMPLE MAIL THIS COUPON 


then perhaps you will understand something 


1/2 |b. Spool 


of the chance you take when you shop for 


chez per prices—when you try to put a price 
on the health and safety of the people 
around you. 


tractor doing work on any premises or in 


1 FLEXROCK COMPANY ' 
extension of a plumbing, septic tank, well, Mail Coupon | 3642 Cuthbert St., Philo. 1, Po. | 
swimming pool and solar heating system and . | __ Please send me Folder and FREE SAMPLE of | 

| PLUMBERS’ SPECIAL Self-Forming Packing. No | 

all appurtenances, apparatus or equipment obligation. 

used in connection therewith, including any j Nome ... | 

incidental excavation work, and who is, or 
> 

(Please turn to page 176) 
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(Continued from page 175) 
who employs, a supervising master plumber 
at all times. 
A plumbing contractor is one of the most 


misunderstood men in the world—and often 


one of the most maligned. You may think of 
him as a greasy-handed guy swinging a pipe- 
wrench, when he’s more likely a harassed 
businessman. 

You may picture a plumbing contractor as 
a mysterious man lurking amongst a vast 
‘array of old and new pipes, used plumbing 
fixtures and greasy pipe threaders. Actu- 
ally, you'll more likely find him in a shining 
showroom demonstrating the latest in dish- 
washers to an interested woman prospect. 


s You probably think of a plumbing con- 
tractor as a guy wno comes in to do the kind 
of job nobody else knows how to do. Actu- 
ally, he'd like to help and advise you so that 
you can take over some of those minor jobs 
yourself, thus avoiding a delay—and saving 
yourself a respectable piece of change at the 
same time. 

Time was when a plumbing contractor 


only had to know about a few metals and 


LOW RETURN CONNECTION 
LOW SPEED — LONG LIFE 
CAST IRON RECEIVER 


alloys. And contrast, if you will, the old 
sidearm water heater and its bulky tank 
with today’s trim, handsome product. In a 
way, it represents a picture of how the 
plumbing contractor has changed. 


# A plumbing contractor has to be an engi- 
neer today. He has to know how to pipe 
water in. He has to know how to heat wa- 
ter, soften it, filter it, pump it, drain it. 

He’s an inventor, mechanic, artisan, dip- 
lomat, salesman, tradesman, bookkeeper, ac- 
countant, personnel manager and he brings 
you one of life’s most precious possessions: 
clean, fresh water. And a plumbing con- 
tractor protects vital health by seeing that 
dangerous wastes are efficiently carried 
away. Nobody else can do for you what a 
plumbing contractor can. 


# Inasmuch as the plumbing industry has to 
do mostly with the handling of water per- 
haps a short discussion on the matter of wa- 
ter would be appropriate. Plumbing means 
water and water means life. The modern 
American city could not exist without it 
Water is man’s best friend. In the begin- 


_ LOW WATER LINE to 
Features: 
Low speed (1750 RPM) TVC pumps are 15,000 sq. ft. E.D.R. . 
easily instelled in areas where space is 
important. Their compact cast iron receiv- 
er ond sturdy pumping unit assure TVC PUMPS now available in capacities from 
Dimensions: 
26 gallon cast iron receiver for single or 750 to 15,000 Sq. ft. E.D.R. 
duplex units: Diameter 25 height of re 
turn above floor 1012"; height of unit 


36" max. The three sizes of TVC receivers now offer a complete line of low pres- 
ce a a ee sure system condensate pumps to fit all requirements. The LOW RETURN 
one discharge connection. Unit is com- CONNECTION and LOW SPEED — 1750 R.P.M., coupled with the built-in 
——-” eee durability, operating efficiency and low cost of these pumps guarantee a 

satisfactory and trouble free installation. This pump provides gravity 


Bulletin TVC-300 
Send for Bulletin TVC-300 
drainage for low heating units. 


See Catalog in 1958 Sweet's and 
1958 Domestic Eng. Cat. Dir. 


alate Specify and install a weil TVC Pump. 
PUMP CO. 


1512 North Fremont Street * Chicago 22, Illinois 
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ning people gathered where there was wa- 
ter and food, for the plants and animals we 
eat need water just as we do. 

The first civilization grew in the river val- 
leys, the Nile, the Tigris and Euphrates, 
the Indus and Ganges. Rivers were the first 
highways; in the early days whole tribes 
moved up and down the river valleys in 
search of new lands and a new life. 

As men grew wiser, boats grew bigger and 
stronger. First the seas and then the great 
oceaus became highways. The Atlantic car- 
ried explorers to the New World. And the 
lakes and rivers of the Americas carried 
trader’s goods, turned mill-wheels, watered 
the crops and livestock of the settlers. 

Wars have been fought and_ treaties 
signed; boundary lines have been estab- 
lished; civilizations have lived and died; all 


because of water 


s Today we are making more demands upon 
our most valuable servant than ever before. 

In our homes, water has many functions, 
old and new. We use it for drinking; for 
preparing food; for washing our bodies, 
clothing and household goods; for removing 
body and other wastes; for watering our 
lawns and gardens and in many other ways. 

Water turned the wheels of the earliest 
mills. Today it turns the wheels of mighty 
hydro-electric plants that furnish light for 
our cities and power for our industries. And 
most of the power not created by moving 
water is created by water in another form— 
steam. 


The ancient Egyptians used the waters of 


(Please turn to page 178) 


“No, Carbuncle, we don’t dispose of 
our left-over lead that way!” 
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ESTIMATING 
BUYING 
SELLING 
BILLING 


and CHECKING INVOICES 


It's the Quick, Easy Answer 
to Your PRICING PROBLEMS! 


You will certainly find, in your reference to the Bradford 
Price Book, a quick, easy answer to your pricing problems 
Whether it is a question in plumbing, heating or sheet metal 
work, you'll find price data howing Langone ne material 
cost lists, net and suggested selli Sontents 
450 pages in 24 section You'll find BR. POFORD. PRICE 
BOOK a most valuable item of equipment in maintaining a 
successful and profitable busine 

Subscribers use this valuable book to make sure 
that they are being allowed the latest market dis- 
counts and prices 


Write for Full Information Today 


The 
BRADFORD PRICE BOOK 


QUINCY 69, MASSACHUSETTS 


a 


WILMINGTON 


OBLONG GREASE TRAPS 
Series F-110 


Made in both the 
high and low tap- 


pings. Low tapped 
for outside seal 


Our Series F-110 Traps are very efficient for 
removing Grease, Lint or other foreign matter 
in drainage water. Recommended particularly 
for use in homes and small restaurants. Carried 
in Stock at all times 


Write for Complete Catalog 


LOOK FOR THE pe 
The Wilmington Casting Company’ 


WILMINGTON . . OHIO 


CONSULT YOUR W HOLESALER | ) 
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(Continued from page 177) 
eae the Nile to irrigate their land more than 
5,000 years ago. Today in the United States 
we are using some 25 trillion gallons of wa- 
ter per week to irrigate more than 25 million 
acres of land. 


Water is still a highway, even though we 
now can use both land and air as well. In- 
land waterways in the United States—not 
counting the Great Lakes—carried 43 billion 


Lowest ton-miles of freight in 1950. 
Upkeep 
e 


LIGHEST 

MOST POWERFUL s In addition to those long-time uses, we 
Write For SEWER MACHINE have new ones. The most important of these 
FREE on the Market 
*On-the-job” dustries in the United States use 60 billion 

Demonstration 
MoriGotalog. tie gallons of fresh water every day. In fact, the 
water used by industries weighs 50 times as 
. much as all their other raw materials com- 
bined. And these figures do not include the 


an -@” — stream flow that now is being used to create 


power. 


new uses center around our industries. In- 


@ Safe One-Man Operation @ Reverses Right or Lefi @ Instant 

Automatic Chuck and Clutch @ 3 Speeds---125, 250 and . . 

500 RPM @ Cables 4 Times Stronger Than Any Other # Going back into Bible times, water is men- 
tioned more than 500 times in the Holy Bible 

FLEXIBLE PLUMBERTOOLS, INC. and many passages of scripture refer to irri- 

3782 DURANGO AVENUE, LOS ANGELES 34, CALIFORNIA gation projects. In Bible times a city with- 


FRANK DONOVAN COMPANY, 9 S. CLINTON ST., CHICAGO 6, ILLINOIS out an ample water supply could not long 


survive in times of siege. One of the earliest 
water tunnels was discovered in a small 
town 19 miles northwest of Jerusalem. This 


4 
in plumbing drainage... ancient town, founded about 3000 B.C., had 
the advantage of a strong gushing spring 


it costs no more but the pool which it fed lay 94 feet below 


the original surface of the rock. Excavations 


for the eee. | V F RY BEST | ST | revealed that the early Canaanites had hewn 


out of this rock a steep tunnel 219 feet in 
wat length with a long flight of steps cut in the 
floor to enable them to reach the pool in 
safety. The account of this is recorded in 


The Sewer Valve which 

the Old Testament, in the Book of Joshua, 
backwater from heavy rains, floods and 

inadequate sewer carry-off. The scientifical- C hapter 16. 

ly engineered flap valve permits normal 

drainage to the sewer, but closes instantly 

+ « » and tightly at the slightest backflow 


from the sewer. s Another outstanding effort along the lines 


‘ of hydraulic engineering is to be credited, 
: not to the Canaanites, but to the Hebrews. 

ies 1170-T 
Seep During the reign of Hezekiah, Jerusalem 


BACKWATER VALVE was threatened by an Assyrian attack. To 


Hi aid his people in withstanding the impend- 

—- _ ing siege, the king took steps to construct, 

®@ Every home and every building needs to be safeguarded and I’m quoting the Scripture, “a conduit. 
against the ravages of backwater — especially since ordinary | his 
insurance does not provide for this contingency. JOSAM Back- and brought water into the city.” This is 
water Valves positively prevent water and sewage backing up recorded in the Old Testament, II Kings, 
through drain lines. Once installed, JOSAM Backwater Valves 2) 
stay on guard for the life of the building. Chapter ov. 


Send for free literature. Down through the ages water has always 

1, JOSAM MANUFACTURING COM PANY been of prime importance to man. The 
Dept. DE-11 Michigan City, Indiana Roman Aqueducts are among the most 
Representatives in all principal cities magnificent structures of antiquity and they 


Josam products are sold through plumbing supply whalecntors | are mute testimony to the ingenuity of the 
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Romans in bringing precious water to the 
City of Rome from a distance. A safe, ample 
supply of water has always been a problem. 

Even one of the world’s largest cities, New 
York, over 100 years ago was feeling the 
effects of growing pains. With a yearly pop- 
ulation increase of approximately 140,000, 
the water supply could not keep pace, so it 
was necessary to look to the mountains for 
After many years 
of planning, a subterranean river 90 miles 
in length was completed in 1913. This was 
indeed an outstanding engineering achieve- 


an additional supply. 


ment, but by comparison this was no great- 
er than many mentioned in the Bible. 


s The accessibility of water today makes it 
possible for men to live in congested areas, 
below the street level or hundreds of feet 
in the air. The availability of potable water 
provided through good plumbing advances 
civilization and releases women, who were 
the water carriers of the world, from drudg- 
ery. The availability of fine potable water 
through good plumbing makes for good 
sanitation. 

Plumbing has a value far beyond con- 
venience and pride of ownership. Its value 
in health protection far surpasses the daily 
routine service it renders constantly to 
humanity. With the widely increased knowl- 
edge of water-borne diseases, danger from 
crossed connections in plumbing pipes and 
safe disposal of sewage matter, good plumb- 
ing steps into first place in home con- 
struction. 

In conclusion let us remember that sanita- 
tion is a way of life. It is the quality of liv- 
ing that is expressed in the clean home, 
the clean farm, the clean business and in- 
dustry, the clean neighborhood, the clean 
community. Being a way of life, it must 
come from within the people; it is nourished 
by knowledge and grows as an obligation 
and an ideal in human relations. 


s There may be excellence or shoddiness 
in every line of human endeavor. We must 
learn to honor excellence (indeed demand 
it) in every accepted human activity. There 
may be excellent plumbers and incompetent 
plumbers, excellent philosophers and incom- 
petent philosophers. The society which 
scorns excellence in plumbing, because 
plumbing is a humble activity, and tolerates 
shoddiness in philosophy because it is an 
exalted activity, will have neither good 


plumbing nor good philosophy. Neither its 
pipes nor its theories will hold water. 


END 
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Cask Gt on customer acceptance—there 


are millions of Square D 9013 FSG pressure 
switches now in use! 


®Use this free, eye-catching counter display. 
It goes to work like another ‘counter man” to 
build your replacement business. 
Write for Bulletin 550, Square D Company, 
4041 North Richards St., Milwaukee 12, Wis. | 


SQUARE Jj COMPANY 


Manufactured only by 


SHERWOOD BRASS WORKS 


Established 1903 


ALONWHITE 


The No. 600 Deluxe 


* cock, that has already made a prestige 


SHERWOOD 


QUALITY 


BALL COCKS 


Are Prestige Builders! 


In building up a top quality line of 
merchandise, a plumber can not Iet 
down on a thing—not even Ball Cocks. 
So, stock up on SHERWOOD No.-86A, 
the quiet, anti-syphon, water saver ball 


name for itself im utmost efficiency 
and dependability 


Order from your wholesaler today! 


6331 E JEFFERSON AVE. 
DETROIT 7, MICHIGAN 


AMERICA’S GREATEST VALUE IN 
THE TOILET SEAT INDUSTRY 


With the advent of automation and mir- 
acle chemistry we introduce our #600 
Deluxe Alonwhite seat with the baked 
enamel cabinet finish for the utmost in 
durability and beauty at competitively 
low prices. 

Check These Important Features 

@ Polished Chrome on Brass Hinges 

@ Seamless, one piece construction 

@ Molded under tons of pressure 

@ Guaranteed against defects 

@ Match colors for all pottery 


ALO 


@ Oversized plastic bumpers 


@ Outlasts all competition 


MANUFACTURING 
COMPANY 


@ Impervious to climatic changes 
@ Larger, wider and heavier seat 


@ Porcelain-like finish for sanitation 


1125 HAMILTON STREET 
PHILADELPHIA 23, PA. 
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Cast Brass FITTINGS 


With such a quantity, such a 
variety and such quality, you 
can't miss with a line like this 
—the LEE! Look for the name 
cast on each piece. 

Every LEE fitting is individual- 
ly tested under water with 100 
pounds of pressure. So each is 
definitely LEEkproof. 


For quicker service, reserve 


factory stocks carried in New 
York, Boston, Los Angeles, 
Philadelphia and Anniston. 


See our NEW 48 page catalog in 
the 1958 DOMESTIC ENGINEER- 
ING CATALOG DIRECTORY, 
Section B. Or write us 
direct for Catalog No. 58. 


DRAFT CONTROL 


Fully adjustable for precise accurate setting 
and instant response to draft variations: 
ADJUST-O-DRAFT is quality constructed. A 
cast aluminum ring with built in stops, con- 
cealed solid brass bearings, and other 
features, insure lasting dependability and 
maximum efficiency when you INSTALL 
ADJUST-O-DRAFT. 


Available in sizes from 
5 thru 12 inches. 


MANUFACTURING CO. 
45-16 - 162nd Street, 
Flushing, L. 


1—IS MADE JUST FOR YOU 
2—ALL BRASS MODELS 
3—ALL ALUMINUM 
4—CAST IRON 


IN 2 GREAT SERIES 

STOP IN & PICK ONE UP 

AT YOUR FAVORITE LOCAL 
PLUMBING SUPPLY WHOLESALER 


BLESSING PUMPS cr 
WIRE PRODUCTS COMPANY 


How They Sell Water Systems 


(Continued from page 116) 


MICHIGAN 


USING SATISFIED CUSTOMERS to make an- 
other sale is as old as selling itself. But it 
still works. Last year I put in a submersible 
pump for a man in a relatively new housing 
development. He simply needed more water 
and the sub did the job. 

Figuring that other people in the neigh- 
borhood must be in a similar situation, I 
asked him if I could have some other people 
look at his new water system. He agreed, 
so I went knocking on doors up and down 
his street, inviting the men to look at their 
neighbor’s new water system. 

As a result, I was able to sell 15 more 


submersible jobs in that one housing project 


] INCREASED my water systems sales about 
25 percent in the last year by offering a 
month's free trial of a water-connected ap- 
pliance following the installation of a new 
water system. 

I let the customer select the appliance, 
usually a water softener or water heater, 
but frequently it’s an automatic dishwasher 
or clotheswasher, put it in and tell the lady 
it’s hers for a month. 

The results have been good. A lot of 
people buy the pump just to try out the 
brand new appliance and, once it’s in, it usu- 
ally stays there. 


My SERVICE sET-uP helps me sell more 
new water systems than anything else. I 
offer complete service for any and all makes 
of pumps. This gives me plenty of oppor- 
tunity to find out who needs a new pump 

My men have instructions to fix all the 
old pumps they can, but report back on any 
that should be replaced. Then I go out and 
talk a new pump. 

It has worked particularly well this year 
because farmers have more money and can 
be sold. 

I started pushing submersibles because I 
found most prospects were pre-sold on them. 
As a result, I’m having my best year in wa- 
ter systems. 


(Please turn to page 182) 
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PAYS FOR ITSELF IN JUST 5 YEARS 


YOU CAN PROMISE YOUR The secret of Bethlehem Dyna 
CUSTOMERS all the hot water _therm’s amazing efficiency is in 


they'll ever need the year its whirling flame. Write to- 
round . with greater fuel day for full information. . See 
savings, convenience and effi for yourself the Bethlehem Dy- 
ciency than they have ever  natherm’s outstanding perform- 
known before! ance 


OAKUM and 
TWISTED JUTE 


JUTE PACKING 


PACKING 


FUEL 
SAVINGS 


of more than 


40% 


are common! 


“4 


JACKSON 


Write for full information to 


MANUFACTURERS €%) SINCE 1829 


BETHLEHEM FOUNDRY & MACHINE COMPANY 
BETHLEHEM, PENNSYLVANIA, USA THE THOMAS JACKSON & SON CO., READING, PA. 


ELECTRODE TIP, rounded for a steady, high 


BATH TUB Corrugated Paper 
PROTECTORS Closet Flange Spacers 
Also: Onyx Stainless Gummed Kraft 


Protective Tub Paper 
12" & 18" Rolls 


KEK “THROUGH JOBBERS” 
OR WRITE FOR INFORMATION .. . 


WATER | ( to) 
HENRY BATH TUB PROTECTOR CO. 


KEK-CLEANED BOILERS 
LAST LONGER 
GIVE EVEN HEAT 
WITH LESS FUEL 


STEAM > AVOID 
FASTER AIR LOCK 


STEAM 


3 
LABORATORY 
MADISON, NEW JERSEY 


DOME 


Orders to 72 First Ave. Pittsburgh 22, Penna. 
A Inquiries to 840 N.E. 16th Ave., Ft. Lauderdale, Fla. 


INSULATOR, mode to Hydrovalve’s rigid specifications of selected 
materials especially developed for oil burner purposes, hos 

excellent electrical chorocteristics ond a coefficient of thermal 
exponsion thot matches the other electrode ports 


ELECTRODE ROD, mode of o low resist 
once steel Carefully milled threods pre 
vent terminals from vibrating loose 


TERMINALS, mode of extruded brow 
ond nickel ploted to resist corrosion 
Accurotely mode for easy wire snap-on 
ond to ossure stronger, positive 
connections 


VITREOUS ENAMEL, o tough oil-resistont enomel exclusive 
with Hydrovolve its thermal exponsion motches thot of the 
insulotor, terminol ond high nickel olloy tip to resist crocking 


OUR NEW CATALOG SHOWS OUR COMPLETE LINE OF 
PRECISION-ENGINEERED REPLACEMENT PARTS... 
FOR YOUR FREE COPY WRITE US TODAY 


LUGS, hydraulicolly formed to provide 
permonent heot conduction and o stobile 


voltage orc. Made of high nickel alloy for long life ond Utica Brooklyn 3, N. Y.. BU-4-1330 
dependable performonce. Assures efficient ignition even with cold oil. by vibrotion or high temperature 
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(Continued from page 180) 


WHEELECTRIC... 
Designed with PROFITABLE 
Sewer & Drain Cleaning in — 


To SELL MORE PUMPS, I sell modern liv- 


l [ | ing. People on farms and in rural areas are 
| + | no different than city folk. They want a 
rT t new bathroom and kitchen with modern 
ia nae | appliances just like anybody else. I keep 
a es —f plugging this all the time—that they can 
T 7 have them, I mean. 
ie | I keep them thinking about it by sending 
- t direct mail letters with manufacturers’ lit- 
f T erature periodically, and my men and | 
—Q is talk it up on all service calls. Naturally, 
[ L we talk pumps, too, pointing out how a 
PRACTICAL, modern water system makes all these con- 
GOS, veniences possible 
POWERHOUSE 
An economical wonder that cleans up to 6” 
lines when used with sectional round steel sewer 
rods. AC/DC Universal Motor built into big 
drum; portable; tilts to help you reach over- 
head lines; foot switch. Check the “big ma- 
chine”’ features, the rugged power, and the low 
cost of Wheelectric . . . it’s built by the leader! 
|< The Snake that makes the difference I SPECIALIZE in remodeling kitchens, bath 
REDUCED BREAKAGE—LONG LIFE rooms and heating and advertise my services 
Satins, extensively in the local paper and with di- 
x in all sizes, are made exclusively by rect mail. I offer a free estimate and some 
Z 
re GENERAL WIRE SPRING COMPANY small kitchen utensil as a giveaway to get 
906 §, SARAH STREET * PITTSBURGH 3, PA. me in the prospect’s home. 
Write today for details on our full line! When talking with the prospects, I find 


out all I can about their water system, point- 
ing out that they may need more water for 
oa e A Vv Y the new facilities. Most of the time they do. 
Then I submit my. estimate with the 
D U TY proper size water system included as part 


INDUSTRIAL of a packaged remodeling job, payable at 


so much a month. I don’t always sell the 


SEND FOR 
CIRCULAR 
V-105 


pump, but most of the time I do. 


PROOF 


I GUESS I DON’T HAVE any special way of 
selling water systems. However, as a plumb- 
Ss p E Cc H A L ing and heating contractor, I figure I’m the 
most logical one to sell them and follow 


H T D R A N T through with a proper installation. And I 
r 


do everything I can to make sure that people 


fo 


Oo @ RAILROADS in my area think of me as the man to call 
not only say I’m in the pump business, 
G @ REFINERIES but my firm specializes in water systems. 
@ FACTORIES My trucks feature water systems promi- 
@ GARAGES nently. I bought my own rig and advertise 
b @ LABORATORIES that I’ll handle the complete job. We also 
MANUFACTURED BY play up the service angle strong in adver- 
tising. 
L JOSEPH A. VOGEL COMPANY It didn’t happen overnight, but in most 
WILMINGTON, DELAWARE of my trading area right now, I am the man 
they call for water systems. END 
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Manufacturers — Eye View 
(Continued from page 107) 


satisfactory promotional effort into the new 
items and an additional 30 percent said 
wholesalers only “sometimes” do so. 

Nearly 90 percent of the salesmen said 
wholesaler buyers “seldom” or “sometimes” 
have an appreciation for the market poten- 
lial of new products, but only 10 percent 
were willing to say that the wholesalers 
“usually” appreciate this potential. 

Nearly 90 percent of the salesmen criti- 
cized wholesalers for their failure to make 
use of manufacturers’ promotional aids. 

Nearly 60 percent said wholesalers “sel- 
dom” ask them to make calls with their 
salesmen and another 32 percent said they 
do so only “sometimes.” 

About 85 percent said wholesalers are 
weak in seeking their help to run product 
training sessions for their salesmen. 


#» Beckman said the most frequent com- 
plaint, expressed by the manufacturer sales- 
men, was that wholesalers buy on price 
alone—and that they sell to contractors on 
the same basis. Quality of product, promo- 
tional assistance, and manufacturer relia- 
bility and service all were less important 
than price, they said. 

According to Beckman, the CSA survey 
revealed that the average manufacturer sells 
1,200 wholesaler accounts across the nation 
and that the average wholesaler serves 200 
accounts, which means the manufacturer 
would have to make 240,000 individual con- 
tacts to do the same job that is done by 1,200 
wholesalers. END 
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“Well—what would you have saved?” 
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“Sir” Patrick PEERLESS says 


“Buy PEERLESS!” 


QUALITY 
VITREOUS 
CHINA CLOSETS 
|| & LAVATORIES! 


Available in 
Lifetime Vitreous 
China in 6 rich colors 
perfectly matched with 
Alliance, Crane, 

Lawndale and No. 5200 Combination 
Southern Porcelain. Close-coupled reverse trap combi- 
| nation in pure white vitreous china 
at for life-long cleanliness. Has the ex- 
matching colors. clusive Peerless 4-bolt tank connec- 
tion and extra large trapway. 


Write, wire or phone for further information! 


Peerless Pottery, Tuc. 


Quality Vitreous China Since 1902 Evansville 12, Ind. 


PITLESS WELL UNITS 


Fire? In The Field Monitor 


BAKER MANUFACTURING COMPANY 
Dept. 666 EVANSVILLE, WISCONSIN 


vy SIMPLICITY IN 
BALL COCK DESIGN 


Technical and functional advantages are found 
in the simplicity of the CLENVALE Ball Cock 
Corrosive elements do not impair its working 
mechanism. Lever arm actuates against “‘pig- 
nosed’ rubber diaphragm. Contact with nylon 
seat assures positive closure. No costly water 
leaks. No frictional drag. No valve chatter. 


LENVAL€ 


Div., HOOVER 
a & BEARING CO 


MALY RN, ARKANSAS 
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ADVERTISEMENTS 


SITUATIONS OPEN 


SALES ENGINEER—-TO SELL WARM 
air furnaces and heating equipment 
to wholesalers and contractors in Met 
ropolitan New York and North Jersey 
area Reply to Address Key 740-1 
“DOMESTIC ENGINEERING,” i801 
'rairie Ave., Chicago 16, Illinois 


SALESMAN 
PLUMBING SPECIALTIES 


To sell for established national distrib- 
utors, exclusive territory, 10% commis- 
sion. Write full details with references. 
Replies confidential. AKRON SUPPLY 
CO., INC., 216-218 Grand Street, Brook- 
lyn 11, New York. 


SITUATIONS WANTED 


CLOSED MY PLUMBING 
supply business due » lack of capital 
Will accept Sales Sales 
Purchasing positic m any place West of 
the Rockies. 35 years experience in the 
wholesale business. Address Key 735-1) 
‘DOMESTIC ENGINEERING,” 
Prairie Ave., Chicago 16, Illinois 


REPRESENTATIVES WANTED 


ESTABLISHED REPRESENTATIVES 


wanted by manufacturer of Complete 
centrifugal pump line, including sump 
seware condensat re ir bei 

ind circulators Calling n specifyvi 
engin rs jobbers and contractor 
Many territories available Write re- 
irding exa rritorys overed, pre 
ent orzanizatic ete Addre 
Key DOMESTIC ENGINEER 
ING,” Prairie A Chicago 16, 


REPRESENTATIVE 


One of the largest steel boiler and warm 
air manufacturers revising sales terri- 
tory. Many territories open. All in- 
quiries confidential. Sell to jobber, 
wholesaler, distributor. Write for com- 
plete details. P. O. Box 548, Mineola, 
Long Island, New York. 


NATIONALLY KNOWN MANUFAC 


turer of plumbing specialties such as 
closet bolts and serews de re repre- 
sentation in th state of OKlahoma, 


Arkansas, Western Pennsylvania, West- 
ern Maryland and half of Western Vir- 
vinia. Address Key 731-1), 
ENGINEERING,” 1861 Prairie A 
Chicago 16, Illineis 


WASTED CALL 

ing on plumbing wholesaler We 
manufacture a new flush valve piumb- 
ing specialty made of monel metal. A 
quality item competitively priced. Vari- 
ous” territories open on commission 
basis. State lines now carried. Men 
able to introdt ce new lines desired. Ad- 
dress Key 679-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois 


184 


ceding publication date. 


RATES FOR CLASSIFIED ADVERTISEMENTS 
Light face advertisements, fifteen cents per word, including head- 
ing and address. For keyed address count seven words. Minimum 
advertisements, $3.00 per insertion 
ments, $6.00 per inch. Address all advertisements to Classified 
Advertising Department, DOMESTIC ENGINEERING, 1801 
Prairie Ave., Chicago 16, Illinois. 
are payable in advance! Closing Date: Fifteenth of month pre- 


ALL COPY IS SUBJECT TO THE APPROVAL OF THE PUBLISHER 


Rates for bold face advertise- 


All Classified Advertisements 


REPRESENTATIVES WANTED 


REPRESENTATIVES WANTED 


ti ine tubular ber 


iti of full 
ha opening for tablished represen 
tion in Texas and Oklahor Addre 
Key DOMESTIC ENGINEER 


MANUFACTURER OF QUALITY TU- 


ular brass woods de re establi 


represen lve t 
plumbing trade in tute of Tenne et 
ind Alabama Addre Kes 
MESTIC ENGINEER Prairie 
Ave., Chica 16, Illin 


NORTHERN NEW JERSEY 


Manufacturer of quality, long estab- 
lished line of steam and water venting 
valves wants young, ambitious man as 
representative for line now being sold 
in this territory, primarily associated 
with and calling on heating contractors 
who are installing house heating. Must 
have knowledge of low pressure steam 
and hot water systems and preferably a 
man now selling boilers, radiation, etc. 
Address Key 704-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


EXCLUSIVE DEALER gg S IN ALL 


stutes open to plumbing iting, air 
ditioning contractor 

id reial housi ld 
manutfa rer introduci ed dirt 
rer i ster t pri tive te 
d portal iner ta 

in lor new home te Ad 
dre Kev 71%-D “OMESTIC ENGI 
1 Prairie A Chicage 


EXCLUSIVE PROTECTED TERRITO 
lationally di i 


DOMESTIC ENGI 


FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 186 AND 188 


A\ Chicago 


MANUFACTURERS’ AGENTS 
Established Mid West manufacturer of 


complete line of commercial and indus- 
trial steel boilers is expanding distri- 
bution area. Seeks experienced repre- 
sentatives in a number of choice terri- 
tories. Our line consists of section steel 
boilers having advantages in both new 
and existing building installations. Com- 
petitively priced. Have a good proposi- 
tion for experienced salesmen. CEN- 
TRAL STATES BOILER COMPANY, 
4649 W. Harrison Street, Chicago 44, 


Illinois. 


LARGE CAST TRON SOL PIPE FOUND 
ry « ire representative to live it 


int. Addre Key 683-D DOMEST 


rie 


REPRESENTATIVE 

pecially manufacturer 
Hizh commission ood Many 
area oper \ddre Key 734-D [> 
\ (hi 


REPRESENTATIVE WANTEIL UP 
tute Ne 


York. We have the volume 
ine We ed more overane, Lookit 
arere i int 
) er all r part of pstate N 
| t tl wl esa plumbing jot 
I pay con tou 
give detai Addr Key 697-D 
MESTIC ENGINEERING,” 1801 Prairi 
Ave (Chicago 1¢ 


LINES WANTED 


LINES WANTED—OHIO 


Manufacturers’ Agent traveling Ohio 
desires plumbing or heating specifica- 
tion and jobbing items sold through the 
plumbing and heating wholesalers. Has 
10 years experience calling on architects, 
engineers, contractors and wholesalers. 
Address Key 744-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 
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Sarco No. 45 Bellows- 
Packless Steam Radi- 
ator Valve, Modulating 
Type 


Sarco No. 1247 Spring Pack 

less Steam Radiator Valve 

Modulating Type. (Also for hot 
39) 


Sarco No. 1126 Gland-Packed 
Steam Radiator Valve For 125 
psi 


water, No. 12 


The complete quality line... 


SARCO 
RADIATOR VALVES 


for steam and hot water 


Meet every radiator valve need with Sarco. For steam: Bellows- 
Packless Spring Packless and Gland-Packed. For hot water: 
Spring-Packless and Gland-Packed types. Globe, angle and corner 
patterns. Gate type, modulating and quick-opening patterns. 
Write for Bulletin 155. Get valuable new data on Sarco radiator 
valves and traps 


Madison Avenue, New York 22, N. Y 


S-T-R-E-T-C-H-E-§ 
Saves TIME and TOOLS 


Because Drop By Drop 
“IT STICKS ON THE JOB!” 


*Trade-Mark of Sulflo, Inc 


SULFLO NO. 1 


For Hand Threading, Tap 


SULFLO NO. 2 


For Machine Use Lighter 
in density than No. 1. Has 
same properties as No. 1. 


~~ SULFLO Machine-Kut 


For Pipe Threading Machines and for the machining of high alloy 


ping and Brush On Jobs 


steels. Machine-Kut is a sulphurized fluid type cutting oil, trans- 


parent on work 
Sulflo Products Are Sold By Selective Distributors 


If you don't know who your local SULFLO Distributor is, write us— 
we'll be glad to send you literature and put you in touch with him.) 


RVC SERIES 
IN 7 SIZES 
FROM 20,000 TO 65,000 B.T.U. INPUT 


Peerless gas console heaters 
are available with counter 
flow blowers, automatically 
controlled, that give you 
warm floors in all parts of 
the home. These heaters are 
approved by the American 
Gas Association for use with 
natural, L. P., mixed, and 
manufactured gases. 


GAS CONSOLE 
HEATERS 
wm Counter Flow Heat 


vc SERIES 

IN 8 SIZES 

FROM 14,000 TO 65,000 B.T.U. INPUT 
The Counter Flow Blower attach- 
ment fits the 45,000 to 65,000 
B.T.U. Heaters, either open or 
closed fronts. It is complete with 
its own temperature control. The 
boost given by this blower dis- 
tributes heat to distant rooms 
and maintains an even temper- 
ature between floor and ceiling 
. . . lower Ceiling temperature 
means less heat loss. Can be had 
initially with heater or installed 
later. 


PEERLESS MANUFACTURING DIVISION 
OF DOVER CORPORATION 
LOUISVILLE 10, KENTUCKY - 


THE MODERN HEATER 
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SULFLO, INC. cELIza 


NEW PROFIT OPPORTUNITY 
FOR HEATING CONTRACTORS 


Now you can offer and install 
a truly effective fully automatic 
residential humidifier — 


THE ARMSTRONG 
Hfumid-i-maker 


BIG CAPACITY—up to 16 
pints per hour 


AUTOMATIC CONTROL AND 
OPERATION 


USE WITH ANY HEATING 
SYSTEM—hot water, steam 
or warm air 


Here is the answer to winter- 
time humidification prob- 
lems that is guaranteed to 
satisfy the home owner. The 
Armstrong Humid-i-maker 
is an evaporative type 
humidifier that picks 
up moisture from 


the surface of heated water 
(heated by a hot water coil 
or electricity) and distributes 
it to the area to be humidified 
or into the furnace plenum. 
Full details are given in con- 
tractor bulletin No. 902. Ask 
for a copy. 


ARMSTRONG MACHINE WORKS 


8442 Maple Street 


825-HM 


Three Rivers, Michigan 
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ADVERTISEMENTS 


LINES WANTED 


LINES WANTED 


LINES WANTED 


REPRESENTATIVE 


with 15 years experience and good fol- 
lowing among wholesalers in Philadel- 
phia, Eastern Pennsylvania, Delaware, 
Maryland, District of Columbia, and 
Southern New Jersey. Recently re-es- 
tablished in territory and in position to 
give concentrated effort to lines of good 
repute. WILLIAM G. FRANK, Elkins 
Park House, Elkins Park 17, Pennsyl- 


vania. 


DIXIE LIKE THE 


WE COVER 
Three-t anization 


ur 


DEW 
ware- 


ASSOCIATES 
N 


yw Orleans 


WESTERN PENNSYLVANIA 
NORTHEASTERN OHIO 
BUFFALO, NEW YORK AREA 


Established agent needs an additional 
plumbing line. Cover above territory 
regularly calling on all plumbing job- 
bers. THOMAS E. SENTAK, 208 
Frazier Drive, New Castle, Pa. 


LINES WANTED, NEW YORK 
New Jersey we organized anc 
ed manufacturers’ repre 


b 
tier oug 

ers in New Yorl 
ey Ww irehou ailable 
“DOMESTIC ENGI- 
‘ Chica 


Prairie 


L.C. FOOTE 


221 Hurlburt Rd. 
Syracuse 3, N. Y. 
Wholesale Jobber Only 

New York State 


NOR THERN 


OHIO WELL 
lished 


imited number 
olesalers 


ESTAB- 


12 d > 
DOMESTI! E NGINEERING,” 
Prairie Av ( izo 16, Illinois 


GEORGIA AND FLORIDA 


Two top manufacturers’ representatives 
with over twenty years experience call- 
ing on wholesale plumbing and hard- 
ware jobbers. Excellent reputation. 
Looking for quality volume line. Will 
do promotional work. Address Key 
713-D, “DOMESTIC ENGINEER.- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 
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TOP FLIGHT REPRESENTATIVE OR 
inization offering five man quali- 
fied sale forces warehousing facilities 
‘ itv, 400 active distr 
— tional maje line 
distributic in plumbing 
air conditi ning in tries 

heat pumps Concentré 

alifornia, 


\ es Ke 
‘ENGINE ER 


Chicago 16, Illinois 


Zona Nevae 
DOMESTIC 
Prairie Ave 


TENNESSEE, ALABAMA, 
MISSISSIPPI, LOUISIANA 


Area covered by three top manufac- 
turers’ representatives with long experi- 
ence and excellent record. Looking for 
one more volume account to promote 
in area. Address Key 715-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


INGLAND FACTURERS' 
it office and 
experience el 

ting wholes 

tops in its field M \N LEWIS. 
COMPANY, S88 Broad Street, Bost« 
Massachusetts 


KOPPERS-PENNY COMPANY 


4940 Greenfield Road 
Dearborn, Michigan 


Covering: Wholesalers in 


MICHIGAN & N. W. OHIO 


SOIL PIPE GUARAN- 

um 20,000 tons of mer- 
a year to finest reted 

fo undry who 


NGINE ERING,” 1801 


nd New Jer 
DOMESTIC 
Prairie Ave., Chic 0 16, Illinois 


SEEKING ADDITIONAL LINES 


Chicago manufacturer’s agency with 
complete warehouse facilities seeking 
manufacturers who want large move- 
ment of their products. Concentrating 
on plumbing supply houses in five mid- 
western states. If you want the job 
done properly with young aggressive 
organization, Address Key 609-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


TE HAVE THE STRONGEST FOL- 

W in New England among the 

plumbing houses rated in 

ur own trucks and warehouse. 

want strong representation in 

New England area contact CAM- 

B RIDGE STREET METAL CoO., INC., 

193 Cambridge Street, Allston, Massa- 
cl usetts 


THE SCHUTZE SALES CO. 


1999 North Snelling Ave., 
St. Paul 13, Minn. 
Manufacturers Agency Selling 


Important Mid-Northwestern Jobbers 


ESTABLISHED 

iment eek one fel 
ew hones nad Addre 
DOMESTIC ENGINEER 
Prairie \ Chiens 


NEW AGENCY 


Covering state of Michigan. Extensive 
experience. Can offer strong represen- 
tation to plumbing and heating jobbers. 
Need two additional lines. Address Key 
745-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


WESTERN PENNSYLVANIA 
NORTHEASTERN OHIO 


Aggressive representative covering 
above territory and calling on all plumb- 
ing wholesalers, seeks additional plumb- 
ing lines. Address Key 663-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


ENTIRE STATE OF OHIO 
M. M. MATHES & SON 


3494 Lee Road 
Shaker Heights 20, Ohio 


Serving the plumbing wholesaler 


WESTER N PENNSYLVANIA AND AD 


jobber irrying few i leve 
time to od line Adadre Key 673-D 
DOMESTIC ENGINEERING 1 
Prairie Ave Chicago 16 i 


ADDITIONAL LINE WANTED 


Experienced manufacturers’ agency 
wants one more high quality line in 
plumbing and heating field. Headquar- 
ters Phoenix, covering Arizona, Colo- 
rado, New Mexico, western Texas and 
southern Nevada. Address Key 748-D, 
“DOMESTIC ENGINEERING,” 1861 
Prairie Ave., Chicago 16, Illinois. 


FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 184 AND 188 
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FREE SERVICE FOR 


lanufacturers Representatit es 


MANUFACTURERS’ AGENTS REGISTER NOW! 


ake advantage of Domestic Engineering Maga- 
zine’s free service for your benefit. This service will 

keep you posted on lines suitable for you as they 
become available in your territory. Frequently, this 
gives you the inside wack toward getting those de- 


sirable, non-conflicting ‘lines that will make you real 


ney. For years, Domestic Engineering has maintained 
a cleat ng house of information to bring the manu- 
icturer and the representative together for their 


mutual benefit. Hundreds of agents will attest that 
this free service has been invaluable in the building 
of their business and their income. If you are not 
already registered with us, write today for necessary 
forms and complete information. There is no charge. 
Attach this advertisement to your letterhead and mail 
to Domestic Engineering, 1801 Prairie Avenue, Chi- 
cago 16, Ill. 


> 


ONE UNIT 


FILTERS... 
all suspended matter 
SOFTENS ... 

to zero hardness 
REMOVES IRON... = 
both Iron Rust and =A 
Iron in Solution 


It's easy to sell, because with 
just one unit you can solve the 
three most common headaches of 
the water-treating industry - 
automatically. 

Not a partial solution—But full 
correction for filtering, softening 
and iron removal problems 
The Diamond 3T Unit is the 
resule of over 30 year's experi- 
ence in water conditioning 


Periodic addition of salt is all » 
that’s required. Fully guaranteed a 
For complete information, write a 


OSHKOSH FILTER & SOFTENER CO. 


OSHKOSH, WISCONSIN 


\CHECK VALVES 


Also available with 
METAL POPPET 


Order from Ask for 
your jobber. + Bulletin 702. 


FORT WAYNE, INDIANA 


BUNA RUBBER POPPET 


) STRATAFLO PRODUCTS, INC. 


TUBE BENDER 


we Smoothly Bends Any Pipe or Tubing 
to 1%” O.D.... 


e Just a twist of 
the wrist assures 


perfect, even bends 
—right angle, any 
angle, U and off- = 
set. Save enough 
on ONE job to = 
pay for your PF 
HANDY TUBE or 
Ar BENDER. 
\ HOLSCLAW BROS., INC. 


} 436 N. WILLOW ROAD @ EVANSVILLE, INDIANA 


See Pages 


151-154 
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FOR THE FINEST BATHTUB 


deluxe cover— thick 
corrugated with water repellent 
top liner. Custom made to fit 
GUM-A-TUB-—low cost Kraft liner 
(3) piece preshaped. Wet to apply, 
COATATUB.-Liquid vinyl plastic coat 
applied with brush, dries to strong 
flexible film, peels off 

Note: one gal. can covers 4-5 tubs. 


for preventing damage ofter installation 


Ask about our “porcelain enamel repoir and touchup 
kit...for permanent repair above and below water line 


if not available at your wholesaler, write Dept. E-11 


| PROTECTUB INC., 93 Seigel St., Brooklyn 6, N. Y. 
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; Now DIAMOND does it 4 
TTT 
4 
with the famous 
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LINES WANTED 


LINES WANTED 


FOR SALE 


QUALITY WANTED 


We would like to represent you—if you 
are manufacturing for the plumbing 
and heating wholesalers—a product that 
demands respect and can command a 
price. We cover the metropolitan New 
York and New Jersey territory and in 
the business long enough to know the 
chaff from the wheat. Limited ware- 
housing available. Address Key 739-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


ANSAS 
holesale We 
sultation invited 

DOMESTIC ENGINEER 

Prairie \ Chicago 


TRADE 


MISSISSIPPI 
ARKANSAS AND TENNESSEE 


Established agent seeks two additional 
quality lines for plumbing and hardware 
wholesalers. Will do a good job for you, 
excellent references. Address Key 
741-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


LINES W ANTED WE CALL ON ELEC 

ic _blun bir in South 
Care reia, and Florida. JOE E 
OLIVER SALES COMPAN) Box 11% 
Harde South Carolina 


WE HAVE REPRESENTED 


the Watts Regulator Company in Up- 
state New York since 1944. Can offer 
similar complete sales and_ service 
agency to complementary line of equal 
calibre. PETER BRANDES ASSOCI- 
ATES, 5 Vermont Avenue, Bingham- 
ton, New York. 


uddition: 
<Vivania, 
Wilmington 

feet 

shipping facilities. Thre 

field wit or carry consignes 
2-D DOMESTIC 
> *rairie Ave., Chi 


AGENT WITH 


stock 
ENGIN! 


LINES WANTED 


Young aggressive representative now 
representing one manufacturer wants 
two additional lines in the territory, 
Philadelphia, Eastern Pennsylvania, 
Delaware and South Jersey. HAROLD 
N. WATTS, 726 S. 58th Street, Phila- 
delphia 43, Pennsylvania. 
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NORTH CAROLINA, SOUTH 
CAROLINA, VIRGINIA 


Three aggressive manufacturers’ rep- 
resentatives with many years successful 
experience calling on the wholesale 
plumbing, heating and hardware job- 
bers. Enjoy excellent reputation with 
both wholesalers and manufacturers. 
Also do promotional work. Address 
Key 711-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 


CAPABLE REPRESENTATION 


Available to manufacturers of plumb- 
ing, heating, industrial and oil burner 
materials by members of Sales Repre- 
sentatives Association of New York, 
Inc. Our 35 members cover area within 
100 miles of New York City including 
Northern New Jersey and the Hudson 
River Valley. All of our members are 
experienced, have mature judgment 
and excellent sales contacts with repu- 
table wholesalers. Calls regularly made. 
Please contact secretary, MRS. E. 
KRIEGER, 141-28 79th Avenue, Flush- 
ing 67, New York. 


BUSINESS OPPORTUNITIES 


WISH TO BUY OR BUY INTO HARD- 
\ le te thirtic 12 


tore ! il 


exper 


ed ‘ 

eprint 

mod reference Addr Ine 
DOMESTIC ENG INE RING 

Prairie Ave Chica Illinois 


NI FACTURET wiTH EXCELLENT 
ing orgeaniz overing the 
of th 
r prod t 
ime ! nity 
thi matter curthes 
reatly appreciated. Ade s Key 733 
DOMESTIC ENGINE ING 
Prairie Ave., Chicago 16, Illinois 


FOR SALE 


FOR SALE 


Prosperous wholesale and retail heat- 
ing business in southwestern Michigan. 
Includes seven room home, workshop, 
machinery, stock, storage building and 
about five acres of land. A very good 
business opportunity for a young man. 
Must be seen to be appreciated. Owner 
retiring. Address Key 747-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


PATENT FOR SALE ON THE PROVEN 
closet tant ! h ever ine ling 
nVventors rnd. Adare Key 738-D 
GINRFERING 


PLUMBING AND HEATING 
BUSINESS FOR SALE 


Annual gross $250,000. 10 years average 
net profit $30,000 per year. Located in 
lowa. 26 years successful operation. 
Address Key 743-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


MISCELLANEOUS 


WAREHOUSE SPACE 


Columbus, Ohio. Our personnel is ex- 
perienced in this business, can ware- 
house and ship at reasonable rate any 
manufacturer’s product to distributor or 
dealers. Address Key 746-D, “DOMES.- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


BOOKS 


‘PRACTICAL PLUMBING” GIVES YOt 

the hort cuts to all of your plumbing 
installations Makes your job easier 
Helps vou do a better job-in less time 
Many drawing illustration 


raypehs 


! iterilal 
erstand 1 
7 chapter 
pl e 4 slumbing, imelud 
! 
ipply, miscellaneous 
installations, electricity 
qd plumbing fixture 
we size x 
und. Price postpaid 
Department, DOMEST I 
ENGINEERING ISOL) Prairis Avenue 


FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 184 AND 186 
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KOHLER 


PISTON-TYPE 
FLUSH VALVE 
with 
advantages 
you can sell 


© 
You can recommend and install the trim, at- 
tractive Metro with confidence that it will 


give the reliable performance expected from 
all Kohler products. It has been tested 


For public, 


through service with thousands of closet and com mercial 
urinal installations. and 
Easy to operate industrial 
washrooms 


Light pressure on the 
handle from any di- 
rection trips valve for 
normal, positive flush 
and refill. 


Simple to 
adjust 


Easily accessible screw 
regulates volume and 
duration of flush, for effi- 


ciency, water economy. 


Thorough action 


Surge of water through the passageways an instant f 
before each flush insures fast, complete cleansing. 


Prevents water waste All brass 
Flushing cannot be prolonged by continued hand Entire unit is genuine brass, chrome-plated. Brass 
pressure or by wedging the handle. Cap and flush has maximum resistance to wear and corrosion. 


handle are sealed by O-rings. 


Available with or without vacuum breaker. 


KOHLER CO. Established 1873 KOHLER, WIS. 


KOHLER KOHLER 
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Why Bridgeport In every step of the job, Bridgeport Copper 
* Drainage Tube—DWYV saves time, cost and labor. 
Copper Drainage Tube-DWV Savings on an average 1/s-bath, 7-room ranch 


house can run as high as $80. Ask your wholesaler 


Can Save Up to $80 Per Job for Bridgeport DWV for all your drainage, waste 


and vent installations. 


Lighter Weight makes DWV easier to handle, faster to install. A 20-foot length of 3 in. tube weighs only 34 pounds. 


Easier Fabrication —Bridgeport DWV can be installed Faster Installation —Solder joints can be made in 
with only a few light, easily portable tools. Sub-assemblies a fraction of the time of a caulked or threaded joint. 
can be made at the site or in the shop and brought right They are permanent and leakproof. 

to the job. 


Longer Lengths eliminate extra fittings and joints — 
speed installation. There are no shoulders in joints to cause 
clogging. 


nei BRIDGEPORT BRASS COMPANY 


Bridgeport Brass Company, Bridgeport 2, Conn. « Sales Offices in Principal Cities 


Specialists in Metals from Aluminum to Zirconium 


More Compact—No wrench space required. No 
beefing up walls. Here a complete Bridgeport DWV 
- installation fits in a standard 2 x 4 in. wall. It serves 
two bathrooms and a washing machine. 
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Acme Industries, Inc. ; 31 
Actual Specifying Engineer ...151- 
Adrian Div., Hoover Ball & Bearing Co. ...140 
Alabama Pipe Co. ..149 
* Alon Manufacturing Co. . .179 
* American Brass Co., The .. 
American Cancer Society ... ‘ ...144 
American Iron & Steel Institute, Committee 
on Steel Pipe Research : 62 & 63 
American Radiator & Standard Sanitary Corp., 
Plumbing & Heating Div 64 
* Anderson Products, Inc. me 
Appliance Building Co., Inc Bente 161 
Armstrong Cork Co ; : . 61 
* Armstrong Machine Works 
* Ayling & Reichert Co., The 174 
Baker Mfg. Co ..183 
* Barnes Mi 4 Co eee 81 
*Beaton & Cadwell Mfg. Co., The ..158 
Beautybase Div., Continental Mfg. Co. : 146 
*Beaver Pipe Tools, Inc. . 137 
*Bell & Gossett Co 
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®Boosey Mfg. Co.. Norman 161 
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*®Brass-Cra‘t Mig. Co ‘ 7 
Breeze Corporations, Inc 142 
*Bri igeport Brass Co 190 


*Capitol Mfg. & Supply Co. Inside Back Cover 


Carrollton Mfg. Co., Mono-Flash Div. .. 
*Case Mfg. Corp. ..174 
*Chase Brass & Copper Co., Subsidiary of 

Kennecott Copper Corp. 

Chevrolet Div. of General Motors 

Chrysler Corp., Dodge Truck Div. ... 

Committee on Steel Pipe Research of American 

Iron & Steel Institute ... Orr 

Connecticut Stamping & Be nding Co. The 

Affiliate of Tube Bends, Inc. ............ . 20 

Continental Mfg. Co., Beautybase Div. neues .146 

*Cutler Metal Products Ca., Plumbing Products Diy... © 

Delta Faucet Div., Masco Screw Products Co. ....... 170 

Dodge Truck Div., Chrysler Corp. ss ia 66 & 67 


Domestic Engineering Catalog Dire ctory ...-126 & 127 
Domestic Engineering Publications . .65, 84, 130, 138, 187 


*&Dover Corp., Peerless Big. Div. 185 
on 


* See Our Catalog:in DOMESTIC ENGINEERING CATALOG DIRECTORY. 
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Lancaster Pump & Mfg. Co., Inc. 
*Lee Brothers Foundry Co., Inc. . 
*Lowell Wrench Co. . 
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for greater strength . . . easier assembly 


The new Grinnell Wedge Type Concrete Insert 


NE design features give Grinnell’s Installations can be made in quick time, too. 
Wedge Type Concrete Insert Just a few turns of the rod tighten the nut 
(Fig. 281) greater load carrying capacity .. . rigidly in place. Slightly loosening the nut per- 
1200 Ibs. for %” and 34” sizes, with a safety mits lateral adjustment along the full length of 
factor of at least 5 to 1. the slot, without fear of rod and nut falling out 
Heavy gauge steel is die-formed into a wedge- of the body. 
shaped box housing. When load is attached to ; Single body size accommodates four different 
the inserted nut and rod assembly, ends of the 4 / interchangeable nut and rod sizes, to make 
elongated nut press on the wedge-slanted walls. ordering easier and installation simpler—espe- 
These walls, acting in compression with the cially hanger 
concrete, provide strength unmatched in steel mined in advance of ceiling construction. 
inserts of equal size. On your next project, specify Grinnell Concrete 
Inserts — either steel or malleable iron. Quality 
manufactured . . . and priced right! Grinnell 


the elongated nut 


ae are Company, Inc., Providence 1, R. I. 


possible. 
CB-Universal CB-Junior Wrought Steel 
Malleable tron Malleable tron Concrete Insert 
Concrete Insert Concrete Insert Fig. 280) 
(Fig. 282) (Fig. 279 


GRINNELL 


PIPE HANGERS AND SUPPORTS 


Grinnell Company, Inc., Providence, Rhode Island ° Coast-to-Coast Network of Branch Warehouses and Distributors 


pipe and tube fittings * welding fittings * engineered pipe hangers and supports * Thermolier unit heaters * valves 
Grinnell-Saunders diaphragm valves * pipe °* prefabricated piping * plumbing and heating specialties * water works supplies 


industrial supplies Grinnell automatic fire protection systems ° Amco air conditioning systems 
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*SIZE: 35-24-35 


CORALWARE 


450,000 or more Coralware Luxuriant Square Steel 
Bathtubs—if cash in full accompanies order! 


oh SQUARE STEEL BATHTUB a ** Yes! Live model GIVEN with every order for 


You Can't Get a Better Deal Anywhere! 


Of course it’s a gag... but even if your orders run from 

only one to 100 “Luxuriant” tubs...or any of the other fine 
products in the Coralware complete line of tubs, sinks 

and lavatories... you’ll be even more pleased with 

Coralware quality, prices and service than you would be 
with the model! (She has a catty disposition, anyway.) 


( 0 R A | WA R E ©...men who are interested in such strictly down-to-earth 


matters as profits (whieh will enable them to hunt up their 
MANEATIS CS. own live models, if they are so inclined) are invited to 
2401 S. Kolin Ave. phone, wire or write for money-making facts IMMEDIATELY. 
Chicago 23, itinole Address Dave Kling, Sales Manager. 
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3000+ and 6000+ HEX BUSHINGS 

Sizes x 
HYDRAULIC COUPLINGS* 300+ STEAM 
sect od, seamless steel, Solid, individually 
6000# Hydraulic coup- close tolerance, meets all per 
lings sizes %” through 3”. federal specifications. 
Both full and half coup- sizes %2” through 2”. ividually threa 


protected. Sizes 1” 
through 2”, 


lings. 


DEPENDABLE 


FORGED STEEL FITTINGS 


PIPE CAPS 
Sizes %” through 2”, 
black or zine coated, 
seamless steel, taper ' 
tapped. HEX HEAD REDUCING 


SOCKET WELD SOLID PLUG COUPLINGS : 
vu 

—_ Above couplings and caps COUPLINGS* AND CAPS* Dry seal tapered Sizes as x % * 

are manufactured from steel Machined from special thread, individually through x %", 

conforming to specifications: welding quality steel for thread protected. ot 
tt t in- ; “ 

ASTM A-105-46 GRADE Land 2". taper tapped. 

ASTM A-106-48T GRADE and 


ASTM A-181-46 GRADE 1 and Il g 
These CAPITOL ‘fitings are your 


EXTRA HEAVY 
STANDARD 250+ UNIONS NIPPLES NO RECESS API LINE PIPE 


COUPLINGS COUPLINGS COUPLINGS 


PRODUCERS OF QUALITY FITTINGS 
FOR MORE THAN 30 YEARS 


MFG. & SUPPLY CO. 
COLUMBUS, OHIO 


SOLD ONLY 
THROUGH RECOGNIZED 
WHOXESALERS j 


NIPPLES ~ UNIONS 
BUSHINGS — PLUGS — CAPS 
EDUCERS~ WELL POINTS~ CAPADAPTERS 


3 FOR ALL HIGH PRESSURE INSTALLATIONS 
f 
| >. | 
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Does the guy still drive « 


What prompted this question was the third rr 
quest tn four divs for repair purts for one of out 
vood old 1930 boiler feeders... alony with a nice let 
ter telling us how it has served for all those 28 years 

Thanks for those kind words, friend contractor, 
but tell us: Hasn't that 1930 feeder earned retire 
ment? Does its owner still drive a 1940 automobile? 


We'll bet the of that feeder has had at 
least eight fancy motor cars in the past 28 years, 
and nearly as many 


ownel:l 


refrigerators, dishwashers, 
toasters and other flashy automatic gadgets. But 
down in his basement, safely hidden from the 
scorn of his neighbors, is an assortment of heating 
equipment that would probably put an antique 


McDonnell & Miller, Inc. 3500 N. 


THROUGH RECOGNIZED 
WHOXESALERS 


1930 auto? 


shame! 

Well that smart 
way of obsoleting their models almost before the 
paint is dry. But we're not suggesting that kind of 


we're just saying sell’em a new one then 
they need it 


tw 


we realize 


ito makers have a 


pre ssure, 


The owner of that 1930 feeder probably needs, 
not only a new feeder, but a whole new heating 
plant to go with it. You have people like him in 
your locality. Tell ‘em and sell ‘em what they need 

NEW, doggone it, NEW! It's all right to tix 
what can be fixed, but let’s not forget that 


the best way to fix is to REPLACE! 


Spaulding Ave., Chicago 18, Ill. 
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BUSHINGS — PI 
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